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VON DER LUNE & HANNE.N.Y. 
















The 

Most Popular 
Colonial 
Pattern 











in 
Sterling 
Silver 























| - ALVIN STERLING 


TRADE MARA 











We have the above attractive card for your window and will send it to you upon request. 


1LVIN MFG. CO., Sag Harbor, N. Y. 


New York: 52 Maiden Lane. . . Chicago: 10 So. Wabash Ave. . | San Francisco: 140 Geary St. 


Make our salesrooms your headquarters 




















July 5, 1916. THE JEWELERS’ CIRCULAR-WEEKLY 


HAVONE 


CIGARETTE 
CASES 


Speeding Up Turnover 
with a Specialty 








eUatel al | 
FULL 





T has been very gratifying to us as mercl.auuts 
to see the special welcome which many 
jewelers have given the Havone Cigarette Case Gg 

AS A SPECIALTY. | 


: And although we knew Havone was a 
valuable article for speeding up turnover it came | 
as a pleasant surprise to hear the leading jeweler i 
of a fair-sized Illinois town say, “In my experience f= 
the Havone Case is one of the few specialties on 
c the jewelry market that rises out of the ‘gimcrack’ 
class. It has simply put wheels under my turn- ba 
over for the past five months.” 

















You can be sureJhis Havone Cases are dis- 
played in the window. 








: HAVONE CORPORATION 
: 21-23 Maiden Lane, New York 
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the Point 


It’s a point that shines very 
clearly, too. 


It’s a point to be considered most 
carefully. ‘‘ Best Value” 1s the point 
we pin our faith on. 

=~ | 
Many thousand jewelers know we give 
“Best Value.’ We will gladly prove 
it to you the next time you need any 

diamonds. 








J. R. WOOD & SONS 


DIAMOND CUTTERS 


CUTTING WORKS 


sien hie alia. Arcee 170 Broadway, Cor. of Maiden Lane 
Beooklyn, N. Y 


Open for nieiinen N kW YORK 
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IDE INFORMATION 





F your wedding rings are stamped as these 
are you know you have the best possible 
wedding ring at the least possible price. 


Being, by far, the largest manufacturers of solid 
gold wedding rings in this country, combined 
with the most economical selling methods, enables 
us to give a superior article for the least money. 


This 1s inside information that thousands of Retail 
Jewelers are taking advantage of. Are you? 


Jl. R. WOOD & SONS 


—— ——— Wedding Ring Makers ———— 
170 BROADWAY, CORNER OF MAIDEN LANE, NEW YORK 
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Repaired and 
Strengthened 


$1.50 to $2.50 list 






bel 








Man 


Wh UA' 


} 
A 


NEW BRUSH HEADS (bristles) fitted to order, $4.00 to $6.00 list 
NEW ROUND MIRRORS fitted in sterling frames, $1.25 to $1.50 list 


Dents out and repairing extra, Special shape Mirrors ground to order. 


NEW STEEL MANICURE and Other Toilet Pieces fitted in Sterling}Handles 


VANITY 


and 
CIGARETTE 
CASES 


Era 7 Repaired 
Straightened 
New Springs Fitted 
and 
Renewed 


Rp TNF 


*. 
~~ 


7 


at 
baal 








et arctan ene ann 


New Combs fitted in Silver Backs $1.25 to $1.50 list. Over 70 sizes and styles carried in stock 


Watch 





Sterling Silver and plated ware 
Repaired, New Parts Made, 
Silver Plated, Polished 
Gold Plating, Coloring 
Renewing 


Repaired, Relined, Replated 
like new, $1.40 to $2.00, list. 


Gun Metal bags repaired and re- 
finished like new. 





and Changed to Fit American 
Movements 





Se 


Gold Chains Repaired, Refilled, Made Over 


Wendell & ©. 


3 BIG, WONDERFUL SHOPS 


NEW YORK 
CHICAGO 


New Claws 





Family Crests 
Engraved on Stones or 
on Gold 





Enamel Painted Jewelry 


of all kinds 
Re-enameled and Repaired 
Swiss Cases Re-enameled 


KANSAS CITY 


in the finest manner 
Reasonable Prices 
Prompt Service 
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Wendell & Company 





make the only complete line of medals, 
struck from fine steel dies, on the market. 








THE KIND THAT WINNERS LIKE TO WEAR. 








Bronze, Silver, Gold Filled and Solid Gold. 
Show their <Wwe> BOOK OF DESIGNS and get the business. 


New York Chicago 





Kansas City 
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Trenton 
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PLATE \\\ #/ 


Blossom 



















































































allace & Sons Mfg. Co. 


Wallingford, Conn. 


NEW YORK CHICAGO PHILADELPHIA | SAN FRANCISCO LONDON 


—. - 
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STERLIN 
She New 


. /imertea 


Pattern 


* design in R. Wallace 
Sterling stands pre- 


eminent in Sterling Silver flatware. 


It combines beauty and solidity 
with excellence in weight — a dis- 
tinguishing feature of R. Wallace 
Silver. 

Its chaste line, pure in Colonial spirit, 
has given the “AMERICA” pattern a 


deserved appreciation among cultivated 
users everywhere. 


The blades of the medium and dessert 
knives are Non-Rust Composition Metal. 


The “AMERICA” is finished bright. 


Full particulars, prices and illustrations 
will be forwarded on application 
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SOLD THRO THE JOBBERS ONLY 
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Rings 
for Men 


THE JEWELERS’ CIRCULAR-WEEKLY 


pe 
E 


: 4 ides double satisfaction of pleasing a customer 
TEE and a liberal profit is Yours if you sell UR Rings. 
Mountings of strong design—Hellers synthetics and 


diamonds chosen for their mannish appeal. 


A combination with a masculine touch. 


July 5, 1916. 
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} Engraved 
Face 


HE designs on the cases of our American Beauty Watch 


Bracelets are masterpieces of the hand engraver’s art. They 
introduce a distinctive feature for 1916. 


The movement used in the American Beauty is made in Switzer- 
land under the personal supervision of an American expert 
in our own employ. It is a combination of the skillful 
art of the Swiss and the practical ingenuity of America. 
That’s why we back it with a genuine guarantee. 
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Star Watch Case Co. 
PREPAREDNESS 





Yes, we believe in preparedness, both national 
and individual. We are therefore ready to satisfy 
the needs of all of our customers. We ask only 


that you send in your orders for Fall goods 
early enough to assure prompt and satisfactory 


delivery. 


All Star Cases are fitted with a SAFETY 
BOW that is an absolute guarantee 
against any possible accident due to a 
defective bow. Wachter Patent 916,809 






Factory 
LUDINGTON, MICHIGAN 


Silversmiths’ Bldg., New York Heyworth Bldg., Chicago 
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Summer Announrement 


Our factory is closed this week for annual repairs, etc. 
We re-open on Monday, July 10th, with our factory running at 
100% of its capacity. Our facilities have been greatly increased, 
additional modern machinery is being installed, but we expect to 
be taxed to our limit to produce a sufficient supply of merchandise 
to meet the unusual demand for good jewelry this year. 


We suggest to all jewelers that they buy early, as there 
will be a decided shortage of desirable goods later in the season. 


Brooches Hat Pins 

Scarf Pins Tie Clasps a 
Cuff Buttons Fobs N 

Handy Pins Crosses Q) rH : Q) 

Men’s Belts Pocket Knives c= ie 
Lingerie Clasps Pendants | 

Scarf Rings Bar Pins a -44 § Oee 0) 1 So Poe ee 
Waldemars Lockets NEWARK N. J. 
Slipper Buckles Belt Chains 4 
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For All Occasions 


“Whiting & Davis” Mesh Bags are 
made in such variety that patterns are 
provided for every requirement. For 
the shopping tour or the social function, 
there is a suitable “Whiting & Davis” 
Mesh Bag. 


Our line also includes designs that sat- 
isfy the varied preferences of women 1n 
different communities or different walks 


of life. 


Each section of the country may develop 
different tastes and preferences, but any 
section can get what it prefers from the 
“Whiting & Davis” offerings. 


In “Whiting & Davis” Mesh Bags are i 
combined the best in material, work- 
manship, finish and style. Pioneers in 
the business, we have behind our prod- 
uct long years of experience both in 
manufacturing and in study of the needs 
of the trade. 


You make no mistake in stocking and 
pushing “Whiting & Davis” Mesh Bags. 
They are the choice of the best informed 
both in the trade and among consumers. 





WHITING & DAVIS COMPANY 
Makers of Mesh Bags 


PLAINVILLE (Norfolk County) MASSACHUSETTS 


NEW YORK CHICAGO SAN FRANCISCO BRANCH FACTORY 
15-17-19 Maiden Lane 31 N. State Street 717 Market Street Sherbrooke, P. Q., Canada 


B. SINGER & CO., 281 George St., Sydney, N. S. W., Australia ) RIBIE, East Coast of South America 
CHR. WINKEL, West Coast of South America, Central America, Panama and the West Indies 
LEHMANN & CIA, 8 Aguacate, Havana, Cuba 
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[OE Season of Out Door Sports is now on, and 


Trophies are in demand. 


Our artistic line of Trophy Cups is complete, and 
extensive enough to meet all requirements, and is 
strictly a Jeweler's line. 


Write for catalogue. 


ROCKFORD SILVER PLATE CO. 


‘Makers of Heavier than Standard” Silver VWVare for the Retail Jewelry Trade exclusively 


ROCKFORD, ILLS. 
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(Not Celluloid, Non-explosive) from the arm in either applying 
Unbreakable Glass is a new dis- or removing. 
oa ——— Bt No slipping after once secured to 
“D-D” Utility Watch can be the wrist. 
fie Unbreakable Glass, Pro. ONE HAND APPLICATION. 


tected by patents in Europe and 
patents applied for in the United 


States. 








*& The “D-D” Utility Watch 


Three-in-One for Waistcoat, Lapel or Wrist 

Made in 
PLATINUM 
SOLID GOLD 
SOLID SILVER 


Gold Filled 
NICKEL 


with leather and silk straps. 
Also can be worn with a 
chain, 







No Sliding Clasp. 
Self-Adjustable. 
DEPOLLIER PATENT 
MAY 11, 1915 
Other Patents Applied For 


Military Dial 


NO FUSS 
No Buckle. 
No Eyelets. 
No Slides. 
No Hook. 
No Strap Ends. 


No trouble due to stretching of 
leather or silk. 


No contortions required to apply to 
wrist. 


No difheulty in changing straps. 


No removing of watch necessary to 
cleanse hand. 


No accidental dropping of watch 


Fits any size wrist and over gar- 
ment or glove. 


JACQUES DEPOLLIER & SON 
SOLE DISTRIBUTERS 


Manufacturers of Waltham 


aneeieeencdc i High Class Specialties a Ao 
PLATINUM, GOLD AND ENAMEL WATCH CASES 
COMPLETE AMERICAN AND SWISS WATCHES 
ODD AND REGULAR SHAPES 
Main office and factory Salesroom 
316 HERKIMER ST. 15 MAIDEN LANE 


BROOKLYN, N. Y. NEW YORK 

































ovo 0 0 000 0 0 OOO OO OOO OOOOH OOO 0-0-0 - 6-0-6 -0 6-5-6 
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his Is No Way fo 
elect Refiners 























And vet— 
some are 
doing so, 
when these 


lt seems 
absurd— 
that any 
shipper of 


Old Gold metals 
should select require 
a refiner. smelters of 
RBLIND- unquestion- 
asin able service- 
FOLD ability. 











Investing your OLD GOLD, SILVER, PLATINUM and SWEEPINGS with an unknown 
smelter, is as big a gamble as sending a ship into waters infested by submarines. 

There has never been a time when caution in the selection of a Refiner was so _ necessary 
as now. 

There never was a time when it paid so well to confine your shipments to a Smelter with 
an ESTABLISHED REPUTATION for paying FULL VALUES. 

The GOLDSMITH SMELTER is that kind. You can rely on their serviceability, without 
a fear of failure. They have been proving their superior practice for 50 years. 


Besides, we INSURE YOUR SATISFACTION by holding your shipments for O. K. of 


oo 0 0 ¢ ¢ 06 ¢ ¢ ¢ ¢ ¢ ¢ ¢ ¢ ¢ ¢ ¢-¢ ~¢-9¢¢¢ 6 $$ _¢_¢_¢_@_¢_¢ -¢ 9 _@_# _¢¢ © o—e- 











check by return mail and return same PREPAID, it any dissatistaction with payment. 
Returns for Sweepings in 5 to 10 days. 


GOLDSMITH BROS. SMELTING AND REFINING CO. 


Established 1867 
Madison and Wabash, CHICAGO 20 John Street, NEW YORK 


Green Bldg., SEAx TLE 24 Adelaide St., W., TORONTO 










+ ¢ ¢ ¢ ¢ ¢ © @ ¢ © © @ © © © ¢ © © © © © #4 
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“SOVEREIGN” 


1/10.14kt. Assay-proof Chains 


Backed by the Guarantee of the 
<“SHAIN HOUSE ’’ 
F. SPEIDEL co. 


A Guarantee as Good as a Certified Check 
HERE ARE SIX BIG SELLERS : 
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D 1113 V523F $C1111/50 C 1120/58 V 8383 D 8294 


Fr. SPEIDEL CO., PROVIDENCE, R. I. 


i62 Clifford Street 
SOLD THROUGH THE JOBBING TRADE 
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“HOLD-ON!” 


You Know 





The wise merchant does not handle 
infringements. 


Your customers know that too. 


The infringer deals in an article so 
vastly inferior to the genuine clutch 
that he invariably loses trade because of 
this practice. 


Our Legal Department is bringing successful 
suits against any man found handling infringe- 
ments, no matter how small that man’s capital 
may be, and even if the sale consists of one clutch 
only. 


Why run the risk of dissatisfied customers 
and involving yourself in a law suit? 


HOLD-ON CLUTCH CO. 


85 John Street New York City 
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11 Maiden Lane 












THIS INDISCRIMINATE ARRANGEMENT OF CUTS 


To vividly remind you that the grouping of emblems in trays offers a dis- 
play quite as bewildering and that the way in which you show goods has 


a direct relationship to your sales. 


A NEW PLAN 


THAT SOLVES THE DISPLAY PROBLEM 
KEEPS THE DIFFERENT ORDERS SEPARATED 
AFFORDS A PERPETUAL INVENTORY OF GOODS ON HAND 


AND AT NO EXTRA COST 


FORWARDED UPON YOUR REQUEST 





. IRONS & RUSSELL COMPANY oa 
¢ 
EMBLEMS EXCLUSIVELY SINCE 1861 4 
o” 
95 CHESTNUT STREET Pi reas cunen 
A O 
PROVIDENCE, R. I. lf S caiaiac diac 
’ WILL BRING 
10 S. Wabash Avenue Pil FULL DETAILS 


NEW YORK CHICAGO y P 
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Standard 
Neck Chain Co. 


Specialists in the 
Manufacture of 


10 Karat and 14 Karat 
Solid Gold 


Neck Chains, Waldemar 
Chains, etc. 








Made in all of the recent popular gold colors. 
They are different, original and salable. 


ALL LEADING JOBBERS 
CAN SUPPLY THEM 














7OShip Street, PROVIDENCE,R.I. 
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DUAL-LINK 


Jor soft and stiff cuffs 


Strong and Flexible 
The Button of To-day 


- 


CHAS. KELLER ¢ CO. 


71 NassauSt. NY. ~ Fstablished 1873 
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LOCKETS «2. 


MFG.CO. 
Select Your Stock from the 


QUALITY LINE 





— AN x 
ONE PIECE Most Magnificent Designs 
BACKS Highest Workmanship 
SNAPS AND Made like 
BEZELS 





WATCH CASES 
; 


Solid Gold 10 and 14 Karat 
Gold Shell and Gold Filled 


HANDSOME ENAMELED AND ENGRAVED DESIGNS 






~ 


, 
ae 


ee — , S 
AMERICANS © 


f Ss 
S& 





Write for Illustrations and Prices‘on our 


COMPLETE LINE OF NOVELTIES 
ASK YOUR JOBBER 





Elgin American Manutacturing Co. 
ELGIN, ILLINOIS 























Lorgnettes 


Are you realizing their 
sales-value? 


How many of your customers carry 
two pairs of eye-glasses when they go 
shopping or to the theater, and how little 
persuasion would be required to convince 
them of the superiority of the lorgnette, 
especially if you had a particularly hand- 
some lorgnette to show them? 


We illustrate here two of our newest 
numbers and they will stand out prom- 
inently in any stock. We show many 
other beautiful and up-to-date designs in 
Sterling Silver, Rolled Gold Filled and 
10 Kt. Gold on pages 134, 135 and 
180 of Catalog ““T.”’ 





Theodore W. Foster & Bro. Co. 


(Established 1873—43 Years) 




















ot , | a Manufacturing Jewelers and Silversmiths (Illustration three-fourths sige.) 
(Illustration three-fourths size.) 2 . No. 6769 Gold Filled, Old English, Tub- 
— | | 100 Richmond St., Providence, R. I. ing Handle, Engine-Turned 
No. 6743 Sterling Silver, platinum fin- pet ny 
ished, set seven brilliants on New York Chicago Canada No. 6768 Sterling Silver, Platinum Fin- 
ach side. 13 Maiden Lane Heyworth Bldg. Kingston, Ont. ished, Tubing Handle, En- 


gine-ITurned both sides. 
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During the Summer Menths 


it will pay you to run special sales of 
popular priced Silver Plated, Cut Glass 
and Silver Deposit ‘“‘BASS NOVELTIES”’ 








6501 Horse Radish in Silver Plat- 
ed Holder. 

6527 Cut Glass Basket in Silver 
Plated holder. 

6516 Cut Glass Marmalade Jar, 
hammered Silver Plated top 
and spoon. 

5247/29 Cut Glass or Silver De- 
posit Relish Dish, complete 
with Silver Plated fork. 

5231 Cut Glass Iced Tea or Lem- 
onade Glass; Silver Deposit 
rim, complete with spoon. 

5245/27 Cut Glass or Silver De- 
posit Butter Tub, with pick. 

6504 Silver Plated Flower Pot, 
complete with flower. 

6511 Mustard; Silver Plated hold- 
er and top; glass spoon. 

All of the above items are $4.00 

per dozen. 

6529 Oil Bottle: Silver Plated 
holder; $4.50 dozen. 

In less than one dozen of a num- 
ber, add fifty cents per dozen to 
the price. 

2% discount. 


- 
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610:614 Broadway 
New York 


























The Wonder of the 20th Century 


Genuine ‘‘hiegraae’’ 15 Jewel American Movements 


16 size, $2.25 


12 size, $2.50 


0 size, $3.35 


NOTE THE STYLE, THE QUALITY AND THE PRICE 
An Unparalleled Opportunity for Quick Sales and Big Profits 





No. 9050—16 Size Open Face $925 No. 9054—_0 Size Open Face 
No. 9055—0O Size Hunting 





No. 9051—16 size Hunting 


HIEGRADE, U. S. A., 15 JEWELS 
ON PLATE AND ON DIAL 











§ No. 9052—12 Size Open Face $250 


No. 9053—12 Size Hunting 





Made expressly for us by one of the leading American watch companies and thoroughly guaranteed. Will fit all stand- 
ard makes of cases. Genuine 15 jewels. Bridge model, nickel damaskeened, exposed winding wheels, quick train, com- 
pensation balance, breguet hairspring, pendant set, accurate timekeepers and equal in appearance to the best. 


Order Now—Don’t Wait—Be One of the First to Stock Up 


Sold Onlyby HOLSMAN & COMP ANY 


177-179 W. Madison Street 


128 Page Catalogue, Full of Merchandise and Special Bargains at Attractive Prices, Sent Free on Request 


CHICAGO 
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WDEN’S DIAMOND RINGS 


Include Every Variety—Solitaires, Cluster, Princess, Ete. 














Also diamonds used in pleasing combination with 
other precious and semi-precious stones :: :: Setting 
of gold or platinum designs that are exclusive and 
superior workmanship 






















Since 








Tiss 


J.B. BOWDEN & CO. 


15-17-19 Maiden Lane, New York 


Makers of the Famous Bowden Wedding Ring | ey 
RINGS OF ALL DESCRIPTIONS 


LOOSE DIAMONDS FOR MOUNTING 
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fi WARWICK STERLING COMPANY (eal 
(INCORPORATED } i a 
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| Miaxers of Quatity Smart Wares ano Noveties | 
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SOLIDARITY: "*sssits52"" 
* COMPARISON ” 


Mr. Retailer: 





Advertising never sold a Jeweler the second Solidarity Gold 
Case—if the first case didn’t make good. 


Solidarity Gold Cases are probably the least advertised 
gold cases on the market 


RH. AND YET 
for over THIRTY YEARS they have been growing in favor among the better class 


of retail jewelers. 





THEY MUST HAVE MADE GOOD 


Solidarity Watch Case Co. 


(ESTABLISHED OVER THIRTY YEARS) 


15 Maiden Lane, New York 


JOHN W. SHERWOOD, President. LOUIS J. MONTAGNON, Secretary-Treasurer. 
OSCAR M. GAMMON, Vice-President. GEORGE SALZGEBER, Asst. Secretary-Treasurer. 

















The Cahoone Patented Flexible Bracelet 








Ree BBakr isles 


on * =) 
ee ke 
+ oe Pk 23, nate 














Our patent on this bracelet has been sustained by the U.S. District Court, and OUR protection is YOUR protection 


These bracelets are reproductions of the flexible platinum bracelets, diamond set, and may be had with brilliants only, or set with 
colored stone combinations with brilliants. All sterling silver mountings, and the best selling idea in the field to-day. Send for a 


selection. 

mag ag Be gr egg York Ci George H. Cahoone Company a ~ - ag Grade 
. 200 Fi = ty. . xclusi t 

Saud Wide. Chissem Til. 7 7 Beverly Street, Providence, R. I. Sterling Silver Jewelry 
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Meee | THIMBLE SELLING 


Made Easy 


Many New Cases, Many New Thimbles 
Write for Catalogue 


Simons Bros. Company 
Philadelphia 


New York Chicago San Francisco 
13 Maiden Lane 31 N. State St. 717 Market St. 
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NEWARK 


FOR JEWELRY 
HIGH GRADE 


MADE IN 
NEWARK 


MEANS 


QUALITY 





JEWELERS’ 


NEWARK ANNIVERSARY 


FIR 


UN 
mM AY 13 90 ari 


s | INDUSTRIAL EXPOSITION a> 


ST REGIMENT ARMORY 
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i4Z and 1OK GOLD FLA TINUNM 
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NEWARK 


FOR JEWELRY 
LATEST ‘STYLE 


MADE IN 
NEWARK 


MEANS 


RELIABILITY 


SilL.veERWARE 





ieee 





Riker Brothers 


Manufacturing Jewelere—14 Karat Only 
42-4-6 Court Street 


Trade 





Mark 








Ofh 
8-11 Franklin Street 


Shafer & Douglas, Inc. 


Manufacturers of Rings 


ce and Factory 
Opposite City Hall 


Eastwood-Park Co. 


Silver Toilet and siollowwares, Nov- 
elties, Bags, E 

N. Salesroom, 15 kts wane 

San BB sa Salesroom. 704 


arket 
Street Factery and Office, ok ¥. I, 


@> 


—— Mark 





J.A.& S.W.Cranbery 


(a corporation) 
The 10 kt. line that sells 
Trade-Mark Kinney, Orchard and Scott Streets 





M. G. 
Trade-Mark 


Meyer & Gross 


rs of High Grade 


Make 
Selid Gold Set Rings 


401-407 Mulberry Street 





Burstow, Kollmar & Co. 
Bracelets and Bead Necks 
18 Columbia Street 








Cus>10K 


Frederick B. Weiss, Inc. 
The Up-to-Date !0-Kt. Line 


473-475 Washington Street 


“L. L. & S. Gold Alloys”’ 
Yellow, Green, White and Red 


L. Leber & Son 
149 N. J. R. R. Avenue 








JE 


7 


Construction and Finish 
Highest Grade 
LORGNONS 
47 Chestnut St. 


Taylor & Co., Inc. 


WELRY 
XiK 


Kohn & Company 


Makers of the Celebrated 
10-K. Line with the 14-K. Appearance 


Camp and Orchard Streets 








10 


The Keller Jewelry Mig. Ce. 
Lime that is 

New York al 64 Nassau Street 
Factory 251 N. J. R. R. Ave. 


La Secla, Fried & Co., Inc. 


(Gold and Silversmiths) 
Specialists in Eye Glass Cases, Purses, 
Vanities and Card Cases. 

97 Chestnut Street 


Trade-Mark 


THE HOUSE OF PROCRESS 
14K. and Platinum Jewelry 
FRANK KREMENTZ CO. 
530 Mulberry Street 





Tetaz & Co. 


Designers, Green and 
Engravers and Columbia Sts. 
Engine Turners Richardsen Bldg. 


© 








A. Broder 
Geld and Gold-filled Jewelry 
Diamonds 


786 Broad St. Firemen's Bidg. 





Weizenegger Bros. 
Sterling Silver Mesh Bags 
358 Haisey Street 


sie 





L. Fritzsche & Co. 
Fine Gold Jewelry 
Lucky (me ge Nail 


Bracelet 
480 Washington Street 


14K 





10K 











Manufacturers of 


Stumpf & Binder 


Fine Gold and Platinum Chains, 





Link & Angell, Inc, 
14 K. Jewelry 
71 Austin Street 








eat) sae 





ivel, S Ri in Gold and Platinum, 
= = ‘in Gold Plated 
60-58 Columbia Street Newark, N. J. 
Barry & Company 


Well Made 10K. Jewelry 


Our Trade-Mark Your Guarantee 


10 Austin Street 





Strauss & Strauss 
Advanced Styles 
Gold Set Lone Ay Rings | 
“Rings tha ves"* 
gy = Street 


es 











PLATINUM 
Settings in Platinum and Gold 


Baker & Co., Inc. 


N. Y. Office, 30 Church St. 408 N.J.R.R. Ave. 





Henry Ziruth 
Unbreakable Chains—High Grade |0 and 
14-K. Gold and Platinum Chains 


30 Court Street 





ENAMELING 
JEWELRY AND NOVELTIES 


J. R. O'Donnell, 350 Mulberry St. 
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OUR 
FALL 
LINE 


Now Ready 
for Your 
Inspection 


Full of “Pep” 


New York Office 
170 Broadway 
Cor. Maiden Lane 








999 
















, a ee 
~ . fs . 
Ms om + FS 
° —) a 
* > ¥ ad 
74 
: . %, f af 4 ‘ 
ts. : , 
® . 
ect ia Se 





i086 


® SCHLESS, BROD & CO. "2112; s24""""" Newark, N. J. @ 








Peckham Seamless Ring Mfs. Co. 


Office, 45 Maiden Lane Factory, 131 Liberty Street 
NEW YORK * 


MAKERS OF SOLID GOLD RINGS 








This machine will stretch 











rings to almost any size with- Seamless 
out changing their shape; the | Wedding Rings | 


rings will remain perfectly | 

















NEW MODEL | . 
round. _ they contain no solder ie 
Peckham : | and can be stretched piers se 
Rin S Exp ander Do not cut and solder rings | to any size without ine. te - 
$] 6 .00 SAVE TIME AND MONEY cutting. qualities. 
xp UNBREAKABLE, FLEXIBLE 
OE a DIAMOND and PLATINUM 
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Patent applied for 
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BONNER MFG. ‘CO. 


Makers of Diamond Mountings, Mounted Jewelry, Importers of Diamonds 


DETROIT OFFICE ORDER WORK A SPECIALTY CHICAGO OFFICE 
Idi 1512 H h Buildi 
gti yc 87 MAIDEN LANE, NEW YORK ieee 


JACOB SEGAL, Manager 
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THE JEWELERS’ 





CAMEOS 


Coral 
Onyx 
or Shell 


The largest line and finest 
carvings on the American 
market. 














Our beautiful new Brooches 
and Links are attracting at- 
tention everywhere. Ask to 
see them. 


Memo. selections on request. 


ee eee 


65 Nassau St., New York 
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FRANK C. OSMERS 


MANUFACTURING JEWELER 


15-17 West 44th St. — televtone, srrant sss NEW YORK 














MOUNTINGS 
SPECIAL ORDERS 
DESIGNS“ ESTIMATES 


Pearls «« Stones Matched 


ALL REPAIRS 






























CINAL 


ARTHUR JOHNSON &G 


45-49 JOHN STREET, NEW YORK. 
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SOMETHING NEW 
IN KNIVES 




















The New Bassett Knife and Pencil 
Combination is a specialty that 
has a wide appeal. Made in Silver, 
Silver Plate. }OK Gold and Gold 
Plate. Prices range from $1.25 
to $12.25. Finished plain, engine 
turned and engraved. 


USEFUL 
ELEGANT 
PROFITABLE 


Bassett Jewelry Co. 
Providence, R. I. 














GREATER BUSINESS PROFITS 











The 





avenue to greater business profits lies before the progressive jeweler in the 


wealth of new business to be obtained through the 
conversion of the regular stock watch and the old 
style bracelet watch to the new and much desired 
convertible form. By huge purchases of materials and the 


co-operation of an efticient corps of experienced workmen, 
we are enabled to perform this work for our customers at 


REMARKABLY LOW PRICES 


If you will lend a little effort to pushing this branch of 
the business, you will marvel at the wonderful results 
obtained, and the consequent removal of dead stock from 





your shelves. The attachments used by us are made of solid gold and can be a attached 
to Swiss and pendant set watches, thus transforming into live material what apparently to 


you has seemed to be dead stock. GET BUSY. Push This SURE THING and SURER 


PROFITS. We will mail you prices and circulars on request. 


ONCE-—TODAY. MAIL YOUR ORDER NOW! 


Let us hear from you at 


BECKER-HECKMAN COMPANY 23.538¢ Madison jlitce Chicago 
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A FEW SUGGESTIONS IN 


| ABALONE BLISTER PEARL JEWELRY 


Gold and Sterling 


Exquisitely colored pearls in a great variety of blue, green, red and violet combina- 
tions. Something quite out of the ordinary. A profitable addition to any jeweler’s stock. 
Send for catalog. Samples to responsible concerns. We also make Abalone Pearl Shell, 
4 Agate, Turquoise Matrix, Amethyst, Topaz and Garnet Jewelry. 


Established 1871 


THE BARBER JEWELRY MFG. CO. 
) 36 Gold St., New York 
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Lilliputian Handy Pins 


Sterling Silver, English 
and Green Gold Finishes 


Engine-Turned and 
Hand-Engraved Designs 
ASK YOUR WHOLESALER 


V. E. BLACK CO. 


MANUFACTURING JEWELERS 


710 Eddy St. PROVIDENCE, R. |. 


New York Office: Room 801 Silversmiths Bldg.— 
15, 17, 19 ‘Maiden Lane 


: : Jeo Pane y Nc ‘ 
A, “~~ A - 4s ra. . = 4 | ‘> 
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H. W. MATALENE 


MANUFACTURER OF ORIGINAL CONCEPTIONS IN 


Platinum and Gold American Watch Novelties 
Gold Medal Award San Francisco 1915 


trace Patrician “ark 
WALTHAM MOVEMENTS + Cased under Matalene Patents 


Grand Prix Award San Francisco 


OFFICE AND FACTORY 
153-155 Summit St., Newark, N. J. 
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IB Roeve & Sons 


4549 JOHN ST. 


PATENT GRANTED NewyOrK. 


MARCH 21, 1910. 








SAMPLE CASES 
TRAYS and TRUNKS 





No. 2104—Men’s Beit Buckle Tray 


Complete Outfits for Jewelry 
and Silverware Salesmen 


Mueckert Manufacturing Co. 
PROVIDENCE, R. I. 


Address All | New Yor« Orfrice, 
Communications to Providence 9 Marpen LANE 




















cove A. O. BAUMANN 


Manufacturers of 


GENUINE IVORY GOODS 


Also Tortoise Shell. Silversmiths’ Supplies. 
Repairing in all its branches 


54 West 37th Street NEW YORK 
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| ONLY THE 


will satisfy your customers when they want quality thimbles. For 
upwards of 84 years our thimbles have been giving satisfaction. 
Send for illustrated price list. 


KETCHAM & McDOUGALL 


Established 







15-19 MAIDEN LANE 
NEW YORK, N. Y. 





The Security Watch Holder 


After years of experiment in perfecting this our new “SECURITY” Watch 
Holder, we know it to be the most economical in price asked for any durable 
and practical watch holder. 


Our Extension Bracelet is the Best Mechanically Constructed Extension Bracelet 
Now on the Market—Send for a few and be convinced 


Our new line of 10 karat gold Pendants, Necklaces, Brooches, Waldemars, 
etc., made especially for the retail jewelry trade, is completed, and is now 
being shown. We are also showing a varied line of Bracelets, Fobs, Links 
| and Chains in one-tenth and ————— 
Made in the Following | quarter gold as usual. The Price, Which In- 


= cludes Our Guaran- 
Sizes and Qualities. teed Extension Brace- 








Ta 
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0.Regular 0 Size Queen let, Will Be Sub- 
L-0..Large 0 Size Full eee Upon Applica- 
oat | A.& Z.ChainC = 
M-S......Molly Stark ualities 
iesécenee 000 Size . e aln 0. pte Hae 12K 1-10 
and Sterling Silver. 
he <n sap ~_ a Manufacturers Direct to the Retailer If you want that upon 
Beccsecesees ine which you can depend, 
5-0 will fit the 0 0 and : Write Us for Informa- 
thactiy Providence Rhode Island | “zie Us for term 











New York Office: 15 Maiden Lane 























Phone Gramercy 5265 Established 1879 





SAFETY FIRST 


We make a large assortment of First Aid Cases for 
Tourists, Motorists, etc. 


i SEND FOR CATALOGUE | 


~R- C.F. Rumpp & Sons ‘%::: 
FINE LEATHER GOODS 


PHILADELPHIA 
New York Salesroom: 411 and 413 Fifth Avenue 


Samuel Brand & Sons 


INCORPORATED 





MANUFACTURERS OF 





Diamond Mountings 
re oe 


18 East 23rd Steeet = New York Cfty 











MUSIC BOXES REPAIRED 


Also Talking Machines, Clocks, Mechanical 
Singing Birds and Figures, Metronomes, etc. 
Material for the Trade 


L. G. JACCARD 


(26 years with Jacot Music Box Co.) 


310 WEST 3%h STREET - NEW YORK . 


7877 SAFETY FIRST 




















THE HUMAN EYE i pice sco} ii Som secer New vonn 
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Catalog for Retailers 








W edesireto bring before 
the retail jewelers the 1s- 
sue of a forty-page cata- 
log to be distributed by 
them to their trade. 
Prices depend on the 
quantity bought, quota- 
tions on application. 
This catalog will represent a splendid assortment 
of staple lines as well as novelties, and will be ready 
for delivery about September Ist. 


The jeweler’s name will be printed on the cover; the store can 
be shown in the catalog, a cut can be made from a photograph. 





The cover will be very elaborate and handsome; catalogs fur- 
nished with envelopes for mailing. 


Jewelers Interested—write for further particulars 


We pride ourselves on our punctuality in filling all orders and our uni- 
tormly low prices. All orders, whether large or small, receive the same 
prompt attention. Any article that does not give entire satisfaction will 
be exchanged. 


Alliance Wedding Rings 


Rapidly supplanting the old style band 
ring. Is graceful in style and the secrecy 
of its construction and the hidden en- 
eraving add to its selling qualities. 
Joints are invisible, but can be readily 
opened with a pin. 14 Kt. $1.30 per 
dwt. net; in dozen lots, $1.25 dwt. net. 
18 Kt. $1.45 per dwt. net; in dozen lots, 
$1.40 dwt. net. Average weight 3 dwts. 
each. 





LEONARD KROWER & SON 


Wholesale Jewelers 
CANAL AND EXCHANGE PLACE NEW ORLEANS 
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IS47 ROGERS BROS. _.. 


‘Silver Plate that Wears’”’ 
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: : 
} “CROMWELL” 
PATTERN 
i BRIGHT FINISH 
















































































































° ; 
; 2 
| i) : 
* at = of 
| | 
* 
, 
s 
: Mustrations Actual Size 
| UR unqualified guarantee is backed by the 
actual test of over sixty-five years. Your 
nspeople know the ware. 
, Write for circular 1245-4 which tells how 
you can let them know you bandle it. 
~ INTERNATIONAL SILVER CO. : 
Successor to Meriden Britannia Co. eh a 
ij MERIDEN,CONN. ..... | FF 
NEW YORK CHICAGO |. . SAN FRANCISCO . . 
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The Tendency Toward Size Seen in Some of the 
Latest Jewels 








By Isabelle M. Archer 

















IZE as an attribute of the new “tailored” 
jewelry was noted in an article in THE 
JEWELERS’ CiRCULAR of May 3, an attribute 
growing more insistently apparent every 
day, and now that these bold designs are 
appearing in conjunction with the Summer 
frocks and sport and travel suits, their 
good effect may be judged and their worth 
as a fashion more fully recognized. 

That these large stones and appropriately 
bold settings have certainly come to stay 
and that they will outlast the Summer 
months and become a feature of the Fall 
and Winter jewels, is considered more than 
plausible. 

In their present guise they are distinctly 
“tailored” for day wear and_ strikingly 
“Oriental” in tone for the evening. They 
are used in the morning with the tailored 
suit and the sport frock and in the after- 
noon with the bright colored silks, when 
they take on the Baske effect. 

The tailored type includes chains of, all 
kinds, chains for the pendant, sautoirs for 
the watches and lockets, guard-chains for 
bags and chain purses, and all manner of 
chains, double and triple lines of gems 
worn singly, hanging long or doubled twice 
around the neck. Finger rings, brooches, 
earrings, hair ornaments, necklaces and 
bracelets, come in this style, and for the 
“useful” jewels these large stones and 
heavy mounts are particularly appropriate. 
The new bejeweled gate tops with the 
hanging gem fringes for the silk bags, the 
gem studded purses and mesh bags, 
watches of all kinds, particularly the wrist 
watches, buckles, hat pins and lorgnettes, 
all lend themselves to this mode. The hair 
ornaments set with these large stones are 
exceedingly striking; pins, combs, ban- 
deaux and fillets are all set with large 
stones in flat gold, bronze or silver mounts. 

Color in these jewels is their most im- 
portant phase. ~With the tailored suits and 
sport and travel costumes this makes an 
interesting subject, for everything now has 
its striking color note, and although the 
travel suits and tailored costumes may in 
themselves be dull-toned and somber, a 
bright touch of color will be found some- 
where in the costume, and it is this color 
that is repeated in the jewels. With a navy 
blue serge suit there may be a touch of yel- 
low in the hat, and with it might be worn 
such earrings as are shown in the illustra- 


tion in the lower row on the right. This 
pair with its long, narrow mounting of 
bronze is set with smoked amber and 


smaller pieces of red coral, jade and lapis. 
Or a pendant shown next to these earrings 
might be worn. This mount is copper, set 
with large pieces of clear amber and small 
peridots and yellow topazes. With a cos- 
tume of dull gray dark red might be the 
contrasting color. The finger ring shown in 
the lower row of designs in the illustration 


the season's latest hat trimmings. These 
are worn with the sport costumes on so 
called sport hats, and they are made wholly 
of carved jade, quartz or agate, or silver, 
bronze or copper buckles are mounted with 
the opaque stones. These are large, two by 
three inches, or in a set of three small ones 
joined by chain-work. On a leghorn hat 
one of these new buckles was run on a lav- 
ender ribbon, bringing out the violet tones 
in the amethysts and enamels with which 
its silver frame was set; and another chain 
of silver loops holding jade and small blue 
and green tourmalines was backed by a 
bright green ribbon on a hat of double- 
faced straw in blue and green. 


Here is a motor costume seen at the 
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DESIGNS SHOWING TREND IN THE STYLE OF JEWELRY. 


holds a large piece of jasper, with spinels 
and garnets set in the copper mount, and 
other jewels matching this would make a 
splendid set to wear with soft gray silks 
and serges. 

The sport coats and wide striped skirts 
are abundant in bright colors which may 
be matched or contrasted by the large semi- 
precious stones set in the wrist watch, belt 
buckle, or in the pin sets, studs and cuff 
links, in the bar pin, scarf pin, brooch, hat 
pins, or hair ornaments. Gem-studded 


buckles and a new chain-work form one of 





races, an attractive costume, yet one that 
was in perfectly good taste. The color 
scheme was tan and violet. The outer gar- 
ment, a cloak of pongee, was shirred at the 
shoulders with violet embroidery to form 
one of the new smocked capes, and with 
this was worn a close-fitting motor hood 
and a huge lavender veil. The frock 
in lavender georgette crepe, and the jewels 
completed the costume in various tones of 
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violet. Amethysts formed the most im- 
portant note, while around these large 
stones were dotted tourmalines, garnets, 
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He Negligee Shirts, with soft cuffs and collars, are more HH 
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i for collar holders, tie clasps and soft cuff links. 
Place two or three of our matched sets in your window. 








They will sell because they are attractive, useful and 
inexpensive. 
14K 14K 14K 
Soft Cuff Links Tie Clasps Collar Holders 
$3.50 per pair $2.25 $1 
"Upward Upward Upward 













++ 
an nanandinae a 















a oo 
ee a a ee oe cesss amc sesi 
> er iff ae “ete . ‘<= = XG Ree SE. “2 t 
. . . — ~ =~ ¢ \ Pan t 
\ tt 
























































































: TTT ++ t 
+ . 3 +++ shady T . 
rTTyYy?. TT CP EEE TF Pt te re tee 4444-444 4b 4+ eS ee 
Sheet eeani PE 44 Et mr be 4 paeeseerree: e+ eee eR eoaeReee: 
- &ahaeten een ae ob, eee eee Pt + 4 44 4 te tt oe VP OH oO ee 44494 + ooh ey ++ +++ +++ > +e" * 
Oe a et ie ++ bap et t 4  e 4 $4 6 +4 4 -oe  Lmnanneene 
. _ titTiti st 
++ + +++ 44+ or 
Sehearercer 
4+ att tte 
“ty 












































a eeare 


PACIFIC 
_ COAST 
y4 REPRESENTATIVES 


S ALLHALL & SON ; 



















+h 
+) 


tit 




















> 
+7 + + 
pee: oose 














a 





+ 








~~ + 

A a ot an ee 
paw seent 
. oe 































+t + Hoe ree 
Crit ‘on ane 
: a eae ie Ae int +47 44444 
+ Poo 44a toe + 
+ 


440444444 
Lh 


ele 














Witty 
Ee aTae 
Mit 


+ 
+ 
/ 


























~+ 
+ 
: 
+ 
+ 















4 






































4 
I 
itil 


i 
fmeeveereecaeees: 





+++ 
trty 
: 
+ 
+ 
> 
+ 
> 


5 an 





5 anne Ante Anan dnaeaaanantan anda ah A 
- 
7 
_ 
> 
> 
. 
> 
_ 























4 


TIt. 
aed 
alteues 
seeteare' 











iil. 





























titty 
+ 
et 
se2eeecasr 


y 
ree 
++ 
: _ 
4 
+ 
» 
+ 








LiiTtT 
pe eseecepesnas 














| an in an aed +4 
4 - > 
os i544 












































petewrtingni 


3 
+ 
+ 
» — 
$33 
»~ 


























4 








te 









































a4 
eeaeee! 
7s 
i 


i 
, 
5 


























+++ 


+++ ++ 
peae wi 
+ 
- 
> 
+ 
= 
































r 
i 
i 









rt 
ea 
‘ 
= 
. 
> 





. 































































































. 
- a 
-+oene- 4 



































~ ++ 
ae ne * r es + e a ane eee 
+ rte —+ oe +O ee + 
‘ehteeneehe 3344 >: SSS =a 8 es bit233308 peacesscece=: 


+4 


























July 5, 1916. 


beryls and spinels, their colors of red and 
blue carrying out the violet theme. The 
jewels formed a set, but were not precisely 
alike in either pattern or gem mounting. 
There was a finger ring in amethyst-set 
platinum, a wrist watch held on a lavender 
suede band, a bar pin holding an amethyst, 
cue en cabochon, and a pair of hat pins to 
match this brooch. 


For the brunette there is always the 
favorite color scheme in_ yellows and 
browns, and these new tailored jewels carry 
this new theme out to perfection. The yel- 
lows are shown in large slabs of smoked 
amber in corn-colored topazes, pale yellow 
beryls, in citron quartz, or chrysolite. Zir- 
cons and sunstones give the deeper orange 
note, while garnets, tourmalines, quartz, 
agate and cairngorms carry out the browns. 
Fine looking mounts are made for these 
brown-and-yellow jewels, in copper and 
bronze, or in two-toned gold. 

This tinted gold gives a splendid chance 
for a play of color in these large mounts, 
and it is being used more now than for a 
long time, as it cuts up the surface of the 
flat spaces on watch mounts, bag tops, and 
such large pieces. 


These useful pieces comprise perhaps the 
majority of the tailored jewels, and, indeed, 
they lend themselves most happily to this 
form of decoration. Among the sautoir 
watches and lorgnettes alone there is a big 
field in this new style, and with the Sum- 
mer costumes these bejeweled chains and 
hanging ornaments have become great fa- 
vorites. Large slabs of the opaque stones, 
jade, lapis, jasper, smoked amber, carnelian, 
agate, turquoise, coral, malachite, cairn- 
gorm and onyx are used in these useful 
jewels, while the transparent and trans- 
lucent stones are cut en cabochon, in table 
form, or in various odd shapes to fit in the 
pattern of the mounting. Among the ca- 
bochon-cut gems are tourmalines, topazes, 
beryls, garnets, various colored quartz, 
peridots, aquamarines, spinels, opals, ame- 
thysts and the crystals. 


The oddly cut stones are particularly 
characteristic of this new work, these little 
chips and shallow slabs of the opaque stones 
filling out odd corners in the mounts, and 
completing the pattern around a large cen- 
tral stone. Many instances of this manner 
of using the stones are shown in the 
sketches in the illustration. 

The large pendant is made up in tones of 
blues and greens, slabs of jade and lapis 
being the more important stones, and bright 
little tourmalines filling in the chinks and 
crevices in the silver mount. The earrings, 
four of them are shown, are in baroque 
pearls and red spinels for the first pattern: 
turquoise matrix, aquamarines and peridots 
for the earring in the upper right-hand cor- 
ner of the illustration, and for the lower 
designs silver set with a large triangular 
amethyst, blue tourmalines and garnets, and 
for the earring that was described before, 
smoked amber, jade and lapis in bronze, 

In the center of the illustration a brooch 
is shown between two finger rings, the up- 
per ring holds a black opal, and small blue 
and green tourmalines in gold; the brooch 
has small zircons and topazes surrounding 
a large fire opal, and the mount is copper 
with a silver backing. The lower finger 
ring, also in copper, is set with a piece of 
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jasper and small spinels and garnets. The 
two remaining designs are for necklace 
pendants. They are shown on the extreme 
right, the upper one with two large pieces 
of rose quartz, finished off with pink tour- 
malines and deep red garnets, while the 
lower pendant is a blending of browns, 
greens and yellows, carried out in cleat 
amber, peridots and yellow topazes. 








An Excellent Design for a Pendant 


| EAUTY and originality are both em- 

bodied in the handsome design of the 
pendant illustrated herewith which was 
drawn by Herman Berg of Brooklyn, N. 
Y. <A two-year course at Cooper Union, 

















\N ARTISTIC PENDANT. 

New York, and eight months at a Paris 
art school have been given by Mr. Berg to 
a study of jewelry designing. Both in 191] 
and 1912 Mr. Berg awarded THE 
JEWELERS’ CIRCULAR prize given each year 
to the student producing the most original 
and handsome design at Cooper Union. 

The pendant shown herewith is designed 
executed partly in mission _ style. 
Platinum is the metal used throughout, 
while diamonds and sapphires are intended 
to be set in the piece. Some exceptionallv 
fine filigree work is shown in the pendant. 
The object itself is intended to be hung 
from the neck with a narrow black ribbon 
fastened by flexible clasps. 

The four pointed part of the pendant 
is designed to be worked in Egyptian style 
mounting in which are set many diamonds 
and ealibre sapphires. In the center of 
this design a marquise diamond is intended 
to be set. The drop hung from the low- 
est point of this part of the pendant is at- 
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to be 
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tached with a flexible connection made of 
platinum and sapphires. 

A number of jewelry designs drawn by 
Mr. Berg have appeared from time to 
time in THE JEWELERS’ CIRCULAR and have 
been praised for their originality and beauty. 
Mr. Berg is employed as a designer with 
Goldsmith, Stern & Co., New York. 








The Lesson of the Antique 


N viewing a piece of antique jewelry of 

some importance, the beholder is usually 
impressed by a sense of the grace mani- 
fested in the workmanship. There is a 
sense of human relationship, an intimate 
personal appeal that the modern jewel 
lacks. 

The modern jewel strikes a more for- 
mal ncte; an “I am to be worn when you 
are dressed up,” tone; “because I am very 
valuable.” The antique says, “I am to be 
worn con amore. | am not made to daz- 
zie, but to attract. The hand that fash- 
ioned me, conceived me, and I am a child 
of his fancy.” This in brief—this sense of 
craft—of cunning skill—is what the an- 
tique expresses. The precious stone and 
precious metal is merely a medium for the 
expression of the craftsman who respects 
his material and who applies man’s high- 
est faculty, his imagination, to the de- 
sign and construction of his object. His 
material is before him, he measures its 
possibilities in his mind, he rejects and ac- 
cepts instinctively the various forms it pre- 
sents, then shapes it to his purpose, and 
the jewel is born. 

The lesson, then, of the antique is the 
subordination of the material to the work- 
manship. The barbaric ages found orna- 
ment in the bright pebble and gleaming 
shell, and in our day the promiscuous wear- 
ing of glaring ornament is termed bar- 
haric. The term, however, is liable to 
misuse, as when used by people with no 
conception of the artistic significance of a 
really fine jewel. As art advanced the 
standards of ornament became higher, and 
a more exalted mental process was de- 
manded in design and workmanship and 
always in the best work it is the artist 
that glorifies the raw product of nature 
and gives it a value that no scales can 
weigh or gauge compute, and it is this 
spirit that pervades the antique and which 
we must admire. 

The purchase of gold and silver orna- 
ments with an eye to the intrinsic value 
of the material has always been the con- 
comitant of life in unstable governments 
or among contending factions. Where 
it became necessary for rulers or families 
to make a quick “get away,” what more 
convenient asset than a snug wallet of 
jewels or chest of gold or silver? But 
notwithstanding this, the ancients believed 
that the gem was worthy of an adequate 
setting, and their necessarily individual 
treatment, combined with a feeling for art, 


gave it one that vied with itself in im- 
portance. 

This relationship of values is more 
strikingly manifested in the _ elaborate 


workmanship of paste jewelry which the 
ancients highly esteemed. 








(Continued on page 41.) 
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A Suggested Course in Gemology 


Compiled especially for the Busy Gem Merchant and His Salesmen 
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Lesson XIII. 


Use of Color in Distinguishing Precious 
Stones 
Blue Stones. 
HE species that furnish blue stones in 
suffcent number to deserve considera- 
tion are, aside from opaque stones: 


Corundum (sapphire). 
Spinel. 

Tourmaline. 

Topaz. 

. Diamond. 

». Zircon. 


nt WN 


~ 


Of these minerals the only species that 
furnishes a fine, deep velvety blue stone 
is the corundum, and fine specimens of the 
cornflower blue variety are very much in 
demand and command high prices. The 
name given to these blue stones is, of 
course, sapphire. Other corundums except 
the red (which is ruby) are also called 
sapphires, but with a color term added, as, 
for example, yellow sapphire, green sap- 
phire, purple sapphire, etc. When one says 
merely sapphire, the blue variety is always 
understood. The color in sapphires ranges 
from a pale watery blue through deeper 
shades (often tinged with green) to the 
rich velvety cornflower blue that is so much 
in demand, and on to dark inky blues that 
seem almost black by artificial light. Most 
sapphires are better daylight stones than 
evening stones. Some of the sapphires 
from Montana, however, are of a bright 
electric blue that is very striking and bril- 
liant by artificial light. 

The direction in which the stone is cut 
helps determine the quality of the blue color 
as the “ordinary” ray (sapphire exhibits 
dichroism) is yellowish and ugly in color, 
and if allowed to be conspicuous in the 
cut stone its presence blending with the 
blue may give it an undesirable greenish 
cast. Sapphires should usually be cut so 
that the table of the finished stone 1s per- 
pendicular to the principal optical axis of 
the crystal. Another way of expressing 
this fact is that the table should cross the 
long axis of the usual hexagonal crystal of 
sapphire, at right angles. This scheme of 
cutting puts the direction of single refrac- 
tion up and down the finished stone, and 
leaves the ugly ordinary rays in poor posi- 
tion to emerge from the stone, as the light 
that falls upon the girdle edges of a stone 
cannot enter and cross the stone to any 
extent. 

To find out with a finished stone whether 
or not the lapidary is cut properly as re- 
gards its optical properties one may use 
the dichroscope, and if there is little or 
no dichroism in evidence when looking 
through the table of the stone it is prop- 
erly cut. 

Where a sapphire shows a poor color 
and the dichroscope shows that the table 
was laid improperly there is some possi- 
bility of improving the color by recutting to 


indicated position. However, 
one must use much judgment in such a 
sapphires, like other corundum 
gems, freqently have their color irregularly 
distributed, and the skilful lapidary will 
place the culet of the stone in a bit of 
good color, and thus make the whole stone 
appear to better advantage. It would not 
do to alter such an arrangement, as one 
would get poorer rather than better color 
by recutting in such a case. 

While some of the blue stones about to 
be described may resemble inferior sap- 
phires, none of them approaches the better 
grades of sapphire in fineness of blue col- 
oration. The scientific sapphire, of course, 
does approach and even equals the natural 
sapphire so that one must know how to 
distinguish between them. ‘This matter is 
not one of color, however, and it will be 
separately considered a little later. 

) 


the above 


Case, aS 


Blue spinels are infrequently seen in 
commerce. [hey never equal the fine sap- 
phire in their color, being more 
They, of course, lack dichroism and are 
sotter than sapphire as well as lighter. 

3. Blue tourmalines are never of fine 
sapphire blue. The name indicolite which 
mineralogists give to these blue stones sug- 
gest the indigo blue color which they afford. 
The marked dichroism of tourmaline will 
help detect them. Some from Brazil are ofa 
lighter shade of blue and are called “Bra- 
zilian sapphires” by some. 

4. Blue topaz is usually of a pale sky 
blue or greenish blue and is likely to be 
confused with beryl of similar color. The 
high density of topaz (3.53) as compared 
with beryl (2.74) serves best to distinguish 
them. 

5. Blue diamonds are usually of very pale 
bluish or violet tint. A few deeper blue 
stones are seen occasionally as “fancy” dia- 
monds. These are seldom as deep blue as 
pale sapphires. Even the f Hope 


steely. 


famous 
Blue Diamond, a stone of about 44 carats 
and of great value, is said to be too light 
in color to be considered a fine sapphire 
blue. Some of the deeper blue diamonds 
have a steely cast. The so-called blue-white 
stones are rarely blue in their body color, 
but rather are so nearly white that the blue 
parts of the spectra which they produce are 
very much in evidence, thus causing them 
to face up blue. There is little likelihood of 
mistaking a bluish diamond for any other 
stone on account of the “fire” and the ada- 
mantine luster of the diamond. 

6. Blue zircon, however, has nearly ada- 
mantine luster and considerable fire. The 
color is usually sky blue. Such stones are 
seldom met with in the trade. 

for a more detailed account of the vari- 
ous blue stones see G. F. Herbert-Smith’s 
‘Gem Stones,” as follows: 

Fore sapphires, pp. 172-173, 176, 182; for 
spinel, pp. 203, 204, 205; for tourmaline, 
pp. 290, 221, 223: for topaz, pp. 198, 200, 
201: for diamond, pp. 130, 136, 170, and 
for zircon, pp. 229, 231. 


(To be 


continued. ) 
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The Lesson of the Antique. 





lt is the province of the modern jeweler 
to educate the public to the knowledge of 
fhe wide artistic possibilities of his calling 
and to lay stress on the faet that the use 
of precious stones and metals is only nec- 
essary to his craft, not their 
intrinsic value, but because they are best 
adapted to the creation of beauty. 
nations in which art has most 
strongly flourished, and from whose tradi- 
tions we draw our inspiration, have always 
honored the craftsman by an expectation 
of power from him. and Italy, 
those fecund mothers of the fine arts, are 
immortalized by the spirit which encour- 
aged their workers in the crafts to give of 
their best; and speaking of their jewelers 
a writer has said: “In antique gold work 
—whether of Greece or Italy—the material 
is always subservient to the workmanship; 
the most refined elegance and the most 
exquisite taste guided the hand of the 
artist, while his chisel created figures and 
ornaments designed with the minutest 
grains and the finest wire, intaglios and 
flowers, and so harmonized the parts to- 
gether, uniting elegance with simplicity, 
that the jewelry examined closely ap- 
peared wonderful for minuteness of work. 

An art cannot reach its fullest develop- 
ment as an aid to civilization, which should 
be its aim, that is dominated by the gross 
and materialistic purpose of mere gain. 
That the bread of the worker is depend- 
ent on the will of the buyer is true, but 
it is for the worker to so dignify his call- 
ing that the standards of demand will per- 
force conform with the best traditions of 
his craft and not rest content as a mere 
handicraftsman ready to execute any con- 
ventional and uninspired design that is re- 
quired. The result must necessarily rele- 
gate the material to an inferior position in 
the general regard and awaken a compre- 
hension of its proper place in the making 
of jewelry of real character. S. R. 
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A business transaction has been con- 
summated whereby William Moore, Falls 
Creek, Pa., and John Ferguson, DuBois, 
Pa., have come into possession of the 
jewelry store of E. A. Wood at Shamokin, 
Pa., which is located in the English build- 
ing on Independence St. in that city, the 
establishment changing hands after having 
been in the Wood family for more than 
half a century. Shamokin’s first jewelry 
store was opened by John W. Wood, father 
of E. A. W ood, On Jan. l, L861, or to be 
exact, 55 years ago, on the site of what is 
now the Gortner property on E. Sunbury 
St. Upon the death of Mr. Wood, his wife 
came into possession of the store, conduct- 
ing it successfully until her marriage to 
S. H. Chapman, who then took charge of 
the business. Twenty years ago, E. A. 
Wood purchased the business from Mr. 
Chapman. From Sunbury St. the store 
was moved to the corner of Rock and In- 
dependence Sts. on the site of the Thomas 
building, and later to the Robertson build- 
ing at Independence and Liberty Sts. 
Again it was moved to its present location 
in the English building. 
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in your choice of several styles. of 
Genuine Leather, Silk Velvet Lined Cases. 












“OVAL” CASE 











lh bp) HE Jeweler who deliberately refrains from showing his customers the best and newest, 

in the hope of working off ancient stock, is practising FALSE ECONOMY. Sooner 
or later his customers “get wise” and transfer their patronage to the more progressive 
man. 

IRIS PEARLS, at the price ($15.00 to $20.00 to your customers) are so unquestionably the 
most extraordinary value, that YOU cannot afford to be tardy in meeting the rapidly increasing 
demand for these newest imitation pearls. 

They are the latest addition to the notable REGENT PEARLS. 


Albert Lorsch & Co., Inc. 


37 Maiden Lane, New York City 131 Washington St., Providence 
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} Fair Trade League’s Secretary Answers Marshall Field 


Calls Chicago Firm’s Circular Opposing Stephens Honest Advertising Bill 
“Appalling Combination of Misinformation and Misstatement.” 














“Marshall Field & Co. of Chicago have 
recently flooded the country with a circular 
letter attacking the Stephens - Ashurst 
honest advertising bill,” said Edmond A. 
Whittier, secretary of the American Fair 
Trade League, to-day. “The letter is such 
an appalling combination of misinforma- 
tion and misstatement that I feel that at- 
tention should be called to its errors. More 
than that, the splendid legacy of fame for 
truth and fair dealing left by the founder 
of this house makes it imperative that there 
should be prompt exposure of so flagrant a 
disregard of the standards established by 


him. Marshall Field never stooped to 
serve his personal or selfish interests 
through misrepresentation. In order to 


show the general tenor and futility of this 
attempt to use a great and honored name 
to corrupt public opinion, it is only neces- 
sary to point to a few of the false state- 
ments. 

“For instance,” the letter says: “The Su- 
preme Court of the United States has de- 
clared that every attempt to fix resale 
prices by manufacturers is illegal. “To 
show how utterly false this statement is it 
only need be said that Prof. Paul H. Ny- 
strom, in his address before the Interstate 
and Foreign Commerce Committee of the 
House the other day, explained clearly half 
a dozen methods by which large manu- 
facturers are now able to maintain prices 
legally and effectively,” and then Dr. Ny- 
strom added: ‘The recent decisions of the 
Supreme Court do not prohibit the price 
maintenance principle. They merely pro- 
hibit price maintenance along the lines 
most economical from the standpoint of 
producers, dealers and the public. The 
courts have in effect said: “If you want to 
maintain prices you may not do so by the 


easiest ways. You must use more ex- 
pensive methods. If the more expensive 
and more complicated methods are not 


suited to your needs, there is no help for 
you.” Dr. Nystrom emphasized the fact, 
which was thoroughly demonstrated by 
Justice Brandeis in speaking for the orig- 
inal Stevens Bill, that the effect of these 
Supreme Court decisions has been to favor 
the large concerns. This points to the 
dark denizen of the woodpile, for no one 
will deny that Marshall Field & Co. are a 
large concern. 
FAVORED BY RETAILERS. 

“Marshall Field & Co. say that ‘certain 
special interests’ and ‘large manufacturers 
of branded articles’ are in favor of the 
Stephens Bill. The facts are, as every 
well-posted person knows, that every na- 
tional organization of retailers, large and 
small, with one exception—and hundreds 
of State and local retail organizations— 
have endorsed the Stephens Bill and the 
principles of honest advertising which it 
will enforce. 

“Another glaring inconsistency in_ the 
Field letter is found in the declaration that, 
if the bill should be enacted, ‘every manu- 


facturer could obtain a trade-mark for his 
product and thereby bring it within the 
provisions of the law.’ Here is an in- 
sinuation that all manufacturers will regis- 
ter their goods, though in another para- 
graph the claim has been previously made 
that only a few ‘large’ manufacturers favor 
the Stephens Bill or will be benefited by 
its enactment. Neither statement is true, 
but—obviously—both cannot be. 

“Again, the Field letter says: ‘Price 
maintenance would always compel him 
(the consumer) to pay the highest price.’ 
Standard prices on standard goods will not 
compel any consumer to buy them at any 
price, highest or lowest. The statement is 
clearly intended to deceive. 


BIG CONCERNS DON’T NEED BILL. 


“A leading dry goods competitor of Mar- 
shall Field & Co., both in wholesale and 
retail business, recently made the following 
frank statement: ‘As retailers we are in 
favor of the Stephens Bill, but as whole- 
salers our business interests require us to 
oppose it, and as our wholesale business is 
much larger than our retail we naturally 
let it control our action.’ This house is in 
the same position as one of the largest 
wholesale grocery houses in Chicago, the 
active head of which, when asked for his 
opinion regarding the Stephens Bill, ex- 
claimed: ‘We are opposed to it! If the 
Stephens Bill passes every jobber in St. 
Louis, Omaha and Sioux City will be on an 
equality with us in buying and selling 
and will have an advantage over us in 
deliveries.’ 

“Marshall Field & Co. are the largest 
jobbers of dry goods in the United States 
and do not need the Stephens Bill to en- 
able them to maintain prices on their own 
brands of goods. Selling only through 
their own traveling salesmen and not doing 
business through jobbers they are able to 
maintain their prices and protect their 
brands by the simple expedient of refusing 
to sell to retailers who cut prices ruinously. 
The very magnitude of their organization 
gives them an advantage that the smaller 
merchant does not have. They are against 
the Stephens Bill because they do not need 
it and because it would lessen the advan- 
tages they now possess with respect to their 
competitors, both wholsalers and retailers.” 








Awards Announced 





Contracts for Supplies for Government 
in Flatware, Clocks, Ete., Are Placed. 
WasHINcTON, D. C., June 24.—The fol- 
lowing awards have been announced by 
the General Supply Committee for supplies 
for the use of the Executive Departments 
and independent establishments of the 
Government during the fiscal year ending 
June 30, 1917: 
Nickel silver table forks: E. B. Adams 
Co., Washington, 60 cents per set of six. 
Extra heavy silver plate table forks: No 
award. 
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Steel table knives, 9-inch; celluloid 
handles: Dolin & Martin, Washington, D. 
C., $1.50 per set of six. 

Light silver plate table knives: E. B. 
Adams Co., 75 cents per set of six. 


Heavy silver plated table knives: No 
award, 

Heavy silver plate table spoons: No 
award. 


Nickel-silver tablespoons: E. B. Adams 
Co., 60 cents per set of six. 

Heavy silver plated teaspoons: No 
award. 

Nickel silver teaspoons; 30 cents per set 
of six: E. B. Adams Co. 

Regulator, weight and pendulum clocks 
in oak cases, 8-day, $13.50 each: Seth 
Thomas Clock Co. 

Regulator, weight and pendulum clocks 
in mahogany cases, $13.50 each: Seth 
Thomas Clock Co. 


Electric self-winding clocks: No award. 


Photographic timing clocks: No award. 
Watch glasses: No awards. 
Photographic stop watches: Charles 


Swartz & Son: $5.25 each. 





WasHINncToNn, D. C., June 27.—The fol- 
lowing awards for supplies have been an- 
nounced by the Quartermaster of the 
United States. Marine Corps: 

Wm. H. Levitt, Philadelphia, will sup- 
ply 8,000 table forks at $1,019.20; 2,000 
table knives, $294; 2,000 table knives, $294; 
2,000 table knives, $294; 2,000 table knives, 
$294; also four awards for lots of 2.000 
tablepsoons at $254.80 for each lot. 

F. S. Banks & Co. will furnish three lots 
of 2,000 teaspoons at $136.80 for each lot 
of 2,000. 


LABOR DAY OUTING 











Members of Jewelers’ Twenty-Four Karat 
Club of Pittsburgh Plan for Big 
Carnival. 


PitTsBuRGH, Pa., June 29—Labor Day, so 
far as the members of the Jewelers 24- 
Karat Club of Pittsburgh are concerned, 
will be the biggest of all Labor Days, pro- 
vided Jupiter Pluvius does not get busy 
with his rain can, so Sam F. Sipe, the presi- 
dent of the club says. Already he has 
started the ball rolling for the events and 
among other things has hired Nirelli’s 
band—which is the best in Pittsburgh, ob- 
tained the exclusive use of the splendid 
Shelter House in Highland Park through 
his influence with Mayor Joseph G. Arm- 
strong and has done a lot of other things 
for which he expects to get the sanction of 
the directors. 

Among other things he wants about 20 or 
25 automobiles and to be sure of getting 
them, has appointed August Loch, chair- 
man of the automobile committee. | It is 
hoped to provide everything free to all 
comers, provided they have their dues paid. 
The events will be for the members of the 
club, their families and employes only. 

Harry H. Heeren as usual will be chair- 
man of the prize committee and already he 
is outlining his plans to obtain the very 
best prizes ever offered by the organization 
and there will be prizes for all kinds of 
events. 

The picnic is to be 


Park. 


held in Highland 
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Hearing On Daylight Saving Plan 


Representatives of Jewelry Trade and Other Lines Appear Before Merchants’ 
Ass’n of New York on Proposition to Turn Clock Forward One Hour. 














A important hearing on the movement 
l to “save daylight” by turning the 
clocks forward one hour took place Thurs- 
day afternoon at 2 p. mM. in the assembly 
rooms of the Merchants’ Association of 
New York, at which arguments in favor of 
a national movement on these lines were 


heard and no one appeared against the 
proposition. Leopold Plaut presided. 
The Merchants’ Association sometime 


ago at the request of some of its members 
appointed a special committee of three con- 
sisting of Edward D. Page, chairman, Wal- 
do H. Marshall and Leopold Plaut to in- 
‘vestigate the “daylight saving’ movement 
and to find out where its members stood 
upon it, and the hearing was the first of the 
kind held by the committee to ascertain the 
sentiment of the big business interests and 
the merchants of the city on the subject. 
The meeting was attended by represent- 
atives of the Borough Government, labor 
organizations and various institutions as 
well as members of the association. 

When the meeting opened a brief on the 
subject by Marcus Marks, president of the 
Borough of Manhattan, was read. Mr. 
Marks had appointed a special committee 
sometime ago to look into the subject in its 
relation to business interests, and particular- 
ly to the workers of the country, and to find 
‘out whether a national movement on these 
lines was feasible. Several of Mr. Marks’ 
‘Committee were present. 

Mr. Marks’ brief which was read by J. 
W. Adams, secretary of the Borough, was 
as follows: 

TURNING THE CLOCK FORWARD 
By Marcus M. Marks, President of the Borougk 
of Manhattan. 

England, France, Germany, Italy, Norway, Swe- 
den, Denmark and Nova Scotia have already 
turned the clock forward an hour to utilize day- 
light Summer months. My proposi- 
tion is that New York city should encourage 
similar action on the part of the United States. 
It goes without saying that we should not be too 
proud to learn. While certain of our cities have 
already adopted the plan in a way (such as Cleve- 
land, Ohio; Manchester, N. H.; Eastport, Me.; 
and Detroit, Mich.), it will be most effective when 
universal in its application. 

Among the advantages gained in health, econ- 
omy and efficiency by turning the clock forward 
an hour during the Summer months are the fol- 
lowing: 

l. To health: 

(a) By conserving the eyesight through the sub- 
stitution of an extra hour of daylight for the glare 
of artificial light. 

(b) By saving the system from the strain and 
exhaustion of an hour’s work in the heat of the 
afternon and substituting the cooler early morn- 
ing hour. 

(c) By recreation through outing or sport, op- 
portunity for which will be afforded by leaving 
‘the office or shop an hour earlier in the after- 
noon. 

2. Economy: 

In the use of gas and electric light, which it is 
-calculated will amount to $1,500,000 during the 
Summer in New York city alone. Every home 
will save about one-quarter in the gas or electric 
light bill. 

3. Efficiency: 

(a) Through the better quality of work done in 
the early morning hour as compared with that 


during the 


done in the hot Summer afternoon. 
(b) Efficiency through better health brought by 


recreation, saving the eyes, etc. 

It has been suggested that all the advantages 
could be gained without turning the clock ahead 
by rising and retiring an hour earlier. The an- 
swer is we would not do it; and if we tried it, 
we would find ourselves out of harmony with our 
surroundings. 

To be successful the change must be universal. 
There is also an element of psychology in this 
movement. It would be quite an effort for those 
accustomed to arise at 7 o’clock to get up at 6. 
gut when the clocks say seven, habit asserts itself 
and in a few days no one remembers that the clock 
has been turned ahead. 

No natural law and no law 
Persians will be broken by 
change. The clocks of out 
at present scientifically set 
sun. We travel 1,000 miles westward before we 
change our watches. To be accurate, we would 
have to keep watch in hand, pushing the hands 
backward every minute. The towns we pass he- 
tween New York and Chicago use Eastern time, 
whereas, every one of them has a time of its own 
which must be disregarded in order to be in har- 
mony with other communities to prevent confusion 
in time-tables and other general regulations. 

If our Federal Government decrees that clocks 
be turned forward an hour during the Summer 
months, there need be no changes in any time- 
tables or other regulations. The simple device of 
adjusting the clock covers everything, automatic- 


of the Medes and 
making the proposed 
various cities are not 
with reference to the 


ally. The change is usually made at 2:00 a. M. on 
Sunday, when, experience shows, it is_ least 
noticed. 


On October 1 the change back is similarly ac- 
complished. 

In view of the general adoption of this “Saving 
Daylight”? plan in Europe, our exchanges here are 
now somewhat out of adjustment. I have received 
many letters from prominent members of these ex- 
changes approving the adoption of the plan here. 

Objection came from some who misunderstood 
the idea; they thought it was intended to apply to 
New York city only. Another objection was based 
on the statement that better work can be done by 
artificial light in the late hours of the night than 
by daylight in the morning. Of course, anyone 
desiring to “burn the midnight oil” may continue 
to do so equal satisfaction after the clock 
has been turned forward. 

It has been suggested by some favoring the plan, 
that it be continued throughout the year. The 
argument we have made would, however, apply 
only to the Summer months when the sun rises 
early. In the Winter the saving in the afternoon 
would be offset by the necessity for the use of 
artificial light early in the morning. 

he whole thing seems so simple, and objec- 
tions are so trifling when compared with the great 
advantages to be gained, that we ought not await 


with 


a declaration of war to force us to adopt the 
saving daylight plan here. 
While necessity no doubt prompted the Eu- 


ropean powers to adopt it, why should we await 
stern necessity to follow a plan admittedly wise 
and economical? 

I hope that the Merchants’ Association will de- 
clare itself in favor of the universal adoption of 
the plan to move the clock forward an hour in 
Summer and back again in Fall. 

At the conclusion of the reading of this 
brief, Mr. Mead, secretary of the Mer- 
chants’ Association, announced that the 
committee had received reports showing 
the number of countries in Europe in which 
it had been adopted, as well as the reports 
presented to Parliament at the time the 
movement originally came up in England 
in 1908. He explained the number of cities 
that had already taken action on this line 
by simply putting the clock forward an 
hour permanently. He then read letters 
received by the committee from Colgate & 
Co., and other big concerns that had at- 
tempted to obtain the results sought in the 
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“daylight saving” movement by advancing 
their workday an hour, and in all the in- 
stances referred to this has proven success- 
ful and had been approved by a vast major- 
ity of the employes. 

Leopold Plaut then explained that the 
committee had just started in its work and 
wanted to hear arguments on all sides of 
the subject. He believed that the most 1m- 
portant part of the work would be a cam- 
paign of education to explain to the mer- 
chant, manufacturer and workman exactly 
what the movement meant, as in some cases 
opposition seemed to be due to a musun- 
derstanding of conditions; and a lack of 
knowledge of what such a bill by Congress 
would accomplish. He then called upon 
all for a general expression of views. 

Among those who spoke was T. Edgar 
Willson, editor of THE JEWELERS’ CIRCULAR, 
who took the ground that the difference in 
time would have absolutely no effect on the 
majority of people as they worked by the 
clock and not by actual time; that the time 
of practically every community at the pres- 
ent time was arbitrary and not solar, and 
it made no difference whether the arbitrary 
designation of the hour was ahead or be- 
hind the actual position of the sun at the 
meridian where the time was supposed to 
be taken. It was, he said, one of the few 
questions in which there seemed to be but 
one side as soon as it was studied. The only 
opposition that could come should be from 
the lighting industries who would suffer a 
loss of at least one-quarter to one-third the 
present revenue and the amusement indus- 
tries whose members might think that an 
increase in the daylight would curtail at- 
tendance at such places. The lighting in- 
dustries, however, had not opposed it and 
as far as New York was concerned did not 
seem inclined to. Chairman Plaut later ex- 
plained also that the amusement industries 
as far as he could learn from people in the 
theatrical trade, were in favor of the prop- 
osition. 

Laurence Gardner, secretary of the Na- 
tional Jewelers Board of Trade, was in- 
troduced as the man who had written the 
report for the Chamber of Commerce of 
Cleveland which resulted in that city chang- 
ing its time from the central to the eastern 
standard. Mr. Gardner explained that the 
conditions in the fight in Cleveland were 
entirely different from the conditions of the 
present movement inasmuch as the former 
was local while the present movement is 
national in scope; also that the only argu- 
ments in opposition which they had to meet 
in Cleveland were those which bore on the 
local conditions which related to the con- 
fusion that would be caused by the State 
having one time and the city another. In 
fact there was nothing that had been urged 
against the proposition in Cleveland that 
applied to the present movement, he said, 
and that even in Cleveland opposition prac- 
tically disappeared after the enactment. 
The city has been going on for the last two 
years without any trouble whatsoever from 
the change. 

T. J. Riordan, representing a large man- 
ufacturing concern of Brooklyn, told how 
the concern had put its working hours one 
hour forward last year and how successful 
it had proved with the employees. 

Mr. Plaut then called for those who op- 
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PERLES DE CEYLON PANAMA-PACIFIC PERLES 


The Summer Girl will want a La Tausca Pearl Necklace. She knows 
that her costume is not complete without it. She is going to buy a 


LaTause., 


PEARLS // == 

somewhere. Is she going to buy from you? / a : 

A Panama Pacific to retail for $6.00 Fs F nee 

A Ceylon retails for $15.00 , ——— 

A Calife retails for $25.00 OO fhermmmcrrmemcnere 

Others up to $150.00 a string. a —— 

[lf your stock and displays are inviting, this business awaits SSS 


you. Your jobber can supply you. 


THE Low-T AUSSIG-KARPELES Co. 
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posed the proposition, to speak, but there 
seemed to be no opposition whatsoever 
represented. 

Among others who spoke was Thomas 
Rock, representing the labor interests. He 
said that when the proposition had first 
come to him he had appeared before Pres- 
ident Marks to oppose it, in the belief that 
it was purely a local proposition but that 
he heartily approved of it as a national 
proposition. However, the American [ed- 
eration of Labor was considering the mat- 
ter and he did not wish to express an 
opinion for the general labor interests, as 
the matter was still in abeyance. 

Borough President Marks then told of 
the work in starting the movement in New 
York which had been begun with a refer- 
endum of the Borough employes. Mr. 
Marks believed that the work should be 
national in its scope but that in a national 
proposition such as this New York should 
take its position as a leader in the move- 
ment. He told of writing to the various 
Congressmen of the country in favor of the 
bill that is to be proposed and said that he 
had not received one reply indicating the 
writer was against the measure; most of 
the Congressmen answering being in favor 
of the movement and the others being non- 
committal or refusing to answer. Presi- 
dent Marks said that it had not yet been 
decided whether to have this passed as an 
act of Congress or taken up and put into 
effect by the Interstate Commerce Com- 
mission. 

Some of the members urged the Mer- 
chants’ Association’s committee to report in 
favor of the movement but to suggest that 
it be taken up and determined by an act 
of Congress and not by the Interstate Com- 
merce Commission; also that the bill be one 
that would advance the time in May and 
put it back in October. ) 

After a general discussion a resolution 
was passed by those present favoring the 
proposition and urging the committee so 
to report to the association at large. 








DEATH OF ALEX I. MAYER 





Well Known Traveling Salesman Dies at His 
Summer Home at Atlantic City, N. J. 


Alex I. Mayer, a western and southern 
representative for Arnstein Bros. & Co., 
170 Broadway, New York, died Wednes- 
day, June 28, at his Summer house, 2/0 
Massachusetts Ave., Atlantic City, N. J. 
Funeral services were held at the grave in 
Salem Fields Cemetery, at 1 Pp. mM. Sun- 
day, July 2. 

Mr. Mayer had traveled through the 
southern and western States for Arnstein 
Bros. & Co. for the past 13 years. Prior 
to that he travefed for the American Op- 
tical Co. and Hirsh & Herman. He was 
highly esteemed by all with whom he came 
in contact. 

Mr. Mayer was a member of the South- 
ern Jewelry Travelers’ Association, a 
Mason and an Elk. 

Deceased is survived by one sister, Mrs. 
Grace Nathan, and two brothers, Fred J. 
and Lou D. Mayer. 








E. E. Triem has opened a jewelry busi- 
ness on Main St., LaPorte City, la. 


JEWELERS’ 
CAREER OF E. J. WITTNAUER 


Some Facts in the Life of a New York 

Watch Importer, Who Died Recently 

at Geneva, Switzerland. 

The death of Emile J. Wittnauer, which 
occurred in Geneva, Switzerland, on May 
16 last, as already noted in THE JEWELERS’ 
CIRCULAR, was the cause of much regret to 
his many friends both in the jewelry trade 
and in other circles. 

Born of Swiss parents, after a thorough 
classical and business education in Switzer- 
land, he came to this country in 1888 and 
connected himself with his brother, Albert 
Wittnauer, in the importation of Longines 
Agassiz and other Swiss watches. 

Mr. Wittnauer traveled for some time as 
a representative of the A. Wittnauer Co., 
and his faculty of making friends made him 
popular wherever he went. Later when the 








WITTNAUER. 


THE LATE EMILE J. 
concern expanded and the requirements at 
the manufacturing concern abroad demand- 
ed the presence there of A. Wittnauer, 
Emile J. Wittnauer took over the manage- 
ment of the New York and Montreal 
houses and was greatly instrumental in in- 
creasing the success which the house had 
already achieved. 

When the A. Wittnauer Co. was organ- 
ized in 1904, Emile J. Wittnauer became 
vice-president until the death of his broth- 
er Albert Wittnauer, at which time he suc- 
ceeded to the presidency of the corporation. 

Mr. Wittnauer was always noted for his 
kindness, and while undemonstrative had 
an attractive personality and made many 
friends. In business he combined constant 
energy with an accurate foresight, which 
with an artistic temperament and apprecia- 
tion of the beautiful enabled him to meet 
the demands for the best in new styles. 

His business ability was reflected in the 
rapid growth of the A. Wittnauer corpora- 
tion to one of the foremost of its kind in 
this country and in Canada. Mr. Wittnauer 
never married. He lived with his sister in 


New York and Saratoga where they had 
a delightful country residence. 
He was a member of Kane Lodge No. 
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454, F. & A. M. and also of the 24 Karat 
Club of New York, The Philadelphia Jewel- 
ers Club, the New York Athletic Club and 
the Maiden Lane Historical Society. 








DEATH OF HENRY SCHULTZ 
New York Wesbuuiins Meets With Fatal 
Accident. 


Henry Schultz, a watchmaker for the 
Bigalke, Eckert Co., 527 Fifth Ave., New 
York, who was 42 years of age, who lived 
at 252 Chauncey St., Brooklyn, was instant- 
ly killed, Saturday, June 24, when his auto- 
mobile came in contact with a freight train 
on the Lake Hopatcong branch of the Lack- 
awanna Railroad. A few hours before the 
mishap occurred he was arrested in Hobok- 
en by boulevard officer James Murray for 
driving an automobile without a license 
and was fined $25 by Recorder Carsten. 

His machine was crossing the railroad 
tracks about 15 miles outside of Morris- 
town. The chauffeur failed to see the ap- 
proaching freight train and the engine 
crashed into the machine before the brakes 
could be applied. Mr. Schultz was sitting 
in the rear of the car and was hurled many 
feet in the air. 

Henry Schultz was born in Germany and 
it was there that he learned the watchmak- 
ing trade in all its branches and when he 
had a thorough knowledge of watchmaking, 
he came to this country starting in business 
for himself. In later years he went with 
Tiffany & Co., remaining there for five 
years, after which he went with the Bigalke 
& Eckert Co. His business career was not 
confined entirely to the watchmaking trade 
as he was interested in real estate, which 
business he was looking after when the 
mishap occurred. 

Mr. Schultz was a member of the New 
York Watchmakers’ Society, and was on 
the executive committee when the organ- 
ization held its banquet in celebration of 
the 50th anniversary. He was also an ex- 
president of the society. He was also a 
member of the Brooklyn Labor Lyceum 
and of a German society in Brooklyn. 

Deceased is survived by one sister who 
resides in Germany. Funeral services were 
held at the undertaking establishment of 
J. Peth, 1207 Myrtle Ave., a short ceremony 
heing conducted by R. Salomon, a mem- 
ber of the New York Watchmakers’ So- 
ciety. 

The body was then cremated in the Fresh 
Pond Crematory. 








R. K. Jarecki, 728 State St., Erie, Pa., 
and his valet, Bernard Kohler, were in- 
jured recently, when Mr. Jarecki’s auto- 
mobile was struck by a light engine on 
the Pennsylvania switch to the Hammer- 
mill Paper Co., just opposite the Horse 
Shoe plant. According to Dr. C. G. Strick- 
land, who attended Mr. Jarecki, he suf- 
fered bruises and contusion of the side. 
Mr. Jarecki accompanied Mr. Kohler to 
the hospital, and will be confined there for 
a while. The physician said that the valet 
sustained a concussion of the brain and 
bad scalp wounds. An eye witness of the 
accident stated that both automobile and 
engine were traveling slowly. The front 
wheels of the auto were smashed. 
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HOLD SUMMER CARNIVAL 


Members and Guests of Kansas City Jobbers’ 
Association of Jewelers and Opticians 
Make Merry at Annual Picnic. 
KANSAS City, Mo., June 29.—The annual 
picnic of the Kansas City Jobbers’ Associa- 
tion of Jewelers and Opticians, which was 
held at Fairmont Park, June 24, gave evi- 
dence of a wonderful unity in those trades. 
Nearly 250 attended the outing, 


people 


THE JEWELERS’ 


been taken in the picnickers ate dinner in 
the cafe, and for the benefit of the party a 
special cabaret was staged. 

The game of quoits came in for its share 
of competition; the team of Henry Porter 
and Arthur Clark tied with the team of 
W. G. Riggs and F. J. Tackella, each win- 
ning one game. 

Next came the hammer contest for the 
women, in which astounding strength and 
ability were shown. Miss Lulu Thrust, 
stenographer of Ward Lewis, of the C. B. 

















WHERE THE 


which number included ofhcers, employes 
and families. 

Though the larger part of those who at- 
tended were young, there were quite a few 
of the older members. C. B. Norton, L. 
Meyer and E. B. Wiser had an active part 
in the direction of the recreation, and to 
all appearances enjoyed it as well, if not 
better, than the younger people. Leo Lud- 
wig was not there, owing to an automo- 
bile accident in which he was injured. 
Mayor Edwards also was absent. 

Mr. Ludwig, though absent, had much to 
do with the arrangements and program, and 
his skill was evident in the enjoyable time 
everyone had. He was chairman of the 
arrangements committee. His associates 
were: Harry Snow, Henry Porter, W. G. 
Riggs and O. H. Gerry. 

The mobilization took place at 12th and 
Grand Sts., Saturday noon. A special car 
rushed the party to the park and imme- 
diately the coming jewelers and. opticians 
of the younger generation raced for the 
merry-go-round and other amusements. 
The older organized a_ baseball 
match between the Baumgartens and the 
Schumanns; Edwin Baumgarten, vice-presi- 
dent of the Hoefer Jewelry Co., being 
elected captain of one team, and C. B. Nor- 
ton, C. B. Nortgn Jewelry Co., captain of 
the other. 

Despite the fact that the teams had only 
two outfielders each, Henry Norton made 
up for two and scored the largest amount 
of hand clapping by catching three flies. 
Bob Fletcher also gave his team the ad- 
vantage when he made the “hit” of the day 
playing shortstop. The score at the end 
of the game stood 17 to 10, with the Schu- 
manns the winners. The game was played 
with an indoor baseball, but the art of the 
pastime did not suffer from this seeming 
handtcap. 

After the games 


people 


and amusements had 


PICNICKERS GOT THEIR FEET WET. 


Norton Jewelry Co., scored 1,450. Mrs. 
Riggs, wife of W. G. Riggs, president of 
the Columbian Optical Co., was second 


with a score of 1,250. Miss Chanton was 
third with 1,200. Pieces of Japanese china 
were given the prize winners. 

In a similar contest for men, Arthur H. 
Clark, president of the Clark Tool & Ma- 
terial Co., won first place; N. R. Fuller 
was given second place. 


The children again enjoyed the merry- 





LADIES WATCHING THE BALL 
go-rounds and the moving pictures, and 
the older members danced until time to go 
home. W. H. Joers and Frederick Sands 
were everywhere during the day watching 
over the children and the association, and 
as a result of this vigilance no accidents 


occurred to mar the occasion. 








The new jewelry store of L. H. Riley, 
35 E. Market St., Corning, N. Y., opened 
for business recently. 


GAME 
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CHANGES IN WORKING HOURS 


New York Jewelry Manufacturers Grant 48- 
Hour Week and Adjust Wage Secale. 


The manufacturing jewelers of New 
York announced last week that they had 
put into effect on July 1 certain resolu- 
tions granting a shorter working day, regu- 
lating piecework in the shops and settling 
the wage question. Both the Manufactur- 
ing Jewelers’ Association and the United 
Manutacturing Jewelers’ Association adopt- 
ed these resolutions at recent meetings 
which promise to put an end to the troubles 
of the workmen. 

A resume of the resolutions passed by 
the Manufacturing Jewelers’ Association 
state that there shall be no competitive 
piecework between workmen in shops of 
members of the association, and that home- 
work and piecework shall be optional with 


the workmen, while overtime after 48 
hours shall be paid time and a half. The 
United Manufacturing Jewelers’ Associa- 


tion has notified its members that on and 
after July 1 the working week shall con- 
sist of 48 hours. The pay for 48 hours 
will be the same as previously existed. 
These changes were advocated ina speech 
made by David Kaiser at a recent com- 
plimentary dinner tendered to three prom- 
inent members of the Manufacturing Jewel- 
ers’ Association. Several days following 
this luncheon the association held a meet- 


ing, at which time the foregoing resolu- 
tions were adopted. 
These changes followed the 12 weeks’ 


strike declared Feb. 8 in New York among 
the jewelry workers. At that time the 
workers walked out of practically all of the 
shops of the city and made their demands 
only after the strike had been declared. 
The deadlock was broken on Tuesday 
morning, May 2, and practically all of the 





NDER THI 


TREES, 


FROM U 


returned to their benches under the 
old conditions. Since then the manufac- 
turers have been considering the 
changes which went into effect last Satur- 


day, July 1. 


men 


busv 








Wheeler & Son, Salem, N. J., recently 


took over the store next to their present 
establishment, which they are remodelling. 
When complete the two establishments will 
be made into one large store. 
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EXPORTS FROM NEW YORK. pteaware, F245 Cocke, 976; walenes, $995 Jow- 


elry, $6; . platedware, DI/. 
kcuador: Optical instruments, $33; clocks, $89; 
Weekly Statistics of Jewelry, Clocks, clocks, $140. 
Watches, Silverware, Optical Goods England:  Platedware, $2,214; optical instru- 
ments, $17,550; gold and silverware, $560; jewelry, 
and Kindred Lines Shipped $3,450; clocks, $9,953; watches, $2,700; plated- 
ware; $1,248; watches, $27,416; jewelry, $1,100; 
optical instruments, $6,607; platedware, $81; clocks, 
$2,019; gold and silverware, $45; platedware, 
$1,349; clocks, $7,805. 
fication arranged by the Bureau of Foreign Prance: <iategware, 963; platedware, $1,633; 
ee “8 baa” . é watches, $312; jewelry, $615. 
and Domestic Commerce of exports of French West Indies: Jewelry, $17; platedware, 
$38; jewelry, $250; clocks, $40; watches, $10. 
Guatemala: Clocks, $10; platedware, $25; plated- 
ware, $30. 


to Various Ports. 


WASHINGTON, D. C., June 29.—The fol- 


~ 


lowing is a tabulation by prescribed classi- 


jewelry, silverware, optical goods, clocks, 
watches and kindred lines from the Port 


of New York for the week just ended: Haiti: Clocks, $6; watches, $21; jewelry, $1; 
Argentine: Gold and silverware, $858; jewelry, jewelry, $325. 

$10,622; optical instruments, $95; platedware, Honduras: Platedware, $25; clocks, $45. 

$4,905: clocks, $886. Italy: Gold and silverware, $184; platedware, 
Australia: Optical instruments, $200;  plated- $528; German silver, $68. . . 

ware, $26; clocks, $2,765; Jewelry, $1,650; plated- Jamaica: Clocks, $168; jewelry, $27; optical in- 


struments, $83. 
Mexico: Clocks, $135; platedware, $28. 
Newfoundland: Jewelry, $89; platedware, $93. 
New Zealand: Clocks, $613; optical instruments, 
$54; clocks. $489. 
Nicaragua: Optical instruments, $10; watches, 
$50. 
Norway: Clocks, $1,325; platedware, $264. 
Other British West Indies: Clocks, $68; clocks, 
$34; watches, $16; platedware, $158. 


ware, $5,674. 

Barbados: Clocks, $2. 

Bermuda: Jewelry, $24; plaatedware, $131. 

Bolivar: Platedware, $140; clocks, $160. 

Brazil: Gold and silverware, $2,194; optical in- 
struments, $460; jewelry, $1,803; platedware, $112; 
optical instruments, $1,871; clocks, $393; plated- 
ware, $7,218; clocks, $380; jewelry, $6,384; op- 
tical instruments, $527; platedware, $240; clocks, 


$253. 

: " , . , ‘ ~ ° . , 4 rerwur- > 2 « aurea , 
British Guiana: Optical instruments, $26; clocks, Panama: Gold and silverware, $103; jewelry, 

$36. $147; optical instruments, $9; platedware, $1,019; 


jewelry, $51; clocks, $94; watches, $180; plated- 
ware, $279; clocks, $18. 

Peru: Gold and silverware, $34; clocks, $254; 
platedware, $3,415. 

Port Africa: Clocks, $35. 

Portugal: Platedware, $31 

San Domingo: Jewelry, $196; platedware, $282; 
jewelry, $1; clocks, $18. 


British India: Optical instruments, $941; clocks, 
$6,100; watches, $30; platedware, $185. 

British Oceania: Watches, $26. 

British South Africa: Jewelry, $395; clocks, 
$1,055; watches, $592; platedware, $58; clocks, 
$308; watches, $25; platedware, $450. 

British West Africa: Clocks, $32. 


26; 


tritish West Indies: Jewelry, $32; optical in- o 
. Spain: ~welry R( 

struments, $8; platedware, $6; jewelry, $60; Spain. Jewelry, $280. } 
platedware, $21. lrinidad: Jewelry, $138; optical instruments, 

Chile: Gold and silverware, $500; clocks, $141; poo. aad, . 
platedware, $409 Uruguay: Jewelry, $63; optical instruments, 

. h 4 + & ] ra Te ess 

Columbia: Platedware, $19; optical instruments, $1,469; platedware, $505. 

: a rome 
$38: watches. $74: clock ¢c°¢ Venezuela: Clocks, $186; platedware, $130; 
we ‘ . < ‘ . ~~ # . r% Se Ws’ Je se . 

. y , ~ ‘en 4 ln ~| ~ e 5 . " »iy ) . .- ~ 7 . j 
Costa Rica: Watches, $1; platedware, $36, clocks, clocks, $51; jewelry, $20; optical instruments, $ 


platedware, $97. 








$123. 
Cuba: Platedware, $1,014; jewelry, $33; gold 
and silverware, $22; jewelry, $1,033; watches , | 
and silverware, $22; jewelry, $1,053; watenes, R, L. Evans, who has conducted a large 


$51; clocks, $1,689; platedware, $3,677; clocks, ; ; 
$247; watches, $20; jewelry, $142; optical instru- jewelry store at Laurel, Miss,, has moved 


ments, $1; platedware, $8; clocks, $992; watches, his entire stock and fixtures to Casper, 

e777. . , : - re r ‘ ° smear alec t » . , ‘ . . ‘ 

$37; gold and silverware, $60; jewelry, $107; Wyo. and is installing them in the Hen- 

platedware, $2,473; clocks, $625; watches, $171. teil ith tae ie eek fide ties Tol 
Danish West Indies: Optical instruments, $44; ning ULL Ings. € an 11S TO ler, jon 

platedware, $32; clocks, $7; platedware, $49; H. Evans. will combine their stock and 

clocks, $23; watches, $719. equipment. It is expected that the store 


¢ 
De ark: Clocks, $36; clocks, $244; optical in- . . 
ernest al . . : will be open and ready tor business early 
struments, $/19. - - 
Dutch West Indies: Optical instruments, $35; IN} July. 


National Import and Export Statistics. 


Wasuincton. D. C.. June 28.—The records of the [Treasury Department contain 
the following comparative statistics of interest to the jewelry trade for April, 1916, 
and for the ten months ended April, 1915 and 1916: 


IMPORTS. 
Ten Months Ending 
————— 





—— 


\ 
April, 1915 April, 1916 April, 1915 April, 1916 


Clocks O06 POTES OF... ccccccoveccccecvccccesecces $20,421 $6,965 $658,650 $220,950 
Watches. materials and movements...........ee6-. 224,202 302,587 2,529,846 2,747,704 
Diamonds, uncut, including miners’, glaziers’ and 

engravers’, not set, dutiable...........eccceees 391,919 1,045,206 2,505,000 9.127.464 
Diamonds, cut but not set, dutiable..........ee6. 827,199 1,564,262 6,554,826 14,896,544 
Pearls and parts of, not strung or set, dutiable... 50,178 989,580 1,166,985 8.047.672 
Other precious ones, uncut, dutiable.........+6. 10,335 3.448 59,703 121,976 
Other precious and semi-precious stones, cut but 38,066 128,255 695,,661 1,298,941 

MOC SOC, GUEIADIC. ccicccccceccscecosocssceseoes 
Imitation precious stones, dutiable............+.+. 35,417 30,650 741,959 601,476 
Det. GOMES ccc cccciecececesssecesseceeosoues 2,499 setotwe 44,393 

Total, precious stones, CC. .... eee eee eceeees $1,362.114 $3,763,900 $11,724,134 $34,138,466 
Gold and silver, manufactures Of........--+eeee0. , 61,242 170,278 958,144 1,322,881 
ON ee ron Tre Te ee rn ‘ 25.927 18,268 466,111 299,059 
Platinum, manufactured and unmanufactured..... 17,589 201,516 1,393,962 3,787,852 

EXPORTS OF DOMESTIC MERCHANDISE, 

Clocks and parts. ......cccccccccccccccvecs seccee $219,024 $221,143 $1,241,463 $2,143,901 
Watches and parts. ......ceeccceceeeecccercneees 82,201 137,530 737,995 1,159,590 
SIEGE CEO PETTY OTT TTT Te TTT TT. 64.769 106,371 545,139 925,485 
Manufactures of gold and silver........--.seeee. 33,734 58,243 212,991 433,211 
Tewelers’ ashes and SWeepiINgS.....-.-+eeeeeeeees 2,759 605 34,143 19,224 
Plated ware (except cutlery and jewelry).......- 51.708 126,366 518,886 916,923 
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THE DIAMOND EXPORT TAX. 


Details of the Resolution as to Duty Put on 
Rough Diamonds by the Union of 
South Africa. 
from the African World of June 19 the 
tollowing information is obtained as to the 
diamond export duty of the Union of South 

Africa: 

The resolution governing this duty is in 
the following terms: 

(1) That, subject to any exemptions and 
abatements and to any provisions contained 
in the law to be passed during the present 
session of Parliament, there shall be levied, 
charged, and paid a duty called diamond 
export duty on the value of diamonds which, 
having been found in the Union of South 
Africa, are exported therefrom. 

(2) The rate of duty shall be a percentage 
of the value of the diamonds exported rang- 
ing from % per cent to 5 per cent, and shall 
be based upon the percentage ratio which 
the profits bear to the gross revenue de- 
rived by the person making the profit dur- 
ing the previous accounting year, and as- 
sessed under the Mining Taxation Act, 
1910 (Act No. 6 of 1910), and any amend- 
ment thereof, provided that the duty shall 
be adjusted annually when the profits of 
each year have been finally determined. 

(3) When the amount of profits does not 
exceed 35 per cent of the gross revenue 
derived no duty shall be payable. 

(4) When the amount of profits exceeds 
35 per cent of the gross revenue derived 
the duty shall be 4% per cent for every % 
per cent or proportion of 3% per cent o: 
additional profits over and above 35 per 
cent, rising until the minimum rate of duty 
reaches 5 per cent. 








Importations at the Port of New York 


For the weeks ended July 3, 1915, and June 30, 
1916, 

China and earthenware: 1915. 1916. 
China (not decorated)....... insane 2,059 
China (decorated) .......... 13,394 34,547 
Earthenware (not decorated). ....... 1.452 
Earthenware (decorated)..... 17.223 16,979 
EE ree er a 6.736 4.565 


Instruments: 
i 8.269 9.621 


OS PEERS EOL, OU AE Ee wetipaiha nce 2.528 


Jewelry: 


DE it cehdaes 6eue 64 badws 7,774 2,868 
Diamonds (uncut) .......... ae nee 95,815 
Diamonds (cut, but not set)... ....... 136,179 
Other precious stomes (uncut) ....... 4,170 
Other precious stones (cut).. 100,458 16,720 
Imitation precious stomes..... «..... 55,877 
geet winiinn =e aedn 44.601 78.505 
Pemsis (mot Get) .ccccccceces jtheene 2 
Manufactures, gold and silver ....... 63,676 
Gold and silver sweepings... 30 
Metals, etc.: 
nl ella aad 1,085 5.314 
SN Se ee 1 le ea ereoe ae 4,179 ee 
Platinum (unmfg.) ......... iS entiwed 12.060 
Pe BRIO a-ceccctecdeees 
Miscellaneous: 

PPPOE rer Orr 3,892 23,201 
fT eer fe eee 839 65 
Pe . ceuwew deed ewpetesas 84 1,260 
ON... ccedkddadovdwes aes 329 1,026 
Manufactures of ivory....... 38 257 
Marble, manufactures of..... 5,116 23,834 








J. M. Clawson has purchased the entire 
interests of Cohen Bros., Pottsville, Pa., 
and will continue the business under the 
name of J. M. Clawson. 
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to Mr. Beman and the Rev. Bradley. Presi- 
: : — : dent broer next appointed the tollowing 
Ohio Retail Jewelers Hold Inspiring Convention csceeitiaes: 


RESOLUTIONS: G. J. Daum, Port Clinton; 
Members of “Buckeye” State Association Entertain President of A. N.R.J.A. eed CNS Wate. ©. BF Ghaviel 


Discuss Retail Trade Topics, Adopt Resolutions and Elect Ashland 
Officers at Annual Conclave at Cleveland. NoMINATIONS: N. M. Wiegand. Cle 
land, lohn Rich, 























Pat . | 
Schunck, Minster 
EVELA? )., June 20—The annual con- vas held at 10.30 a. mM. on luesday and at DECEASED Mempers: C. A. Radde. Cleve- 
ention ot the Ohio Retail ic welers’ \s- 2.30 P MM immediately alter luncheon, land: \ J Harris. Ni Philadelp 
Si ] heel ] SESS101 nere President Broer opened the session Ol the li 111S \ (tt. Manstield 
this week proved both profitable and en association After an invocation by the During the dav a reception committee 
able rade topics were discussed, 1n- Rey |) Bradley, Secretary ‘. te from the Cleveland Retail Jewelers’ Ass 
teresting addresses delivered a program lhoma read the minutes of the last meet- ciation, and from the Ladies’ Auxiliary 
social features carried out and officers ing, which were accepted. were on hand to greet the members and 
' ted for ensuing yeal \ move- lamar | Beman, director ot Public their guests as they arrived at the 
ment has been started to try and get the Weltare, made the address of welcome in vention headquarters at the Hotel Statler. 
next annual convention of the A. N. R. J the absence of the mayor. He welcomed In the evening a visit was paid to the 
\. to select Cleveland as the convention the members and their guests to the city Hippodrome ‘Jheatre as guests of the 
city and it succe sstul the next State meet- ot Cleveland and referred to the mall) (Cleveland Retail Jewelers \ssociation and 
ing will also be held her President beautiful buildings and parks of the city. the visitors enjoyed themselves immense] 
Broer was re-elected but Secretary- Il reas- He particularly mentioned the fact that The entertainment committee of the Cleve- 
urer Thomas refused to serve again and the director of public safety of the city of land Retail Jewelers’ Association consisted 
Abrahamson was chosen to fill that posi- Cleveland was a jeweler, who is Anton B. of Joseph J. Schuster, chairman, and H. L 
tiot Resolutions were adopted for the Sprosty. Warnicke, H. M. Schaffer, D. V. Haskell 
benefit of the trade and the convention was . D. Ross, vice-president of the asso- and C. H. Kimaman. The finance commit- 
declared a big success from every stand- ciation, responded to the address ot wel- tee was as follows: J. H. Welf, chairman; 
point | come made by Mr. Beman; thanked him FE. R. Abrahamson. George Kurz and Glen 
The convention, which was the tenth for the time he took in coming to the McGraw. 
meeting of the Ohio Association. was meeting room, and spoke of the high ideals | , 
S 3 ante : Wednesday Morning Session 
held at the Hotel Statler on Tuesdav. which the Ohio association aimed at, in ; 
Wednesday and Thursday, June 27, 28 and elevating the retail jewelry business to the \t 10.30 Wednesday morning President 
290 The registration began at 9 A. m. on high standard to which it aspired. He re- Broer opened the meeting by giving his 
the m rning of the 27th and during the ferred to the fact that the Ohio association annual address which was listened to care- 
dav nearly 100 members and guests had also aimed to eliminate illegitimate and fully and was as follows 
placed their signatures on the roster untair practices among a certain class of a 
a ee merchants who are engaged in the jewelry Ni sctlne Mithcieiliaeee: silt Gihac AAit Ui Rinaaads t 
Tuesday Afternoon Session industrv. a a — r aditen row 7 tert welers ASS! 
1 n eeting ot the Executive Committee A rising vote ot thanks was next given I s is our 10th annual convention, and to have 
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You ows self, s ee] the good worl 
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Get t ow nderstand one the WA 
togethe my brother jewelers, t In competitive 
co-operatit there are many good things that you 
can worl t to vour own mutual benefit. Wher 
you get home ist make uy] mind that 

u iré yoing ti vet togetner the Sammie is tne 
( in great mal ther towns. large and sma 
We all know that by developing good fellowshi 

indliness t ind devotion, that we possess 
the high virtues which we want to attain. The 
business world, as it learns these facts, is turning 

‘ i | « a4 s sa 4 + . . ~ 
from competition to co-operation, and that, my 
brothers, 1s one of e | ciples we want to live 
ip te 

(o-operatio1 s the great remai ower that 
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the 
of 


value of 


industrial 


. e Ls 
WOTR, 


team as i1t 1S the un 
and social success. We all know that we are liv 
ing in an age of progress, and in order to keep 


pull 


t ali times, aS 1n 


together, 
unity there is 


abreast of the times we must 
vame LC iG. 


strength rother jeweler your best 


frie? nd show him your loyalty and true friend- 
ship at bretherly feeling at all times, for n 
matt: f it re es a special effort on your part 
to do s vill be well repaid in the long run 

\t this time | so wish to call to the attention 
Ir tre members tf direct benefits to be derived 
DY 1 g e! f the association, such as the 
nre ince whicl | fear not many members 
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ng advantage ot! Should there be any oO! 
henefits that you want to know about, al 
ve to do 1s to writ to your secretary and 
ll be only too glad to tell you just what 

\ll membe should take time t write to 
president or secretary occasionally, and by 
ne Sew i TOUCI with them SO, therefore, 
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financial support is neces- 


make your organization a success, 
alize that you owe this to yourself 


your organization, 


conclusion 
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SECRETARY THOMA S INUAL REPORT 

The report ot Secretary | Oma 1! whi 
he declines to run again for office was 
tull as tollows 

lhe ' - + ‘ ? Lc ic . : 1g ‘ ‘ ass 
tion into the front e a gst the ieaders, where 
‘ righttul ( nye : irtiv adauwue to 7 > 

< t vay ind part spe l efforts put 
tort } 1 omcers V\ \ egained ma! 

| meml s and added a sub ntial number of 
new ones \ tew have é gone it of busi- 

ess d some are still in arrears. Compared with 
t] report made at our last convention we have 
loubled our membership during the past ye: 

Qur financial condition 1s much better than 
yea go and will permit the incoming adminis 
tration to proceed with an active campaign without 
delay < hindrance Several attempts were made 
t anize district clubs during the past year, 


OT 
' tee] 


ind while none have come int ite as yet, [ 

] | . . £ 1; } + it - 

that 1t 18 Only a matter Of a iittie extra etort 
} will : inlicl i? | die 

and time that will acc mpiish this several dis- 


during 
the 
organizZa- 
Cleveland, due to 


Two new clubs have been organi 
the past year—one at Youngstown, 
effective work of local mem 
n that city, and one in 
special eftorts of your ofh 

Cleveland Chamber of Commerce 


bers ot oul 
tion 1 
cers, assisted by th 
and our 
members. 

The Ck Association Retail 


veland Jewelers 


is now the largest local club in the State and in 
due time will be a great factor in our activities 
ind a bulwark of strength t National Asso- 


ciation, 
Owing secretary 
work ¢ 
requests 

localities asking the 
or dis- 
permit 


ur 
ve 


to local business affairs y: 


has had little spare time to do 
ofhice. 
Vy nembers 
TO 
Since 


eftecti 


€ his There several 


side of 
made | 


State officers 


were 
certain 


a 


in 
local 
not 


OTgzaniZzZe 


did 


come arn 


trict clubs. circumstances 


me to leave my business to attend to this in per- 
son, with the permission of our worthy president 
| secured the services for a short time of an abl 
issistant, our esteemed friend, J. R. Stebbins, 
fourder and past president of this organizatio1 

He did seme effective research work and gained 
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te s, as “Ut asking for 
recog ! ghts Through their in- 
diffe ( ’ e in a minority, lacking the 
streng ey refuse t upply, and yet, in their 
ign é S “What have you done for 
us Even some of our members who grudgingly 
come across w the paltry sum of $5 a year for 
dues. e\ litt even a finger in further sup- 
port ne to find fault with your officers 
becai on't do the impossible. Is it any 
wi friends say, “‘What’s the use’’? 
have stood the brunt of this 
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SECRETARY. 


1 ve ( vears, don't throw up the sponge 
an ZuUS 

li l only see a part of the mass of 
c ence that reached me during the past 
ve read the knocks and complaints, 
t] ests ana ¢ mands that come to me- then, 
inder \ ld envy me tly And yet, as 
] star ere v, making this, my last annual 
? ; 3 ecre I want say in all 
¢ ty, I forgive every one who may have said 

y nad me, or thought any unkind 
g f me I treely forgive 
1 de not my ftrequent appeals to 
arise elves by ining our ranks. 

J ( know me and my firm know 
that te n our present location ever 
Sil siness s founded in 1838. Without 
] ! can truthf ‘iy we are as successful 

e average retail jeweler and do not need 
r assis trom such an organization as 
S an } } thar the other retail jewelers 
throughout this and « States of the Union. 
Ever since this organization was founded I have 
taken keen interest in its growth, because I felt 
that ght d that me day we, 
with jewelers, would profit through 
unite ef The time I have spent, the sacri- 
fices | ide, have always been cheerfully 
+. lere ; duties imposed upon me filled to 
the best ibilitv. What service I have ren- 
dere \ ductive work accomplished, gives 
imple satistaction and recompense. 
There a vain regrets except that I wish I 
could have ne more for our common cause. 
I am not a quitter, but my business affairs at 
h duty to my business asso- 


that my 
ly me to continue 
association mat- 


will not permit 


our 
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t T f (di ( 
Vice t any 
( I it 5 1 i 
. i int Lé l I ill who have 
assisted me in any way during my term of office; 
ent rs who have 
been loy nd helptul; the members who have 
their dues: the new members who 
iv S| | to my invitations, and the adver- 
tisers in our Year Book who have so ably assisted 
time of need. If our members desire to 


show any mark of appreciation for what little I 
have accomplished, all I ask is—reciprocate by 
favoring our advertisers when you do your buying. 
Of retail iewelers, not yet members, I ask for the 
last time, come and join us for your own sake 
and for the sake of great State of Ohio. I 


t} ank you, 
Evans, president of the A. N. 
addressed the meeting on 


Charles |. 
R. J. A., next 
“Association Activities. 

EVANDS. 


National President Evans that he 
was pleased to meet the convention dele- 
gates and that he thought State conven- 
tions were doing a great deal of good in 
allowing members to renew old friendships 
and to get together in real family style. He 
said that non-members did not seem to 
realize that co-operation does not seem to 
mean that they have to boost their busi- 
ness competitor or that they had to make 
him a close friend, but that they must come 
to realize that they must co-operate for the 
common good and that only by co-opera- 
tion could they conduct their business for 
ood and their better product. 
no trouble 


ADDRESS OF NATION AI PRESIDENI 


said 


their better ag 

He said that 
in paying their dues to their golf clubs and 
ganizations, but that 
dues in the retail 


jewelers found 
to their fraternal 
when it came to pa\ 
jewelers association they held back and did 
not seem to realize that they got their liv- 
ing through selling jewelry and that as the 
association was working for their common 
was of vital importance that they 
He turther said that 
organization if all 


ng 


eood, it 
join the association. 
there was no need of 
the questions that beset the jeweler at the 
present time could be settled. To illus- 
trate that non-members were also getting 
the benefit of organization work, he told 
the story of a patient who, knowing that a 
physician charged $4 for the first visit and 
$2 for a second visit, paid that physician a 
call, gave him $2 and said, “Doctor, here I 
am again. What shall I do?” and the 
physician replied, “Just keep on taking the 
medicine | prescribed for you the first time 
you were here.” 

He said the association had done much 
in the last 10 years; that it had made the 
jeweler take more pride in his calling, and 
had taught him to get out of his store once 
in a while and learn something of the ways 
of the world. He said that the national 
officers were getting more and more in 
touch with members of the association and 
that he noticed that members were writing 
more and more to the national officers. He 
referred to the work the national officers 
had done at various State conventions and 
to the special patterns in sterling silver- 
ware, which patterns were confined strictly 
to members of the association. He said 
that all manufacturers in all lines were in- 
vited to make special patterns and that the 
national association was not interested in 
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whatsoever, 


any ma g concern 
but was wo! Q e good of the mem- 
CTS ¢ I 

He referred to the Jewelers Mutual fire 
Insurance Co., which returned last year 
25 per cent of the premiums paid, and said 
that this rebate would more than pay for 


the annual dues of a member to both the 
State and national associations 
In speaking of the lashion 
Bureau, he said that the work 
w because they wanted to make 
He said he hoped a 


adopted before 


Publicity 
was neces- 
sarily sl 
sure of a right plan. 
satisfactory plan would be 
the year is over, and it was up to the manu- 
facturer to stand the cost. He reterred to 
the Stevens Bill and the Doremus Bill, and 
said that he hoped both would pass. He 
said that 95 per cent of the commercial 
bodies affliated with the Chambers of Com- 
merce of the United States were in favor 
of the Stevens Bill. 





LRY-ELECT 


I R, ABRAHAMSON, SECRET 


in referring to the next 


convention of 
the A. N. R. J. A., to be held in Minne- 
apolis, he said that space was being sold 
rapidly both for purposes and tor 
advertising in the program. 

In speaking of the retailing jobber, he 
said that the manutacturers held the key 
to the situation. He said that no boycott 
indulged in, but it was the 
privilege of any retail jeweler to find out 
if the jobber who sold any merchandise did 
a retail 
sold at retail and gave a special discount, 
which made a retail jeweler appear to be a 
thief. He said that one day he had re- 
ceived a letter from a manufacturer where- 
in the latter stated that he could no longer 
sell goods to the speaker (the 
manutacturer) had decided to sell to whole- 
salers only, and that he had replied to the 
manutacturer that he was in the same posi- 
tion as the jobber, because he did very 
little wholesaling and a large amount of 
retailing. 

A group photograph of the members and 
their guests was then taken and a special 
luncheon was served. 


exhibit 


would ever be 


business. He said some jobbers 


because he 
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committees were appointed by the president. 
Auditing—F. X. Russert, chairman; W. C. 
Fisher, Ira Dresbach. 
Membership—C. C. Marlett, 
John E. Wolf, A. J. Harris. 
Irving Fellner of the Kawneer Mfg. Co., 
Niles, Mich., next delivered an interesting 


chairman; 


address on Store Fronts. which follows: 


ADDRESS OF IRVING FELLNER. 
Gentlemen: 

The value of a m front 
: discussed 
merchandising authorities, the world 
In former times, the 
used to any great extent 
for display, and when it was, it was more a ques- 


aern, up-to-date store 


designed for yi need hardly be 
at leneth, for 
Over;r, 


Store 


agree on this subject. 


show window was not 


tion of what not to put into it than what to put 
into it. A gentleman who has been in the busi- 
ness for many years tells of placing a mahogany- 
stained tambor clock in his show window and leav- 


sun cracked off the finish, 
another piece would not be 
way, he used it for another six 


show-window trimming. 


‘neo +] 1 th 
ing it tnere until tne 
and then, S( that 
spoiled in the 


months or a year fi 


Salll€ 


Competition was slight, and in the smaller towns 
there was seldom more than one jeweler. He sold 
what was called for and repaired watches when 
he was not behind the counter. Frofessor West- 
( t the - dley llorological School said that 
the real oid wele hated to see a customer come 
into | store because he did not wish to be in- 
terrupted in the midst of some careful and pains- 
taking operat pon the “* ‘ds” of some pat 
ti | erest 1 epilece 

loday a this is changed - ” . 

ly y g the merch | gy pre ems of the 
store front experts ive arrived at the 
fol gy gene! ‘ules The bulkhead must be 
sulticiel y high s iS 1 bring the irticles on dis 
play is close to the eves of t pserve iS 1 
possible The backing of the show window must 
be so arranged as to make every article on display 
readily available. There are few jewelers who can 
afford to carry many duplicates of the articles they 
sel] alia : 7 therefore, often necessary to sell 
out of the show window. The plate glass should 
not be very high, as this would tend to dwarf the 
small articles which comprise the jeweler’s stock. 
A general air of elegance, and even costliness is 


best which 
which, although a 
one. It is a good deal harder 
$100 for a given article, 
a barn, than it would be 
elegantly ap- 


desirable, as this is the atmosphere in 


t< sell jewelry. necessity, is 


nevertheless a costly, 
to induce a 
if the sale is attempted in 
to him in an 


man to pay 


‘f vou were talking 
pointed reception room. 
Above all the jewelry front must be distiactive 


and individual. People must not mistake it for 


a stationery store just because you happen to dis- 
play some fountain pens in your window. If you 
will stop to think, however, of the many sorts 
of wood, art glass, marble, etc., you will begin 
to appreciate the fact that you can have a front 


totally different from the other fellows. Why, take 
the question of tiling. I venture to say that of 
the jewelers who have tile entrances, 95 
per cent. have installed one-inch hexagon or one- 
inch square tile. There is absolutely no reason for 
this. Tile is made in all sorts of sizes, shapes and 


textures. 


present 


There are three by three, six by six, 


three by six, and many more, too numerous to 
mention. If your show window is finished in 
mahogany, vou can get rich, dark red tile to match 
that color scheme, or if you are using a silver 
grav background, nothing is more beautiful than 
the Ohio flint. I have just mentioned this one 
item to show vou the vast varieties from which 
you have to choos€, 

tefore finishing, however, let me warn you of 


one thine. Do not think that you can install a 


modern trade-pulling store front by the investment 
f Store 


of $200 and five minutes’ time. front ex- 


this a study, just as a doctor, 


And you 


perts have made of 


; he 
lawyer or engineer might specialize, 


cannot expect from one who has installed a front 
or two the same sort of information as from men 
whi have made it a life study. More than one 


jeweler has decided to remodel, and when he ts 


fnished he has nothing but some new glass and 
| . * * 
Wor dw TK 
While $1,000 might seem a tidy bit of money 
‘ ; . 7 ~ 
nevertheless when one stops t consider that $l‘ 
} , , sia Ty 7 | 
a rh f ~ ¢ T ore = i Sincss WOUIG 
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me t ‘ ore it a f t designed along 
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business far in excess of that 
figure. Remember, gentlemen, that you are pay- 
ing every day for that new front, with the business 
the old front is losing for you. 

After Mr. Fellner’s address, a question 
brought out the fact from him that plate 
glass is now made for show cases and store 
fronts, which glass could not be smashed 
by any instrument. He said that the glass 
is reinforced by a very thin wire which is 
invisible and which does not allow it to be 
broken. 

Following Mr. Fellner came E. H. Miller, 
of the Norris, Alister-Ball Co., who spoke 
on the cost of doing business. He said that 
this was up to the jeweler himself and that 
there was no particular set rule to go by. 
He said the cost of doing business varied 
in different and that it was 
roughly estimated to be between .25 and 
30 per cent. He said there was more money 
lost in buying goods than people had any 


duce an increase in 


localities. 





FIRST VICE-PRESIDENT. 


I B. ROSS, 


idea of. He said, as a rule, the retail 
jeweler spent more time in buying mer- 
chandise than he did in selling it; that the 
general idea was to buy lots of merchandise 
and get long discounts. This he said was 
wrong; and gave it as his opinion that no 
jeweler need have accounts with more than 
15 houses. He said that the average retail 
jeweler carried 20 per cent too much stock 
and that he ought to develop and organize 
his selling time and cut down his buying 
time. He spoke of one jeweler in a town 
of 1,500 people who did a business of 
$7,000 a year solely through a catalog of a 
wholesale house and that he carried very 
little stock. He said that over-buying 
tended to over-stocking and that this led 
to cutting prices in order to realize on 
merchandise. He closed by saying that the 
best way to do was to buy as you need it 
and discount your bills. 

Norman R. Williams next delivered an 


address on “Publicity,” in part as follows: 


ADDRESS OF NORMAN R. WILLIAMS. 


Mr. President, Gentlemen of the Convention, 
ladies: 

Lack of advertising—deficiency in quality and 
in bulk—is one of the things that is the matter 
with the jewelry business today. Not the only 
thing, but a highly important feature of jewelry 
merchandising about which there is sore need of 


not saying these things in the 
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spirit of criticism. No man _ has 


faith in the 


captious 
jewelry business 


more 
han I. No man is 
general and individual 
rest on. the trade 


more desirous of having 
permanent | 
than I am. 

I am saying them 


is undertaken in the 


rosperity jewelry 


so often advertising 
that it will make 


because 


expectation 


amends for all merchandising shortcomings. And 
it won't. I want you to get the right mental atti- 
tude toward advertising, so that you will know 
what to expect of it and then realize your expec- 


- oe 7 


tations, 
Conditions govern Details of 
any publicity plan must be worked out individually, 


all circumstances. 


but here is a foundation to build on. 


Make up a mailing list. Select the names care- 


fully. The size of the list, of course, depends in 
a measure on the size of the community. It 
should include customers and non-customers. Get 


circular, or both. 
goods for which 
whatever the 
season 15, prices in the letter 

Some kind of an inducement can be worked out 
to help influence the cash sales. What that plan 
is, 18 a matter to be determined by the individual. 
A plan that is used by some merchants right along 
ind has shown itself to be a good stimulant of 
cent. in cash for 
ise bought for cash. 
from the cash 


up for that list a good letter o1 
In building that letter, play up 
most normal 


Wuote some 


there is the demand 


cash sales is an offer of 5 per 
» % | = 
every $10 worth of merchand 


Every cash customer gets a receipt 


register. When the sales amount to $10 those 
receipts can be brought in and for them the mer- 
chant ll hand out 50 cents in cold cash. There 
is a psychological effect in having a merchant hand 
vou back in real money part of what you have 
spent with him 

Send these letters out to 500, 800 of 1,000 
choice names you have selected, 

At the same time start in using the newpapers. 


Make the ads real ads. There is plenty of good 
material to use in them. 

Get at 
them, put in 
price tickets, 

Take a survey of the whole 


isn’t some means by which you can give it a 


redress 
anc 


windows. Clean them up, 


seasonable goods. Use cards 


your 


See if there 
new 


store, 


appearance It may be a shifting of fixtures or 
merely changing the merchandise in cases. 
Then circulate among your friends and look 


happy. Do all the personal work you can. 

Think how the grocer works his telephone. He 
calls up and A good part of 
his business comes in over the ’phone. Make out 
a good telephone list. You know a lot of people 
whom you can call up over the telephone and 
make suggestions to about what is really the fash- 
ionable thing to wear in jewelry, or the pretty 
display of silverware or glass, or how you have 
something real choice. I don’t need to tell you 
what to say. You can think of plenty of things. 

All of these things are publicity. And if you 
work along these lines industriously, intelligently, 
and use your brains as well as your hands, your 
feet, your tongue and your ears, you will at some 
not far distant day be able to count the results 
in dollars which are really yours—not merely 
passing through your hands on the way to credi- 
tors, 

Ordinarily when 
hearer thinks of printer’s ink. 
is the greatest of all publicity means, But it is 
the story you tell, not the ink, that counts. The 
jewelers cf the country got off on the wrong foot 
in telling their story. For generations they have 
been over-emphasizing the intrinsic worth of their 
wares, holding that up as the chief attraction. 
And it never has been. Jewelry as an investment 
is a “lemon.” Jewelry as an ornament enhancing 
personal charm, adding the effective touch of style 
and smartness to a costume, a source of constant 
delight through the graceful shape, exquisite de- 
signing and beautiful color of the jewel—jewelry 
from that viewpoint—its true and natural appeal— 
and the desire 
which begets possession can be aroused, and should 
by the story the advertisement tells. 
worth of the article—it’s the beauty 
Otherwise department 
worry the 
the jewelry at 


gets orders over it. 


“advertising” the 
And printer’s ink 


one says 


1s something to be greatly desired. 


be aroused, 
It is not the 
of it sells jewelry. 
store sales of jewelry would 
ieweler. Women cannot tell that 
the department store is not as good quality as the 
u sell, or if it is of equal quality, that 


your prices are lower, It iS up to you to get that 


which 
never 


goods Vou 


information to them. 
Don’t misunderstand me for a moment as advo- 
cating anything but fine quality. Deal only in 
orthy quality You must. of course, handle dif- 
ferent grades of goods, but represent each hon- 
estlv, and be sure you have only reliable quality, 
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(Juite recently there has been a more or less 

organized attempt to get publicity for jewelry on 

its true merits and t style interest. 

There has been a great deal of excellent publicity 

along the lines of fashionable jewelry and how to 
wear jewelry. 

[his 1s an effort that should be encouraged and 

It will t great 

to jewelry individual 

publicity up 


reawaken a 


augmented kept up, a 
stimulant 
retail jeweler will have to tie this 
directly to his store or he will never: 

from it. Don't think that 
means you get an interesting article about jewelry 
your local paper publish it that you are 


prove, 1 


sales, but each 


derive any 


-+ 


profit when by some 


and have 


doing your part. You just really make the start 
then. The article in the newspaper isn’t going to 
bring a single person into your store unless you 


tie that article uy 
advertising. 
Every 


to your store through your own 


article has a point of contact for the 
store if will only be sought out. I don’t 
are how small the town is and how extravagant 
ind seemingly far fetched for the community the 
article may be, there is a way to connect it to 
your store 1f you will work over it hard enough. 
Just tor example, in Vogue for March 1 last 
! article by Lillian Purdy 
Goldsborough writes the “Elsie Bee’ fash- 
ion THe JEwsvers’ CIRCULAR) on jewelry. 
l’ogue, as you well know, is a high class magazine 


loca! 


there 1s an illustrated 
(who 


ns rol 


ind is commonly considered as a magazine ex- 
wele € } » wh ly worry abou y 
ciusively tor those whose OniY WOTTY abdou money 
is how to spend it as fast as it comes in. This 


from the standpoint of the 
whatever she wants whenever 


jewelry 
man who can buy 


treats 


she wants it, and if nothing in the jeweler’s stock 
n have her own ideas made up for 


suits her she ca 


het Now very likely there are few annual sub- 
scriptions to Vogue in your town. Maybe there 
is none, but there are many women there who 
know Vogue and look on it as the last word in 


may be no one in your 
jewelry pic- 


iutkority. Jlhere 
some of the 
nevertheless the ar- 


fashion 
would wear 
tured in this Vogue 


town who 


al ticle, 


, 


ticle interests these women, and in spite of its 
being written particularly for women of wealth 
it i! bye tied up to your store, A series ot splen- 


did advertisements could be based on that article. 
Some such advertisemens were prepared and used 
by one jeweler I know, the effect being heightened 
by a «display of the article in his windows. Here 
is one of the ads he used. “How to buy jewelry” 
The copy started with a quota- 


was the headline 
| article and read: ‘‘ ‘The great 


tion trom the logue 
fault in buying jewelry is to select a piece solely 
because it 1s beautitul or appeals to 
fancy. A should be an integral part 
itself, just as much as lace, chiffon 
And equally important is it that 
1 1ewel should be becoming to the wearer.—Vogue, 
March 1.’ Come into Blank’s and look at jewelry 
just as you would any needed for 


because it 
me's jewel 
of the gown 


ir embroidery. 


other material 


costumes being planned or to set off and give ad- 
ditional smartness to gowns already made. You 
will find the appropriate ornaments here to give 
that stylish, individual, beautiful effect you seek. 


The inexpensive prices enable you to dress stylishly, 
which you cannot do without jewelry appropriate 
to the gown and its wearer.” 

appeal to every woman 
farm, in a country town 


use d 


There was an ad with 


whether she lived on a 


a metropolis, Another ad this jeweler 
was this 
“logue Speaks of Blank’s Jewelry Store. 
“Had Lillian Purdy Goldsborough, in her 
article on fashions in Vogue, had 


irectly in 


jewelry 
Blank’s mind, she could not have 
written more truly. 
**The also, that she 
may find any €x- 
penditure of money that she may elect. Good 
iste, based upon frrinciples of fitness and art, 
successful selections. 
examine the new Spring 
Find out for yourself that 


surprising part of it 1s, 
suitable jewels for almost 
T 
is the only requisite for 

“Come in and 
styles in jewelry. 


the ornaments you require to set off properly 
your Spring costume can be secured for a 
very inexpensive total. The variety of designs 


assures vour getting jewelry becoming to you 
ind appropriate for your gowns,” 
The Voeue article was made to give up a watch 
id It was: 
Watches and C 
‘**A watch is imperative for the 
shopping tour,’ declares Lillian Purdy Golds- 
Vogue's jewelry fashion authority. 
bracelet watch is correct for 
wear and the ‘watch on a fob’ for 
The bracelet and 


Dressing. 


morning 


orrect 


borough, 
She says the 
morning 
afternoon. 


Sautoir watches 


THE 


JEWELERS’ 


on display at Blank’s are the latest designs 
of the foremost manufacturers. 

“The woman who follows fashion will find 
among them an exquisite ornament and reli- 
able timekeeper which will meet her needs in 
all particulars. 

“Come in and see these dainty 
Prices range from $ - to $-——.”’ 


watches. 


That was 
the store, and the 
that kind if he is 
on articles that 
papers. 

Remember that you are building with your ad- 
vertising. It is not done solely to make a sale 
today. It is done toe gain for your store perma- 
nent customers. It is done to change the person 
from a patron of your store 
to a four,- five-or-six-times-a-year patron. That is 
the big value of your publicity. 

The kind of advertisements 


magazine publicity directly to 
retailer must do something of 
going to cash in as he should 
appear in magazines and 


tying 


news- 


once-or-twice-a-year 


which will accom- 


plish this are the advertisements which bring out 
the desirability of ownership because of the pleas- 
give and the 
that will be 


con- 
from 


ure oO pride possession will 


venience and comfort derived 





HOTEL STATLER, CONVENTION HEADQUARTERS. 
some distinct personal ad- 
In addition to that 


goods are and 


having the articles, or 
vantage which will be gained. 
point, give an idea of what the 
the prices. 

You want to sell a man a coat chain. Give him 
some common sense reason for a coat chain. He 
may think Bill Smith, who wears one, is a dude 
or goes in for extremes a conservative business 
man would not touch. But suppose you print this 
paper: 

“The Reason for Coat Chains.” 

‘“‘A man’s jewelry always has a practical 
idea back of it. Coat chains were brought 
out because a man actually needs one in 
Summer to protect his watch. It keeps the 
watch in proper position in a man’s pocket 

and makes it less likely to be lost. 

“‘Rlank’s is showing the very latest patterns 
in coat chains in best quality filled gold and 
solid gold. Men of discriminating taste will 
he especially well pleased with these chains. 
Prices range from $——— to $——.” 


in the 


That will give him an entirely new mental atti- 
tude toward coat chains. It may not bring him 
in that day to buy one, but it will plant a germ 
which will eventually sell a coat chain. 

You can find human interest in any article you 
have in your store and it is not that the price is 
a certain sum. 

Take the patterns that you have in silverware, 
particularly the period patterns. Their very names 
can usually be made use of effectively. For in- 
stance, this ad was run by a certain jeweler: 

“Silver for the Thanksgiving Dinner. 

“It is time you were securing the extra 
silver you know you will need when the folks 
come home for Thanksgiving. The Mary Chil- 
ton pattern is peculiarly appropriate for the 
Thanksgiving dinner. Named in honor of the 
first of the Mayflower’s passengers to put foot 
on Plymouth Rock, it most fittingly becomes 
the feast established by the Pilgrims. 

“The pattern is a distinctly Colonial design 
beauty. The ware is of medium 
other pattern has such great 
for the silver used. 
standard weight 


of great 
weight and no 
strength and springiness 
It is moderately priced for 
Sterling Silver. 

“As wedding, anniversary o1 
it will enthusiastic 


Christmas gift 


receive an welcome, 
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Blank’s 1s now displaying a mplete line in 


the exquisite Mary Chilton patter: 


It is 
this character run regularly 
not build up a permanent business for the store 
and be a highly profitable investment, provided 
always that the goods and the service live up t 
the advertisements and the store’s practices and 
management are founded on sound business prin- 
ciples. A year of such regular advertising will be 
worth infinitely more spasmodic advertising 


Tl, , _ , L, ‘ les ++ . £ 
really absurd to say that advertising of 


the year through will 


than 
or the exploiting of various schemes. 

Nor will such regular advertising bar the use « 
effort, or the 


a good scheme or a specific sales 
taking advantage of any local conditions which 
may come up. On the contrary, it will make 


more effective such efforts. Many a good specifi 
plan has fallen when attempted by a spas- 
modic which will go over swimmingly 


when the advertiser tries it. 


down 
advertiser 
regular 

The regular advertiser can 
of events which come up than the 
\n instance along these 


pened to a certain jeweler. * * * 


much more 
spasmodic ad 
lines hap 


make 
vertiser Can. 


You have to be careful about what you say in 
the advertisement. You can’t sit down and dash 


it off. Good copy isn’t produced that way. If you 
aren't careful you may get a headline like this: 
*““A bride only once—most likely.”” Can you beat 


e 
down and think up anything 
attempt to sell wed 

headline was actu- 
It stood 
out in 36-point black type, taking up over an inch 
of space that costs 42 cents an inch. 

No, advertising isn’t the simple matter many 
jewelers think it is, and it is a very much greater 
business building force than with very few excep- 
tions jewelers think it is. The reason why adver- 
tising, particularly newspaper advertising, has such 
trade is because jewel- 
or if they started 


that? Can you sit 
more atrocious to Say in an 

And yet that 
a jeweler in a splendid town. 


ding 


+1 
ally run by 


presents?! 


a black eve in the jewelry 


ers haven’t known how to do it, 


doing it along right lines they haven’t had the 
patience and faith to stick with it. They have 
been quitters. Their feet got cold, and they laid 


down on a good thing before they gave ita chance 


to prove out, 

After Mr. Williams, Col. John L. Shep- 
herd spoke on the “Value of Service.” He 
also explained the Stephens Bill and the 
Doremus Bill and urged that the jewelers 
support these two measures. 

William Wagner, of the Wagner, Gilger- 
Cohn Co., disagreed with Mr. Muller on 
the question of doing a business by a 
wholesaler’s catalog. He said it was neces- 
sary for a wholesale jeweler to carry a 
well-selected stock. He paid a fine tribute 
to traveling men, and said that a whole- 
sale jeweler was an absolute necessity to a 
retailer, and that the latter had given many 
a retail jeweler a start in life. He said 
that the retailers owed much to the whole- 
salers. 

An informal discussion closed the after- 
noon meeting. The ladies were entertained 
with ice cream and and the 
gentlemen were entertained with a buffet 
lunch, all as guests of the Wagner, Gilger- 
Cohn Co. This closed the aftternon busi- 


ness session. 


sandwiches 


The Banquet on Wednesday Evening. 
Wednesday evening the members and 
their guests were entertained at a banquet 


at the Statler Hotel. There were good 
things to eat and there was good music 
supplied by Radde’s orchestra. President 


Wm. E. Broer was the toastmaster and 
acquitted himself creditably. 

The first number on the evening pro- 
gram, after the banquet, was an address by 
Chas. T. Evans, President of the American 
National Retail Jewelers’ Association, 
whose subject was, “Is It Worth While.” 
Little Loreen May Schuster, who is only 
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How Beautiful Should a Brooch Be: 


‘Beautiful enough to sell itself’ is the answer of the ma- 
jority of jewelers. But is that sufficient? Shouldn't its 
beauty be more than a new thrill, a passing desire for own- 
ership? Shouldn’t its beauty be permanent, the kind that 
makes the customer appreciative and grateful to the jeweler? 


By these standards we would have you measure the diamond 
and platinum brooch shown here. If ever infinite pains 
were taken in the careful selection of the stones, if ever 
Wheeler workmanship shows at its best—it is in this brooch. 


“But this,” you say, “is characteristic of all Wheeler prod- 
ucts.” You have learned that Wheeler goods sell! So that 
other jewelers may learn what you have found profitable, 


we invite their correspondence. 


HAYDEN W.WHEELER & CO. , Inc. 


2 Maiden Lane (ily) New York 





Manufacturers—Importers 


Factory: Brooklyn 
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VICTOR J.BOUWLIN NN sTOCK: 
IMPORTER OF Rubies 
= Sapphires 
Emeralds 
Amethysts 
Topaz 
and 
, “Sew vom Stone Novelties 




















BARGAINS IN DIAMONDS 


Sent on memorandum to responsible jewelers 


H. S. KENNEDY 


170 Broadway - . NEW YORK 


NON -TARNISHABLE FLANNEL 


For Silverware,Watch Cases, Cutlery, Bags and Rolls 


WHITE AND ALL COLORS 
Deliverses: Stock Shades—Immediate; Special Shades—8 to 4 Weeks. 
112-114 Bleecker Street 


Mack & Levy Co., inc., NEW YORK 














Manipulation of Steel in Watch Work 


By JOHN J. BOWMAN 
Reduced Price, 50 Cents, Postpaid 
Jewelers’ Circular Publishing Co., 11 John Street, New York 
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five years of age, next recited a little poem 
entitled “The [airy of the Clock,” and she 
was followed by Welf, who is 11 


years of age, and who played a selection 
on the piano, William D. McVitter, 


(larence 


W ho 


is with the Webb C Ball Co., delivered 
an address on “Preparedness,’ and he was 
followed by Mrs. C. A. Radde, who sang 


selections. Dorothy Auburtin was 
next on the program with a monologue, 
and she in turn was followed by Col. John 
L. Shepherd, who spoke on “Jewels.” H. 
L. Warnicke, who has a fine bass voice, 
next entertained the assemblage with 

and the evening closed with an ad- 
dress by Samuel A. Davis, whose subject 
was, “Are You a Merchant or a Store- 
keeper ?” 

Mrs. C. A. Radde also delivered a little 
talk during the evening on “Why the .Wite 
of a Jeweler Is the Most Valuable Help in 
the Store.” 


several 


a tew 


SONnLS, 


Thursday’s Session. 

Thursday morning the ladies of the 
party were entertained at the Art Museum, 
and at 10.15 a. m., President Broer opened 
the regular meeting. 

Secretary- Treasurer [Thoma made his re- 
port as treasurer, and stated that the asso- 
ciation had 220 members and that there was 
over $700 in the treasury. 

C. A. Radde, chairman of the committee 
on deceased members, made his report as 
follows: 


“Your committee has been able to learn 
of the death of but one member in this 
year, that of Mrs. H. J. Schunck, of Celina, 


O., and respectfully suggests the adoption 
of the following: 

“Whereas, The Ohio Retail Jewelers’ 
Association has lost by the death of Mrs. 
H, J. Schunck, a faithful and loyal member; 
be it 

RESOLVED, That this organization in con- 
vention assembled, at Cleveland, O., this 
28th day of June, 1916, hereby expresses its 
sincere sorrow and regret at the death of 
this member, and requests that a copy of 
this resolution be forwarded to her nearest 
of kin, and that this said resolution be 
spread upon the records of this convention.” 

F. X. Russert, chairman of the auditing 
committee, reported that the books were 
in good condition, and his report was ac- 
cepted. 

C. C. Marlett, chairman of the member- 
ship committee, reported that 43 new mem- 
bers have been accepted during the meeting. 

G. J. Daum, chairman of the committee 
on resolutions, next reported the following: 

Resolutions 


ReEso_vep, That we, the members of the Ohio 
Retail Fewelers’ Association, do heartily urge the 
passage of the Stephens Bill known to retail jewel- 
ers as a bill to establish a fixed selling price. 

* oy - * 

RESOLVED, 

request the 


That we, the retail jewelers of Ohio, 
American National Retail Jewelers’ As- 
innual meeting and also the manu- 


jewelers’ 


sociation at its 
facturing and wholesale association to 
take quick action in consummating the amendments 
to the National Act, which covers and 
defines qualities of platinum, gold plate and solid 
gold so that the legitimate craft may be protected 


by law from false stamping and false advertising. 
a. = - 


Stamping 


Reso_vep, That we, the Retail Jewelers Associa- 
request the American National Retail 
Jewelers’ Association, at its next annual convention 
to endorse the action of 


tion of Ohio, 


any jewelry fashion pub- 
towards effective national 
published a_ booklet 


ial occasions, ] hese 


licity bureau leading 
fashion 


showing proper jewelry for spe 


publicity, by having 
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hooklets 1 ) bye sold Lo ] wele TS and jewelry de- 
partments for public distribution. 
= * a 


heartily endorse the Doremus 


Bill which seeks to abolish the time-guarantees on 
| 
watch cases and we recommend every retail jeweler 
to write his Congressman and Senater to support 
this pLi 
* a * 
, ? " ‘ , ’ | | ’ ’ 
RESOLVED, [ha e tavor a nationa aw agains 
fraudulent advertising which has been introduced 
| | ’ 
in Congress and which is known as the Stenerson 
Bill, and be it further 
. . * 
> r ¥ TY ‘ > 3 : t] > > f ree%mme t ’ he 
RESO! VED, | lat we tavor the entorcement or the 


advertising law as it now appears on 
Ohio, and we further advise 


fraudulent 
the Statute books of 


the different local associations to do their utmost 
towards having this bill entorced. 
+ a * 
, i, ) ] | ‘ TY ] > > ‘ 4 r? ? . beat. 
RESOLVED, | hat make every eftor Oo confine 


the sale oft all emblem goods to the retail jeweler, 
that the emblems by college fra- 
‘te., is unfair to the retail jeweler. 
7 + * 


feeling sale of 


ternities, ¢« 


RESOLVED, That a vote of thanks be extended to 
the Cleveland Retail Jewelers’ Association for the 
splendid entertainment given us; and be it also 

+ * * 
extend a vote of thanks to 
who have 


That we 
city, the 


RESOLVED. 


the Mayor of this speakers 








LOREEN MAY SCHUSTER, THE FIVE YEAR OLD 
MISS WHO RECITED FOR THE JEWELERS. 


helped to make this convention a success, to the 

wholesalers and manufacturers who have given us 

their support, and to the Thoma Bros. Co., of 

Cincinnati, for their liberality in presenting this 

association souvenir badges. 
— * * 

REsoLveD, That a special vote of thanks be ex- 
tended to the ladies’ committee who have helped to 
make this convention such a success, and that a 
vote of thanks be also accorded to the trade press 
which has given us so much valuable publicity. 

+. 7. * 
That a Ladies’ Auxiliary to the Ohio 
Association be formed. 


RESOLVED, 
Retail Jewelers’ 

An informal discussion next took place 
regarding the Stephens (one price) bill and 
the Doremus (watch case) bill, and on 
motion of Albert Zoellner it was decided to 
send each member a form letter, so that he 
could sign it and forward it to his con- 
eressman and senator. ‘This form letter to 
embody a request that the congressman or 
senator should do all possible toward the 
passage of these bills. 

On motion of F. B. 
to send each member 12 
that his customer might 
senator and representative in congress on 


was voted 
blanks so 


Ross, it 
extra 
also write the 


the same lines. 
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Election of officers for the ensuing year 


followed and with these re sults 
President, William E. Broer, Toledo, re- 

elected; first vice-president, F. bB. Ross, 

Columbus. re-elected : second vice-prt sident 


Albert Zoellner, Portsmouth ; secretary- 

treasurer, E. R. Abrahamsen, Cleveland. 
The board of directors is as tollows: 

A. L. Thoma, Piqua; E. J. Dister, Cleve- 


l oledo. 


ex- secretary 


H eesen. 


land; A. J. 


On motion of Thoma, it 


was voted to donate $100 to the Roberts 
Memorial Fund 
On motion of C. J. Daum, it was voted 


to invite the American National Retail 
Jewelers’ Association to hold its 1917 con- 
vention in Cleveland, and it was also voted 
that the Ohio delegates be instructed to do 
all they could at Minneapolis to bring the 
convention to Cleveland in 1917. 

[It was next voted to hold the next annual 
State meeting in Cleveland, provided that 
the: national association would meet in that 
city in 1917, and if the latter association 
does not meet here, the matter to be left 
to the executive committee. 

On motion of ex-Secretary Thoma, it 
was voted to send President Wm. E. Broer, 
of the State Association, and Jacob Welf, 
president of the Cleveland Retail Jewelers’ 
Association, as official delegates to the 
national convention at Minneapolis. It was 
that the State Association 
to pay the expenses of these delegates. 

Col. John L. Shepherd next spoke on 
uniform repair prices, and this was voted 
to be left to the local association. He showed 
the membership cards of the Oklahoma as- 
sociation, and similar were voted to 
be adopted by the Ohio association. 

The meeting closed with a short talk by 
Donald W. Martin, president of the Michi- 
gan Retail Jewelers’ Association, who 
thanked the members for the courtesy 
shown him, 

At 1.30 Pp. mM. the party taken in 
autos to the City Municipal Farm, and 
from there was taken to supper at Muiller’s 
Country Club. 


also voted was 


ones 


Was 


The Roster 


Among those who registered were: 
E. R. Abrahamson and wife, Cleveland; 
Mrs. S. Alliance, Cleveland; R. N. Atkins, 
Cambridge; Nina Beech, Cleveland; R. H. 
Bricker (Norris Alister-Ball Co.); B. H. 
Berson, Toledo; Wm. E. Broer, Toledo; 
H. C. Brock and wife, Cleveland; Geo. B. 
Conors (Johnston Optical Co.); Mrs. G. 


Campbell, Cleveland; W. H. Cohn, 
Cleveland; E. W. Chamberlin, Akron; 
Fr. J. Day (Waltham Watch Co.); 
Theo. N. Denslow (Robt. H. Ingersoll 


& Bro.); E. A. D. DeVelin (Van der 
Voort Bros.); E. J. Dijster, Cleveland; 
Ira S. Dresbach, Tiffin; Wm. Cilger, Nor- 
walk; Wm. A. Felakamp, Cleveland; J. S. 
Gardner and wife, Cleveland; A. K. Hilts 
(Oneida Community, Ltd.); Geo. C. 
Haberacker, Cleveland; A. J. Heiman and 
wife, Barberton; Mr. and Mrs. A. FEF. 
Hueter, Cleveland; C. M. Jorgeson (F, C. 
Jorgeson & Co.) ; C. H. Kimaman and wife, 
Cleveland; G J. Kasper, Cleveland: G. 
Krebs, Dover: Geo, Kurz and wite, Cleve- 
land; F. E-. Cleveland; E. C. 
Moore (Oneida Community, Ltd.); Ira A. 
Miller, Cleveland; Donald W. Martin, 
Saginaw, Mich.; Glen wife, 


Klocksiem, 


McGraw and 





60 THE JEWELERS’ 








CIRCULAR-WEEKLY July 5, 191 











Established 1878 Incorporated 1911 


WM. S. HEDGES & CO. 


IMPORTERS OF 


DIAMONDS 


170 Broadway, Cor. Maiden Lane, New York 






































F. A. JEANNE 


“GEMFINDER’” 


Specialties in Colored Stones 


s Square de |’Opera PARIS 

















ELK TEETH 


Every size, shape and nature-colored to be had 
All genuine teeth unmounted. After 15 years’ 
handling them I have many good shippers right 
from the fields. Can supply any factory or manu- 
facturing jeweler on short notice. Have many 
beautiful pairs of nature-colored tips always on 
hand, sent on selection to responsible jewelers and 
manufacturers of emblems. When ordering name 
about the sizes and number wanted. As low as the 
lowest at wholesale prices. Faceted and cabochoin 
stones of all kinds on memo. All the colors in 
synthetic sapphires of fine quality. Rough gem 
minerals for cutters. Lion, cat and eagle claws. 
Price list free. 


L. W. STILWELL 
Deadwood South Dakota 











Just Out—New Edition 





Trade Marks of the Jewelry and Kindred Trades 


soLtp TO JEWELERS’ CIRCULAR SuBSCRIBERS ONLY. 


The work showing actual facsimile reproductions of Trade Marks 





First Edition 1896 Second Eaition 1904 Third Edition 1975 





Price $5.00 Express Paid 
One year’s subscription to the JEWELERS’ CIRCULAR $2.00 for fifty-two iseves 
Combination Price $6.00 for Both 


Order Now—Render Quick Service to Your Custemers by knowmng the Marks. 


THE JEWELERS’ CIRCULAR PUBLISHING CO., 11 John St., New York 





Coral Necklaces 
Coral Long Chains 
Coral Cameos 
Coral Brooches 
Coral LaVallieres 
Coral Rings 
Coral Scarfpins 
Coral Earrings 
Coral Pendants 
Coral Cuff Links 
Coral Charms 


Everything 
you need 
in Coral 
and Cameos 


WRITE FOR A MEMORANDUM PACKAGE 


Borrelli & Vitelli 


THE ONLY HOUSE FOR 
CORAL JEWELRY 


401 Broadway, New York 


























IMPORTER OF 
Precious and 


Semi-Precious Stones 
41 Union Square, NEW YORK 
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Cleveland: C. C. Marlett and wife. Mid- 
dletown; H. G. Morse (Meriden Cutlery 


Co.); Louis A. Ott and wife, Mansfeld; 
Lou N. Opper (J. H. Gross & Co.); W. A. 
Van Patten, Syracuse, N. Y.; Charles M. 
Porris (J. H. Gross & Co.); Mr. and Mrs. 
Frank X. Russert, Cleveland; Frank B. 
Columbus; A. W. Radde, Cleveland: 
\liss Anna Radde, Cleveland; L. Rosenthal, 
Cleveland: C. Nelson Richards and wife, 
Cleveland; O. B. Rystrom (Elgin National 
Watch Co.): C. A. Radde, Cleveland; 
John Rich and wife, Painesville; H. J. 
Smith and wife, Mt. Joseph J. 
Schuster and wife, Cleveland: H, M 
Shaffer and wite, 


R, SS, 


Gilead: 


Cleveland; Edward P. 
Schunck, Minster; Fred Shibley, Wooster ; 
J. EF. Speaker fs. ri. Schafer & Co.) ; Col. 
John L. Shepherd (Keystone Watch Case 
Co.); Herman Stern (JEWELERS’ CiRCU- 
rar): P. F. Sharick, Ashland; R. J. Sime 
(Julius King Optical Co.); H. F. Thom- 
and wife, Cleveland; A. L. Thoma, 
E. L. Wilsdorf, Cleveland; Mr. and 
Welf. Cleveland: N. M. Wieg- 
and, Cleveland: C. E. Whittaker, Cleve- 
land: Monroe Warner, Cleveland; Henry 
L. Warnicke, Cleveland; F. J. Zang, Alli- 
ance; Wm. Kreisel, Upper Sandusky; G. J. 
Daum, Port Clinton; A. J. Harris, New 
Philadelphia. John W. Wight and wife, 


SOT] 
Piqua: 


Mrs. }. H. 


Wellington: H. R. Holman, Racine: Bob 
Sime (Julius King Optical Co.) Kurt 
\rnold and wife. Akron: A. D. 


Amsden, Ashtabula; J. B. Avery, Amherst; 
Irving Fellner (Kawneer Mfg. Co.); J. 
Biehl, Cleveland; Mr. and Mrs. H. W. Bur- 
dick, Cleveland; John F. Bankard (Scrib- 
ner & Loehr Co.); G. R. Brainerd, Cleve- 
land: G. E. Bradley, Kenton, O.; Samuel 
Bloch, Irving Feigenbaum (Cleveland 
Jewelers’ Supply Co.) ; L. Bates, Cleveland ; 
H. Bernstein, Cleveland; W. E. Cawood, 
Cleveland; Ralph B. Cook, Cleveland; J. F. 
Carr, Portsmouth; Harry Downs, Bellevue; 
Mr. and Mrs. Lee Danser, Camden; Henry 
A. Schrantz (Dueber-Hampden Co.) ; F. X. 
Dietz (H. W. Burdick Co.); E. G. Eroe, 
Cleveland: Wm. Z. Edwards (Webb C. 
3all Co.); J. S. Esely, Maryville; Charles 
T. Evans, Utica, N. Y.; O. Friedman, Cleve- 
land: J. R. Fischer, Cleveland; Roy S. Jox, 
Cleveland; Reno S. Freeman, Toledo; 
W. C. Fisher, Lorain; J. Frank, Cleveland ; 
O. J. Fuchs, Chillicothe; Henry Fraiberg, 
Cleveland; J. H. Flower, Ashtabula; Jos. 
H. Gross (Jos. H. Gross Co); E. L. Guth- 
man, Youngstown; L. D. Griswold (Jones 
Optical Co.); Bud Gehning, Bryan; Ocar 
A. Haserodt, Cleveland; L. L. Hinkley 
(Hamilton Watch Co.) ; Olga B. Hein, Mr. 
and Mrs. D. D. Haskell, Geo. L. Harding, 
John C. Hueter, Cleveland; E. S. Hastings 
(Webb C. Hall Co.) ; E. T. Haney, Colum- 
bus; John V. Hdod, Akron; G. F. High, 
Medina; Norman F. Hascall, Toledo; Wm. 
A. Inskeep, Columbus; Mr. and Mrs. 
E. E. Kah, Sidney; Mr. and Mrs. Frank 
Kohl, Cleveland; O. F. Kriewald and F. J. 
Knab (H. W. Burdick Co.); E. Klein, 
Frank Slamosh, Robert Kratt, Mrs. W. H. 
Keller, Cleveland; D. C. Kintner, Paines- 
ville: H. H. Korster, Toledo; Fred G. Long, 


Cleveland; Jake Leoin (Low, Taussig, 
Karpeles Co.); Carl F. Lipner (Conklin 
Fountain Pen Co.); Wm. D. M. Vitter 
(Webb C. Ball Co.) ; James Mikes, Cleve- 
land: H. P. Nielson, W. S. Nielson and 
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Harry Nielson, Lorain; M. E. Mears, 
(Scribner & Loehr Co.); Mr. and Mrs. 
Herbert C. Myers, C. Meinke, Wm. Martin, 
Walter Myer, Clevelan .; W. F. McCombr 
(Waltham Watch Co.); E. T. Mallett and 
W. F. Miller (H. W. Burditt Co.); C. L. 
Marshall (C. E. Marshall Co.); W. L. 
Newmeyer, Cleveland; Mr. and Mrs. E. E. 
Nottage, New London: Mr. and Mrs. Louis 
A. Ott, Mansfield; A. R. Perry (Merrill 
& Broer Co.) ; Andrew Pflueger, Cleveland ; 
KR. F. Robinson, Bucyrus; C. A. Rock 
(Scribner & Loehr Co.); A. L. Reed, Sigler 
Bros. Co.; Mrs. Jennie Rollins, Loudon- 
ville; Miss Josephine G. Radde, Mr. and 
Mrs. C. L. Robertson, A. W. Radde, N. C. 
Rolf, Mrs. R. Russell, C. A. Ramp, W. L. 
Shaffer, G. N. Scheve and Wife, Mr. and 
Mrs. Wm. F. Scholle, Howard F. Strang, 
Cleveland; W. B. McCullow, Greenwich; 
Mr. and Mrs. R. P. Sharick, Chicago Junc- 
tion; Mr. and Mrs. Geo. W. Scharbach, 
Toledo; J. R. Stebbins, Ashtabula; H. C-. 
Smith and Son, Amherst; Edw. L. Sumner 
(Wm. Hicks & Sons); Fred. C. Strang 
(L. H. Schafer & Co.); C. K. Scribner, 
and Stanley O. Svoboda (Scribner & Lohr 
Co.): Geo. C. Strong and B. W. Nutt 
(Strong-Kennard-Nutt Co.) ; W. J. Thomp- 
son, J. S. Trapp, Jos. A. Welf, Mr. and 
Mrs. Jos. Welf, Henry Welf, Mrs. N. M. 
Wiegand, Wesley W. Wiegand, Arnold 
Wiegand, Mrs. H. L. Warnicke, Cleveland ; 
Mr. and Mrs. John E. Wolf, Spencer; Her- 
man A. Welker, Fremont; W. J. Wittlig, 
Marietta: Wm. H. Wagner and C. E. Wils- 
dort (Wagner-Silger-Cohn Co.) ; Norman 
R. Williams, Chicago; A. D. Weed (H. W. 
Burdick Co.); J. Williams (Merrill & 
Broer Co.) ; Chas. W. Zoellner and Albert 
Zoellner, Portsmouth. 

In addition to the entertainment given 
by the Cleveland Retail Jewelers’ Associa- 
tion, the financial donors were as follows: 
H. W. Burdick Co., Wagner, Gilger, Cohn 
Co., Ramp & Fischer, The Scribner & 
Loehr Co., The Sigler Bros. Co., J. H. 
Gross Co., L. H. Schafer & Co., Despres, 
Bridges & Noel, Chas. Armsheimer & Son, 
Henry Freund & Bros., Klein Bros. Co., 
The Illinois Watch Co., The Deuber Watch 
Co., F. D. Strang, Sam Tronstein, Leo 
Markowitz, Louis Stotter, Hannus & John- 
ston, E. Abrecht Engraving Co., W. L. 
Newmeyer, The Jones Optical Co., Strong 
Kennard & Nutt Co., Cleveland Optical Co., 
Cleveland Jewelers’ Supply Co. 








DEATH OF ANDREW ANDREWS 
Veteran Silverware Manufacturer Succumbs 
to an Attack of Cerebral Hemorrhage. 


WALLINGFORD, Conn., July 1—The death 
of Andrew Andrews occurred early on the 
morning of June 29 at his home on Con- 
stitution St. Death was due to cerebral 
hemorrhage. Andrews was 8&8 years of 
age last October. He leaves a widow, one 
daughter, Miss Hattie Blanche Andrews, 
and three sons, Roland F., W. Clayton and 
Harry C. Andrews, all of Wallingford. 

The death of Mr. Andrews came as a 
shock to the community. He had been an 
active’ business man in Wallingford during 
his entire life. He was a member of the 
15th Connecticut Volunteers and _ served 
three years during the Civil War. For 
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many years he was secretary of the Simp- 
son Hall Miller Co. and later its president 
up to the time that the company was ab- 
sorbed by the International Silver Co. He 


was a director of the latter company up 
to the time of his death. 
Mr. Andrews was very active in the 


work of the First Baptist Church, and his 


loss will be greatly felt in this community. 








U. S. APPRAISERS’ DECISIONS 


Recent Tariff on Mesh. 


Plated Cups, Imitation Gems and 


Ruling as to the 


Kindred Lines. 
A number of decisions of interest to the 
jewelry and kindred trades were rendered 
Board \f 


during the past week by the 
United States General Appraisers sitting 
at New York. Among the importers who 


were overruled in their protest was Louis 
Stern & Co., Providence, R. I., who brought 
into this country metal mesh which the 
collector assessed at 60 per cent. ad valorem 
under Par. 356 of the Act of 1913. This 
rate the importers contended was excessive 
and claimed that as the mesh was suitable 
for use in the manufacture of mesh bags 
it was entitled to enter at 50 per cent. ad 
valorem under the same paragraph. The 
Board previously overruled a similar pro- 
test and acting upon this decision the Board 
tailed to disturb the collector’s original 
classification and allowed the duty to stand. 

Knauth, Nachod & Kuhne, New York, 
were upheld in their protest relating to the 
duty on collapsible metal cups, gold plated 
inside and enclosed in leather cases. On 
these the collector ievied a duty of 60 per 
cent. ad valorem under Par. 356 of the 
Act of 1913. A number of claims were 
made by the importers but the one relied 
upon asked for duty at 50 per cent. ad 
valorem under Par. 167 of the Act of 1913 
as articles or wares plated with gold. The 
testimony introduced and the examination 
of a sample submitted convinced the Board 
that the collector had erred, and 
quently the duty was lowered. 

The American Bead Co., New York, were 
also unsuccessful in having its protest up- 
held. Merchandise invoiced as “Roses 
montees extra” were shown to be small 
facetted pieces of glass, presumably rhine- 
stones, set into metal settings and 
were assessed by the collector at 35 per 
cent. ad valorem under Par. 333 of the Act 
of 1913 as glass or metal spangles. These 
articles were claimed by the importers to 
be dutiable either as imitation precious 
stones for use in the manufacture of jewelry 
at 20 per cent. ad valorem under Par. 357, 
or as manufactures of glass or paste at 
30 per cent. ad valorem under Par. 97, or 
as manufactures of metal at 20 per cent. ad 
valorem under the ljast part of Par. 167 of 
the Act of 1913. The testimony introduced 
was largely to the effect that these articles 
were not spangles. The Board, however, 
believed that this merchandise was used fer 


conse- 


base 


the same purpose as spangles and conse- 
quently ruled that the collector had made 
the proper classification. 








The National Jewelry Co., located 
Lock Haven, Pa., 


Fk. Bruce Kerns. 


has been succeeded 
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Black Opal 


Nature’s Masterpiece 


A riotous mass of colors blending har- 
moniously together, producing cloud effects, 
sunsets, wonderful lights and shadows, and 
innumerable color combinations which set 


these gems apart as examples of Nature’s g 
Our Small ROSEWOOD MOULDING 
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finest handiwork. STEEL LINED CASE. We Challenge 
Ree gy -_ — — and they the World to Produce a Better Case. 
will proba o the way o ungarian, 
humid thie Ges F.C. JORGESON & Co. 
The supply of these varieties seemed at 159to 167 ANN ST., | CHICAGO 
one time to be inexhaustible—to-day they JEWELERS’ FIXTURES 
are counted among rare precious stones. Sicien Seis asi iaialiaiien 
Black Opals cost no more than White Our Motto: The Best of Everything 








Opals of the same quality. 





BUY FROM THE CUTTERS | | CAMEOS 


Pink Coral Cameos, also White 




















American Gem & Pearl Company and Pink Shell Cameos, all sizes, 
14-16 Church — New York — cut, o color, are to be 
LONDON PARIS | ound at our place. 


26 Holborn Viaduct 39, Rue de Chateaudun Send for Selection Packages 


FROM MINES TO MARKET A. BATTILORO 


71-73 Nassau St. New York City 



































CAMEOS—CORAL BEADS 
ete, Black Onyx, Coral and Mourning Jewelry 
= 5 We Repairing Dore on Coral, Jet and 

ais Onyx. Memo Orders Filled 
/, 61 Maiden Lane,N Y. 
AMBER BEADS 
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Illustrated in colors with Manikin in two sec: C 
| tional overlapping models, containing fifteen A. MOUSSAIEFF 
| separate plates. A book for every Optometrist. i American Pearls 
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Jewelry to Cost More 








New York Manufacturers Discuss Trade Conditions and Urge Retailers to 
Buy Now If They Wish to Get What They Want at the Lowest Price 

















Put advancing cost of jewelry 1s a mat- 

ter of vital importance to the retail 
jeweler and from every indication the in- 
creasing cost of labor and new materials 
will tend to still further increase the cost 
of jewelry to the retailer. The retail 
jeweler should give this matter careful con- 
sideration in view of future demands upon 
his stock, and it is safe to predict that the 
dealer who waits for a decrease in prices 
will find as the Christmas season approaches 
that if he is successful in obtaining the 
necessary stock it will cost him as much, 
if not more, than at the present time. He 
may, however, find that he cannot buy what 
he wants at anywhere near the price he ex- 
pects to pay. 

With this situation in view, a reporter 
for THe JeEWeELERS’ CrRCULAR interviewed 
prominent jewelry manufacturers last week 
to learn just what the retailer may expect. 

In discussing the advance in cost of pro- 
ducing jewelry, M. L. Robbins of the Un- 
termeyer-Robbins Co., New York, said: 

“The first thing I want to point out is 
that the increase in the cost of jewelry will 
be felt by the manufacturing jewelers in 
greater proportion than by the retailers. 
By that I mean that the margin of profits 
to the manufacturer will not be as great 
with the advance in the cost of production 
as it will to the retailer. Let me illustrate. 
We are paying today from 50 to 100 per 
cent. more for materials than ever before 
and the advance of from 10 to 25 per cent. 
in the selling price at which the manutac- 
turer will dispose of his merchandise will 
mean that he is getting less profit out of 
his jewelry, while the retailer by selling at 
the increased price will still maintain his 
percentage of profit. 

“There are many factors which 
into the increase in the cost of production. 
First let us consider the labor situation. 
Our workmen are demanding more pay 
and an advance of 25 per cent. is a low 
estimate when it is remembered that the 
men are now working on shorter hours per 
week. Second, when it is considered that 
there has been no immigration for the past 
two years it can readily be seen that this 
has created a shortage of mechanics and, 
besides, the different munition plants have 
strongly competed for our, men by tempt- 
ing them with higher wages than what the 
jewelry business has been accustomed to 
pay. 

“Concerning materials, supplies and all 
chemicals used in the production of jewel- 
ry, take for instance, files and saws. There 
has been an increase of 100 per cent. in the 
cost of these items, and should this situa- 
tion continue it will be very serious, as this 
is one of the important items used in man- 
ufacturing jewelry. Practically the same 
situation exists in all chemicals, other sup- 
plies, etc. 

“Concerning precious and semi-precious 
stones which go into the mountings of our 
jewelry, for instance, 


enter 


articles of 


various 


amethyst, topaz, opals, tourmalines, moon- 
stones, sards, bloodstones and all synthetic 


stones. These goods are produced in Ger- 
many, and as there has been no German 
importation for the past year, one can 


readily see that with the upward trend of 
business for the past six months the sur- 
plus stock in this country has been ex- 
hausted at a very much increased price. 

“Owing to the embargo on all German 
goods, we have been compelled to look to 
France and Switzerland for the precious 
and semi-precious stones that were origi- 
nally purchased in Germany, and while we 
have been successful lately in obtaining 
shipments of the staple round sizes, there 
has been an increase of 50 per cent. over 
the German goods. The fancy shapes such 
as square, octagon and bent stones of all 
descriptions which have become so popular 
in the last few years, have not as yet been 
produced at anywhere near a_ popular 
price. This is due to the fact that many 
of the skilled cutters are away at the front, 
and these men alone are able to produce 
this class of goods. 

“From a manufacturers standpoint we 
have been doing everything possible for the 
last six months to maintain stable condi- 
tions. This we have done in spite of.the 
unrestful labor situation with which we 
have been compelled to combat. 

“By anticipating our importations we 
have so far been able to relieve the situa- 
tion to a great extent, but we feel that we 
have reached a point where we need the 
co-operation of the jobbers and retailers, 
not only because of the slight advance in 
prices, but also because of the importance 
of placing their orders as far in advance 
as possible, so as to give the manufacturer 
an additional allowance of time to fill 
them.” 

Another prominent manufacturing jewel- 
er in discussing the present situation in the 
trade, pointed out that everything which 
goes into the manufacture of gold jewelry 
excepting the gold has increased in price. 
He called attention to the fact that it 
costs more today to alloy the gold than 
formerly and also directed attention to the 
fact that drills, files, buffs and acids for 
coloring jewelry and in fact all materials 
have increased greatly in price and in some 
instances as much as 100 per cent. Some 
of the fine saws and other tools which were 
formerly imported from Germany, he said, 
could not be obtained at any price at 
present. 

Imitation colored stones, he said, have 
gone up in price because of the scarcity 
of labor abroad. Old men and children 
now have to do this work in France, and 
the quality is therefore very poor. It is a 
case of taking what can be had, and stones 
like onyx and intaglios, which come from 
Austria and Germany, are not obtainable 
at all, he added. 

Labor, he pointed out, is 25 per cent. 
higher, and in discussing the labor situa- 
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tion he recited an instance where two ap- 
prentices had been at work at $7 per week 
In a jewelry factory and got a chance of 
going into a munition factory at $25 a 
week. “The great danger in this,” he said, 
“lies in the fact that they are now earning 
much more than formerly and that once 
their employment ceases in the munition 
plant and they have to return to continue 
their apprenticeship at their old wages, 
that their standard of living will have been 
changed to such an extent that they will 
find it hard to adjust themselves to the 
new condition. On July 1 the hours for 
jewelry workmen changed from 53 to 48 
hours a week in New York, and no doubt 
the same change will follow in other cen- 
ters.” 








MYSTERIOUS ROBBERY 


——» 





Two Trays of Diamond Rings Valued at 
$4,000 Disappear from Safe of Lincoln, 
Nebr., Jewelry House. 


Lincotn, Nebr., June 28—The Lincoln 
police are working on a mysterious jewelry 
robbery, but up to last night had been un- 
able to secure a clew that would lead to 
the solution. The goods stolen include 62 
diamond rings to the value of about $4,000, 
which were taken from Eugene Hallett’s 
jewelry store, 1143 O St., some time Tues- 
day. 

The case has features that are distinctly 
puzzling. The diamonds were stored in 
a safe in the southeast corner of the room, 
far removed from the customers. As far 
as any of the five employes of the place 
could recall Tuesday night, neither of the 
two trays had been removed from the safe 
during the day. When the safe was closed 
by Fred Hallett Monday night all the dia- 
monds were there. When it was opened 
by Eugene Hallett Tuesday morning every- 
thing was as it had been. But when Fred 
Hallett went to close up Tuesday night 
two trays, one bearing 42 diamond rings 
and the other 20, were missing. 

Three times the store was_ searched 
from top to bottom and from end to end. 
Each time the search ended without result. 

The only conclusion the managers of 
the jewelry concern could reach was that 
during the day some one had sneaked be- 
hind the counter, within a short distance 
of two or more clerks, and taken the dia- 
monds from under their very eyes. In 
order to reach the safe the thief would 
have to go around E. Hallett’s desk and 
into the full view of the employes. 

At no time of the day are there less than 
two clerks behind the counter. How: the 
thief could escape their sight is a real 
mystery. 








A young woman entered several jewelry 
stores in Piqua, O., one day recently, and 
at Jacob Wendle’s and P. M. Wolford’s 
stores several rings were missed after her 
departure and the police were notified. 
Chief Gehle immediately took steps to have 
her apprehended, and at Lima she was ar- 
rested in a jewelry store where she had 
attempted to purloin some jewelry. Part 
of the stolen jewelry has been recovered. 
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BRACELET PATENT IN SUIT 





Sons Co. Brings Actions 


BF. 


Against Three New York Manufacturers 


Sturdy s 


Alleging Infringement of Rights to 
Links. 


expansion 


Expansion Bracelet 


[Improvements  1n bracelet 
links are involved in three equity actions 
started in the United States District Court 
New York, Saturday, June 24, by the J. F. 
Sturdy’s Sons Co., Attleboro Falls, Mass., 
against Dinstman & Lasko, 309 Grand St., 
Abraham Alland and David Finkel, of the 
frm ot (Alland & Finkel) 145 Ridge St., 
and Max Megurow sky, 36 Eldridge St., all 
of Manhattan. The actions are all brought 
under the patent laws of the United States 
and charge infringements on letters patent 
No. 1,118,192. 

The bills of complaint in all three actions 
claim that on Nov. 4, 1912, Fred S. Ellis 
of Attleboro, Mass., invented certain new 
and useful improvements i1n- expansion 
bracelet links. [hese improvements were 
patented in Washington on Nov. 24, 1914, 
and the patent rights were assigned to the 
Sturdy-Cummings Co. on Jan. 26, 1916. 
This assignment gave the latter the entire 
right, title and interest in the device, to 
gether with all claims for damages ac- 
crued by any infringements committed. 
On March 7, 1916, the Sturdy-Cummings 
Co., assigned all its rights in the patent 
to the J. F. Sturdy’s Sons Co., and since 
that time the plaintiffs have been the sole 
owners. 

Since the issuance of the patent the 
plaintiff, the complaint alleges, the de- 
fendants have been infringing on this de 
vice by jointly manufacturing and selling 
expansible bracelet links embodying the 
invention described. The defendants, it 1s 
claimed, are doing this without permission 
from the plaintiff and threaten to continue 
this alleged infringement. Sufficient notice 
has been given to the public that the ar- 
ticle has been patented, the plaintiff main- 
tains and also notified the de- 
fendants that they are infringing. The de 
fendants, it is alleged, have profited and 
thereby rendered considerable damage to 


says it has 


the plaintiff. 

Concluding the plaintiff asks in all three 
actions for permanent injunctions and 
also preliminary injunctions pending these 
suits. restraining the defendants trom 
further infringement; costs and an account- 
ing of profits and damages are also asked 
with the demand that the amount of the 
damages be tripled. 

Owine to the absence of some of the 
defendants a JEWELERS’ CIRCULAR report- 
er was unable cto obtain any _  infor- 
mation at the office of Alland & Finkel and 
Dinstman & Lasko regarding their stand 
in the matter. Charles Goldenberg, attor- 
nev for Max Megurowsky, however, stated 
that his client was not infringing on the 
Sturdy concern’s rights. An answer to the 
action on these lines, he stated, would be 
filed in the required time. 








N. A. Moyer, who has been with W. C. 
Morgan, Fulton, N. Y., for four years, has 
resigned his position and goes to Oswego 
within a short time to engage in business 
for himselt. 
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JEWELERS TO PARADE 

Milwaukee Preparedness Demonstration to 
Include Big Jewelry Division. 

MILWAUKEE, Wis., June 29.—Milwaukee 
retail jewelers have set plans under way 
to form a division of the Milwaukee Pre- 
paredness Parade on Saturday, July 15. 
William H. Upmeyer, of the Bunde & Up- 
meyer Co., Wisconsin and E. Water Sts., 
has been appointed grand marshal of the 
jewelers’ division and has issued announce- 
ments to all retail, wholesale and jobbing 
jewelers of the city and immediate vicinity, 
asking co-operation. 

Krom the Mail- 
waukee jewelers will have one of the most 
pretentious divisions of the parade. 
tailers are planning to close their shops to 
allow all their emploves to fall into line, 
while the iobbers will ar- 


enthusiasm shown the 


Re- 


wholesalers and 





WM. H. UPMEYER, MARSHAL OF JEWELRY 
DIVISION, 

range to have their traveling representa- 

tives come in to march with other mem- 

bers of their staffs. 


The parade will take place on the Satur- 
day following the State jewelers convention 
in. Milwaukee. The Milwaukee Jewelers’ 
Club is giving valuable assistance in or- 
ganizing the division, which will no doubt 
be of a similar large proportion as the 
jewelers’ divisions in the parades recently 
held at Chicago, New York and other large 
cities. 

Notices have been sent out to the trade 
by wholesale, jobbing and manufacturing 
jewelers of Milwaukee to the effect that 
their establishments will be closed from 
Saturday noon, July 1, to Wednesday morn- 
ing, July 5. Customers have been informed 
of the fact to arrange accordingly and have 
shown their co-operation by getting their 
business in shape so as to allow wholesalers 
and their employes an extra vacation over 
the Fourth of July period. 








Harry W. Goldburg, Corning, N. Y., 
has moved his jewelry store from 108 to 
104 Bridge St., in the building formerly 
occupied by the jewelry store of Willian 
EK. Barnes. 
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AN IMPORTANT VICTORY 
New York Jewelers Win Suit Brought by 
Customer for Value of Stone Lost from 
Setting That Had Been Repaired. 


Wm. H. Enhaus & Son, 31 John St., New 
York, were defendants last week in an un- 
usual action brought against them in the 
Municipal Court of New York, by Edna A. 
Straussman, 450 W. 152nd St., Manhattan. 
Judge Wiel, however, failed to sustain the 
plaintiff and instead ruled for the defend- 
ants and awarded costs. The decision will 
be pleasing to the jewelry trade as the 
questions involved were of general interest 
to all retail jewelers. 

The action was for $180 due to the loss of 
a diamond trom a setting which 24 hours 
previous had been repaired Dy the defend- 
ant concern. The plaintiff charged negli- 
gence and also claimed that when the ring 
was repaired a verbal warranty was given. 
According to the testimony given by the 
plaintiff the ring was bought 10 years ag: 
tor $120. increase in the 
claimed the ring 
worth $180. Two years ago she 
stone and on May 
24 last one of the prongs caught in her 
clove and loosened the The _ plain- 
tiff, then stated that the ring was taken t 
the Enhaus establishment by her husband 
who asked the defendants to repair it by 
smoothing the prong down and examining 
it. This was done and a charge of 25 cents 
made. 


Owing to the 
value of the gems she 
was now 
was 


alleged the reset 


gem. 


Was 

At the time her husband received the 
ring the plaintiff claimed he asked “is it 
sate now.” The jeweler replied, according 
to the plaintiff, “I think it is all right.” 
The next day the stone fell out of the 
setting, later the brought 
against the jeweler. 

At the trial of the case Mrs. Straussman 
contended that the statement made by the 
jeweler that he thought the ring was all 
right was a warranty and by that statement 
he guaranteed the stone’s safety. In addi- 
tion to pleading a warranty the plaintiff 
also attempted to prove negligence under 
the rule of res ipsa loquitor. 

On the witness stand a diamond setter 
from a prominent Fifth Ave. jewelry es- 
tablishment testified that in his opinion the 
stone had not fallen out through any fault 
of the plaintiff. The defendants were also 
finally able to procure from Mrs. Strauss- 
man an admission that she had washed 
dishes while the ring was still on her finger. 

The case was of such a rare nature, and 
as no similar action had ever been recorded 
in the court, that the presiding justice failed 
to hand down a decision immediately after 
testimony was heard on Monday, June 26, 
but deliberated until Wednesday before 
making his ruling. 

The interest manifested by the jewelry 
trade in this action was shown by the large 
attendance of jewelers in the court room 
all during the hearing. 

Morris L. Ernst of Greenbaum, Wolff & 
Ernst, appeared as the attorney for the de- 
fendants. 


action was 








W. J. Runyon is opening a store at 
Poteau, Okla. He has been with E. F. 
Randolph, Williamson, W. Va. 
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Some jewelers 
carry rings merely 
because they are 
jewelry. We carry 
them in rich profusion 
because they are 
beautiful and a true 
adornment, 


This store is known to 
many as the ring shop, 
because those who are 
especially interested in 
this form of jewelry have 
found here not only ex- 
ceptional offerings in 
rings, but an intelligent 
interest to match theirs. 


U Y 


love rings, 
come and see 


ours. If you don’t, 


come and see 
them and you 
will love 
them 


In our search for rings 
which we considered @ 
true expression of this 
form of the jewelers art, 
and which, at the same 
time, could be sold at 
prices to hit an urse 
we hit upon the W-W-W 
rings, and ceased our 
search, satisfied that 
nothing better could be 
found. They are splen- 
didly designed — gem- 
set, all of them—and the 
settings are guaranteed. 
If one is lost or cracked, 
it will be replaced. They 


may be had for $3, $4, 
$5, $7—or more, if you 
prefer. i 





















































































Your Name here. 

















What W. W. W. Service Really 


Means 





Illustrated here you will find cut No. 
110. Please look at it. Please read it. 
Notice that it is not an ordinary stock 
cut. Notice that it has class — indi- 
viduality—that magnetic power that 
is sO necessary in newspaper adver- 


tising. 


This cut, with 36 others, goes to all 
W. W. W. jewelers free of charge. If 
you were to go to an artist and an ad- 
vertising man, in order to have a cut 
of this kind made for your exclusive 
use, it would cost you not less than 
$10. Even the most ordinary stock 
cuts the size of this cost $2. Just think 
what W. W. W. service means! It 
means the finest kind of advertising 
material — the kind that gives your 
store prestige, individuality and above 
all else, the kind that makes sales. Re- 
member, we offer not merely good 
rings—but A SERVICE! 


WHITE, WILE & WARNER 


Makers of nationally advertised 
rings in which the stones do stay. 


BUFFALO, N. Y. 
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Reports from the European Diamond Markets 





Conditions 





in the Gem Centers of London, Paris and Amsterdam Re- 
viewed by Correspondents of The Jewelers’ Circular. 











Lonpon, June 19.—Business in this mar- 
ket is practically at a standstill at the 
present time, chiefly because of the fact 
that so many of the men have been called 
for military service, this having resulted 
in a disarrangement of labor in the work- 
shops of diamond mounters and manutfac- 
turing jewelers. This is especially notice- 


able in industrial centers like Manchester 
and Birmingham where many orders for 
mountings and rings have been booked, 


but which cannot be filled because of lack 
of workmen. This condition has naturally 
reflected on the trade for polished stones, 
and travelers for English firms are unable 
at the present time to do any business of 
importance. 

At the London market the 
tions carried out during the course of the 
month were practically all consummated 
by firms who have orders from 
America. During the last fortnight a fair 
business was done in the smaller 
diamonds, in different grades, and it is also 
reported that medium quality gems were 
also in demand, the call for diamonds com- 


few transac- 


Some 


sizes of 


ing principally from houses in America. 
Although stated, is 

at low ebb, every the 

diamond trade will be pleased to learn that 


betore 
interested in 


business, as 


one 


prices for diamonds are now extraordi- 
narily firm and past events have taught 
members of the trade to have confidence 
in the firmness of the diamond market, 
which in the midst of this terrible war 
has maintained an unprecedented  stead- 
iness. This condition is best illustrated in 
the market for rough diamonds, where 


there is a great demand from importers, 
in America Amsterdam, for “sights” 
and consignments of rough diamonds. In 
all cases, during the last fortnight the de- 
mand has greatly exceeded the supply 
which will naturally mean an increase in 
the price of rough material. From well 
informed circles it is reported that this in- 
crease will be still greater during the year, 
as the output of the mines is greatly cur- 
tailed through the lack of men to carry 
on the work. 


and 


Paris, France, June 15.—Great restric- 
tions are at present being imposed in 
France in regard to the importation, as 
well as the exportation of cut and uncut 
diamonds. This is especially the case with 
cut “roses,” the importation of which 
from Holland is entirely prohibited by the 
French government. According to the lat- 
est information, the diamond association 
in Amsterdam is petitioning the French 
either to rescind or amend this regulation, 
through which, the Dutch declare, a great 
part of their industry is threatened. Up 
to the present time the results of this pe- 
tition have not been learned, but it is gen- 
erally believed that the French government 
will do something to alleviate the difficulty. 
A committee has been appointed to deal 





with the exportation of diamonds, acting 
on similar lines. 

It is evident that eventually, for import- 
ing, special licenses will be required. Busi- 
ness has begun to improve since the be- 
ginning of the present year, and consider- 
ing the circumstance in this country at 
the present time the employment among 
workers is quite fair. 





AMSTERDAM, July 1—There has _ been 
more activity in this market during the past 
month than in the previous month. Ex- 
ports of gems have improved and there has 
been noted a steady increase in the demand 
from the American market. American 
houses are beginning to buy for the Fall 
trade and it is evident that they under- 
stand that although prices are firm at pres- 
ent, that there is a possibility that these 
prices will be advanced still higher during 
the course of the year. Most of our im- 
porters of rough diamonds who are im- 
porting direct from the London diamond 
syndicate are eager to make application to 


the London headquarters for “sights” or 
consignments of diamonds, which under 
the existing circumstances are purchased 


direct from the London agents. 

As has previously been stated, 
the rules established by the syndicate re- 
quires remittances before the parcels of 
gems are sent off, which, considering the 
big amounts involved in these transactions, 
means no small risks for importers. Still, 
nevertheless, consignments are accepted 
under these conditions and it is a noticeable 
fact that many of our importers find that 
at times it is impossible to have their ap- 
plications for buying granted. They have 
found that it is necessary to wait their 
turn for the next sale of the rough mate- 
rial. It will be easy to see that under such 
existing circumstances the prices are very 
firm. Formerly our wholesale dealers in 
rough diamonds sold part of their series 
to the retailers or small manufacturers, 
but now, with the great scarcity of rough 
gems, as well as the difficulties experienced 
in obtaining the goods, the wholesalers are 
not so eager to sell in small consignments 
to retailers, but in most cases dispose of 
the whole consignment to one customer. 
The middleman consequently has a poor 
chance and it is principally this situation 
which recently prompted our tradesmen 
to establish an institution for aiding the 
middlemen in the purchase and selling of 
diamonds. This action was opposed by 
the association of diamond brokers who 
feared competition in the future. 


one of 








By breaking two windows in the rear of 
the jewelry store of Herman S. Hewett 
& Co., Brockton, Mass., recently, thieves 
were able to gain entrance, and succeeded 
in making off with jewelry valued at about 
$50. The robbery, it is believed, was com- 
mitted by a number of boys. 
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“PENNYWEIGHTER” CAUGHT 
Clerk Discovers Trick and Thief Is Appre- 
hended and Sent to Prison. 

Wausau, Wis., Friday, June 
stealing a diamond ring valued at $70 from 
the jewelry store of C. H. Ingraham, a 
man, giving his name as J. but 
who is believed to be Harry K. Chalmers, 
arrested last Wednesday and sen- 
tenced to serve one year in Green Bay 
Keformatory. The prisoner, it is claimed, 
worked the substitution trick, and was only 

captured after a chase of several blocks. 
Last Wednesday morning Rogers visited 
the jewelry store, and asked to see the 
proprietor. He was told by the clerk that 
Mr. Ingraham was out, but would return 
shortly. The man, however, decided to 
look at some diamond rings, and after se- 
lecting a ring worth $42 handed the clerk 
a slip on which it stated that H. Hill would 
call for the ring at 4 p. m. that day. He 
next asked to be shown an assortment of 
lockets. The clerk, neglecting to put away 
the rings which he had been showing to 
the man, went for the lockets. After the 
man had looked over the assortment with- 
out making a purchase, he left the store, 
and several minutes later, while replacing 


30.—For 


) : 
Rogers, 


Was 


the rings,- the clerk noticed that a ring 
set with a white sapphire had been sub- 
stituted for a diamond ring worth 
about $70. 

Upon making this discovery the clerk 
ran from the store, and when he noticed 


the man only about a block away, notifed 
his employer and the chief of police, and 
then went himself in pursuit. As soon as 
the thief noticed that the clerk and the po- 
licemen were following him he ran through 
several yards and behind buildings in an 
endeavor to escape, but was finally cap- 
tured in a lumber yard after several shots 
had been fired by a pursuing officer. 
When taken into custody he denied the 
theft, but afterwards led the authorities to 
where the ring had been thrown, and it 
was recovered. He pleaded guilty to the 








charge, and was later sentenced to the 
reformatory. 
KILLED IN AUTO ACCIDENT 


ED 


C. W. Wickersham Meets Death When Car 


Overturned on a Sharp Curve. 


BAKERSFIELD, Cal., June 28—C. W. 
Wickersham, who had been engaged in the 
jewelry business here for 15 years, was 
killed on June 22 on the Caliente grade, 35 
miles east of that city, when his automo- 
bile overturned on a sharp curve. His son, 
Charles, and a friend, John Walters, es- 
caped with minor injuries. 

The jeweler had been camping in the 
Trout Meadows near Mount Whitney, and 
was returning to Bakersfield to attend a 
birthday party in honor of his little 
daughter. 

He was 50 years of age, and is survived 
by a widow and three children. 








The Henry Rodgin Co. has closed a 
deal whereby the concern has purchased 
the entire stock and fixtures of E. F. 


Randolph & Co., at Bluefield, W. Va. 
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DEATH OF CHARLES A. STRUNTZ 


Member of Philadelphia Jewelry Firm Passes 


Away. 
ADELPHIA, Pa., June 28.—Charles 
\. Struntz, of the jewelry tirm ot Seaman 
& Struntz, 451/ Frankford Ave., died sud- 
denly last Sunday at his home, 4821 Gris- 
om St ft ranktord 
\ Struntz was born at Gilbert, Monrose 
County, December, 1869. His father was 
he Rev. G. A. Strunt He learned the 
jewelry trade with JT. S. Mitchell, 37 S 
Sth St tie later spent some years with 
7 echtel & Co., and Henry Uhler. 
in October, 1899, he tormed the partner- 
shy t Seaman & Strunt lhe business 
will be continued under the old nam«e 
Struntz is survived by a wid in 





rH! ATE CHARLES A. STRUNI 
was largely attended representatives 
: : +1. 
rT VaTIOUS Organizations, including Lilt 
. 5 ; 
lewelers Guild 








NEWARK FACTORIES CLOSE 


Manufacturing Jewelers Observe Usual Va- 


cation Period. 
Newark, N. J., July 1—Most ot the 
manufacturing jtewelers ot Newark closed 
their factories last night or today tor 


periods of from a few days to two weeks 
for the semi-annual 


terations, repairs, etc 


boiler Inspection, al- 
Most ot the firms 
will keep their offices open to handle orders 
may come in or transact other neces- 
sary business. A partial list of 
dates was published last week. 
For the first week of July—Allsopp Bros., 
Kohn & Co., the Arch Crown Mfg. Co., 
Meyer & Gross, the William Link Co., J. C. 
Dahn, Henry L. Leibe & Son, A. J. Hedges 


7 
that 


closing 


& Co., George W. Holshe, William Wack- 
enhuth, George McAleer, W. H. Schwartz 
& Co., Robert E. Lee & Co., Bishop & 
Bishop, Joseph Imfield, Leonhardt Mfg. 
Co., Fisher & Co., A. F. Conery Co., the 
Osmun-Parker Manufacturing Co., Joseph 


’ 7 | 


PiOCK, Jr., 


nckler 


Bride & T: 


THE 


JEWELERS’ 


lor the first two weeks ot July, reopen- 
ing on July 1/—F. P. Scofield & Co., the 
\rchibald-Klement Co., Strobell & Crane, 
J. A. & S. W. Granbury, the Allsopp-Bliss 


Co., Champenois & Co., Ziething & Co., 


Wm. H. Taylor & Co., Crane & Theurer, 
Inc., Mertz Bros. 
Noble X HHunt closed last 


Friday night 
[he French Pearl & Jewelry 
Co. will work with halt force during the 
first two weeks of July, half of the em- 
ploves being away the first and the 
other halt the week. Schmitz, 
\loore & Co. closed Friday night for one 


weCkK. 


ror one week. 


| 
WEEK 


Seci nd 








TO QUIT JEWELRY BUSINESS 


Sol Bergman, Omaha, Nebr., Says Ill Health 
Causes His Retirement, and Business Is 
to Be Wound 
OmAHA, Nebr., June 29.—Sol Bergman, otf 
welry C 


Up by Trustee. 


the Sol Bergman Je claims that 


a +() per 


Creditors as as peen TYTre- 


l, iy : ae ] 
he has not oftered 


cent. settlement 
t his | 


eastern 
ported recently and in eastern credit re- 

rts, but 1s retiring 
count of 111 health. “] 
home with a complete nervous 
for 
a doct: rs care and he advises 
and do no work tor some 


from business on ac- 
am confined to my 
breakdown 
and probably will be several months. 
| am 


' 
me to be quiet 


months On account of the condition of 
my health I have decided to liquidate the 
business and a trustee has been appointed 
to accomplish this. I mean to go out of the 


business entirely,’ Mr. Bergman said. 


PROVIDENCE, R. |... June 30.—The Sol 
Bergman Jewelry Co., Omaha, Nebr., has 
executed a deed ot trust to E. G. McGil- 
ton, ot the law firm of McGilton, Gaines 


& Smith, representing the Manufacturing 


Jewelers Board of Trade in this city. 
The assets are stated to be $44,000 and the 
liabilities $36,000. The trustee has taken 
possession of the property under the deed 
i trust 








GEMS AND EMPLOYE MISSING 


Fake Telephone Call Leaves Diamonds 
Worth $1,825 Unguarded and Workman 


Is Suspected. 


Detroit, Mich., July 3.—One of the bold- 
est robberies perpetrated in the Detroit 
jewelry field since the robbery of the Mil- 


occurred 
$1,825, 


Spring, 

when 20 worth 
were stolen from the jewelry manufactur- 
ing establishment of Kassner, 240 
Woodward Ave. Collins and 
Snyder have been working since that time 


last 
diamonds 


ler Jew elry store 


lt riday 


Jace bh 


Detectives 


on the case but the news of the robbery 
was not made public until Sunday. 

The police are looking for George Rap- 
per, 23 years old, a diamond cleaner in the 


employ ot Rassner. This employe is mis- 


sing and a warrant is out charging him 
with the theft. The police think that Rap- 
per worked with a confederate. Friday 


morning Rassner received a fake telephone 
call telling him he was wanted at home at 
once. He went only to find the call was a 
frameup and that he was not wanted at all. 

Two employes ot Rassner also received 
took them from the building, 


calls A hich 
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leaving only Rapper, a stranger and an ap- 
prentice boy in the place. At this point 
Rapper said he had to step into the lavatory 
for a moment. He did not return, and has 
been missing since. The lavatory 1s out- 
side the shop. When Rassner returned to 
his store, alarmed by the discovery he had 
been hoaxed, he was further alarmed by 
the absence of Rapper. 

An inventory of the stock showed the 
20 diamonds missing. Rassner also thinks 
that Rapper had a confederate in commit- 
ting the robbery. The diamonds were fast- 
ened to a piece of wire having undergone 
a part of the cleaning process, when Rass- 
ner and his two other employes were called 
away by the fake telephone calls about 9:30 
o'clock Friday morning. As Ras- 
sner and his employes found the calls were 
not they hurried back to the 
tablishment which is on the third floor at 
Woodward and Grand River Aves. 

The diamonds were the property of a 
leading Woodward Ave. jewelry store and 
lett cleaned. 


Soon as 


venuine es- 


were with Rassner to be 








WATCH INSPECTORS MEET 


Conclave Held at Denver to Consider Stand- 
ardizing Watch Inspection Service. 

Denver, Colo., June 23.—Thirty or more 
watch inspectors of the Union Pacific Rail- 
road held a meeting here Wednesday and 
Thursday of last week, which was presided 
over by Webb C. Ball, of Cleveland, O., gen- 
eral time inspector for the Union Pacific 
and several other railroads. The meetings 
called for the consideration of ways 
and means to standardize the time 
watch inspection service of the company 

A. F. Vick Roy, superintendent of the 
Union Pacific in Denver, delivered an ad- 
dress on “The Relation of the Watch In- 
spector to the Safe and Prompt Operation 
of Trains.” 

J. M. Guild, who is in charge of the 
Safety First Bureau of the Union Pacific, 
with headquarters in Omaha, spoke on 
“Safety First” problems of interest. 

Following the adjournment, an organiza- 
tion was formed which will hold a meeting 
at some point on the system every year. 

Among those represented at the meeting 
who attended personally or were present 
were the following well known 
Campbell Jewelry Co., Kansas 
Citv, Mo.; K. C. Cosley, Denver; Crowder 
& Collins, Boulder; J. D. Crum, Onaga 
Kans.; Fred Brodegaard, Omaha, Nebr.; 
H. Ackerman, Marysville, Kans.; Harry 
Dixon, North Platte, Nebr.; L. A. Bors- 
heim, Omaha, Nebr.; I. O. Glazier, Greeley ; 
C. E. Wardin & Son, Topeka, Kans.; W. 
G. Glick, Junction City, Kans.; J. D. Haw- 
thorne, Kearney, Nebr.; Goodman & 
Christman, Evanston, Wyo.; B. F. Swish- 
er, Cheyenne, Wyo.; W. J. MHeadrick, 
Sterling; F. E. Shook, Beloit, Kans.; K. C. 
Koons, Beatrice, Nebr.: B. A. Strickler, 
Salina, Kans.; C. I. Lee, Kansas City, Kans. ; 
G. Spaulding, Solomon, Kans.; J. S. Lewis 
& Co., Ogden, Utah; S. D. Silverwood, 
Oakley, Kans.; W. Robertson, Rawlins, 
Wvyo.; O. E. Messerschmidt, Fort Collins; 
J. H. Riffe, Hastings, Nebr.; F. F. Rid- 
dell, Curtis, Nebr.; August Meyer, Grand 
Island, Nebr. 


Were 
and 


by proxy, 


iewelers: 
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Barkley Bill Favorably Reported 


Full Text of Measure Intended to Prevent Fraud and Misbranding of Articles, 
As It Was Reported by Committee on Interstate and Foreign Commerce. 

















WASHINGTON, July 1—The drastic and 
sweeping bill of Representative Alben W. 
Barkley of Kentucky, intended to prevent 
fraud and misbranding of articles shipped 
in interstate and foreign commerce, was 
favorably reported to the House today by 
the Committee on Interstate and Foreign 
Commerce. 

This is the bill intended as a substitute 
watch case bill which has_ been 
Congress for something over 
In fact, it is intended as a 
substitute for all of the various misbrand- 
ing bills now pending covering specific 
manufactures. If it is passed it will sound 
the death knell of frauds and make un- 
necessary the passing of the different spe- 
bills, the watch case 


for the 
pending in 
two years. 


cific which is 
bill. 

\ number of minor amendments 
made by the committee in reporting the bill. 
These, however, in no way affect the pur- 
pose and intent of the measure. It would 
cover everything from a package of needles 
to an automobile 

Confiscation of 
provided, and it 1s declared that any ar- 
ticle is misbranded when a false statement 
is made as to its quality, contents, numeri- 
cal count or net weight or any misleading 
advertisement is used to 


among 


were 


misbranded articles is 


symbol, label or 
describe it. 

One of the most important amendments 
made by the committee favors the retailer 
more than did the original bill. It pro- 
vides that when the article is labeled or 
branded in such a way to indicate that it 
is not misbranded within the meaning of 
the law. such labeling shall be construed 
in law as uarantv to him within the 
meaning of the act. 

The bill as amended now reads: 


r Cy 
a wd 


RB, f era r YSCcnate ind House » f Rep- 
resentative r fi ted States of America in 
Congress a it shall be unlawful for 
any person to manutacture within any Territory 
f the United State or the District of Columbia 
anv article f commerce r trade or other com- 
moditv which is misbranded within the meaning 
of this Act: and any person who shall violate any 
provision of this sectior shall be guilty of a 
misdemeanor, and f each oflense shall, upon 
conviction thereof, be fined not to exceed $500 


rr be sentenced to imprisonment for a period not 
to exceed two years, or both so fined and im- 
prisoned, in the discretion of the court; and for 


each subsequent offense shall, upon conviction 
thereof, be fined not less than $1,000 or be sen- 
ent for not less than one 


and imprisoned, in the 


to impriso1 
both so fi 


tenced 
year, oO! n 
discretion of the ceu 


~ 
rt. 
That the introduction into any State, 
District of Columbia, from any 
District of Colum- 
country, or shipment to 
article of commerce 
vhich is misbranded 
hereby pro- 


Sec. 2 
Territory, or the 
ither State. ‘Lerritory, or the 
bia, or from any foreign 
any foreign country, of any 
or trade or other commodity 
within the meaning of this Act 1s 
hibited; and any 
liver for shipment from any 
the District of Columbia to any other State, Terri- 
District of ¢ 
who shall receive in any State, 
District of Columbia from any 
District of Colum 
having so received 
packages, for 
other 


| 


person who shall ship or de- 
State, Territory, or 
tory, or the ‘olumbia, or to any 
foreign country, 
Territory, or the 
other State, Territory, or the 
bia, or foreign country, and 
shall deliver in 

pay or otherwise, or offer to deliver to any 


riginal unbroken 


misbranded within 
Act; or any person who 
offer for sale in the District of 
Columbia or the Territories of the United States 
any such misbranded article or commodity, or ex 
port or offer to export the same to any foreign 
country, shall be guilty of a misdemeanor, and 
for such offense shall be fined not exceeding $500 
for the first offense, and 
each subsequent offense not 
be imprisoned not exceeding one year, or 
fined and imprisoned, in the discretion of the 
Provided, That no 
be deemed misbranded within the meaning of 
Act when intended for exportation to any foreign 
country, and when prepared, marked, or packed 
according to the specifications or directions of 
the foreign purchaser; and when no 
material, device or label is used in the 
tion, manufacture or marking thereof in 
with the laws of the foreign 
same is intended to be shipped; but if such articl 
shall be in fact sold, or offered for sale for do- 
or consumption, then this proviso shall 
not exempt said from the 
any of the other provisions of this Act. 


That the 


article SO 
the meaning of this 
shall sell or 


person, any such 


upon conviction for 
exceeding $1,000, o1 
both sO 
however, 


court: article sha 
t 


substance, 
prepatfa 
conflict 


country to whi h 


mestic use 
article operation of 
Secretary of Commerce, the 
Secretary of the Treasury, and the Secretary of 
Agviculture shall make uniform rules and regu 
lations for carrying out the provisions of this 


ae . 
| nn 2 


Act, including the collection and examination of 
specimens of articles of merchandise or trade, or 
other commodities, manufactured, sold, or other- 
wise disposed of, or offered for sale or othe: 


District of Columbia or any 
United States, or which are 
from one State, Territory, o1 


disposition, in the 
Territory of the 
being transported 


district or possession of the United States to 
another for sale, exchange, or other disposition, 
or which shall be offered for sale, exchange, o1 


other disposition in unbroken packages in any 
State, Territory, or district other than that in 
which they have been respectively manufactured 


or produced, or which shall be received from any 


intended for ship- 


may be 


foreign country, or which are 


ment to any foreign country, or which 


submitted for 


cer of any 


appropriate oth 
District of 
foreign port 


examination by the 
State, Territory, or the 
Columbia, or at any domestic or 
through which such articles are offered for 


or import between 


inte! 
State commerce, or for export 
the United States and any foreign port or country. 

Sec. 4. That the examination of such specimens 
shall be made in the Standards of the 
Department of Commerce, or under the direction 
for the purpose of 


Bureau of 


— 


and supervision of such bureau, 
such examination whether such 
misbranded within the 


ascertaining from 
articles or commodities are 
meaning of this act; and if it shall appear from 
any such examination that any of such specimens 
within the meaning of this act, 
Commerce shall 


the party 


are misbranded 


the Secretary of cause notice 
from 


obtained, and 


1 


thereof to be whom 


given t 


such samples or specimens were 
whose brand appears thereon. \ny 
opportunity 


regulations 


to the party 


notified shall be given an 


rules and 


person so 
to be heard, 
as may be prescribed as aforesaid, and if it ap- 


under such 
pears that any of the provisions of this Act have 
been violated by such party then the Secretary of 
shall at once certify such fact to the 
States district attorney, with a 
copy of the examination of 
article, duly authenticated under oath by the 
officer making the examination, and a copy thereof 
shall be furnished to the party against whom 
complaint is made. After judgment of the court 
notice shall be given by publication in such man- 
ner as shall be prescribed by the rules and regu- 


(‘Commerce 
United 
resuits of the 


proper 
such 


— 


aforesal 


That it 


lations : 
shall be the duty of each dis- 
trict attorney, to whom the Secretary of Com 
merce shall report any violation of this Act, or 
to whem any appropriate officer or agent of any 
State, Territory, or the District of Columbia shall 


Sac, 5. 


present satisfactory evidence of such violation, to 


cause appropriate proceedings to be commenced 


and prosecuted in the proper courts of the United 
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™ f if ~ "7 ; ) ; lela : f lé é ror é en > - eP 
penalitic ~ _ — case é e1T pro l¢ 1 
Sec. 6 [hat tor the purpose of this A an 
ant sient ton Museen } 
article shall be deemed to be misbranded 
First.—If it be an imitation of, or offered for 


sale under the name of, another article 


Second.—If the contents of the package. as 
originally put up, shall have been removed 
\ ] le « , ] har ’ o4 | 17 
VUOIE 0 1T) pa tr, and otneé!l ( té 5 Sila lave 
been placed therein 
Third.—If in package form, and the contents 
are stated in terms of weight, measure, numerical 
count, ) qt! L1L1TS her € T1O plal \ a COrTe- 
rected stated on tl outside of the pa kage 
fourth.—-If there is stamped, stenciled, branded, 
engraved, printed, embossed, or otherwise marked 
tipon such articl ) ommodity, or upon 
label tag, care I yt hie ppendage ittached 
thnere ./% Lupo il t > F el pa kage 5 
UW ippe ra) the ¢ epta é } Sing Tr ncasing 
t same, and vw statement, symbol, desig 
9 ; } henl Font 1. ‘ 
e vice O1 Indication which 1s ftfaise, trauduiét 
eceptive r misleading, as to its weight, measure 
r numericai count is to the State Dist Ee 
Territory possession intry in which it $ 
manutact ed ¢ | Luc is | the materials or 
substances of \ ch ft iS < np sed, aS to tne 


mode of 1tS manufacture or production, as to being 
the subject of an existing patent or 


to its being the 


copvrignt, as 


manutacture, product, or merchan- 
other than the 


dise of any person person 


roduct or merchandise it is i 


manufacture, | 


oO! which indicates or 1s designed, intended, or 
Ton te aE a ’ 1 
calculated to indicate that the article or commodity 


is Of a character or quality superior to, or other- 


trom its real character or quality 
known by 
other distinct name. or if there are applied 


thereto the name o1 


’ 
or that it 1s an article or commodity 
initials of any person in any 
false, inaccurate, misleading or deceptive manne: 
or which is false, misleading or deceptive in any 


other particular. 
rifth.—Or if 


culated concerning, 


there 1s published, issued or cir- 
In any manner 


mag- 


regarding, or 
pertaining to said article, in any newspaper, 

other publica- 
fraudulent, mis 


azine, book, pamphlet, circular o1 


tion or advertisement, any false, 
leading or deceptive word, statement, representa- 
tion, matters 
or things 
of this section. 

SEC. 7. : 


symbol or device as to any of the 


stipulated in the toregoing subsections 


shall be pros cuted 


under the ‘provisions of this Act when he can 


establish a guaranty signed by the wholesaler, 
jobber, manufacturer or other party residing in 
the United States from whom he purchased such 
articles to the ettect that the same are not mis- 


branded within the meaning of this Act designat- 
ing it. Said guaranty, to afttord protection, shall 
be relied upon good faith by such dealer, and 


shall contain the name and 


or parties making the sale of such article to such 
dealer, and in such cases such party or parties 


shall be amenable to the 
other penalties which would 
to the dealer under the provisions of this Act. 

“Provided, r, lLhat 


when so purchased by the 


prosecutions, 
attach in due course 
howeve where such articles 
retailer, are so branded 
purport that 
within the 


. 8 ] ] ’ ~ _ . 
or labeled as to indicate or same 


misbranded meaning of this 


good faith relies upon 


4 Rn on EE 4 ; 
same shall be construed 


are not 
Act. and the retailer in 
; 


such branding or labeling, 
in law as a guaranty to him within the meaning 
of this section.’”’ 

Sec. 8 That any which is misbranded 
within the meaning of this Act, and is being 
transported for sale from one State or Territory 
or the District of Columbia to any other State, 
ferritory or the District of Columbia; or, having 
been transported, remains unloaded, unsold, o1 
in the original unbroken packages, or if it be 
sold or offered for sale in any ‘Territory or the 


District of 


article 


Columbia, or if it be imported tor 
sale from a foreign country, or if it be intended 
shall be 
to be proceeded court of the 
United States within the district where the 
is found and seized for confiscation by a process 
of libel for condemnation. And if such article is 
condemned as being misbranded within the mean- 
ing of this Act, the same shall be disposed of 
by destruction or sale, as the court may direct, 
and the proceeds thereof, if sold, less the legal 
cost and charges, shall be paid into the Treasury 
of the United States; but such goods shall not 
be sold in any jurisdiction contrary to the pro- 


for export to a toreign couniry, liable 
against in any 


Same 
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(Continued on page 130.) 
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Jewelers Join in Big Golf Tournament 





First Annual Event in Bay State Held at Springfield Results in Formation 
of New England Golf Association Among Members of the Trade—Many 
Prizes Donated by Various Firms and Presented to Winners 
at Banquet Held in Boston. 


































Boston, Mass., June 30.—The Massachu- ©. Smtth ... ett eees 106 1g 88 



























































Paget Jack Bea + , 

setts Retail Jewelers’ Association's first an- +3 CH . ox wt 
" “s Q = . . 1 > . , ivs is on 

nual poil tournament, held at Springfield, a 7] Morrow. | . 102 12 9] 
Mass., June 28 and 29, proved a great suc- <A. M. Kohn . | 109 12 91 
cess. It was voted in executive session George SM 105 12 93 
. .¢ £ : R iN cCharas is Q4 
hursday night to have the name oft the - toe . ~ * 
_ " 7 ’ , , ids ; 
association hereafter known as the New > C Cha 9 “o 


Fneland Golf Association and to hold the 
nnual tournament at Harttord, Conn., next 


vear, as guests of the Hartford jewelers. “=a all “+ - 
Othcers elected tor next year are as fol- A. Terwillige: 12] 1 1023 
lows: Elmer E. Knight (of A. S. Hirsh- George A. Comstce! 123 1s 195 
berg, Boston), president; F. A. Hollister a Ese on | - a oy 
of Chapin & Hollister Co., Boston), vice- EF A Robbins aa 19 es 
president; William A. Robinson (of Rob- | 
inson & Son, Springfield), treasurer; R. C. CLASS A. 
Stevens (of R. Wallace & Sons, Walling- ‘ , Ee — [ Ne ng “Fld ; be 7 


ford, Conn.), secretary. Frank E. Davis, 
chairman of the outing, and president of 
the Massachusetts Retail Jewelers’ Associ- 
ation, presided at the banquet held at the 
Worthy Hotel, Thursday night, at which 
about 115 were present. 

The organization presented to Elmer E. 
Knight a beautiful mahogany clock to show 
their appreciation of his having organized 
the association. The meeting was very 
orderly on account of the strenuous efforts 
of “Jack” Hollister as chairman of indoor 
sports and disciplinarian, who was dressed 
for his task in vellow corduroy trousers and 
plaid shirt with a cap to match a la Harry 
Lauder style. 

\s for the golf match, Boston is very 
proud to own C. Sidney Cook, Jr., of the 
frm of A. Stowell & Co., as the man who 
carried off first honors and won two cups. 
The tournament, on the links of the Country 
Club, began Wednesday morning. Mr. 
Cook won the qualifying round with a net 
score of 74. Lawrence Eaton (of the 
Daniel Low Co., Salem) came in second 
with a score of one less than Mr. Cook. 





In the special tournament for guests, H. 


_ 
4 


: “ SYDNEY COOK, TR., WHO WON THE GOLF 
—_ af Baa . a 

H. Boardman, of Bo ton, came in first Cov rOURNAMENT. 

ering the course in 7/5 net, while E. T. 
Manson. of Framingham, came second with 


> on Tr., Boston, beat E. E. Franks, Worcester, 2 and 
a net of //. 1; W. A. Robinson, Springheld, beat Arthur Cook, 
In the afternoon the four to come through ‘Boston, 3 and 2; A. Allsopp, Newark, beat Law- 
for the semi-finals were E. E. Allsopp, of ""°e “#ton, Sale 
Newark, N. J.; W. A. Robinson, of Spring- , CLASS B. 
held: C. Sidney Cook, Jr., of Boston, and First rout 
\. Allsopp, of Newark, N. J. iene 


l up, 19 holes 


id H S, Dum: nt, (saree! held, beat J, 


Brown, Montclair, N * 


The following summaries include results 3 and 1; C. Smith, Boston, beat L. Lawton, New 
the first day’s playing: ark, 1 up; Richard Redfield, New York, beat 
, clits 7 s F. Nally, Springfheld, 4 and 2 


() g Rout — 
ata Hd Net. CLASS C. 
; ol Q 74 First ni \. M. Ki Hartford, beat W. C, 
. ; ~< Harris, Boston, 11; T. J. M v, Holyoke, 
\y R . - "> beat E. E. Knight, Boston, 5 and 3; R. C. Chapin 
vA | vidence beat G Swett, | tor i se R 
79 Rich is, Nort] pton, deat &. (4 Lunt, Green- 
, ( ; en eld nd 
\ 83 0 CLASS D 
Qi Qi 
: ¥ oO; r 2 First round—I. Bodenheimer, New York, beat 
— . O4 Q? F. Nathar Boston, 1 up, 19 holes; F. Berdine, 
T ae O4 } Q2 Newburyport. beat F. Newhall, Lynn, 3 and 2; 
| ; 4 O5 1: R 2 2 H. Hollister [> Providence. be at F, A, Rob- 
Rick 1 Re , O4 10 Q4 bins. Springfield. 4 and 3: A. Terwilliger, Hart- 
. te 0 f ‘ G. A. Comstock, Ansonia, 4 and 3. 
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GUESTS’ TOURNAMENT 


(Qualifying Round.) 
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CLASS A. 

First round—P. A. Breglio, Springfield, beat 
William May, Springfield, 2 and 1; H. H. Board- 
man, Boston, beat FE. T. Manson, Framingham, 
l up, 19 holes; Dr. M. E. Brande, Reading, beat 
W. B. Livermore, Reading, 3 and 2; J. A. Gib- 
bons, Springfield, beat R. Aggas, Springfield, 2 
anit | 

CLASS B. 

First round—H. J. Perkins, Springfield, beat 
Charles W., Winslow, Springfield, 2 and 1; F. 
Storms, Springfield, A. G. Mansur, Burlington, 
Vt., and H. L. Bowles, Springfield, drew byes. 

Cards of the winning play on Thursday 
afternoon, as well as final scores, follow: 

CARDS. 
C, SIDNEY COOK, JR. 


. se ee ee oe ee ee ae ae a 
I) 5 44 6 44 § 4 3—39—79 
( iurt 4 


] 


(jut ; ; 4 + ) 3 4 5 4 ‘¢ 5 38 
Im .eceeeeeee 3 4 4 5 4 § § § 4—39—77 
(uy " 
Picke up | 
S11TY) ies * 


“INAL SCORES 

CLASS A. 

Semi-final round—C. Sidney Cook, Jr., Boston, 
beat E. E. Allsopp, Newark, N. J., 1 up, 20 holes; 
A. Allsopp, Newark, beat W. A. Robinson, Spring- 


—_ 


Final round—C. Sydney Cook, Jr., beat A, All- 


CLASS B. 
Semi-final round—Richard Redfield, New York, 
heat H. S. Dumont, Greenfield, 1 up; L. Lawton, 
New ark, be at J ack Cx ode, Columbia, S. itis 3 


Final round—Richard Redfield beat L. Lawton, 


CLASS Cc. 

Semi-final round—A, M. Kohn, Hartford, beat 
T. J. Morrow, Holyoke, 3 and 2; R. C. Chapin, 
Frovidence, beat R. Richards, Northampton, 3 
and 1. 

Final round—R. C, Chapin beat A. M. Kohn, 

and 1. 

CLASS D., 

Semi-final round—I. Bodenheimer, New York, 
beat E. H. Hollister, Jr., Providence, 1 up, 19 
holes; A. Terwilliger, Hartford, beat F. Berdine, 
Newburyport, 3 and 1. 

Final round—A. Terwilliger beat I. Bodenhei- 
mer, 3 and 1. 

CONSOLATIONS. 
CLASS A. 

Semi-final round—E, E. Franks, Worcester, beat 
\. Paul, Boston, 3 and 2; L. Eaton, Salem, beat 
A. Cook, Boston, 3 and 2. 

Final round—L. Eaton beat E. E. Franks, 1 up. 

CLASS B. 

Semi-final round—T. F. Nally, Springfield, beat 
J. Beacham, New York, 1 up; C. Smith, Boston, 
beat A. L. Brown, Montclair, N. J., 4 and 2. 

Final round—T. F. Nally beat C. Smith, 5 


CLASS C, 

Semi-final round—E. E. Knight, Boston, beat 
W. C. Harris. Boston, 6 and 5; G. Swett, Boston, 
beat G. C. Lunt, Greenfield, 4 and 2. 

Final round—G. Swett beat E. E. Knight, 2 


CLASS D. 


Semi-final round—F. Nathan, Boston, beat F. 
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A. Robbin: S gheld, 3 Newhall, 
Lynn, beat G ef tock \ns , Comm. J 
nd 

a n ] i Nat Dea I Newhall, ] up. 

GUESTS’ TOURNAMENT. 
CLASS A 
Semi-final round—H. H. Boardman, Boston, 


Springfield, 3 and ; ). A. 


beat Pr. A Breglhio., Je Je 
beat Dr. M. E. Brande, 


Gibbons Springfield, 


Reading, and |! 
Final round—H. H. Boardman beat J. A. Gib- 
bons 3 a d 2 
CLASS B. 
Semi-final roun Ff, Storms, Springfield, beat 
H. J. Perkins, Springfield by default; A. G. Man- 


sur, Burlington, Vt., beat H. L. Bowles, Spring- 
field, by default 

Bi l d ma Mansur beat F. Storms, 
2 and 1. 


CONSOLATIONS. 
CLASS A. 
Semi-final round—E. T. 
beat W. May, Springfield, by 
beat W. 3B. Livermore, 


Manson, Framingham, 
default; R. Aggas, 
Springheld, Reading, 3 
and 2. 
Final round—E. T. 
CLASS B. 
Charles W. Winslow 


Manson beat R. Aggas, 1 up. 

WOT) OT) a 
bye. 

Thursday, C. Sidney Cook, Jr., won the 
right to play in the finals by eliminating 
E. E. Allsop, of Newark, in the morning 
rounds. Class B. trophy was won by 
Richard Redfield, of New York, who de- 
feated Laurence Lawton, of Newark. Class 
C, honors were won by R. C. Chapin, of 
Providence, over A. M. Kohn, ot Hartford. 
Class D. Trophy WaS WOT by A. Terwil- 
liger, of Hartford, over F. Berdine, of 
Newburyport. 

H. H. Boardman, of Boston, won in the 
guests’ division over J. A. Gibbons, of 
Springfield; while A. G. Mansur, of Bur- 
lington, Vt., won in Class B. 

The prize cups were donated by: Henry 
L. Bowles, Springfield; William A. Robin- 
son, Springfield; Reed & Barton Co., Taun- 
ton; Elmer E. Knight, Boston; D. C. Per- 


cival & Co.. Boston: Harris & Lawton, 
Boston: C. W. Sweetland & Son, Boston; 
Smith. Patterson Co., Boston: Poole 


Silver Co., Taunton; A. S. Hirshberg, Bos- 
ton; A. Paul & Co., Boston; R. Wallace & 
Sons Mfg. Co., Wallingford, Conn.; All- 
sopp & Bliss, Newark; Allsop & Allsop, 
Newark: and Allsopp Bros., Newark, N. J. 
There were also donated: a plaque by the 
International Silver Co.; a Waldemar chain 
by the Chapin & Hollister Co.; a pair of 
gold cuff links, by Riker Bros.; a set of 
drinking cups, by the Towle Mfg. Co., New- 
buryport, and a sweater, by E. J. Radasch. 
All these were presented to the winners of 
the tournament at the Worthy Hotel ban- 
quet Thursday night. Addresses were made 
by a number of prominent golfers. Green 
hats with tinsel decorations were presented 
to each guest atthe beginning of the dinner. 
Music by the hotel orchestra was enjoyed 
throughout the evening and several popu- 
lar songs were sung by the members of 


the association and their guests. 
Since. hereafter, all New England will 


be included in the tournament association, 
instead of simply Massachusetts alone, 
every member ought to have a better time 
next year and the succeeding years, if that 
be possible. 

All crateful to LElmer E. 
whose untiring efforts made possible two 
enjovable days for all at Spring- 


are Knight, 


thoroughly 
held. 


JEWELERS’ 


The ofhcials and committees in charge of 


the affair, to whose work the great success 
of the tournament and banquet was due 
consisted O!] the following: Chairman, 
Krank E. Davis, Northampton, Mass.; Sec- 
retary, Elmer EF. Kmight, of A. S. Hirsh- 
berg, Boston; Treasurer, Wm. A. Robin- 
son, Springfield, Mass. 


Tournament committee: H.C. Livermore, 
springheld; Thomas J. Morrow, Holyoke; 
Nally, Springfield; 
Boston; Sanford Gurney, Brocton. 

Indoor sports and disciplinarian: Jack 
Hollister,, of Cuapin & Hollister Co., chair- 
man. 

Banquet committee: F. <A. Robbins, 
Springfield; Harry True, Springfield; G. 
M. Stevens, Springfield. 

Reception committee: Carl Smith, A. J. 
Paul, Henry Arnold, Walter B. Snow, R. 
J. Richards, Emery Brooks, Frank Nathan, 


Thomas Sidney Cook, 


~ 





GENERAL 


THE 


CHAIRMAN OF 
COM MITTEE, 


DAVIS, 
Louis A. Lawton, Fred 
Eaton, 


George  L. 
James Armington, 


rank 
Lapham, lLaurence 
Swett, Walter Harris, 
Peter H. Ackerman, Frank S. Sherry, 
E E. Franks, R. C. Stevens, August 
Sweetland, Ed. A. Horton. 

The menu of the banquet was as follows: 


BRerdine, 


MENU 
Cocktail (24 Kt.) 
Little Neck Clams—La 


Valliere Stvle 


l“ecans Olives 


Cream of Asparagus—Princess 


Boiled Penobscot Salmon, Hollandaise—H’aldemar 
Rissole Potatoes 
Roast Chicken, Cranberry Sauce—A Ja Sautoir 
O’Brien au Gratin Potatoes New Green Peas 
Ice Cream and Cakes 
Dorine 
Coffee—Marquts 








The Bailey, Banks & Biddle Co., Philadel- 
phia, Pa., through Charles W. Bailey, has 
declared its policy will be to continue sal- 
aries however long on duty at the mobiliza- 
tion camps or at the front, it is necessary 
for emploves of the concern to be held. The 
jewelry house besides having members in 
the national guard, has a private company 
of 63 men who are being trained for ser- 


geants and corporals 


CIRCULAR-WEEKLY /1 


\ REMARKABLE RECORD 


L. Sunderlin, Who Has Been Active in the 
Retail Trade for Over 70 Years. Cele- 
brates His Eighty-Ninth Birthday. 
ROCHESTI rR, N. , 
vears in the retail 


tive, in  () cd health. 


July 3—Seventy-three 


jewelry business and ac- 
and constantly on the 
job tor that length of time, is the record of 
Lewis Sunderlin, who celebrates his 89th 
birthday today. He is receiving congratu- 
lations. To be actively engaged in the re- 


tail jewelry business during half 

















LEWIS SUNDERLIN, VETERAN ROCHESTER 
JEWELER. 
this Republic has been established is a 


record that may not have a duplicate in 
the United States. He has lived under the 
administration of 23 of the 27 Presidents 
ot the country. 

Mr. Sunderlin was born in Tyrone, N. Y., 
July 3, 1827, and when he was 16 years old 
he became a jeweler’s apprentice to S. O. 
Dunning at Penn Yan. He went to New 
York city in 1848 to learn the watchmaker’s 
trade with J. R. Campbell. He returned 
later to Penn Yan and entered partnership 
with Mr. Dunning. Prospecting for a 
larger field at that time, he learned that 
the Burr jewelry business in this city was 
in the market due to the death of Mr. Burr 
in the cholera’ epidemic. Albert A. 
J. and C. A. Burr were pioneer jewelers 


here and occupied a store in the Burns 
block, where Schoeffer & Hartel store 1s 
today. 


1864, 
when the business went over to the firm ot 
Sunderlin & Weaver. After five years Mr. 
Weaver retired and Mr. McAllester became 


They were in business from 1834 to 


Mr. Sunderlin. This c 
10 vears later was dissolved and the 
Sunderlin & C 


arles _ 


a partner of mpan\ 
USI- 
ness title changed to L. 

\Ir. 
and | 


organization in 


sons, ( 


Sunderlin and his 


| 


foward |. Sunderlin. inc 


1900. Mr. 


rporated 
Sunderlin is the 
dean otf the retail jewelers. Many of the 
generation in the trade were at 


some time in his service. He calls them his 


younger 


| . . ° | 
ovs, and 1s at all times ready to give them 


tne penent o! his vears or experience 













Perkins, of the Keystone Jew- 


ic 
Co., 201 Main St., has been on the 


Samuel Goldberg. diamond merchant, has 


introduced the National District electric 
protection at his store. 

The Corning, N. Y., Cut Glass Co.'s tor 
mer plant at Centerville, has been ight 
y the Wellsville, Pa., Glass C 

Genessee St. jewelers decorated their 


stores in honor of the recent 3/th conven- 
tion of the Western New York Turntest. 

Peter Paul, a prominent engraver of this 
city, died recently. His business, located 
at 136 N. Pearl St., will be continued -by 
members of his family. 

Louis J. Reinsch and Edward Leininger 
of Reinsch & Leininger, diamond mer- 
~hants and jewelers in the Brisbane build- 
ing, have completed a campaign among the 
the 74th and 65th regiments, 
National Guard, who will go to the Mex- 
ican border. The many 
wrist watches, ped meters and other req- 
for the trip. 

Ford N. Crown, traveling representative 
for King & Eisele Co., will leave Buffalo 
about July 15. He will cover the middle 
and The other represen- 
tatives of the firm will depart later in the 
Summer. The employes of King & Eisele 
will hold their annual outing at some 


Ssoidaiers ol 
° | 

soldiers bought 

uisites 


western states. 


( oO. 


Niagara River resort Saturday, July 8&. 
The heads of the firm and executive staft 
will join the picknickers. There will be 


baseball and other games of every descrip 
tion. 

Sanford N. Dickinson of T. & E. Dick- 
inson & Co., 472 Main St., will leave shortly 
with the second contingent of Troop I tor 
the Mexican border. The members of this 


troop are skilled horsemen and are all 
ready for military action. They represent 
many of Buffalo’s wealthy families and 
have some millionaires in the ranks. Cap- 


tain William H. Donovan of the troop is 
returning to New York to take command 
of his men. He has been doing special 
work for the Red Cross in Germany. 
Oscar Wullenweber and Arthur R. 
Burnham have opened a new jewelry store 
at 15 E. Mohawk St., under the name of 
Wullenweber & Burnham. They will sell 
watches, diamonds and jewelry. Mr. Wul- 
lenweber was employed as outside sales- 
man for Wm. Comerford, Seneca St. jew- 
eler for 13 years. He specialized on the 
trade of many railroad men in this city. 
He will feature this trade as well as that 
of the general public. Mr. Burnham has 
been in the railroad business for years and 
this experience will be a valuable asset to 


the firm. He will be outside salesman and 
Mr. Wullenweber will look after the store 
and occasionally call on his customers. 


They have installed an up-to-date stock and 


new fixtures. They are located just off 
Main St., in the heart of the business dis- 
trict. 

The members of the Buffalo Retail 


Jewelers’ Association and their wives and 
families wil] hold an outing at a grove 
The event will 


near this city on Sunday. 








THE 





JEWELERS’ 


be marked by plenty of outdoor enjoyment. 
After working up their appetites with 
games and other recreations the picnicers 
will have a beefsteak dinner of the good 
old-fashioned type. They will do their 
own cooking and have with them other 
delicacies, and nobody will be disappointed 
with the program. The committee in 
charge of the affair is composed of William 
F. Ehmann, Fred J. Dorn, Alfred O. Bald, 
Louis Striker and Louis Schutt. 

Members of the Buffalo Retail Jewelers’ 
\ssociation and their wives and families 
had an enjovable outing at a grove just 
outside the city on Sunday. The commit- 
tee in charge of the event was William F. 
Khmann, Fred J. Dorn, Alfred O. Bald, 
Striker and Louis Schutt. A fine 
beeksteak dinner, prepared by the members 
of the party, feature of the day. 
Liquid retreshments to please the most fas- 
tidious were furnished. There was a pro- 
gram of games for the grown-ups and chil- 


Louis 


WaS a 


dren. All details following the _ recent 
State convention in this city have been 
given attention and letters from many of 


the jewelers who attended the convention 
and expressed their thanks for their fine 
treatment, while here, have been carefully 
hled. 

\s a reward for the arrest and convic- 
tion of Lyman Lyons of Pulaski, N. Y.., 
who last March entered the jewelry store 
of John C. Peach, and secured a number 
of gold watches and other goods totaling 
several hundred dollars, Deputy Sheriff 
(grant A. Edick of this village and Officer 
E. J. Perkins of the New York Central 
force at Rochester will $50 each. 
Checks for these amounts have been sent 
to Mr. Peach by the Jewelers Security Al- 
lance and will be delivered to the two 
officers who were instrumental in running 
Lyons down and who some time ago was 
sentenced by County Judge Henry D. Co- 
ville of Central Square to Auburn prison 
for not less than two years and a halt. 
Deputy Sheriff Edick was put on the case 
and Lyons was finally arrested by Officer 
Perkins at Rochester the day following the 
burglary. 

George Holender, formerly of 1012 
Broadway, has opened his new store at 
430 William St. His place of business is 
40 feet deep and 18 feet wide. There are 
two show windows six feet wide and five 
feet deep. The modern in every 
detail and one of the finest in the city. 
There are two new plate glass show cases, 
finished in mahogany. The wall cases are 
finished in the same material and are backed 
with plate mirrors. The show and wall 
cases are each 20 feet long. On each side 
of the show cases are five electric lights. 
The windows and store are finished 
in mahogany to match the fixtures. At 
the front of the place are two offices, each 
six by five feet. Jewelry and clocks are 
repaired in one office and watches in the 
other. Plate mirrors at the sides of the 
show windows are an added attraction and 
enhance the attractive displays. Mr. Hol- 
ender owns the fine, new building, where 


receive 


store 1s 


show 


the store is located. He and his wife con- 
duct the business. 

T. C. Tanke recently celebrated the 50th 
anniversary of his entrance into the 


jewelry business. A half century ago Mr. 
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Tanke bought Jeungling’s jewelry store neat 
\V. Eagle and Main Sts., across the street 
from Mr. Tanke’s present place ot busi- 
ness. Mr. Tanke then moved to the Mc- 
Arthur building, where J. N. Adam & Co.'s 
department located. He was 
in this building when it collapsed. In his 
escape trom the structure he had his coat 
torn from him. Although the walls crashed 
the substantial arch over the door through 
which he passed remained standing. Other- 
wise he probably would have lost his life 
The collapse of the building cost two lives. 
Mr. Tanke located at 378 Main 
St. These were larger quarters at Main 
and Clinton Sts. The next chapter -in his 
career was marked by a disastrous fire in 
the Arcade building, where his store 
situated, on Dec. 14, 1893. On 
lo ot the same year he 
northwest 
where he 


, 


store 18 now 


was next 


was 
Dec. 
moved to his 
present store at the corner 
of Main and Eagle Sts., 
mained \ir. Tanke 
place of every day and takes a 
interest in every detail of his trade. 
His son, Eugene Tanke, who was recently 
elected president of the New York State 
Retail Jewelers’ Association, 1s in active 
of the store. Mr. Tanke, Sr., came 
o buftalo trom New York city, where he 
learned the jewelry trade thoroughly. He 
advocate of selling 
high-quality merchandise at a fair price and 
giving his customers, quick, courteous serv- 
Ice, Beautiful presente cd 


has Te- 


ever since. visits his 


busmess 


c<een 


charge 
7 
peen an 


has always 


were 


now ad GQ 








him by his employes on the occasion of his 
0th anniversary in business. 
Utica, N. Y. 

Lhe W. Bb. Wilcox Co. has been incor- 


porated under the State laws to engage in 
jewelry, silverware, fancy sta 
tionery, etc., at Utica, N. Y., with a capital 
ot 356,000. The incorporators are H. V. 
iittell, B. E. Littell, Saranac Lake, and 
\. T. Wilcox, 900 South St., Utica. 

Prominent members of the Utica Retail 
Jewelers’ Association have agreed to close 
their stores on Saturday afternoons at 1 
oclock during the months of July and 
August. The agreement is at present 
signed by Joseph Wineburght & Son, Bur- 
tiss & O’Connor, W. B. Wilcox Co., 
O'Donnell & Boucher, Thomas Murphy and 
Kvans & Sons. 

Franklin G. Hall, Watertown, N. Y., has 
two sons in Company C, National Guard, 
who will go to the Mexican border. They 
Ronald and Leon Hall. Frank Hall, 
a third son, a member of the same com- 
pany, was at Lafayette, Ind., when orders 
for the departure of the Watertown troops 
were received. Frank received word that 
his regiment was filled and that his services 
would not be required for a time. He 
therefore may enlist in a western regiment. 


gvoods, 


are 
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On Sunday, June 25, a woman was 
rested charged with stealing two diamond 
brooches and a la valliere valued at $38.50 
trom the store of Henry Moser, jeweler, 
\Vapakoneta, O. When searched the 
police claim they also found a diamond 
which it was later discovered had 
heen stolen trom the jewelry store of Jacob 
Wendel, Piqua, O., the day before 


ar- 


bre r ch. 
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Woe ee 
“ * “7 % eo i, Milley , 


Sparks, of the Seth 
Mr. Skutch, of the 





Thomas 
New 
laven Clock Co., were trade visitors dur- 
ing the week. 


William 


Clock Co. and 
! 


Ronald Reed, salesman in the jewelry 
department of the Shreve, Crump & Low 
Co., who has been ill the past two weeks, 
is now able to return to his work. 

James Byrn, foreman of the factory of 
the Smith, Patterson Co., is now 
ing from the effects of an operation on his 


rTecove!l- 


nose, which has caused his absence trom 
work for several days. 
\. H. Prescott. salesman in the whole- 


Smith, Patterson 
reunion of his 
Massachusetts 
Mrs. Pres- 


department of the 
Co., recently attended the 
father’s regiment, the 5/th 
Volunteers, held at Worcester. 
cott accompanied him. 

Frank A. Andrews, of the F. A. Andrews 
Co., is receiving estimates for the cutting 
of a window in the top of the display win- 
dow, on Water St., in order to improve 
ventilating facilities for both employes and 


sale 


customers. 

The Boston Jewelers Band played last 
Saturday at Wood Island for a church out- 
ing and also at West Roxbury on July 4. 
The band consists of about 25 men and 
\lr. Rollins, Nelson H. 
Brown, is the 

S. Baker, formerly of the Waltham 
Watch Co., has purchased the store of L. 
W. Weston, at South Framingham, Mass. 
Mr. Weston intends to give all his time 
to cranberry raising. He has about 20 
acres laid out in bogs on the Cape. 

William L. Jacques, engraver for the 
Shreve, Crump & Low Co., has the sym- 
pathy of the trade in the recent loss of his 
13-months-old daughter, who died Tues- 
day night while the family was visiting at 
the home of Mr. Jacques’ brother at Ran- 
dolph, Mass. 

Charles E. Nichols, a former employe at 
the Waltham watch factory for many 
years, but who retired from active work a 
few years ago, is said to be in a serious 
condition, having been stricken with a 
shock, Tuesday afternoon, while working 
in his garden. 

E. D. Cole, of D. C. Percival & Co., will 
spend this week and next at Moosehead 
Lake, Me. M. Norman Hayes, of the 
diamond department, is on his vacation at 
Rochester, N. H. L. Ernst, of the silver- 
ware department, :s at Gilmanton Iron 
Works, N. H., for two weeks. 

Louis Dinsfriend, of the Jewelers build- 
ing, was married, July 4, at Congress Hall, 
Chelsea, to Miss Jennie Finkelstein, daugh- 
ter of Louis Finkelstein, 93 Maverick St., 
Chelsea. Mr. Dinsfriend’s many business 
associates and friends were invited to the 
ceremony and reception following. 

Hal Robert Fowler, salesman for Hodg- 
son, Kennard & Co., was married, June 24, 
at Cambridge, to Louise Dana _ Hall, 
daughter of Mr. and Mrs. Ed Berger Hall. 
Mr. & Mrs. Fowler will be at Magnolia 
for the season, Fowler will be 
needed at the firm 
there. 

Louis Berckley, shipper for the Thomas 


salesman for 
bandmaster. 


since Mr. 
branch store of the 
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Long Co., who is a first heutenant and has 
heen 14 years in the service, is now at 
Framingham drilling recruits. Lieutenant 
Ww. J. Ti first corps of Cadets, 
who is in the retail department of the 
Shreve, Crump & Low Co., is also at 
l-ramingham training the new men. 

The Waltham Watch Co. emploves will 
have the shortest vacation they have known 
owing to the increase in 
\lost of the depart- 


ppan, and 


for many 
business at the plant. 
ments are rushed with orders. Vacations 
started last Thursday. Some of the 
ployes will report for work next Wednes- 
day, but the majority will not be obliged to 
return until July 10. 

William C. Dorrety, of the Washington 
building, has been busy getting ready prize 
medals, cups and watches for the city of 
Boston July Fourth celebration, which in- 
cluded games on the Common and swim- 
ming in the Charles River Basin. Mr. 
Dorrety motors this week to his Summer 
home at Vineyard Haven, where he expects 
to stay for the remainder of the season. 

L. D. Cotton, traveler for the E. H. 
Saxton Co., who has been confined at his 
home about 10 days with rheumatism, 1s 
able to return to business. John J. Me- 
Namara is enjoving his vacation at Jeffer- 
Mass. E. W. Stone, manager of the 
was chosen secretary of the Marble- 
July Fourth celebration, which has 
him very busy arranging for prizes, 


\ ea&s, 


em- 


son, 
firm, 
head 
kept 
etc. 

Buyers in town during the week included: 
\rthur de Montigney, Nashua; Frank 
Stearns, of Stearns & Hill, Keene, N. H.; 


O. H. Stone, Athol; E. A. Doyle, Lynn; 
FE. S. Clark, Sandwich; David Robertson, 
South Framingham, L. R. Hapgood, 
(range ; H. S. Hewitt, Brockton: F. N. 


Bridgewater; E. E. Mullett, Am- 
herst, Mass.; T. C. Carr, Island Pond, Vt.; 
Gen. H. S. Tanner, Providence, R. I. 

The room of Naphtali Freiman, while 
he was at breakfast at the house of Mrs. 
J. H. Abbott, Fall River, Mass., was en- 
tered and a sample case containing $3,000 
of unset diamonds taken. Mr. Frei- 
man is a diamond salesman of Boston and 
has three sons in the jewelry business, Max 
Freiman, of 802 Washington St., H. Frei- 
man, of the Lenox Jewelry Co., Jewelers’ 
building, and S. Freiman, jeweler, of 
Waterville, Me. 

“Billy” J. Murray, who has been in the 
employ of A. W. Briggs, of the Jewelers 
building for the past 18 years, is going to 
take charge of Mr. Briggs’ business. The 
latter has been an engraver to the trade 
for about 40 years, but is obliged to retire 
from active work on account of ill health. 
Mr. Murray, through long connection with 
Mr. Briggs, is prepared to do all kinds of 
engraving and will continue to use the 
latter's methods of good work and prompt 
delivery. 

Louis Calligan. long connected with the 
jewelry trade, died suddenly Wednesday 
morning, June 28, at his home in Dorches- 
ter of heart failure. Mr. Calligan had 
carried on business on the third floor of 
the Ballard building, 21 Bromfield St., for 
abotit three vears. Associated with him 
there was Harry Fisher, who will con- 
tinue the business in the same location. 
Mr. Calligan was formerly in the employ 


(,assett., 


was 
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! tiewitson t the same building tor 
about 15 Veal’rs. Services were held last 
friday morning at his late residence, 9 
Inwood St., Dorchester. A widow and 


several children survive him. 

Nelson H. Smith of the Smith, Patterson 
Co. 1s on his vacation at his camp on Mt. 
\dams, N. H., where he expects to stay at 
least two The wholesale 
ment closed from July 1 to July 5. Fred’k 
A. Mansfield of the Montreal office of th 
concern visited the Boston office last 
on his way to the manufacturing plants of 
Attleboro, Mass., and Providence, R. I., on 
The Emanon Club, composed of 
the young ladies of the Boston office, en- 
joyed an outing last Wednesday evening, 
with dinner at the 


Weeks. depart- 


——~ 


business. 


Pemberton Inn. F 
there they went to Paragon Park 

At the annual meeting of the Massachu- 
setts Optometrical Society last Wednesday 
evening, held at the American House the 
following officers were elected : a. & 
Doane, 149 Tremont St., president; C. A 
Nelson, Worcester. first vice-president: 
Frank A. Griffin, Haverhill, 
president; Lewis Taylor, Lynn, secretary; 
J. R. Kingston, treasurer. The executive 
committee included; Samuel W. Baker, 
Rockland; D. C. Lovemoney, Springfield: 
Bernard H. Whitney, E. W. 
C. R. Padelford. After the business meet- 
ing Samuel W. Baker addressed the asso- 
ciation members on “Optometrical Nomen- 
clature.’ CC. Fred Bean and Peter Ochs, 
members of the Rhode Island society, spoke 
in behalf of the national optometrical c 
gress at Providence from July 12 to 22. 


rom 


¥ 1CC- 


second 


Durgin and 


1l- 








Trade Gossip. 


The Icy-Hot Bottle Co., Cincinnati, O.. 
has issued a new and revised general cata- 
log, No. 25, showing a full line of vacuum 


bottles, jars, carafes, coffee and _ teapots, 
water pitchers, jugs, luncheon outfits, 
luncheon baskets and workmen’s lunch 


New articles listed include a hand- 
some style of chocolate pots, a new “motor 
restaurant” or luncheon outfit for four to 
six persons when motoring, and a new 
tourist’s or sportman’s kit. Quart and 
three-pint carafes are featured in a number 
of styles. Copies of the catalog will be 
sent on request. 


Cases. 


The Bradley Polytechnic Institute, Peo- 
ria, Ill, has granted diplomas to the 
following students who have completed 


in watchmaking: Normal. T. 
Prince, Hamilton, Ont.; Robert G. Speers, 


Eldors, Ia.; Kapro Waldon, Seattle, Wash. ; 


courses 


C. F. Baude, Louisville, Ky.; E. J. Flack, 
De Pere, Wis.: W. W. Anderson, Salinas. 
Cal. The following are graduates in optics: 


Paul S. Bush, Carrollton, Mo.: Walter W. 


Buck, Junction, Tex.; William A. Baker, 
Lauren, Miss.; Homer J. Dickens, River- 
ton, Wyo.; Webster D. Drake, Kane, Pa.: 


Claud O. Drake, Monte Vista, Colo.; Hen- 
ry J. Goven, Turtle Lake, N. Dak.; James 
W. Givens, Bryant, Va.; John C. 
Kaufman, Tex.: Kenneth E. Guy, Wichita. 
Kans.; Lucian L. King, Peoria, Ill.; Lobick 
P. Lingo, Muiullegeville, Ga.: Martin W 
Lentz, Buchanan, Mich.; Earl J. Morris, 
Paris, Texas; Glen H. Otis, Humboldt, [a.; 
Louis V. Petry, Hoopston, Ill; L. D 
well, Geddes, S. Dak. 
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t for the season. 

an extended 
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sSeaconne 


loeb 1s absent on 


business trip through the west with goo 


Mr. and Mrs. Erling C. Ostby have opened 


, ¥ 
Summer cottage al Narragansett I 1er 


Archibald C. Mattison and 


Vil ind - 
\ e at the Gray Farm at Seaconnet 
Tne Season 
Frank N. Young. of Young Bros., and his 
milv are at their cottage at Buttonwoods 


Mr. and Mrs. A. A. Stark and family 
pened their cottage at Longmeadow the 

st wer r the season. 

MM ind Mrs. | lorace W. Steere, this Ssea- 


| ] ] 
. , >} : 
Son. nave taken Tit 


Terrace tor the Summer. 

William P of Harvey & Otis, and 
family, have opened their Summer home at 
River View for the season. 

Mr. and Mrs. Arthur J. Taylor have 
opened their Summer home, the Redwood 
cottage, at Silver Spring, for the season. 

Mr. and Mrs. I. Gyllenberg and daughters 
have opened their cottage on the water 
front at Shawomet Beach for the Summer. 

The Fourth of July coming on Tuesday 
this year, a majority of the manufacturing 
jewelers closed Saturday noon until Wed- 
nesday morning; a few for the entire week. 

William A. Schofield, of Schofield, Battey 
& Co., and family have taken up their resi- 
dence for the Summer at their cottage at 
suttonwoods. 

Charles Kleiner has given a chattel mort- 
gage for $450 tc Charles Silverman, cover- 
ing stock, tools, fixtures, etc., in shop at 96 
Friendship St. 

Mr. and Mrs. James A. Hawes and fam- 
ily have opened their cottage on Halsey 
Farm, at Silver Spring, and has as guest 


| > ) 7 > 
lurner cottage alt Beach 


()tis. 


Bernard Boas. 

Frank Kelley, representing the Manufac- 
turing Jewelers Board of Trade, was a 
visitor in New York the past week 
association. 
Goldsmith & 


MOS in St.. is being conducted bv | ph 
ivi L011 . , Be eCin?ge CONaucted Dy Ose@pil 


usiness 
- 7 

‘7 TeTs? , cy? rné 

if ii 


I larzberg 


Goldsmith, Jr., according to his statement 
}USt led at the imce ¢ t the city cl rk. 

Mr. and Mrs. Thomas A. O’Gorman and 
fam) left the past week for Narragansett 
"y ‘ the 1] Spel d the S1 nmer at 
1 ! the Ocean road. 

Vi . rlec | in) ’ d 
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boro Neck, at W inni- 
pesaukee, N. H., to open it for the season. 


|] ’ 77 >] 
Li ¢ MOTI 


lake 
meeting ot the directors 


ie Manutacturing Jewelers Board ot lrade 


a -" : Aer Puce 
will be held at the rooms oT the association, 
lurks ead building. on friday atternoon, 


Samuel Mays, son of Harry M. Mays, of 
the Metal Products Corp: 
the graduates this year from the Pratt 
School lechnology at Brooklyn, N. Y., 


ration. was one ot 


(nis veal 


( ongressman (,eorge WW shaunessy, oO! 


Rhode island, has pre sented the protest ot 
the Irons & Russell Co., 
House of Representatives, against the forti- 
heations bill 


ot this city, 


Edward B. Hough, of Wightman & Hough 
Co., and family have opened their Summer 
home at Buttonwoods for the Mr. 
Hough is Buttonwoods 
Beach Association this year. 


season 


president of the 


The Max Gertsacov Jewelry Co., 47 Wash- 
ington St., this city, is being conducted by 
Max Gertsacov Co., Max Gertsacov, presi- 
dent and treasurer, according to the latter's 
statement filed with the city clerk's office. 

fred L. Norton, the 
Manufacturing Jewelers Board of 


attorney represent- 
[rade in Boston, has been appointed trustee 
in bankruptcy of the Dreaver Mtg. Co., suc- 
ceeding himself as receiver of this estate. 

Villiaam C. S. Mays, son of Harry Mays 
Metal Products Corporation, was 
married recently t \gnes Hill, at her 
parents home, New York Ave., this city. 
[he ceremony was performed by Rev. John 
Smith Lowe. 

Albert S. 
Clase contenders tor 
the State golf championship last Wednes- 
Agawam-Hunt 


ot the 


\ 
\ mo 


Vennerbeck. of Vennerbeck & 
C4 . was one of the 


day, over the combined 
Metacomet courses, but was defeated in the 
second round. 

Robert ( Peck pleaded nolo to 
of embezzlement of $299.10 from the J. A. 
Foster Co., when arraigned before Judge 
Sweney in the Superior Court, Monday 
morning, June 26, and was sentenced to pay 
a fine of $200 and costs. 

Thomas Fleming Walsh, of New York. 
attorney for the members of the National 
Jewelers Board of Trade, was a business 
visitor at the Providence office of the Board 
during the past week and called upon many 
of his friends in this section. 

Edwin S. Donle, who is associated with 
his father and brothers in the firm of Charles 
B. Donle & Sons, Inc., 36 Garnet St., was 
married last Wednesday evening to Miss 
Miriam E. Jones of this city. They left at 
once on an extended wedding tour. 

The case of the New England Pearl Co. 
against kFred Schwartz to recover a balance 
alleged to be due on book account was 
heard in the civil session of the Sixth Dis- 
before Judge Rueckert; on Wed- 


was given plaintiff for 


a charge 


trict Court, 
nesday. Decision 
$72.90 and costs. 
The home of John W. Case, 
ciated with Horace Carpenter & 


Son, was the scene last Wednesday eve- 
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ning ot a double wedding. when his son and 
' . ¢ ' , . 
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weekly meeting 


s 


SpCanel al tne 


the People’s Forum, in this city, last 
Sunday even when he advocated a bill 


now betore Congress abolishing the 


sti \p- 


watch system of maintaining efhciency in 
government shops Lie said that he was 
opposed to making machines ot men 

The 23 silver cups offered for prizes at 


the Fourth of July \V oonsocket 
were on exhibition for several days in the 
window otf Harris Fellman, Main St., of 
whom they were purchased. Mr 
Iso had the contract to turnish 
cups tor prizes tor the swimming and canoe 
events at Harris pond, on the Fourth. 


games at 


' +4 
reliman 


30 silver 


AlsSO 


trank L. Odell, manager of the Provi- 
dence office of the National Jewelers Board 
of lrade, with Mrs. Odell, left here on 
Saturday with a party of friends for an 
automobile trip through the Berkshires and 
Hudson Valley over the Fourth. 
While absent the partly will visit Mr. Odell’s 
parents, Mr. and Mrs. E. P. Odell, at 
Staatsburgh, N. Y. 

John J. Rich, an expert colorer, who had 
been in the employ of the Waite, Evans Co., 
manutacturing Chestnut 5t., 
tor the past 34 years, died suddenly last 
Sunday morning at his home, 114 Bogman 
St. Death 


Ri wt @ 


jewelers, 95 


was due to the bursting of a 
blood vessel near the brain. He was born 
in Providence, Nov. 4 L856, and 1S survived 
| and tour 

[he Manufacturing Jewelers Board of 


his wite daughters. 


lisbursing dividends to its creditor 
following matters: 
dreau-Reynolds Co., Boston, first dividend 
of 20 per cent; Otto H. Heun & Co., Chi- 
cago, compromise of 35 per cent; H. Miesch 
& Son Jewelry Co., Muskogee, Okla., third 
and final dividend of 4.6 per cent, H. D 
Berestord, Fort Dodge, la., 


| 
-_ 
rac iS ¢{ 


members in the (en- 


first dividend of 
5 per cent. 

fred B,. Lhurber, with the Tilden-Thur- 
ber Corp., of this city, for the second year 
in succession, sailed the sloop yacht Pontiac, 
belonging to W. H. Bowes otf New York, 
to first place in the New York Atkletic 
Club’s 100-mile race to Block Island on 
Saturday, June 24. The average speed was 
27.69 miles an hour for the course, faster 
than any motor boat or yacht ever before 
traveled trom New York to Block Island. 

Edmund L. Lord, well and favorably 
known throughout this. city as the “Di- 
rectory Man,” through his long associations 
with Sampson, Murdock Co., directory pub- 
lishers of this city, died last Monday as the 
result of a shock. He had been manager of 
the Providence branch for 16 years. When 
a young man he was apprenticed to the 
jewelry trade in the shop of his father-in- 
law, the late Charles S. Pine. He was 58 
years of age. 

lhe Manufacturing Board of 
l rade is submitting to the creditors of the 
I-Iston Jewelry Co., of San Francisco, Cal. 
the latter's offer of settlement on a basis of 
25 per cent, which is recommended by the 
creditor members. 
$28,000 and the 
does not include 
latives. Of the 


Jewelers 


representing 
stated to be 
liabilities $26,000, 
$2,000 borrowed 
assets, $3,400 
jewelry concern for merchandise given as 


committee 
The assets are 
which 

from re 


represents an equity in a 


securigty 


vy tor money advances. 
Judge Vincent, of the 
preme Cou 


Rhode Su- 


irt, handed down an 


Island 


opinion the 
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past week in the long contested equity suit 
of Frederick E. Perkins et a/. against Henry 
A. Kirby, in connection with a controversy 
regarding the lease of building occupied by 
the respondent. The respondent’s appeal, 
contending that complainants are not en- 
titled to have two certain leases reformed, 
is dismissed, and the decree of the Superior 
Court is affirmed and the case is remanded 
to the Superior Court for further proceed- 
Ings, 

were among the jewelry 
reported in this city dur- 
Kramer, of Coen & 


The following 
buyers who were 
ing the past week: Mr. 
Kramer, New York city; Oscar Kind, of 
L. Block Jewelry Co., Milwaukee, Wis.; 
|. Lachman, of I. Lachman & Sons Co., 
Seattle, Wash.; Miss A, Roberts, of Bul- 
lock’s, Inc., Angeles, Cal.; Max Arn- 
stein, of M. Arnstein Co., New York; Mr. 
iN opel W ich, ( yf J. Ke ypelwich & Co.., 


Los 


Roches- 


ter, N. Y.; Joseph Mayer, of A. Sternhardt 
& Bro., Inc., New York city; Mr. Gerches, 
of H. E. Heacock & Co., Manilla, Philip- 


pine Islands, 
Sabbath & Co., 


and Mr. Sabbath, of J. L. 
Montreal, P. Q. 
[he case against Arnold C, 
business aS a manufacturing 
a \lessler Co.. who last week pleaded not 
guilty in the Sixth District Court to a 
hiring under 16 
age and keeping him at work after & P. M., 


\lessler, di ing 


jeweler aS A. 


charge of a boy years Ol! 


was discontinued by Judge Gorham, Friday 
morning, upon agreement of counsel. ‘At- 
torney for Mr. Messler said that he was 


that the lad worked for a 
Was employed under an inde- 
pendent contract by the A. C. Messler Co. 
The assistant attorney general, who ap- 
peared for the State, said he would be will- 
ing to discontinue the case if the defence 
would bind itself not to change its state- 
ment of facts in case the woman in question 
should be held. This being agreed to, the 
warrant against Mr. Messler was wnol 
prossed and the case discontinued. 

A decree 
Presiding Justice 
Superior Court, admitting the report of 
Horace M. Peck and William T. Chase, 
permanent receivers in the case of the 


ready t¢ shi Ww 


woman who 


was entered on Tuesday last by 


Willard B. 


United National Bank of this city against 
the C. H. Cooke Co., manufacturing jewel- 
ers, 61 Peck St. The report was received, 


the receivers discharged and their bond 
cancelled. In their report the receivers state 
that they have paid the United National 
Bank $17,000, or 50 per cent of its claim 
of $34,000, as settlement in full. They also 
state that they have paid in full all other 
claims of $100 or less. All other creditors, 
the report says, have agreed to accept notes 
dated June 1, 1916, and payable June 1, 
1917, without interest. The receipts amount- 
ed to $25,045.99 and total expenditures to 
$24,390.33, leaving a balance of $655.66, 
which was turned over to the Cooke Co. 
[It is understood that new capital has been 
put into the business, which will be con- 
tinued under the same name and manage- 
ment as previously. 

the Manutfactt 
Trade 


Jewelers Board of 
Statement to 


iring 


has issued the following 


the trade: “The adjourned meeting of cred- 
itors of Freeman, Barden & Hull Co., Attle- 
boro Falls, Mass., was held on June 23, and 
was attended representatives of the 
Manufacturing Jewelers mr of Trade. 


THE JEWELERS’ 


Tanner in the 


The committee, of which Frank Kelley, rep- 
resenting the Board, is a member, reported 
that its investigation showed that the ma- 
chinery and fixtures are worth about $2,500; 
and the stock, both raw and finished, worth 
about $3,500; but that all of this property 
is covered by a chattel mortgage of $7,000, 
recorded March 23, 1916, in favor of A. S. 
Ingraham. The committee further report 
that the book accounts are assigned to Mr. 
sarden as security. The committee do not 
recommend the acceptance of the offer of 
10 per cent submitted at a previous meeting. 
The creditors voted to accept the report of 
the committee, and the matter was left in 
the hands of the same committee and the 
Manufacturing Jewelers Board of Trade, 
for the purpose of taking such action as 
might be necessary to conserve the interests 
of the creditors.” 











opened his Sum- 


John L. Thompson has 
mer home at Falmouth. 
William Miller was in New 
week for Doran Bagnall & Co. 
Clarence Dobra has returned from a trip 
interests of Riley & French. 
Elmo Coombs will leave this week on 
a trip for the Paye & Bakar Mfg. Co. 


York last 


in the 


Donald LeStage was in New York last 
week in the interests of H. D. Meritt & 
Co. 

L. W. Wise of the T. I. Smith Co. has 
opened his Summer home at Matunuck, 
me as 

Herbert R. Morss, salesman for R. 
Blackinton & Co., was at the factory last 
week. 

Charles E. Sandland, of C. E. Sandland 
& Son, enamelers broke his leg by a fall 


last week. 

Charles H. Clark has been elected chair- 
man of the committee that will investigate 
the Sommer taxation system. 

N. G. Larson, foreman of the Frank M. 
Mossberg Co., is enjoying a month’s auto- 
mobile trip through New England with his 
family. 

Walter Cook, who conducts a chasing 
establishment, did not go to the border with 
Company I, Fifth Regiment. He was over 
the age limit of 45 years. 

Harold P. Andrews, the star Brown Uni- 
versity football and baseball player, has 
taken a position with the General Plate Co. 
Andrews was captain of the eleven that 
beat Yale last Fall. 

The fiscal year at the Attleboro post- 
office closed on June 30. The total receipts 
for the year were $88,157.60, the largest in 
the history of the office. The figures are 
$15,000 larger than last vear and $8,000 in 
excess of 1914, which hitherto was the ban- 
ner year. 

Miss Mildred Webster, 
George K, Webster, 
jewelry manufacturer, 


Wednesday to Wallace 


daughter of 
a North Attleboro 
was married last 
Dudley Kenyon. 


Mr. Kenyon holds a responsible position 
with the Pave & Baker Mfg. Co. After an 
automobile wedding trip they will make 


new house on 
Attleboro. 


their home in their handsome 
S. Washington St., North 
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The James E. Blake Co. and the Finberg 
Mfg. Co. are closed this week for the an- 
nual Summer vacation. Next week C. M. 
Robbins & Co. will close. Saart Bros. Co. 
close the week of July 17; R. F. Simmons 
& Co. the week of July 24; D. F. Briggs 
Co., McRae & Keeler, C. A. Marsh & Co., 
Harvey Clap & Co. and The Union Plate 
& Wire Co. the week of July 31. The 
Watson Co. and other firms in their build- 
ing will not close at all this year. 

William H. Wade, a prominent Grand 
Army man and a former jewelry manufac- 
turer, died last week very suddenly in 
Franconia, N. H. The remains were 
brought to Plainville for burial. Mr. Wade 
was born in Wrentham in 180. At the 
outbreak of the Civil War he was _ book- 
keeper for Freeman Bros. of “Attleboro 
Falls. He went to the front with the Sev- 
enth Massachusetts Regiment and served 
until the end of hostilities. He was a mem- 
ber of the old firm of Wade & Davis, now 
known as the Whiting & Davis Co. He 
has not been in business for many years. 

local manufacturing jewelers have re- 
ceived appointments to Board of Trade 
Committees. Carl A. Hempel is chairman 


of the publicity committee with Charles H. 
Clark, Frank L. Baker and Joseph Pfeiffer 
as his associates. Harry Rowan, Donald 


LeStage. H. Alton 
and Arthur E. 


Hall, E. E. Rockwood 
Codding are on the educa- 
tion committee. Roswell Blackinton heads 
the committee on manufactures, and other 
members are E. H. Cummings, W. M 
Miller, H. K. Sturdy, F. A. Howard, 


Harry Hull, F. E. Sturdy and C. T. Paye. 
The town physical committee includes 
Orin W. Clifford and H. J. Straker. J. J. 


Sommer heads the transportation commit- 
tee, which also includes W. G. Wemmell, 
W. C. Sherman and W. P. McAlpine. 











Williams was marshal of the 


Joseph H. 


July 4 preparedness parade. 


Lawrence Keeler won the Whiting cup 
at the Highland Country Club golf tourna- 
ment Saturday, June 24. 

“Jed” Keith, salesman for H. A. 
& Co., has recovered from his 
ness and has resumed his work. 

McRae & Keeler contributed $200 to the 
fund being raised for the dependents of the 
members of Company I, who have gone to 
the border 

Joseph F. Finberg will entertain 100 Attle- 
boro boys on Thursday at his Summer 
home in Touisset. <A fine program has 
been arranged. 

Frank Kissick, for a 
traveler for the 
hereafter be the 
A. Allen & Co. 

R. F. Simmons & Co. show their patriot- 
ism by sending four ot their employes to 
Piattsbure for one month. The men have 
their expenses paid and secure their regu- 
lar pay from the firm. 

Miss Blanche Cunningham, 
John A. Cunningham, was 
week to George A. Higgins, 
ry salesman. Mr. 


. 1 
sponsible 


Allen 
recent ill- 


number of 
Horton-Angell Co., 
western 


years 
will 
salesman for H. 


daughter of 
married last 
a former jewel- 
Higgins now holds a re- 


position at Syracuse, N. Y. 
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“The Blade of Integrity” 
| A TEMA BLADES for Table Cutlery are the most important discovery of the times to the jeweler and for 


the home. They are forged from a natural alloy by a process which gives a hardness and toughness to 

the metal that makes possible a keen, smooth cutting edge superior to that of any plated blade. Further- 
morr, when the edges through long and constant use become dull, they can be sharpened in the same manner and 
as effectiveiy as steel blades. They will not tarnish. They will not rust. They are not affected by dampness. 
They take polish and finish equal to silver plate. We guarantee them. 


Gorham Silverware is offered for sale through jewelers exclusively 


THE GORHAM COMPANY 


Silversmiths and Goldsmiths 
Fifth Avenue and 36th Street, New York 


TRADE MARA 


Branches: 


Branches: 
NEW YORK: 15, 17, 19 Maiden Lane SAN FRANCISCO: 140 Geary Street 
CHICAGO: 10 South Wabash Avenue LONDON : Ely Place 
STERLING 


W orks : PROVIDENCE NEW YORK BIRMINGHAM 
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THE 


JEWELERS’ 


great conven- 


Independence the (THE 4 \ 
or the AS- 


Basis of a Jour- _ aon 
aaite Geese sociated Advertising 
Clubs of the World 

held last week in Philadelphia (one of the 
most remarkable gatherings of its kind 
which ever took place in this country) was 
notable for many things, not the least im- 
portant of which was the manifestation of 
development, progressive- 
along ethical lines in 


improvement, 
broadness 


ness and 

the business world, as shown in _ the 
speeches of the great captains of industry 
that were made before the advertising 


clubs’ members. The convention proved 
that the representatives of the advertising 
world and the business interests are stand- 
ing together shoulder to shoulder, in sup- 
port of business policies based on the high- 
est ideals of honor and integrity, and that 
business is dominated today by a broadness 
of vision that looks to the future as well as 
the present; that recognizes the rights and 
duties of others and realizes that there are 
responsibilities which merchants bear to 
customers and to the body politic, as well 
as to their own concerns. 

The convention speeches showed clearly 
that there is no room in the progressive 
business world today for that commercial 
astigmatism and lack of financial perspective 
that often has made the dime of the present 
look big as the dollar of the future to 
the unthinking merchant, and that self- 
centered policies that breed selfishness and 
intolerance of the rights of others are “back 
numbers” as far as the big advertisers are 
concerned. An example of this was shown 
in the speech of the proprietor of a great 


department store of Boston, Edward A. 
Filene, who talked before the advertising 
mass meeting Monday afternoon, June 26. 


In his remarks he took the ground that 
only so far as a newspaper retains public 
confidence through its unimpeachable news 
columns and independent service is it a 
valuable advertising medium, saying: 


“It is of fundamental importance that 
our press must be allowed to set forth 
its news and comments on events and 
its policies be kept free from the domi- 
nation of us advertisers. We adver- 
tisers and many of the capitalists ex- 
pect the papers to protect our interests, 
but we must remember that our right 
ceases where it lessens the freedom of 
the press. Those papers are most val- 
uable to us as advertisers which resist 
the pleasure of us advertisers and any 
financial interest and try only to serve 


the common good.” 


This principle has long been recognized 
by the legitimate publishing houses of the 
country but it is only recently that the big 
advertising interests have come to under- 
stand the broad policy that it represents. 
It has been the dominant principle adhered 
to by THe JEWELERS’ CIRCULAR practically 
since the foundation of the paper, but par- 
ticularly since its entrance into the field of 
weekly trade journalism, a quarter of a 
century ago. We have realized that the 
only basis upon which a proper success 
could be built was impartial service to the 
trade as a whole, made possible by absolute 
independence of influence that could 
be exerted by advertisers, friends, 


any 


organ- 
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izations, or even by clique, faction OF 
section of the trade. 

For years this paper has been run solely 
in the interests of the jewelry industry as 
a body, and particularly the interests of the 
retail jewelers as a class, and its 
columns have publish.d without fear or 
favor everything that it was necessary for 
the jeweler to know in the conduct of his 
It has made no difference whether 
the news helped or whether it hurt adver- 
tiser or non advertiser, friend or foe. If it 
was proper it went in; and if not, it was 
kept out. And there been no interest 
so big or powerful as to be able to get in 
one line of reading matter that should not 
be published in our columns or keep out 
one line that it was proper should appear. 
What is more, the independence of this 
paper has been assured by the fact that no 
one directly or indirectly connected with 
any interest in the jewelry or kindred trades 
holds dollar’s worth of stock in the 
company, and no one in any way financially 
interested in THE JEWELERS’ CIRCULAR has 
any interest whatsoever in any concern 
connected with the trade. 

It is because of the independent position 
of THe JEweters’ CrrcuLaR and the fact 
that it has held no brief for any person, 
corporation or association in the industry 
that it has built up a successful career, un- 
surpassed in the field of trade journalism. 
As an impartial servant of the trade at 
large conducted solely in the interests of 
the industry, it has obtained the confidence 
of its readers who have realized that it is 
their organ and not the mouthpiece of any- 
one who is trying to get their attention. 
This in turn has made it an advertising 
medium capable of producing great results, 
for not only is THe JEWELERS’ CIRCULAR 
read and respected by the entire trade 
but the confidence which the readers have 
in it and its news columns is extended in 
part to the advertisers whose announce- 
ments it carries. Its position in the trade 
as the one great medium between manu- 
facturer and retailer has demonstrated the 
unquestionable truth of the statement made 
by Mr. Filene that those papers are most 


any 


news 


business. 


has 


one 


valuable to advertisers which resist the 
pressure of any interest and try only to 
serve the common good. 


of fraud that is 
now practiced in the 
gem trade, the details 
of which diamond merchants and retail 
jewelers should make it a point to know, 
not only for their 
as to be able to 
customers. It 


to the Diamond 
Trade. 


own protection but so 
inform and warn their 
may be that publicity may 
prevent this fraud from spreading to large 


proportions, but whether it does or not, 
steps should be taken both by the jewelers 
and the jewelers’ associations who get 
evidence of its perpetration to institute 
prosecutions wherever possible. We refer 
specifically to the practice of coloring 
diamonds by immersing them in liquid 
which will give a white or bluish tint to 
yellow or off-colored stones. THE JEWEL- 
ERS CrirCULAR has been aware for some 
time that such a liquid was being used, 
but that unscrupulous dealers were using 
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Are You on the Way 


to Independence ? 


The Only Sure Way Is to Begin Today to 
Enjoy the Profits Which Our Varied Up-to-Date 
Goods Will Show You. 
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it for wholesale fraud was called to its 
attention in the following letter from a 
dealer in Boston, Mass., who claims that 
the fraud has spread so greatly that it is 
already a menace to the legitimate diamond 
trade. Lhe letter, which requires no com- 
ment, reads as follows: 


\s a subscriber to your worthy magazine and 
an interested reader of your many excellent ex: 
posures of swindles in the trade in which you give 
minute details of the arrest, conviction and punish- 
ment of the diamond smugglers, as well as of the 
manutacturers who misbrand their merchandise, it 
has occurred to me that there is another line of 
rascality on which your lamp of publicity should 
be turned, and for this reason I am writing you. 

You have been ever ready to expose fraud and 
advocate legislation for the welfare of the legiti- 
mate jewelry trade, but while the lines you have 
worked upon have been good in their way, permit 
me to call your attention to one of the worst types 
of crookedness that exists in the jewelry trade and 
of which I have seen practically nothing in your 
journal 

I refer specifically to what may be termed the 
diamond ‘“‘painters,’”’” many of whom are to be 
found on the east side of New York. These men, 
J have found by an investigation of my own, make 
a practice of “faking” the color of diamonds by 
taking vellow and off-colored stones and dipping 


them in a solution which gives them a white or 
bluis] e tint. 

I think many fair minded men will concede that 
the motives of these so-called diamond ‘‘painters”’ 
are crooked and that the swindles which they 
perpetrate are identical in criminality with the 
work of the pickpocket, the second-story burglar 
and the train robber. It goes without saying that 


the honest diamond merchant cannot compete with 
se “‘pirates’’ who are undermining the business, 
n fact, the fraud has increased so materially that 
I have often wondered why the prosecution and 
punishment of these men have not been taken up 
e big trade organizations, such as 
the Jewelers Board of Trade, as the menace to 
the diamond business is as great as that of any 
of the other kinds of frauds which have already 
been the subject of agitation and prosecution. 

It seems tc me that some sort of legislation 
should be enacted whereby these crooked diamond 
merchants could be driven out of business once 
and for all. It is needless for me to call your 
attention to the fact that most of their victims are 
of a class that can ill afford the loss which is put 
upon them, as the men in this business deal mostly 
with the poorer class of people who are using dia- 
monds as a Saving propsition. 

Will you not, by expt! -ssing your opinion edi- 
torially on the matter, call it to the attention of 
your subscribers and not only warn them, but 
thereby help to bring the matter to the attention 
of the daily press of the country? I know your 
editorials are read widely, and one on this subject 
may cause the papers to give publicity to a matter 
that is of vital interest to the consumer and trade 
alike. Respectfully yours, S. L. 

Some time ago, THE JEWELERS’ CIRCULAR 
was offered a yearly contract to run an 
advertisement describing a liquid to color 
gems. This advertisement was declined as 
an investigation showed that the liquid 
would temporarily improve the color of 
the gems on which it was used. In jus- 
tice to the advertiser, it should be stated 
that this was offered to jewelers to sell 
to consumers who wished to improve the 
color of their stones, but the possibility 
for fraud on the part of dealers them- 
selves was so manifest that we did what 
we could to discourage the enterprise. 
That some unscrupulous dealers have been 
quick to take advantage of the opportun- 
ities to swindle afforded by this or some 
similar substance is indicated by the com- 
plaint of the Boston jeweler whose letter 
appears above, and would seem to call for 
immediate and drastic action on the part 
of those who wish to protect the reputa- 
tion of the jewelry and gem trades. 
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A. G. Sanders has started in business 
for himself at 44 Eldridge St., as a diamond 
setter. 

H. M. leeple will represent Levitt & 
Gold, 71 Nassau St., in the middle west and 
on the Pacific Coast from July 1. 

Mr. Wall, of Wall & Dougherty, Hono- 
lulu, Hawaii, was in town during the past 
week on a buying expedition. 

M. Wolfe, diamond dealer, formerly lo- 
cated at 15 Maiden Lane, has taken an of- 
fice in room 903, 9 Maiden Lane. 

The building at 116 E. 14th St., in which 
the Star Case Co., manufacturing jewelers, 
is located, was badly damaged by fire last 
Friday night. 

Gould & Gould, Inc., jewelers of Water- 
town, N. Y., were in this city during the 
past week on a buying trip. The firm con- 
sists of tather and son. 

the Camber Mfg. Co., Ine., is 
located in new quarters on the second floor 
of 4601 Eighth Ave., corner of 34th St., in 
the Printing Crafts building. 

The lack of a quorum caused the post- 
ponement of the meeting of the Good and 
Welfare Committee of the National Jewel- 
ers board ot Trade scheduled to be held 
last Friday afternoon at the Board rooms. 
There will be no other meeting of this body 
until August. 

Marie J. Grogan, the late 
Grogan, ot Grogan & Co., jewel- 
ers, Pittsburgh, Pa., died at the Hotel 
Knickerbocker this city last Friday. At 
10 a. M. on Saturday a high requiem mass 
held at St. Patrick’s Cathedral. The 
interment was private. 

The American Watch & Diamond Co. 
has obtained judgment in the Supreme 
(court against James I. Drum on an agree- 


now 


widow ot 
James C, 


Was 


ment by which he bought a diamond ring 
for $175 and failed to pay a balance of 
$116. The total judgment is $134.72. 

A judgment for $677 has been entered 


in the City Court against P. Louis Koen- 
igsberg. 116 W. 39th St., in a suit of 
Durand & Co., Inc. The complaint filed by 
Williams, Folsom & Strouse alleged that 
the defendant am Feb. 5 and March 27/, 
1915, executed promissory notes for $606, 
and the with interest was 
$618.74. 

Mrs. Virginia Van Deventer, wife of 
George M. Van Deventer, treasurer of the 
Waterbury Clock Co., died last Thursday 
at her home, 4 Plaza St., Brooklyn. Mrs. 
Van Deventer was the daughter of the late 
Rey. Richard D. Van Kleek and was born 
in Albany County, N. Y. Funeral services 
were held at her late residence on Sunday 
afternoon, July 2, at 3 o'clock. 

Mack H. Levy has brought suit in the 
Supreme Court against Benjamin Forer to 


amount due 
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recover an alleged balance of $6,000 for 
jewelry sold to the defendant, who con- 


tends that he has paid in tull. The sale 
took place in California, where the de- 
fendant is a resident, but the papers were 
served on him while he was sojourning 
temporarily here. The defendant, who is 
60 years old, is ill of nephritis, and his 
testimony has been taken by deposition. 
Supreme Court Justice Shearn has signed 
an order dismissing as against Albert and 
Arthur Lorsch the suit brought against 
them individually and against Albert 
Lorsch & Co. by Isaac M. Jacobs to recover 
$50,000. The plaintiff sued under an alleged 
agreement by which the Lorsch company 
was to pay him 50 per cent more than the 
cost price of imitation pearls bought from 
a Paris firm, of which Jacobs claimed to be 
the sole American representative. Jacobs 
estimated that his profits due under the 
were to the amount sued for, 
Lorsch company refused to pay 


agreement 
which the 


him. The court held that the agreement 
was not binding on the individual defend- 
ants. 


George Whitfield Mabie, who prior to his 
death last January was vice-president of 
the firm of Mabie, Todd & Co., manufac- 
turers of gold pens, pencils, etc., 15 Mazid- 
en Lane, left a net estate of $341,668. Of 
this amount $30,000 goes to charities, which 
is divided as follows: Plymouth Church, 
$7,500; Brooklyn Orphan Asylum, $7,500: 
$1,500 each to the Children’s Aid Society, 
The Poor Association of Brooklyn, For- 
eign Missions, Congregational Home Mis- 
sionary Society, Snow Hill Institute, Snow 
Hill, Ala., Tuskegee Institute, Salvation 
Army and St. John’s Guild, Manhattan, and 
$750 each to the Bedford Branch of the 
Y. M. C. A., Y. W. C. A., Jacob Riis Set- 
tlement, Berea College and Brooklyn 
Bureau of Charities. Mrs. Anne M. 
Mabie, widow, receives $191,939.09; Mers. 
Mabel <A. Spicer, daughter, $113,979.- 
70: Mrs. Anne M. Sagaman, sister, $5,000. 
As reported in these columns at the time, 
Mr. Mabie passed away at his apartments 
in the Seymour Hotel, W. 45th St., after 
an illness of pneumonia. He was 7/1 years 
of age and for over a half century was con- 
nected with the pen trade. 

The estate of Jacob Marx, who died on 
Feb. 25 last, has been appraised at $12,000, 
but he left debts of $20,261, and the estate 
is accordingly insolvent. The only asset 
of the estate was an indebtedness of the 
Kossuth Marx Jewelry Co., 75 per cent of 
which is collectible, amounting to $12,000. 
Simon Sichel, treasurer of the Kossuth 
Marx Co., testified that the decedent owned 
five shares of stock and that the affairs of 
the company have been wound up with the 
exception of the debt to the decedent. No 
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was paid in tull, he said. The 
stock is accordingly worthless. An _ ac- 
countant reported that the liabilities of the 
company amounted to $91,121, of which the 
following were the largest claims: Eich- 
berg & Co., $52,130; May B. Carey, $8,500; 
Jacob Marx, special, $17,431; and sundry 
other accounts, $13,058. The assets include 
accounts receivable, $32,303, and cash, $2,- 
819. The value of the merchandise was 
$44,630. There was a deficit of $351. The 
debts of the Marx estate included $14,339 
under a guarantee to Eichberg & Co., $3,- 
675 to Minnie K. Marx, and a guarantee 
of $2,125 to May B. Carey. The latter 
was a niece of the decedent and under his 
will was to receive $25,000. 

A partnership in the pearl diving busi- 
ness in Panama is the subject of a suit 
brought in the City Court by Mayer Rosen- 
baum against Sender Podolsky throug! 
Horace London as attorney. Ihe com- 
plaint alleged that on Dec. 15, 1914, 1n the 
republic of Panama, Enrique Holphen 
made a bill of exchange payable to himseli 
for $1,500, and directed it to the defend- 
ant, and the defendant promised to pay, 
but failed to do so. In Podolsky’s answer 
by Francis P. Pace, he alleges that he and 
the plaintiff made an agreement to exploit 
a pearl fishery business there, the defend- 
ant offering to furnish the necessary boats 
and the plaintiff to give $3,000 cash, to be 
devoted to securing divers’ suits and other 
equipment. The fishery business was to 
continue for a month and at the end of 
that time the profits from the sale of the 
were to be divided equally. Po- 
dolsky the plaintiff invested $1,500 
and in order to secure the plaintiff against 
the diversion by the defendant of this sum 


creditor 


pearls 
Says 


and to secure the use of the money solely 
for the purpose intended the bill of ex- 
change in question was executed. Lhe 


plaintiff advanced $1,000 additional, but no 
account between the partners was ever 
made and a suit for an accounting 1s now 
pending in Panama. A jury before Justice 
O’Dwyer in the City Court returned a ver- 
dict for $1,590 with $90.88 costs. 
Customers of Ingomar Goldsmith & Co.., 
diamond importers, 180 Broadway, received 
notice last week of a reorganization of the 
firm which is to take place at the end of 
the year. According to the notices, the 
present partnership, which includes Ingo- 
mar Goldsmith, Fred Goldsmith, Irving E. 
Goldsmith, Simon F. Guggenheim and 
Martin Klein, will be dissolved December 
31, but the following day a new partner- 
ship consisting of Ingomar, Fred and Irv- 
ing E. Goldsmith will be formed under the 
old name and continue the business of im- 
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diamonds which was 


porting and cutting 
LSS3. 

Wm. Goldy, 71 Nassau St., is serving on 
a jury in the city court. 


established in 


Charles 
Tohn tes 


- 


Purper, of August Purper, 12 
is at present in Europe. 

J. K opelowich, Rochester, N. Y., was a 
visitor in this city during the past week. 

M. Schwellen has engaged in the jewel- 
:y business for himself at 14 Maiden Lane. 

E, B. Hough, of the Wightman & Hough 
Co., Providence, R. I., is a visitor in this 
city. 

Saul Smigrod, 49 Maiden 
ing on his friends in the trade in 
dence, R. I. 

Claude Robbins, Harrisburg, Pa., visited 
his friends in the trade in this city during 
the past week. 

Fred W. Mayer, 15 Maiden Lane, is call- 
ing on the trade in Chicago in the interest 
of his concern. 

David Mayer, of Mayer, Knox, & Bern- 
heim, 14 Maiden Lane, is visiting the dia- 
mond markets in Europe. 

One of the big glass windows in the store 
of the International Silver Co., 9 Maiden 
Lane, was broken last week. 

Gustave Chyba, 68 Nassau St., left last 
Friday for a two weeks’ vacation trip which 
he will spend at Beaver Brook, N. J. 

Louis H. Green, Providence, R. I., will 
represent the Keller Jewelry Mfg. Co. of 
this city in New England and in Pennsyl 
vania. 


George 


Lane. is call- 
Provi- 


Hirsh of Veit Hirsh & Co., 6 
Maiden Lane, is about to leave on a busi- 
ness trip to the trade in Boston in the in- 
terests of the concern. 

Thomas Goldstone, of Oppenheimer & 
Goldstone, 35 Maiden Lane, has left on a 
business trip to the trade in the west after 
a very successful tour of the southern 
States. 

C. Nelson, Briggs Co., 180 
Broadway, who the Sixth Di- 
vision Engineers, Second Battalion of the 
naval reserve, Brooklyn will leave with his 
division for the Mexican border July 15. 

J. LeRay, with Cross & Beguelin, Inc., 
21 Maiden Lane, left Saturday on a 
ness trip to the southern States. George 
Schaefer, with the concern, has left 
on a trip to the trade in the middle 
and Atlantic States. 

George M. Hoenig, of Warneke, Hoenig 
& Hay, 51 Maiden Lane, will leave shortly 
on a business trip throush New York State 
and Pennsylvania” David G. Hay, who has 
charge of the Chicago office for this con- 
cern, is visiting this city, and will leave 
for his usual territory about July 10. 

LD. Lisner & Co.., Bronxville, N., Y.. have 
received a charter of incorporation at Al- 
bany, N. Y., authorizing them to sell jewel- 
ry, shell goods, notions, etc. The capital 
is $200,000 and the incorporators are: S. 
Lisner, E. A. Gardner and S. Ganz, all of 
303 Fifth Ave. 

Morris Pollock, 99 Canal St., Harry 
Wasserman, 159 S. 2nd St., and William 
Tannenbaum, 42 Suffolk St., this city, were 


with D. F. 
belongs to 


P : 
DuUSi- 


also 
west 
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granted a-charter of incorporation at Al- 


bany, N. Y., last week authorizing them 
to conduct a jewelry business under the 
stvle of Pollock & Silberberg Bros. The 


capital is $5,100. 

Articles of incorporation were obtained 
at Albany, N. Y., last week by E. L. 
son & Co., to conduct'a jewelry business 
in this city. The incorporators are Nathan 


Pier- 


Kramer and Hyman Epstein, both of 32 E. 
l4th St., and Pinkus H. Goldblum, 346 
Broadway, all of this city. According to 
the charter the new corporation has a 
‘apital of $5,000. 

The Catholic Stores, Inc., was granted 
a charter of incorporation at Albany, N. 
Y., last week with authority to deal in 
watches, jewelry and other mail order 


The capital is $4,000 and the incor- 
porators are John J. O'Keefe, 412 Eighth 
\ve.. Lyman T. Corbin, 405 Lexington 
Ave., and Harry R. Corbin, 554 W. 18/th 
St., all of this city. 

Kunz, of Tiffany & Co., 
served as chairman of the historical ob- 
servations committee of the Independence 
Day Committee to which ofhce he was ap- 
pointed by Mayor Mitchel. Dr. Kunz also 
served as chairman of the City Hall Com- 
mittee which on July 4 held ceremonies at 
10 a.m. in the City Hall and later in the 
day at the Stadium, 138th St. and Amster- 
dam Ave. 

Louis Zeitlen, who conducted a jewelry 
business at 71 Nassau St., New York, and 
resided at 199 Powell St., Brooklyn, filed a 
voluntary petition in bankruptcy, Wednes- 
day, June 28, in the United States District 


9voodSs. 


Dr. George F. 


court. His liabilities aggregate $1,344; no 
assets. The unsecured creditors and their 
claims are: Samuel Dansig, $94; A. 
Suderov, $150; Ruth & Schapiro, $100; 
Morris Wilensky, $400; Mr. Harrison, 
$200: William Isgur, $400. ‘The assets 


consist of household turniture and wearing 
apparel. 

Prominent downtown manutacturers, con- 
nected with the and kindred 
trades, are furthering a movement to have 
station \laiden 
Lane and Broadway. The station now lo- 
cated at Fulton and John Sts., it is believed 
by many in the trade, could easily be ex- 
tended and would beneficial and to 
the advantage of not only the locality but 
to the railroad as well. One of the fathers 
of the movement, William |. Hoyt, hotel 
representative, Factories A C and N of the 
International Silver Co., 11 Maiden Lane, 
will have a petition at his office on and 
after July 3 and anyone interested in this 
matter is invited to afhx his signature. 

Samuel Stroock was arrested Monday, 
June 26, in the Jewelry store of David P. 
Barry, 339 Fifth Ave., on a charge of lar- 
ceny, and was held in $2,500 bail by Magis- 
trate Marsh in the Jefferson Market Court 
to await trial. Stroock, according to the 
police, was released from Sing Sing last 
May. While in prison he was buyer for 
the mutual welfare league and negotiated 
many purchases with David P. Barry, 
jeweler. On his release it is claimed that 
he went to the Barry jewelry store and in- 
troduced himself as buyer for the Mutual 
Welfare 
buy several watches for the league to be 
given to the prisoner. The jewelry was 


jewelry 
established at 


a subway 


prove 


League. He said he wished to 
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given to him. He trapped himself when 
he went into the jewelry store a few days 


later and demanded a bracelet for a mem- 
lhe salesman could not 


Sing Sing 


i~ 


ber ot the league. 
understand 
could do 


what a 
with a bracelet, so they 
When 
Hotel 
tickets, s ; 

Mr. Hoyt has already been in touc 
the Interboro 
interesting 


prisoner in 
notified 
visited his 


; 
Seville thev tound a 


the police. detectives 
room in the 


number of pawn 


— 

ane 

re | 
= 
A 
sf 


people and promises some 
developments within the next 
In handling these matters Mr. Hoyt 
has had _ considerable 


W ¢ ek. 
experience, having 
been at one time chairman of a commuters’ 
committee which body was instrumental in 
securing a certain station on the New York 
New Haven & Hartford 
Hloyt intimates that he has facts and figures 
and knowledge in hand that makes him be- 


Railroad. Mr. 


+, 


lieve that if this matter is handled prop- 
erly the station will be secured. The peti- 
tion which will be presented to Frank 


Hadley, general manager of the Interboro 
Rapid Transit Co. requests that a subway 
entrance be established at Cortlandt St. and 
Maiden Lane. The petition also calls at- 
tention to the fact that Fulton and John 
Sts. station runs down practically to these 
corners and the extra expense to the rail- 
road to extend this station will be very 
sight. The petition also maintains that 
out-of-town people, travelers, and the aver- 
age uptown New Yorkers, not thoroughly 
conversant with all localities, do not imme- 
diately place a subway station at John St 
or Fulton St., but Maiden Lane and Cort- 
landt St. are known everywhere; and such 
a station the petitioners are certain would 
add greatly to the railroad’s business and to 
the satisfaction of the general public. 

The interesting and instructive group of 
antique watches collected by Willard H. 
Wheeler of Hayden W. Wheeler & Co., 
and which the jewelers of Connecticut and 
Pennsylvania have had the good fortune 
to inspect, has been placed on public ex- 
hibition at the Central Museum of the 
brooklyn Institute of Arts and Sciences, 
Brooklyn. lt 1s believed that occasion- 
will be removed for 
a short time to allow Mr. Wheeler to place 


ally each year they 


them on exhibition at jewelers’ conven- 
tions throughout the country. This ex- 
hibit comprises 97 old watches, some of 
them timepieces and some just ornaments, 
some with works as small as a dime and 
some as large as an alarm clock, but all 


evolution of the watch 
trom the clock and the hour-glass during 
the 300 years after the first watch was 
made by Peter Heinlein, or Hele, of Nurn- 
berg, about the year 1500. Although Mr. 
Wheeler has been collecting watches only 
20 years, he has almost completed a col- 
lection he thought would represent the 
early period of the development of the 
watch. Believing that a collection of more 
than 100 watches would be unwieldy in 
exhibition and tiresome to the person wh 
wished to inspect the antiques, Mr. Wheeler 
has decided not to expand his collection 
beyond that number. If he watches 
worthy of a place in the collection he will 
increase the number to 100. 

Crouch & Fitzgerald, 177 Broadway, have 


representing the 


sees 


THE 


retail 
the ground floor otf 
have taken an ofhce on 

their sample trunk de- 
partment. ‘hey will have their office and 
retail department on the ground floor. 

Santord Spit el, ot Santord Spitzel & 
Co., Antwerp, diamond importers, an- 
nounces that he has opened an office at 93 
Nassau St. 

During July and August the office of 
importers of pearls and 
precious stones, 9 Maiden Lane, will be 
closed all day Saturday. 


Goodtriend Bros.. 


l. Zackheim, a manufacturer of jewelry 
cases, formerly at 535 Cleveland St., Brook- 
lyn, is now located in new and larger 
quarters at 96 Maiden Lane. 

H. C. Kionka & Co. were recently in- 
corporated at Albany, N. Y. to deal in 
jewelry, watches, etc., in this city with a 
capital of $100,000 and not $10,000 as re- 
ported in these columns last week. 

The Waite, Thresher Co., 7 Maiden Lane, 
will close its office from July 1 to July 1/7. 
Henry G. Thresher of the concern was a 
visitor to New York last week and returned 
to Providence, Wednesday afternoon. 

L. Daneman H. I. Cramer, of the 
Sterling Jewelry C Dayton, O., are in 
the city on a buying trip and while here 


and 


king their headquarters at the office 
Moss & Bro., 54 Maiden 


are ma 
of Julius H. 
Lane. 

benefit of 
June 


ral assignment for the 
creditors made on luesday, 

by Magnus & Newcity, dealers in 
leather goods and jewelry novelties, 27 E. 


22d St 


\\ a “ 


Henry B. Singer is named as the 
assignee 

Louis dealer in diamonds, 
watches and jewelry, 148 Park Row, will 
spend a two weeks’ vacation at Fleishman’s 
Station, Catskill Mountains, and will leave 
Louis M. Prager in of the business 
during his a 

Notices were 


Rothman. 


charge 
bsence. 

sent to the trade during the 
that Bernard Salter 
who heretofore con- 


past week announcing 
and Morris Landau, 
ducted business under the style of the B. 
Salter & Landau Co., Inc., have dissolved 
the corporation and each will continue in 
business alone. 

on lhurs- 
50th anniversary of his 
Wards School, No. 40 

Mr. Gluck attended the 
graduation the Ward 
School, which is now known as the George 
W. Wingate School, located on E. 20th 
St., and made an interesting speech to the 
students. In his talk Mr. Gluck told of a 
number of incidents in with 
his life. A prominent Cleveland man also 
spoke. 

The New York branch of the American 
Electroplaters Society held a meeting, Fri- 
day evening, June 23, and installed the 
newly elected officers who will serve for 
the coming year. The installation exer- 


David L luck, 65 Nassau St.. 


da\ celebrated the 
craduation trom 
into ( 1ft\ College. 


exercises held at 


connection 
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tticers selected to 


ade the attairs ot the organization are: 
Ae amer, (| re-elect- 
Painter: financial 


( re-elected ) . 


President, Herman H. 

vice-president, John 
William 
secretary, l'rederick 
Stremel : 


assistant 


secretary, fischer, 
Haushalter: 


aTIMs, 


rect rding 
librarian, J. A 
Woillham 


John Sterling 


sergeant al 


Betts: sergeant at arms, 
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ued from page 78.) 


HE condition of 
the gem trade ot 
country 1s re- 


Another Great Gem 
Year. this 
reflected in the statis- 
tics ot the importations of precious stones 
at the port of New York, which were made 
public yesterday at the Appraisers Stores, 
and showed the imports for the fiscal year 
ending Saturday to have been among the 
largest on record. In fact the value of the 
importations, $44,887,826, stands second in 
the statistics of all years, the highest 
amount ever brought in in a fiscal year be- 
ing during 1913 when the value of the 
precious stones reached $48,788,997. 

The figures of Jewelry Examiner Tread- 
well intimate that the consumption of 
this country equally good 
both in rough and cut lines, the value of the 
cut precious stones and pearls being put at 
$32,924,775 and the value of the uncut 
stones, principally diamonds (duitable at 
10 per cent.) being given as $11,200,494. To 
this should be added the value of the rough 
gems tor commercial purposes (free of 
duty) which amounted to $762,557. 

A year ago the value of the cut precious 
and pearls amounted to but $11.,- 
274,152; the uncut precious stones (duitable 
at 10 per cent.) $3,233,235 and mechanical 
precious stones (free of duty) $193,460. In 
other words the condition of the gem trade 
has improved so as to increase the impor- 
tations over 300 per cent. and this despite 
the many handicaps which our importers 
and cutters have had to suffer in getting 
the character demanded by the 
American market. 

The following are the figures of the im- 
portations of precious stones at the Port 
of New York for the fiscal year since 1899, 
indicating how far above the average of the 
the 


gems in was 


stones 


. . 
YPOOdS Oo 


last decade were the importations of 
vear just closed: 


Year ended Tune 
** ++ ’* 


O45, 119, 
7.318.642. 
-2,938,531.62 
21,919,053.86 
sa + : oa. Co erm = —  hUhU U hy 


*é *¢ $s 


1899..... ; 18.035.801.94 


The figures for June reported by Jewelry 


Examiner Treadwell show the same _ in- 
crease as have the figures of the previous 


month, being of record-breaking variety. 
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1916. 


July 5, 


These give the total of $5,786,379 for the 
month as against a total ot $2,094,814 a vear 
ago. Last month’s Cut 
precious stones and pearls to the amount of 
$4,284,485 ; uncut (duitable 
at 10 per cent.) $1,343,722 and rough gems 
(free ot duty ), 


include: 


ngures 


precious stones 


tor conime rcial 
$158,172. 
Lhe June 
shown in the following table 
Uncut. Cut l otal 
_.*$1,501,894 $4,284,485 $5,786,379 
*286,332 l 2,094,814 
1.835.809 
5,102,917 
5,102,917 
3.856.816 
3,027,410 
3,626,362 
701,869 
2,414,367 
3,887,893 
3,442,043 
2,004,448 
2,660,676 


7 
s 
l, 
568,399 1,786,626 2,355,026 
he 
7 
i 
l 


purposes 


figures for past years are 


, 
SOS. 4827 


270,547 1,565,262 
1,182,742 : 
182,742 
629.949 a 
464,712 2,562,697 
816.886 2,809,475 
264,475 437,394 
665,012 1,749,355 


3.255.886 


Y20,175 
> 4 ’ = - 
3 20,1 /3 


226,866 


»,607,505 
053,682 
879,486 


149.097 943,922 2,093,019 
390.849 ,081,375 1,472,224 
523,718 2,100,450 
686,740 


1900 
— » 
§/6./ 32 


65 549 


1899 
, 


421,19] 


189OR. 


*Including gems for mechanical purposes. 








New Enterprises. 

Glen Cremer has established a jewelry 
store at Cashton, Wis. 

A new store has been opened at Stock- 
ton, Mo., by J. R. Sisney. 

H. C. Milligan has opened a jewelry and 
music store at Grant City, Mo. 

M. Schweller, jewelry dealer, has opened 
an office at 14 Maiden Lane, New York. 

B. Stark & Co. is the name of a new 
manufacturing jewelry concern at 17 N. 
State St., Chicago. 

\. G. Sanders is the name of a diamond 
to engage in business for himself at 
44 Eldridge St., New York. 

lhe MacNeil Jewelry Co., Boston, Mass.., 
new concern that has 


setter 


is the name of a 
engaged in business in that city. 

\. B. Richards and A. E. Von Harten 
have formed a partnership to engage in 
the optical business at Blackfoot, Ida. 








Business Troubles. 


4 é 
>. Baa 


Wight, Waterbury, Conn., 1s re- 
ported to be in bankruptcy. 

Benjamin Sisk, Madisonville, Ky., has 
hled a petition in bankruptcy. 

An involuntary petition in 
been hiled against W i. 
Rock, Ark. 

C. J. Thiry, Detroit, Mich., is in financial 
difficulties and an involuntary petition in 
bankruptcy has been filed against him. 


bankruptcy 


Bell, Little 


has 
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CONDITIONS 


TRADE 
several 
jewel \ 


show that the 
doing well in 


There are things that 


manutacturing business is 


the city for this season of the year. One is the 
large number of reports direct from manutactur 
ers stating that they are very busy, a numbe1 


stating that June has been the best June they eve 
had, or one of the best Junes they 
Another is the fact that now that the 
the year has come when most of the 
usually their semi-annual boiler 
tions, alterations, repairs, etc., a large number of 
manufacturers are to resume work at the earliest 
In the past the time for closing 
days extending from the 


ever had, eve. 
season Of 
factories 


close for inspec 


moment, 
has ranged from a few 
last of June or the first of July over the Fourth, 
to three weeks, The average time has been two 
weeks. While complete reports are not yet in, no 
company has reported a shutdown of three weeks 
this July, and there are more closing tor but a 
week or 10 days than there are two weeks. A num 
ber close for but a few days, and a few have put 
off their closing time to August. Some concerns 
have done this regularly, but this year there is a 


possible 


larger number. A number of concerns would not 
close at all if it were not that they are shut oft 
from power. Another thing which shows busi 


ness is good is the large number of advertisements 
in the local papers for jewelry workers. ‘This 
shortage is partly due to the fact that many jewelry 
workers are now working in munition plants, but 
it is due also to the better business conditions now 
prevailing. While the number of jewelry workers 
who have gone to the front is not large, their loss 


at this time when it is so difficult to get help is 
felt to a greater extent than it would usually. 
local retail jewelers have sold a_ considerable 


amount of 
wedding and 


goods during the past two weeks for 
presents, though the ag- 
gregate is not sufficiently large to be called a 
boom. Complaint has been made by many mer- 
chants along Broad St. at the large number of 
day-time parades held in connection with the cele- 
bration of the 250th anniversary of the founding 
of the city. 


graduation 


George W. Heath has been granted a 
patent for a pen clip. 

Charles Champenois, of Champenois & 
Co., and tamily are at their Summer cottage 
at Belmar. 

I. Loesser & Son, manufacturers of screw 
machine products, are now located at 42 
Walnut St. 

C. Ernest Cashmore, who recently 
opened a store at 214 Broad St., Elizabeth, 
has installed a large electric hanging clock 
and sign in front of his store. 

Robert I. Lee and John J. Bishop took a 
yachting trip on their yacht 7he Jade, from 
last Saturday to this morning, their ob- 
jective being the Atlantic Highlands. 

Jean R. Tack, retail jeweler at 857 Broad 
St., and one of the Newark representatives 
at the convention of the Associated Adver- 
tising Clubs of the World, has returned 
home. 

funeral for Levi A. 
a manufacturer of silver polish, was held 
on June 25 from his home, 70 Day 5St., 
Orange. Death was due to hemorrhages. 

Arthur W.*Theurer has just returned 
from an extensive trip through the middle 
west in the interest of Crane & Theurer, 
Inc., manufacturing jewelers at 68 Orchard 
>t. 

The Committee of One Hundred in charge 
of Newark’s anniversary celebration sent 
greetings to the convention of the Associ- 
ated Advertising Clubs of the World in 
Philadelphia last week. 

C. H. Anderson is going to take the line 
of the Hagerstrom Co., manufacturing 
jewelers, at 276 New Jersey Railroad Ave., 
in the west and south. Fred D. Smith, who 


services Hancock, 
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formerly carried the company’s line in the 
west, will carry the line in the eastern terri- 
tory. 

I. & FF. Felger, manufacturing jewelers 
at 42 Marshall St., have held up 
by inability to get materials on time that 
for the past six weeks it has been difficult 
to get orders out promptly. 

B. S. Whitehead was a member of the 
contest committee at the recent Automo- 
bile pageant in this city, and A. V. Ham 
burg, president of the Board of Trade, was 
a member of the reception committee. 

Curtis R. Burnett, of the American Oil & 
Supply Co., has been elected a member of 
the board of trustees of the Down Town 
Club for a term of three years. Jhe new 
trustees will elect the officers of the club. 

Oscar W. Kohn, of Kohn & Co., has re- 
turned from Lake Kezar, Me., where he 
had been on a fishing trip. When Mr. Kohn 
left Newark a month ago he went to Great 
Lake Stream, and after staying there a while 
went to Lake Kezar. Edmund P. Kohn has 
gone with his family to Avon-by-the-Sea. 

Alex Loeb is now the sole proprietor of 
the business formerly known as Alex Loeb 
& Co., and has moved to a new store at 
11 Central Ave., which is developing into 
a new business center. In addition to the 
retail jewelry business which he is carry- 
ing on he will also continue to conduct a 


been so 


jobbing business in belts. 

When the Arch Crown Mfg. Co. re-opens 
its factory after its usual July shut-down, it 
will go on the eight-hour basis. This com- 
pany reports one of the best Junes in its 
history. This was in part due to the fact 
that its prices were to be raised on July 1, 
and some purchased in June so as to get 
goods at the old prices. 

Frank Holt & Co., retail jewelers at 739 
sroad St., last week had on display in one 
of their windows the medals furnished for 
the municipal Fourth of July canoe regatta 
at Weequahic Lake. This contest is one of 
a number being held during the Summer in 
connection with the celebration of the 250th 
anniversary of the founding of Newark. 

Charles F. Moore, of Schmitz, Moore & 
Co., manufacturing silversmiths, at 407 Mul- 
berry St., has sailed from New York for 
Galveston, where he will visit the trade in 
the interest of his concern. He will then 
travel through other parts of the south. 
J S. Mayer will leave for a trip through 
the middle west, starting from Cleveland on 
July 10. 

A large mass meeting of the striking ma- 
chinists of this city will be held within a 
few days. The machinists have planned to 
hold a tag day to raise funds to aid them 
in their strike. No more men have been 
called out of factories in Newark and 
vicinity within the past few days. No more 
manutacturers have met the demands of the 
strikers for an eight-hour day within the 
past few days. 

Henry H. Holbert, who has returned from 
a trip through the eastern territory for Kohn 
& Co., manufacturing jewelers at Camp and 
Orchard Sts., is now at Culver’s Lake, N. J.., 
on his vacation. James J. Doll is at present 
covering the Texas trade for his firm. The 
Mexican war agitation has not hurt busi- 
ness there, he writes, business being very 
good. The idea of war with Mexico seems 


to be popular, he states. 
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J. H. Meyer, of the jewelry and ring man- 
ufacturing tirm of Meyer & Gross, 407 Mul- 
berry St., is spending his vacation at At- 
lantic City. There will be no change in the 
traveling force of this firm during the com- 
ing season. I. J Gross will cover the east- 
ern territory, Ben Levy will visit the trade 
in the middle west, Milton Meier will cover 
the trade in the Kansas City territory, and 


leo Meier in Ohio and Indiana. 


Wiegand & Co., manufacturers of jewelry 
findings at 112 Arlington St., have sent out 
plans for estimates for the erection of a 
two-story brick factory building in Spring- 
field Ave., near the Orange road. The build- 
ing will have a frontage of 26 feet, and will 
be made of Harvard tapestry, red brick with 
‘There 


The 


trimmings of marble and limstone. 
will be a deck root of Spanish tile. 
building will be 150 feet in depth. 

Funeral services for Charles Schroeder 
were held from the home of his son, Charles 
Schroeder, Jr., 271 Chadwick Ave., Newark, 
last friday. Interment 
Cemetery. Mr. Schroeder’s two sons, Charles 
Schroeder, Jr., and J. Schroeder, are both 
connected with the Hagerstrom Co., jewelry 
manufacturers at 276 New Jersey Railroad 
Ave., the first as president of the concern, 
and the vice-president. Mr. 
Schroeder died of acute indigestion. He 
had never been sick up to the attack which 
suddenly ended his life. 


was in Evergreen 


second as 


Strobell & Crane, manufacturing jewel- 
ers, Kinney and Orchard Sts., have reorga- 
nized and incorporated. The officers of the 
company are, president, Charles H. Crane; 
vice-president, William H. Gregory; secre- 
tary, Miss Elizabeth W. Blue, and treasurer, 
William M. Belke. George H. Strobell has 
retired from all active interest in the busi- 
ness and is succeeded by Mr. Belke. Mr. 
Gregory has represented this firm in the 
west for many years and, although elected 
vice-president, he will still continued to 
cover this territory. Miss Blue, the secre- 
tary, has for many years been in charge of 
the ‘office. 

Vice Chancellor J. E. Howell on Tuesday 
of last week accepted the offer of the sale 
of all the machinery, tools and office fix- 
tures of the Garland-Fisher Co., manufac- 
turing jewelers at 532 Mulberry St., which 
recently went into receivership, to Frank C. 
Shinn, for the sum of $900. When the re- 
ceivership was asked for these were listed 
as worth $12,000 under the head of assets: 
In the first report and inventory of Charles 
Blake Carrington, receiver for the Garland- 
lisher Co., the machinery, tools and office 
fixtures were valued at $1,082. On June 9, 
1916, Frank C. Shinn, who was a salesman 
for the Garland-Fisher Co. before it went 
into bankruptcy, wrote to the receiver offer- 
ing $900 for all of the machinery, tools and 
office fixtures of the company. This was not 
far below what the receiver had appraised 
them at, but was far below the estimate of 
the complainant, Adam Fisher. The re- 
ceiver therefore put the matter of accepting 
the proposal of Mr. Shinn up to the Court 
of Chancery, which accepted it. Mr. Car- 
rington, the receiver, is gradually disposing 
of the stock of the bankrupt company. He 
has practically disposed of the unset stones 
and part of the finished goods. He has 
several offers pending for parts of the 
finished goods. 








Robert L. Coates, with L. P. White, was 
on a business trip to Washington last week. 

Charles O’Bryon and William Williams 
pent the lkourth ot July holidays at 
\valon. 

rank Davis, 10 S. 
52nd St., has opened an art store at 520 
Walnut St. 

W. A. Blaker, with } kt. Wilde, 929 
Chestnut St., has opened a store and office 
at Wildwood tor repair work. 

Howard Lassen, 5008 Germantown Ave., 
started on an automobile trip to California 
last week. He will be gone several months. 

| oF 713 Sansom St., fell last 
week receiving injuries including a broken 
shoulder and broken knee 


Davis, son ot I. L. 


Sandoz, 


rib, dislocated 
Cap. 

Bert Buzby, with his tather, J. B. Buzby, 
1336 Columbia Ave., left last week to take 
his tamily to Niagara Falls where they 
will spend the Summer. 

[he driver of a large 
control of his 
into the 
Samuel 


truck lost 
machine last week and 
window of the jewelry 
Deutsch at 8th and lonic 


auto 


crashed 
store of 
Sts. 

Fred P. Carter, of Binghamton, N. Y. 
was a delegate to the convention of the 
Associated Advertising Clubs of the World. 
During the convention the Jewelers’ Club 
held open house. 

C. O. Montgomery, with J. E. Caldwell 
& Co. was in charge of a branch at An- 
napolis during June. Next fall Mr. Mont- 
gomery will visit the Naval Academy at 
least once a week. 

All the members of the Wholesale Jewel- 
ers Association of Philadelphia closed 
their stores at noon Saturday and gave 
their employes a holiday until Wednesday 
after the Fourth of July. 

Haussmann & Co. were given an honor- 
able mention for their window display of 
nationally advertised goods offered by the 
Quoin Club in connection with the con- 
vention of the Associated Advertising Clubs 
ot the World held in Philadelphia last 
week, 

John Breyer, with the material depart- 
ment of M. Sickles & Sons, was married 
June 28 to Miss Mary E. Slemmons. Wil- 
liam Waples with Charles O’Bryon & Co., 
was the best man. The bride and bride- 
groom are spending their honeymoon at 
Niagara Falls. 

One of the most daring attempts to rob 
a jewelry store recently was attempted Sun- 
day a week ago when safe crackers at- 
tacked the jewelry store of Robert L. 
Saunders, 13 S. 8th St. The robbers were 
foiled in their work by Mr. Saunders him- 
self. It appears that the yeggman hired a 
vacant store next door and after whitening 
the windows erected a scaffolding to make 
their work even more secure. Then on the 
Sunday morning in question they began to 
rip a hole in the wall between the two 
buildings. Mr. Sautnders was at work in 
the back part of the store and did not pay 
the slightest attention to the noise next 
door believing that workman were erecting 
something for the new tenants. It was 
not until the plastering fell in a hunk on 
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to the floor in his store that he was aroused. 
At the time the crooks SaWw Mr. 
Saunders made a taking 


same 

and 
Mr. Saunders a moment or two to get out 
Ol his locked Store Up 2¢ investigation the 
police found a full set of sate cracking tools 


getaway, it 


and nitroglycerine 








W. Hughes, a Havre De Grace jewel- 
er, Was local trade the past 
week. 

Gustav Ek. Klemm, with Jenkins & Jen- 
kins, has returned from Philadelphia where 
to attend the convention of the 


Advertising Clubs of the 


visiting the 


he went 
Associated 
W orld. 

LD). Fk. Hinkins, Winchester Va., who was 
formerly in business at Berryville, spent a 
few days here the past week on business. 
Ht. A. Seabridge, Washington, was another 
ot Baltimore’s visitors the past week. 

Charles J. Harper, a Salisbury jeweler 
who is chairman of the State board of 
Moving Picture Censors, has gone back to 
his old home town to spend the holidays, 
and attend to some needed business affairs. 

The C. C. Crooks Co. moved last Friday 
from its old location on Baltimore St., to 
the new home at 107 N. Howard St., but 
have found it necessary to postpone the 
official opening until next Saturday owing 
to not getting decorations completed in 
time. 

Jenkins & Jenkins, silver and _  gold- 
smiths, 315 N. Charles St., have just com- 
pleted another very handsome and expen- 
sive chalice that 1s to be presented to a 
Catholic institution in this city. There are 
two diamonds in this chalice that are worth 
$1,500, and there are 28 other diamonds and 
30 pearls, and all in all the chalice is valued 
at $4,000. 

Charles C. Crooks, a jeweler who re- 
cently retired from the business and who 
is now representing a big insurance com- 
pany was adjudged a bankrupt last Thurs- 
day by Judge Rose in the United States 
District Court. The assets are given as 
$359 and his liabilities as $14,754. Until 
several months ago Mr, Crooks was in 
business for himself on Fayette St. near 
Liberty St., but closed that business out. 

Thomas Parker, a colored man is being 
held on $100 bail to answer the charge of 
the' larceny of a diamond ring valued at 
$100 from S. & N. Katz, 105 & 107 N. 
Charles St. It seems from the testimony 
that Parker purchased the ring from the 
jewelers on the installment plan, and re- 
turned later and claimed that the ring was 
too small. He was accommodated with 
another ring of the right size, but it is 
said he failed to return the first ring. 

Harry E. Tieperman, manager for Leon 
Levi’s big Lexington St. store foresaw the 
opportunity for extra sales in wrist watches 
and amber glasses to the boys in the Mary- 
land National Guard, and sent Fred Peusch 
to the Laurel Camp the past week with a 
supply of wrist watches, and several grades 
of diffused glasses along with a supply of 
little enamel American flag buttons. The 
venture proved a success, and Mr. Peusch 
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reports a big sale in glasses, especielly those 
of the better grade. Wrist watches have 
become very popular with the soldier boys, 
and all the local jewelers are advertising 
and displaying them. 

Jacob Engel, head of J. Engel & Co., has 
arrived from Atlantic City where he went 
with a number of other Baltimore jewelers 
to attend the annual convention of the Na- 
tional Wholesale Jewelers’ Association. Mr. 
Kkngel delivered a speech there on “Cash 
Discount” that was published in last week’s 
issue Of [HE JEWELERS’ CIRCULAR, and on 
his arrival home spoke very enthusiastically 
of the convention, claiming it should prove 
a benefit in one way or another to all who 
attended. Sig. Harris, who has been with 
the firm as bookkeeper for a number of 
years, has left to go into business for him- 
self as a gent’s furnisher on N. Gay St. 

Fr. J. 


terations 


Euler, has about completed the al- 
and installed the fixtures at his 


new store at Howard and Mulberry Sts., 
that gives him one of the cosiest and best 


thoroughfare. 
and out are 


appointed stores on this 
Both show windows inside 
made of solid mahogany with leaded glass 
top lights, while all the interior cases, both 
show cases and wall cases are also made ol 
mahogany. A large circular clock tops off 
the wall case in the rear of the store. ‘The 
watchmaker has an abundance of light, be- 
ing situated at the large window on the 
Mulberry St. side, while Mr. Euler’s per- 
sonal bench is located at the right of the 
door as you enter. The wall case behind 
the show cases covers the entire length and 
is an open affair on which is displayed 
clocks and ornaments, J. F. Andreae the 
optician who shares the store with Mr. 
Kuler has a very neat consultation stand to 
the left of the entrance, while his examin- 
ing and consultation rooms are in the rear 
of the main jewelry store. 

The city is fast taking on its decorative 
garb for the national convention of Elks 
that begins on July 10 and lasts until July 
16. The local jewelers are particularly in- 
terested in making the affair a success, as 
there are many that belong to the order, 
and they expect many jewelers from all 
over the country to visit the city at that 
time. Among those who are aiding in dif- 
ferent ways to raise funds, or entertain are 
Leon Levi, Gustav Klemm and Jacob Engel. 
The Court of Honor is completed on the 
Court House Plaza, and is without doubt 
the most elaborate and striking Court of 
tlonor that has ever been attempted here. 
There is a magnificent center pavilion ap- 
propriately decorated with emblems, while 
all the surrounding space has been parked 
off and sodded with real grass, while there 
will be handsome electric fountains with 
many colored lights, and walk ways lead- 
ing through all this to the main pavillion. 
There is a beautiful pagoda all in white 
extending the full square on top of which 
have been arranged boxes of growing vines, 
flowers and ferns, that hang down in pro- 
fusion all along this walkway. There are 
an abundance of emblems of the Elks with 
many life size white statues of the Elk 
arranged about the sides. There will be 
two large arches at each end of the square 
on Fayette St. between Eutaw and Howard 
where the handsome new home of the Elks 
has been built. 
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TRADE CONDITIONS, 


Many Pittsburgh jewelers have enjoyed as much 
business the first six months of this year as they 
did the first nine months of last year, which if this 
rate is maintained means a big increase in trade. 
The indications are that there will be a 100 per 
cent. increase for the remainder of the year, if 
not more. There are many reasons for this, but 
chief among them is the fact that wage earners 
are receiving the highest scale of wages in the 
history of this industrial district, the greatest 
manufacturing center in the world. What jewel- 
ers are particularly satisfied about is that the com- 
ing holiday trade will have no equal. One of the 
best known jewelers in Pittsburgh told THe 
TEWELERS’ CIRCULAR correspondent within the last 
few days that if there should be a war between 
this country and any foreign power, the work- 
men of this district would have more money by 
holiday time than they would know what to do 
with, for men working on munition contracts earn 
even $8 a day without any difficulty and double 
nav for working on Sundays. Some earn even as 
much as $20 a day, but this, it is assured, is not 
soing to last forever. It, however, must be borne 
in mind that by no means is a large percentage 
making such wages. but the steel men, owners in 
particular, are reaping a big harvest, and it is be- 
lieved that many expensive articles will be sold 
this Christmas, because men will have money to 
buy. Dealers are urged to buy good salable stuff 
and to lay in a stock sufficient to supply their 
trade. Buying early also is urged, but the great 
trouble now is to get goods. Certain grades of 
goods have been short for some time, as already 
set forth in this column. 


Mr. Murray of the Henry Wilkens Co. 
is in Chicago on business and pleasure for 
that concern and himself. 

Louis DeRoy spent the Fourth of July 
in Atlantic City with his father, Joseph 
DeRoy, who is recuperating there. 

Wallace L. Miller, Cincinnati, O., 
represents Sam F. Sipe on the road, has 
been spending a few days in Pittsburgh. 

Numerous stores are being closed at 5 
p. M. and this plan will be continued until 
Sept. 1. Some of the wholesale houses are 
being closed at 1 p. mM. Saturdays as well 
as a few retail stores. 

H. B. Hayes, formerly a member of the 
Hardy & Hayes Co., arrived here Monday 
to spend a few days in Pittsburgh among 
his friends. He and his family are on their 


who 


wav from North Carolina to Falmouth, 
Mass., where they usually spend the Sum- 
mer. Mr. Haves recently sold his interest 


in the Hardy & Hayes Co. to G. Warren 
Wattles. 

At the present time the Tax Commission 
of Pittsburgh is considering a lot of ques- 
tions that bear directly on the jewelry trade, 
among them the taxing of itinerary and 
temporary merchants—men who come into 
the city for a few weeks and then move out. 
The Chamber of Commerce representatives 
inquired regarding this feature a few days 
ago and were informed that the commission 
has such a tax in mind. 


The Crescent Loan Co. announces that 
it has taken the second floor of 6229 
Frankstown Ave., in addition to an entire 
building which is now occupied. Louis 
Shoop. the manager, has also taken com- 
plete charge of the optical department. 
Albert A. Hirsh, formerly of 302 Wabash 


building, is now with the concern and has 
taken charge of all repair work, in addition 
to being the diamond buyer. The concern 
has equipped the entire second floor as a 
jewelry factory. Howard Power has taken 
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charge of the credit accounts, and Mr. 
Shoop, the manager, reports that business 
has been very good. 

The trade extension committee 
Chamber of Commerce and the _ trade 
boosters who went on the recent tour 
through Ohio and this State, held a 
luncheon in the Fort Pitt Hotel last week 
at which time Sam F. Sipe made a short 
address and a report on the publicity ob- 
tained. B. K. Elliott was also called on 
for remarks. Mr. Elliott was _ recently 
elected president of the Rotary Club of this 
city, composed of hustling Pittsburgh busi- 
ness men. 


of the 


Sam F. Sipe and Mrs. Sipe leave here 
next week on a seven weeks’ western trip. 
Their itinerary calls for a visit to the 
Grand Canyon in Yellowstone Park, and 
from there they will push on to Spokane, 
Portland, Seattle, Vancouver, Glacier, 
Banff and Winnipeg. Mr. Sipe carries 
credential from Col. Samuel Moody, gen- 
eral manager of passenger traffic of the 
Pennsylvania Lines, who is a_ personal 
triend, which insures Mr. Sipe every cour- 
tesy and comfort at the hands of all rail- 
road men over whose roads he and Mrs. 
Sipe will travel. N. B. Eltinge, president 
of the Jewelers 24-Karat Club of Phil- 
adelphia, was in Pittsburgh last week and 
called on Mr. Sipe. 

The cornerstone of the Chamber of 
Commerce building will be laid Saturday 
of this week and the indications are that 
the jewelers will be out in force on this 
occasion. The cornerstone to be laid is 
said to be the largest in the world and 
the box containing the objects that will be 
planted within the big piece of granite 
will be constructed of aluminum. A pa- 
rade will precede the laying of the stone, 
the first function of the day, however, being 
a luncheon at the Fort Pitt Hotel. The 
stone will be laid at 3 p. M. and prominent 
persons will make addresses. 


As was stated in last week’s issue of 
THE JEWELERS’ Circucar, the United Jewel- 
ry Co. is offering 50 cents on the dollar. 
Milton Myer, who is credited with owning 
one share in the company, was seen at 515 
Wylie Ave. and questioned regarding the 
matter, but Mr. Myer gave Tue Jewetr- 
ERS’ CrRCULAR correspondent assurance that 
he did not even know that the company is 
offering a settlement, until so informed 
by the correspondent. The United 
Jewelry Co. occupied a portion of the 
building vacated by the Rosenbaum Co. de- 
partment store owners, following that con- 
cern moving to its own new building in 
6th St. Early last Spring, the United 
Jewelry Co. closed up its place. Mr. 
Myer said today he did not know where 
the stock was moved to. The owners of 
the incorporated concern’s stock are said 
to be S. Wineberger, who owns 25 shares 
Emanuel Shenken 24 shares and Mr. Myer 
one share. When the United Jewelry Co. 
opened at Fifth Ave. and Market St., the 
store formerly occupied by the Rosen- 
haum Co., it was announced in Tue 


JeEWweELers’ CrrcuLar at the time that the 
concern would only be there temporarily. 
There are said to be several large Pitts- 
burgh creditors. 
questioned by 


Attorney Goldsmit when 
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correspondent said that the United Jewelry 
Co.’s business was being wound up. He 
said that the concern did not owe more 
than $1,500 and that some of the smaller 
stockholders are endeavoring to liquidate 
the business and that they would succeed 
in doing so. 








Lancaster, Pa. 


H. P. Lederer, New Providence, was 
married recently to Miss Mary E. Huber 

Jeweler C. P. Livengood, rms, 
with his father, motored here last week for 
a visit. 

Charles E. Johnston, a former Lancaster 
watchmaker, has enlisted with the National 
Guards called out in Ohio. 

FE. Glenn Huggins, Hendricks, W. Va., 
went to Morgantown, W. Va., last week to 
enlist in a company of which he was for- 
merely a member. 

Benjamin Lichtenstein last week visited 
his brother-in-law, jeweler, A. M. Kaplan. 
at Williamsport. He also visited William 
Sacks, Harrisburg. 

H. W. Flinchbaugh, Manheim, has just 
installed a wireless station at his store, 
from which to receive correct daily time 
from Washington, D. C. 

G. William Reisner has just filled orders 
for seal goods for the Harrisburg Normal 
and Industrial School, of Harrisburg, Va., 
and club pins for the Grand River Institute, 
of Austinburg, O. 

Oscar A. Smith of Smith Bros., secretary 
of the Lancaster Advertising Club, was a 
delegate last week to the big convention at 
Philadelphia, held by the Associated Ad- 
vertising Clubs of the World. 

EK. E. Harry I. Sieber, manager of 
Sieber’s optical parlors, has gone out with 
Company K, Fourth Regiment, National 
Guards of Pennsylvania, Lancaster, now a 
part of the American regular army as sec- 
ond lieutenant. 

Numerous applications for  substitues 
have been received at the Ezra F. Bowman 
Technical School from jewelers in many 
places, to take the places of employes who 
have enlisted for service on the Mexican 
border, or wherever the National Guards 
may be sent. 

In the recent golf tournament between 
teams of the Lancaster and York Country 
Clubs Percy L. Appel of W. W. Appel & 
Son played on the Lancaster team, the cup- 
winner. For the men’s foursomes the prize 
cups and medals were furnished by the 
jewelry firm named above, and they fur- 
nished the cups for the Fourth of July 
golf tournament at the Lancaster Country 
Club. 

It will be of interest to the traveling 
representatives to learn that commencing 
July 5 all stores in Lancaster will close at 


soswell, 


> P. M. every day except on Friday and 
Saturday during July and August, until 
Sept. 5. They will close every Friday at 


12 noon, commencing July 7, up to and 
including Sept. 1, and will close on Labor 
Day, Monday, Sept. 4 all day. Lancaster's 
Fall Opening, or Fashion Show, will be 
held Sept. 13, 14 and 15. 








The establishment of R. S. Yeargin, Iva, 
S. C., was recently burned out. He has 
insurance for about $4,000. 
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To Keep Your Watch 
Stock On The Move 


—concentrate on one good line—the 
one you think the best—and push it 
hard. 


You know the sizes and grades your 
trade demands. Stock accordingly. 
Then go after the watch business 
energetically—don’t wait for it. 


You'll be surprised how your watch 
stock moves when you get back of 
one line. Do you know why fr 


Simply because you will have a small 
compact stock which will need con- 
tinual renewing to keep it complete. 
You'll see it turning. That’s an 
incentive for harder work—and the 
secret of many a jeweler’s success. 


So why deny yourself the satisfaction 
of keeping your watch stock on the 
mover The satisfaction will be yours 
in continually increasing measure if 
you make the _ Illinois-Springfield 
your exclusive line. 


ILLINOIS WATCH COMPANY 


SPRINGFIELD 
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Chicago Notes. 


H. E. Jones, of the Wadsworth Watch 
Case Co.. Columbus Memorial building, has 
returned from a recent business trip. 

The salesmen of the Norris, Alister- 
Ball Co. are now in their territories, and 
are out for records on Fall business. 

Sol Hess. of Rettig, Hess and Madsen, 
7 W. Madison St., reports a first 
business the company. Salesmen 
now in their territories, after returning to 
the main office for a conference. 


class 


for are 


August Wahlstrom, father of Albert 
Wahlstrom, with the Uhlemann Optical 
Co., died here last week. The deceased 
was 71 years old. The funeral was held 
on Wednesday at 3107 Lyndale St., and 
the interment at Forest Home Cemetery. 

Edward Ertle, formerly assistant buyer 
to J. F. Flynn at Kaufman Bros. in 


Pittsburgh, has become assistant to John 
Ling, buyer of cut glass and art goods for 
Mandel Mr. Ertle was formerly 
with Gimbel Bros. in New York. He 1s 
well known to the local jewelry trade. 

\. Beckwith, recently opened a 
jewelry store near the Rex Theater at 5. 
Ave. and W. 69th St., has finished 


Bre Ss. 


who 


Racine 


his interior decorations and the arrange- 
ment of his stock. He has a small space, 
but says he has done a banner business 


ever since the opening, several weeks ago. 


\ccording to a statement which has just 


heen made public the sales at the mail 
order house of Sears, Roebuck & Co. sur 
passed by almost 25 per cent. all records 
of the company in a similar period. Sales 
so far total $65,735,000, indicating a total 
of $130,000,000 for the year, an amount 


$25.000,000 greater than in 1915. 

The jewelers all took good outings on 
the Glorious Fourth, but owing to the fact 
that the jewelers’ picnic is on the schedule 
next week few of them over-exerted them- 
the day. Placards 
have been hung 1n 


selves in celebrating 
“hoosting’ the picnic 


the Mallers building, the Heyworth build- 
ing, the Silversmiths’ building, and several 
other buildings devoted to the jewelry 
trade. 


The 24-Karat Club is still seeking to find 
some means of reforming the china clubs 
conducted in the neighborhood sections of 
the city. On account of their methods these 
clubs have in the past brought a great deal 
of discredit on the legitimate jewelry trade, 
and the members of the 24-Karat Club are 
now making an investigation to deter- 
mine what can be done in the way of se 
curing regulation. 








I’, M. Hickok, assistant secretary of the 
Jewelers’ Association, is spend- 
ing his leisure time in trying to resurrect 
the pitching arm of his halcyon days in 
athletics. The old “soup-bone” is respond 
ing nicely, and F. M. declares that he ex- 
pects to last a few innings, at least, against 
such sluggers as Will Juergens, Sol Hess, 
Sol Kaiser and others, who will be out in 
their swatting clothes at the jewelers’ pic 
nic. 

Lebolt & Co., jewelers at State and Mon- 
roe Sts., have a feature display in their 
windows, the catch of which is a series of 
pictures of actresses now playing on the 
local The pictures mounted 
in heavy silver frames, and are drawing 
the crowds to such an extent that the traf 


Chicago 


boards. are 


lic policeman on the corner is said to be 
undecided reluctance to inter- 
fere with business enterprise and a 
sense of duty in enforcing the regulations. 


between a 


F00d 


Two men walked into the jewelry store 
of Charles FE. Graves & Co., at Madison 
St. and Wabash Ave., one day last week, 
and asked to see some diamond rings. 
When they left the clerk discovered that 
a ring valued at $1,350 was missing. The 
matter was not reported to the police for 
hours after it happened, as a 
private investigation into the theft was at- 
tempted. Only after it became clear that 
nothing.would be accomplished by this 1n- 
vestigation were the police called into the 


several 


The men suspected were well dressed 
and failed to arouse the suspicion of the 
clerk who waited on them. 

William F. Juergens, president of the 
Chicago Jewelers’ Association, announced 
after investigating the plans of other busi 
ness houses in the loop district, that mem- 
bers of the Chicago Jewelers’ Association 
would be expected to close on July 3. Only 
such houses as were forced to keep open 
on account of the peculiar nature of their 
business were unable to meet the general 
sentiment. The hot weather and the gen- 
eral wish for a vacation at this time, played 
a large part in inducing employers to grant 
a double holiday. 


CASC, 








St. Joseph, Mo. 


M. Queen, engraver, spent the week-end 
with his brother at Nevada, Mo. 

Wm. N. Rhowedder will spend the com- 
ing week at Rockport, Mo., with friends. 

Mr. and Mrs. Wm. Hiles, City, 
la., spent several days here recently with 


their Wm. F. Hiles. Mr. Hiles of 


Sioux 


son, 


having 


' retired jeweler. 
been in that business for 44 years. 

W. G. Pollock, engraver, has recently 
accepted a position with the Hiles Jewelry 
Co. 

Abe spending 
several weeks at Excelsior Springs before 
opening their new jewelry store at Omaha, 
Nebr. 

The fifth division, in which the jewelers 
were represented, received third prize for 
the marching in the preparedness 
parade held here June 28. 


Sioux City 1s a 


Leibowitz and wife are 


hest 








Atlanta, Ga. 


TRADE CONDITIONS, 


The general tone of business in this city in the 


retail jewelry stores is considered good, and with 
bbers mail orders are considerably heavier than 
the corresponding month of last year. Everybody 
takes an optimistic view of future results, 
Charles Crawford has opened a new 


jewelry store at Batesburg, S. C. 
\Ir. Solomon of Wiegand & Co., Newark, 


N. J., was calling on the jobbing trade last 
week. 
G. C. Cooper has moved his stock from 


St. Matthews, S. C., and opened a new store 


in Monticello, Ga. 
\iax E. Grimes, Statesboro. Ga.. and 
A. N. Shackleford, Lawrenceville, Ga., 


visited the city this week. 

J. Herron & Co., 2% Peachtree St., find 
business so good they have added Henry C. 
berger to their sales force. 

Oliver N. Ewing, of Ewing re- 
turned Saturday from a very successful 
trip through Georgia and South Carolina 
for his firm. 

W. D. Cleary, who is a traveling repre- 
sentative of W. E. Taylor Co., Ince., 111 
Exchange PI., New Orleans, La., is spend- 
ing his vacation in Atlanta with his wife. 

KF. W. McDowell, engraver, for some 
time with Davis & Freeman, has accepted 
a position with Myron E. Freeman & Bro., 
who are installing a well equipped work- 
shop. 

Paul Faison, a well known trade jeweler 
of 36% Whitehall St., is moving his shop 
and adding modern equipment in the base- 
ment of May Bros.’ new store at 19 Peach- 
tree St. 

\tlanta had a gigantic “Preparedness 
Parade” on July 4, and H. A. Maier, head 
of one of the city’s leading retail jewelry 
stores, Maier & Berkele, Inc., 31 Whitehall 
St., was enthusiastically rounding up every- 
hody connected with the trade to make a 
showing on that date. 


Bros.. 
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Edwards - Ludwig - Fuller 
Jewelry Co. 


(Formerly EDWARDS & SLOANE JEWELRY CO.) 
WHOLESALERS OF 
Jewelry, Watches, Diamonds, 


Clocks, Silverware, Cut Glass, 
Tools, Materials, etc. 


Catalog on Request 




















W. H. Joers E. O. Baumgarten 


Hoefer Jewelry Company 


WHOLESALE 


WATCHES 
DIAMONDS 
JEWELRY 


MERRY BUILDING 


No. 1009-11 Walnut St., KANSAS CITY 

















July 5, 1916. 

















Enamel Ring Mountings 
All Platinum Mountings 
Platinum Inlaid Mountings 
Platinum and Gold Mountings 


Original and artistic designs that will ap- 
peal to your customers. 

People want something out of the 
ordinary. 

We are specializing in this line and are 
prepared to send convincing designs any- 
where on request. 

Don’t overlook this opportunity for 
profitable business. 


MEYER JEWELRY CO. Kansas City 
Boley Building 























GOOD QUICK REASONABLE 
WORK SERVICE PRICES 


hk ft 


Our 3 Best Points 





Porter & Wiser Jewelry Co. 


Manufacturing Jewelers, Engravers, Repairers 


Evans Building, Kansas City 
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louis Kuesel, of Kuesel Bros. Co., 2U8 
Enterprise building, is spending his annual 
vacation at Okauchee Lake, Wis. 

I. ke. Kiehl, Waukesha, Wis., called on 
the Fink-Boszhardt Co., 510 Enterprise 
building, during the week to examine the 
new Fall goods. 

Albin Engebretsen, who conducted a re- 
tail jewelry store at Wilton, Wis., until 
recently, has become associated with Carl 
C, Coe, Cashton, Wis. 

According to reports received by local 
wholesalers and jobbers, the Warren 
Jewelry Co., Calumet, Mich., moved into 
new quarters at 216 5th St., in the Gilbert 
building, July 1. 

Alfred W. Fuchs, 1403 Green Bay Ave., 
Milwaukee, is making a visit to eastern 
cities with his wife. Although this is his 
annual vacation trip, Mr. Fuchs will visit 
the eastern markets in behalf of his busi- 
ness, 

Visitors who registered with the O. H. 
Bingenheimer Co., 308 Enterprise building, 
during the week included L. H. Giddings, 
Bruce; John Armbruster, Cedarburg; 
Charles Keller, Appleton, and Peter Egloff, 
Khinelander. 

Oscar Lempke, who has been connected 
with the Doering Jewelry Co.’s store at 
serlin, Wis., for many years, has severed 
his connections with that concern. Mr. 
Lempke has accepted a position in his old 
home town, Stevensville, Mich. 

Charles H. Wolter has opened a jewelry 
store in the Arthur building, 925 Milwaukee 
Ave., South Milwaukee, Wis., which has 
been remodeled for his occupancy. Mr. 
Wolter formerly conducted a jewelry es- 
tablishment at 2804 North Ave., Milwaukee, 
for many years, 

Herbert P. Leininger, De Pere, Wis., and 
Miss Hattie E. Ehrfurth, Green Bay, Wis., 
were married on Tuesday, June 20, at the 
home of the bride’s parents in Green Bay. 
Following a reception, the young couple 
left on a wedding trip, after which they 
returned to De Pere and are residing on 
Sth St., on the west side. 

Glen Cremer, who has been studying the 
jewelry and watchmaking business in this 
city for some time, has, with his brother, 
Sylvester Cremer, opened a new retail 
jewelry store at Cashton, Wis. A store in 
the Gransville Hall building has been re- 
to accommodate the new estab- 
lishment. A music store will be operated 
in connection and will be in charge of 
Sylvester Cremer. 

H. T. KinseJJa, optometrist, who has 
been located at 206 Alhambra _ building, 
with T. O. F. Randoiph, is now located 
with Charles D. Waugh in his new place 
on the ground floor of the Pabst building. 
Mr. Randolph, who was formerly inter- 
ested in the Federal Optical Co., manufac- 
turing and wholesale opticians in the Cas- 
well block, is said to be preparing to estab- 
lish a new wholesale and manufacturing 
business in Milwaukee. 

Mrs. Joseph E. Dupont, wife of a retail 
jeweler of Kewaunee, Wis., recently under- 
went a serious operation in a Green Bay 
Mrs. Dupont is now recovering 


modeled 


hospital. 
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and expects to return home within a few 
days. During the time Mr. Dupont was at 
Green Bay at the bedside of his wife, Henry 
Charlier, of Denmark, Wis., assumed charge 
of the store at Kewaunee, while Mrs. Char- 
lier was in active charge of the Charlier 
jewelry store at Denmark. 

Francis F. Cobabe, who has conducted 
the optical department at Gimbel bros. de- 
partment store here, for the past 14 years, 
moved into new and larger quarters in the 
Empire building, 194 W. Water St, on 
Saturday, July 1. The new establishment 
will embrace both wholesale and retail 
business in the optical line. In addition, 
Mr. Cobabe announces the opening of a 
kodak and camera department which will 
be in charge of Chester Cook, who has been 
in charge of a similar department at the 
Boston Store, Milwaukee. 

The jewelry trade of Milwaukee and 
other Wisconsin cities will be represented 
in Mexico if war is declared. lollowing 
the President's order for general mobiliza- 
tion, the Wisconsin National Guard has 
mobilized at Camp Douglas, Wis. G. N. 
Fink, of the Fink-Boszhardt Co., Miul- 
waukee, who was calling on trade in Camp 
Douglas when the troops arrived, met a 
number of tradesmen. Alvin Knudsol, 
with F. C. Hyde, Appleton, Wis., is with 
the local infantry company. Samuel Lillis, 
a Viroqua, Wis., jeweler, is a member of 
the Third regiment band. Charles Kohl, 
Monroe, Wis., has answered the call to the 
colors. Henry Luequin, of the Drexel 
School of Watchmaking, this city, is with 
a Milwaukee infantry company, and Lon 
Quick, of Rasmussen, Hinners & Co., Ra- 
cine, is a member of the artillery. 

Joshua M. Hughes, retail jeweler of 
South Milwaukee, Wis., whose death was 
reported in the last issue, died as a result 
of pulmonary tuberculosis from which he 
had been suffering for a long time. Mr. 
Hughes was nearly 45 years old. Funeral 
services were conducted at the home, 908 
Monroe Ave., South Milwaukee, from 
where the remains were taken to Palmyra 
for interment. The services were held un- 
der the auspices of Washington Lodge, 
No. 38, Knights of Pythias. Thirty mem- 
bers of that order accompanied the re- 
mains. Mr. Hughes came to South Mil- 
waukee about 10 years ago. He was for a 
number of years a crack trapshooter and 
traveled for powder and shell manufactur- 
ers. He was familiarly known as “Cappy” 
and was one of the best marksmen in the 
country. He is survived by his widow and 
four children. 








Cleveland. 


H. Bernstein, formerly with R. Deutsch, 
has started in the wholesale jewelry busi- 
ness on his own account in room 403 Citi- 
zens building. 

It was reported last week that the 
Lewis Jewelry Co., 14-16 Colonial Ar- 
cade, had taken a three-year lease of the 
large store on the east side of the arcade 








on the Prospect Ave. entrance, into 
which it may move this week. 

A window in the store of the Haller 
Jewelry Co., Ann Arbor, Mich., was 


smashed on June 29. 





Pe 


Milligan has opened a jewelry and 
music store at Grant City, Mo. 


Coleman will 
in the south. 


G. W. Gordan and lL. L. 
represent the C. A. Kiger Co. 

llarry Egeter, of the material department 
of the Meyer Jewelry Co., will visit the 
trade in the east soon. 

EK. H. Morgan, vice-president of the C. B. 
Norton Jewelry Co., will spend the month 
of August in northern Minnesota. 

Mr. Ludwig, of the Edwards-Ludwig- 
Fuller Jewelry Co., who was recently in- 
jured in an automobile accident, came to 
the office Monday, June 20. 

Albert Smith, Harry Chopin, E. Monroe, 
and John Ballard, of the Meyer Jewelry 
Co., have answered the call for militia men 
and have gone to Nevada, Mo. 

Roy Murry has moved into his new quar- 
ters in the new Lindamood building, 
Agenda. Mr. Murry has invented a clock, 
and is getting ready to do business with it. 

The Knaul-Cuthbert-Munn Jewelry Co., 
which was organized some time ago, an- 
nounces the opening of the store on July 
10. Cabinet makers are now busy with the 
office fixtures. 

An addition 40 feet deep is being built 
to the jewelry store of Gmelich & Schmidt, 
Boonville, Mo., the second floor extra space 
being given over to the repair and engrav- 
ing departments. 

The Blanchard jewelry store, Minneap- 
olis, Kans., has been sold to A. E. Smith 
and R. H. Ober, who are now conducting 
the business under the name of the Smith 
& Ober Jewelry Co. Mr. Smith has been 
in the repair business several years; Mr. 
Ober is an optician. 

H. E. Lewis, manager of the repair de- 
partment of the Oprpenstein Bros. Co., has 
gone to Nevada, Mo. Mr. Lewis is cap- 
tain of Company G of the Missouri Na- 
tional Guard. F. E. Wilhelm, of the en- 
graving department, who is first sergeant 
of Company G, and L. C. Quigley, also of 
the engraving department, have also gone. 

W. T. Brown, Sterling, Kans.; T. S. 
Mendenhall, Burr Oak, Kans.; J. O. Stott, 
Paola, Kans.; George Rowley, La Cygna, 
Kans.; J. T. Gallaher, Knobnoster, Mo.; 
J. A. Zimmerman, Warrensburg, Mo.; Mr. 
Woodward, Edmond, Okla.: P. G. Roth, 
Ness City, Kans., and Fred Dryden, Lees 
Summitt, Mo., were in Kansas City during 
the last week visiting the local market. 

The Needles Institute of Optometry has 
opened its school of watchmaking in the 
recent addition and will operate as the 
Kansas City Watchmaking and Engraving 
School. The classes of watchmaking in 
the old building are included in this school. 
J. H. Wilhelm, Instructor of Engraving in 
the watchmaking department of the Needles 
Institute, enlisted recently and went to 
Nevada, Mo. 








A miniature of Fort Armstrong as it was 
in years gone by, and also a miniature of 
the fort as it is today, attracted consider- 
able attention recently in the jewelry store 
of A. N. Reinert, Rock Island, Ill. A con- 


crete wall effect was used as a background. 


THE 


Nims of Carlinville, 
Louis the past week 
Okla.. and his wile 


during the past 


rank Y 
visitor in St 
\. \ 


were 


Boswell, lulsa, 
visitors in this city 
week, 

J. S. Alexander, Chicago, has become 
connected with the Mack M. burnstein 
diamond firm of this city. 

Ralph 
stein Jewelry Co., 
trip in southeast 
Oklahoma. 

Charles Weber of Lexington, Mo., was a 
caller at St. Louis jewelry houses last week. 
His brother a hospital in the city 
for an operation 

Goodman King, president of the Mermod, 
laccord & King Jewelry Co., is one among 
) manufacturers 


Loewenstein, ot the iN Loewen- 
is out on a three-weeks 
and 


Missouri, Arkansas 


Was Ill 


a number of merchants and 
of St. Louis 
over delay in giving St. Louis the fast mail 
service which they think it deserves. “St. 
Louis needs fast mail trains and needs them 
badly,” said King. “It is a conclusion 
reached through that 
pers promote the trade of metropolitan mMar- 
kets, and it is of material importance to our 
company that there should be adequate fast 
for the rapid transportation 
Louis news- 


who express dissatistaction 


experience newspa- 


mail service 
and timely 
papers.” 

An affidavit by Henry Hotchner, of 1241 
Euclid Ave., St. Louis, a former St. Louis 
reciting that in February, 1912, 
while suffering from a illness, he 
was deported from the United States to 
Jelgium, although a naturalized citizen, t 
gether with statements of physicians that 
he suffered great injury to his health as 
well as financial loss by reason of deporta- 
tion, was forwarded to Congressman Dyet 
June 24 by an attorney for Hotchner. | hese 
statements will be placed in evidence at a 
hearing before the Congressional Committee 
on Immigration and naturalization on a 
bill introduced March 16 by 
Dyer to appropriate $10,000 tor the reliet 
of Hotchner because of the alleged illegal 
deportation. Dr. J. A. Sauls and Dr. C. M. 
Westerman, who have treated Hotchner 
since his return to St. Louis, state in afh- 
davits that his illness evidently was aggra- 
vated by his enforced voyage and 
that his recovery was delayed by that rea- 
son. According to the physicians’ state- 
ments he is slowly regaining complete use 
of his body 


delivery ot St 


jew eler, 
severe 


Congressman 


OcCa}ll 








Grand Rapids, Mich. 


Martin Piepenbrink, manager of the re- 
pairing department of the J. C. Herkner 
Jewelry Co., has left on a 10-day trip to 
his cottage on Spring Lake. 

None of the local jewelers belonged to 
the National Guard so mobilization has not 
taken any members of the trade trom bust- 
ness to the tront to serve their country. 

Roy Blackburn, once accused ot the triple 
murder at the |]. J. Thompson jewelry store, 
is in Grand Rapids to press a claim for re- 
imbursement during the time he spent in 
the county jail and also for money he and 
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prove his innocence. 
(1 Ze land, Mich . 
( olonial 
exhibit, which 1s the 


triends spent to 
hie ( olonial Mig. Co 
plendid 


display Ol clocks 


lor the turniture 
they have ever had 

\. Preusser, the oldest local 
has left tor York on 
ilso to visit his daughter at Long 
tle will be gone about 10 days. 

Karly one morning recently a thiet broke 
a show window in the store otf L. H. Gold- 
131 Lyon St., this city. He was later 
ot the stolen property re- 


ieweler, 
a business trip; 


Island. 


\«e VW 


be J. 
arrested and all 


COVCT? ad. 








Omaha. 


\lfred Brodegaard has east on a 
buying trip 
Y. J. Bruner 
betore the Rotary Club. 
C. Bb. 


bor Springs, 


lLlenry Haman, 


gone 


gave a talk last Thursday 
Brown and wite have gone to Har- 


Mi 0 , Lor 


l'remont, 


a month's vacation 
Nebr., 1s con- 
ducting an sale of jewelry. Mr. 
Potts, of is the auctioneer. 

‘red brodegaard entertained about one 
hundred triends last Saturday at his home 
in celebrating his 10th wedding anniversary. 

The Ryan Jewelry Co. has received the 
the Blackstone Hotel, 
which is to open in a few days. There 
are over 4,000 pieces, the cost of which is 
about $6,000. 

fred Brodegaard is back from Denver, 
Colo., where he attended the meeting ot 
the watch inspectors. He 
was chairman of a committee to 
pertect a permanent organization of watch 


auction 
Kansas City 


silverware tor new 


Lnion Pacific 


elected 


inspectors. 

lhe International 
tioneers held a Castle 
Hiotel last Thursday work 
through the legislatures and establish State 
boards to do away with fake 
auction sales and protect legitimate auction 
regular jewelers and other lines 


Asse ciation of Auc- 
the 


decided to 


convention at 


examining 


sales by 
ot business. 

Among the out of town jewelers in 
maha last week, were A. Sederberg, 
Kiron, la.; John Christianson, North Bend, 
Nebr.; Samuel Jolleffe, Logan Ia.; L. S. 
Robinson Glenwood, Ia.; Terry Sullivan, 
Hlamburg, la.; W. H. Hille, Blemer, Nebr. ; 
Banks Lerew, Gretna, Nebr.; George Lerew 
and wife, Hamburg, Ia. 

A clock, the works of which are of apple 
more than 100 years ago, 
was on exhibition in the front window of 
the Beaton & Laier Co. last week. It is 
owned by E. G. Plecker of Omaha, assistant 
treasurer of the Hudson & Thurber com- 
pany. The clock was made by Eli Terry 
& Sons of Plymouth, Conn. The model 
was designed by Eli Terry in 1814, accord- 
ing to his grandson, Dwight H. Terry, 75, 
of De Land, Fla., who has furnished Mr. 
Plecker with a detailed history of the 
famous wooden clock. Seth Thomas, 
noted clock maker, formerly was an em- 
ployee ot Eli Terry. The case of Mr. 
Plecker’s clock has been refinished by the 
Beaton Ww Later Co. and the old wooden 
face restored by the Seth Thomas Clock 
Co. of In his letter Mr. 
Terry says with the invention of this clock 
began the history of clock making on a 
Kli Terry, he says, in 1825 


tree we od, made 


lhomaston, Conn 


large S¢ ale. 
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retired having made a fortune, selling his 
of his sons, Henry Terry, 
moved to 
‘lerry- 
the 


SadVS he 


business to one 


father of the 
the eastern part ol 


The sons 
the 
ville and out of then 
kagle Clock Co, Vit 
would be glad to own such a clock as the 
one in Mr. has 
unable to 


writel 
town, now 
business 


Terry 


YTeW 


Plecker's possessi Tl, but 


heen obtain one. 
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\Ibert A. Bazler, whose jewelry store 
is at 302 Iitth St., Logansport, Ind., has 
been conducting an auction sale to reduce 
his stock. 

(. Hi. Fisher, who is connected with the 
jewelry Store ol ® S. Rowe, Sheridan, 
Ind., visitor at Indianapolis 
wholesale jewelry houses. 

J. Fk. Kiser, Muncie, Isaac Shoaf, Cicero, 
and J. W. Thompson, Danville, were among 
the Indiana to transact business 
in Indianapolis during the last week. 
Haseltine, Ind., 
several of the here last 
week. H. L. Ind., was 
recent Indian- 


Was a recent 


lewelers 


Kokomo, visited 


Ross 
wholesale houses 
Method, Muncie, 
also a business visitor in 
apolis. 

kmployes ot the I. Groh’s Jewelry Co. 
have started the task of packing the stock 
In preparation for moving from the second 
to the tourth floor of the State Life build- 
The company 
headquarters 


ing expects to be in its 


new about the middle of 
July. 

Keagan, secretary-treasurer of 
the Baldwin-Miller Co., wholesale jewelers 
in the State Life building, returned 
trom the east where he attended the annual 
convention of the National Wholesale Jew- 
elers’ Association. Mr. Reagan is receiving 
the congratulations of his friends in In- 
diana over his election as president of the 


Joseph E. 


has 


association. 

The South Bend Watch Co. recently 
posted notices in the factory at South 
Bend, Ind., announcing an increase in the 
working time to a 54-hour week to take ef- 
tect after the regular Summer vyacation, 
which runs from June 30 to July 13. This 
iS an increase of five hours ever the pre- 
vious schedule and is due to a general in- 
crease in the business of the Watch com- 
pany. 

Indiana jewelers who attended the an- 
nual convention of the Indiana Retail Jew- 
elers’ Association at Crawfordsville, Ind., 
recently are enthusiastic in their praise of 
the manner they were entertained while in 
the city. The convention was one of the 
most enjoyable meetings the association 
has ever held, and much credit for the en- 
tertainment is being given Louis W. Otto, 
of Crawtordsville, was” re-elected 
president of the serve for 
another year. 


who 
association to 








Everett & Co., South Bethlehem, Pa., are 
arranging to make a feature of THE JEWEL- 
ERS’ CrRCULAR’S covers. The firm will have 
these pages neatly framed and will place 
them in their show windows every week as 
a means of attracting attention and thus 
stimulating trade. 
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Joseph Mehmert left Sunday for a west- 
ern trip. 

George A. 
who is president of the Klein 
spent several days here last week at the 
Cincinnati offices of the wholesale concern. 

Miss Helen Braham, daughter of G. M. 


Klein, Muncie, Ind., jeweler, 
Bros. Co., 


Braham, who is associated with A. & J. 
Plaut, was married July 1 to Harry Glaser. 
The wedding was an evening affair at the 
bride's home. 

Charles Schoenig attended the 
tion of the Knights of St. John in Detroit 
to which he was a delegate, last week. 
Giles Kreigler has been added to the office 
force of the Klein ’ 

R. J. Frommeyer leaves the latter part 
of July to cover territory in Ohio, Indiana, 
Michigan, and Wisconsin. The four other 
traveling men start out at about the same 
time for their respective territories. 

Ralph Wallenstein, of Wallenstein, Mayer 
& Co., left July 1 for New York to take 
an official position with the Presto Cigar- 
ette Corporation. Mr. Wallenstein in- 
vented the case and, though young, has had 
several years’ business experience in Wal- 
lenstein, Mayer & Co. 

Among the few visitors to the trade last 
week were: D. Cohn, Hamilton, O.; T. R. 
Hicks, Providence, Ky.; H. A. Rohs, Cyn- 
thiana, Ky.; Lee S. Baldwin, of Baldwin 
3ros. Winchester, Ky.; S. S. Van Hoy, 
Shelbyville, Ky.; who spent three days here 
on a combined business and pleasure trip, 
and L. G. Bumble, Troy, O. 
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A. J. Heesen and wife are taking an ex- 
tended tour to the Pacific Coast. 

J. C. Yingling, vice-president and buyer 
for the John Swigart Co., 1s taking his 
vacation this week. With his family he 1s 
encamped on the Maumee River, near 
Defiance. 

C. K. Merrill, formerly of the Merrill & 
Broer Co., will new wholesale 
house in Toledo about July 15. The loca- 
tion will be in the Smith & Baker building, 
where the Merrill & Broer Co. first began 
business. 


open a 


Albert R. Perry, secretary of the Mer- 
rill & Broer Co. and “Jack” Williams, 


well known traveler for the concern, went 
to Cleveland last week to attend the jewel- 


ers’ convention there. Reno S. Freeman 
and N. S. Hascall, of the J. J. Freeman 


Co., also motoréd to Cleveland. 

Norman E. Hascall, vice-president and 
buyer for the J. J. Freeman Co., has been 
35 years with the firm, and last Saturday 
celebrated his 25th wedding anniversary 
with a dinner at the Country Club. The 
Freeman and Hascall families made up the 
party, and everybody had a fine time. The 
youngest guest was the 13-year-old daugh- 
ter of Mr. and Mrs. Hascall, and Mr. Has- 
call’s aged mother, who is 85 years of age, 
was the oldest. 

Will F. Broer, of the Merrill & Broer 
Co.; Rudy Broer, of the Broer-Kapp Co., 
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and John Kapp, of the same concern, made 
up the list of jewelers who went with the 
Commerce Club on a three-days’ cruise to 
the “Soo,” starting last Friday and return- 
ing Monday. Secretary of Commerce Red- 


field was a member of the party. A num- 
ber of Toledo opticians were also among 
the 500 guests on the big steamer South 


American which carried the party. 








Seattle, Wash. 


Marcus Maye r of Jos. Mayer & Bros. is 
in Alaska. 

Ben Lachman for I. Lachman & Sons Co. 
has left on his regular trip for Idaho and 
Montana. 

A. A. Hart, of Tacoma is on his way 
east. He will spend some time in Chicago 
where he has relatives. 

Ralph Schwartz of the Eastern Import- 
ing Co. has left on his regular trip through 
[daho and Washington. 

B. Weinstein, 84 3rd St., Portland, Ore., 
has sold his interest in the business to his 
partner Harry H. Hines. 

Ernest Sultan who was recently employed 
in a local jobbing house in now in the city 
as a representative of A. Bullion, San Fran- 
Cisco. 

Kastern manufacturers were represented 
in Seattle recently by Sam Hammond for 
the Ansonia Clock Co., S. Merrill, for Bates 
& Bacon. W. Myers for the Wm. A. 
Rogers Co. 

The stock of M. M. Barber, Blaine, 
Wash., was sold to satisfy a chattel mort- 
$3,000, was held by Mrs. 
Virs. stock for 
the amount of the mortgage. In addition 
Mr. Barber 1s indebted to 
creditors and is offering 50 
dollar, in settlement of these 


which 
Henry bid in the 


vage ot 


Henry. 


to the mortgage 
other 
cents on the 


Various 


claims, which amount to approximately 
$3.000. 
Harry S. Deutsch, representing Ham- 


mel, Riglander & Co. was in a recent wreck 
which took place on the Seattle-Tacoma 
interurban R. R. The car on which Mr. 
Deutsch was riding ran into an open switch 
and was derailed. [he car was badly wreck- 
ed and many passengers were seriously in- 
jured. Mr. Detusch was sitting 1n the rear 
ot the coach and fortunately escaped with 
only comparatively slight injuries. The 
fact that the derailed car collided with a 
telegraph pole was all that saved it from 
going over an 80-foot embankment. 








Evansville, Ind. 


TRADE CONDITIONS. 


After a fine June trade, the local wholesale 
and retail jewelers are experiencing the usual July 
dullness, hut it 1s not meant by this that trade is 
at a standstill. A slackening up in business is 
looked for about July 1 of each year, and this 
vear 1s preving no exception to the rule. It is 
expected, however, that the month will prove as 
good, if not better, than July of last year. Col- 
lections remain very good. [The wheat harvest 
in this section has been practically completed and 
threshing has started. While the yield is under 


grain is re- 
southern In- 
Fall. 
section of 
year at 


quality of the 
that 
crop this 
this 


were last 


that of last 
ported good. 
diana will 


year, the 

Indications are 
bumper corn 
conditions in 
they 


have a 
trade 
better 


pes 
The general 
the State are 
this time. 


than 


Harry Beasley, who with Henry Acton, 
of Bedford, Ind., operates a fishing and 
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digging camp on White River, a 
distance from Bedford, found a 
20 grain pearl a few days ago which jewel- 
ers said was worth $300 or more. 

Local retail jewelers are much interested 
in the will be 


mussel 
short 


annual style show which 
given during the last week in September. 
John H for many en- 


Rohlander, for years 
gaged in the jewelry business at Main and 


6th Sts., and who retired the first of the 
vear because of ill health, has been re- 
moved from St. Mary’s Hospital to his 


home at 412 Jefferson Ave., and is rapidly 
Improving. 

Charles Artes, Jr., of the Charles F. 
\rtes Co., Inc., 327 Main St., is a member 
of the Young Men’s Republican Club which 
is arranging a big barbecue and rally for 
this city some time in August at which it 
is expected to have Charles Warren Fair- 
Republican nominee for vice-presi- 
dent, as one ot the speakers. 


. ] 
MATKS, 








Minneapolis and St. Paul 


\. A. Mueller, of the R. G. Winter 
Jewelry Co., Minneapolis, is spending a 
tew days in Milwaukee. 

Kk. H. Kiekenapp, Lake Benton, Minn., 
called to attend the funeral of his 
uncle at Faribault, Minn., last week. 

The firm of White & MacNaught, 506 
Nicollet Ave., had an attractive display of 
war relics in their windows last week dur- 
ing mobilization of the State Muilitia. 

H. Kunath, Spencer, la., was in Minne- 
apolis one day last week, calling on friends 
in the trade. With his daughter Dorothy, 
he is at Marquette, Mich. 

Minneapolis and St. Paul jobbers and 
manufacturers are closing their establish- 
ments at | Saturdays during 
the Summer. 

C. D. Lindstrom, with C. M. ‘Thomsen 
Co., wholesale jewelers, Lumber Exchange, 
Minneapolis, completed a trip through cen- 


WaS 


- . = . 
o clock On) 


tral Wisconsin last week, on business con- 
nected with the firm. 

Vado Kerr, Ellendale, N. Dak., was a 
Minneapolis visitor last week, when he 
purchased fixtures preparatory to reopen- 


store after the conflagration which 
destroyed the business section of town. 

S. H. Clausin, of S. H. Clausin & Co., 
wholesale Minneapolis, returned 
on Monday, June 26, trom Atlantic City, 
where he had been in attendance at the 
wholesale jewelers’ national convention. 

As usual the lakes of Minnesota are at- 
tracting jewelers to their fishing grounds 
this season in spite of cold, wet weather 
which has prevailed. Some of the jewel- 
ers at present there are: George Leussler, 
with C. M. Thomsen Co.; E. J. Kooreman, 
\lton, la., and H. O. Schleuder, New Ulm, 
Minn. 

The following jewelers visited 
apolis during the past week: B. W. An- 
drews, Watertown, S. Dak.; J. E. Hames, 
New Germany, Minn.; W. M. Weed, Lake 
Mills, la.; Vado Kerr, Ellendale, N. Dak.; 
J. M. Harper, Delano, Minn.; H. O. 
Schleuder, New Ulm, Minn.; E. J. Koore- 
man, Alton, la.; P. J. Kugler, Fairmont, 
Minn.; T. J. Sime, Albert Lea, Minn.; H. 
Kunath, Spencer, la.; John Hanson, 
Badger, Minn.; S. Heller, Aberdeen, 
S. Dak., and C. K. Lee, Fosston, Minn. 
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\ll the retail stores will close at noon 
Saturdays during July and August 
\ |. Douchy, San Diego, spent last 
veek here lle came with the Knights 
( [pial 
S. J. Jacobson, 450 S. Hill St, made 
a trip to San Diego by automobile, going 


returning Sunday 


Seaman of the H. 
Central build: 
the nearb towns 


riday and 
1. M. 
709 Broadway 
business trip to 
\lon 


| 


( ral (avs 


San Diego, spent sev- 


le iT ssop, 


here in attendance on the meet- 


ing ot the State Association ot Optom- 
CITIsts 

Carl Entenmann attended the German 
Turnfest in San Diego Saturday and 
Sunday, June 24-25. He was one of the 


idges of the contests 


B. Nicoll, vice-president and treasurer 

f the Carl Entenmann Jewelry Co., 1s sut 

fering affliction in the loss of his tather, 
whose death occurred a tew days since 


he Tf llowing out-ot-l V1) iewelers have 
heen 1m] | Os Angel: S Tecel tlh. J s 


Ana: W 
Bernardino: F. A. Conant, 


erman Shook of the optical department 
the W Revnolds Co. has gone to 
Sacramento with lIroop LV ot the Seventh 
Regimen N. Ge. 4 of whi 1 1S a mem 
- 
KR. Wirth, watchmaker r Brock & Co 
is recovered his eaiitn s at ently to pe 
le to return to his place in the shop. He 
d hee way ona 111 iliness for sev- 
ral w ec ks 
Nate \lever | the Nate \leyer (2. 
Broadwa Central building, has just re- 
turned from a trip part way around the 
‘Kite.” He will start again in a tew days 


to finish the trip and also go to San Diego 
N leder, 


Broadway. is going to El 


formerly in business at 549 S 
Paso, Texas, in a 
few davs for the purpose of opening a new 
store there about the uly. He 
apparently has no fears of a Mexican inva- 


middle of 


SOT) 

(). S. Balzer. manager ot A. Hamburger 
& Sons’ jewelry department, recently rented 
a lot in the | 


Canvon and has built there a cottage in 


from the government acoima 


which he intends to spend his week-ends 
during the Summer. The canyon 1s 1n the 
miles 


Angeles Forest Reserve about 20 
from Los Angeles. 

Rk. F. Winslow, Pedro, left July 4 
for an extendefl tour to Portland, Ore., by 
automobile. He will be accompanied by) 
and by his brother, Glenn 
Winslow, an optician of this city. They 
will 20 by slow Stages, spending consider 
abl fishing en route, and 
will he 

re. Fh 
Santa 
Seventh 
Padgham lately graduated from the Un1- 
versity of California in the department of 
law, .and intended to enter on the practice 
of his profession, had he not been called to 


San 


his wite als: 


time hunting and 
gone several weeks. 
Padgham, son of J. H. Padgham, 
Ana, has lett with Company L, 
Regiment, for Sacramento. Mr 
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wishes ot many) 


friends go with him 


Kinney, 615 S. Broadway, spent 


nearly all of last week in attendance at 
leetings of the State Association of (Op 
tometrists, of which he was president. Mr 
Kinney was honored by election as the first 
delegate « ix chosen trom Calitornia to 
re sent the State association at the meet 
ing of the American Optical Association 1n 


Providence next month. 

sales 
department of Feagans & Co.. and one ot 
tne most es eemed employes ot 
cern, enlisted in the cavalrv here 
and lett tor 
the fir 


waiting tor 


Sacramento with the assurance 


n that his position would be 


return, 


trom ! 
him upon his whether 
Hle leaves 


consent to 


with all his limbs intact or not. 


al wite at home. who VAVE her 


his enlistment. 


red Perry of the Ford-Perry Co. and 
Perry \lilton Sandfelder, with D. F 
Briggs, Chicago, spent tour days at Cata- 
lina Island last week. While there (Alr. 


b« rry\ landed thre ne vy llo vtails weighing 


30 pounds each, and 11 baracu- 


more than 

das. Alr. Sandtelder secured four vellow 

tails we 1ghine from three tO 28 Te unds each. 
ind nine bara udas. lhe lett tor Chicago, 
eclaring there was n lace like southern 


1) 
(OT piscatorial accomplis iment 


Keagans ot Fkeagans & Co 


: | 7 1 ° 
gave up all his time last week to the in- 
terests ot the Knights lTemplar attending 


Mr. 


rmerly an officer in the 


the triennial conclave. feagans was 


(grand Com- 


mander of Illinois and was on the local 
staff r the entertainment of the conclave 
here. titteen thousand plumed _ knights 
vere in line in the grand parade. The 


that 
splendidly 


othicers trom the east declared 


they had never bhetore been s 


entertained 








and 1n- 


(Ine ot the most interesting 

have come to the 
notice of the retail jewelry trade recently 
is the work, “How to Advertise a Retail 
Jewelry and Optical Business,” by Norman 
R. Williams of Chicago. In this work, 
\lr. Wailhams attempts to 
jewelry and optical merchant a summary 
of effective publicity 


structive brochures TO 


c1ve tO the 


methods from which 
the dealer can secure direct personal bene- 
ht and profit, and the author points out the 
and » that the jeweler 


his energies in accordance with 


means methods, s 


can direct 
own business. lhe 

of 28 
advertising 
standpoints, the 


the conditions of his 


hook, which is a work pages, takes 
trom va- 
appropriation, the 
advertising period, a review of the differ 


what 


up the subject of 


to the 
certain 


a diagram giving the general avenues 


they mean 
featuring 


ent months and 


reweler in the Wa\ ot 


- 
immes, 


of publicity and their relation one to an- 


other and a discourse On the effective points 


t newspaper, sign, calendar, 
and other advertising, 


letters, circulars, ho klets, 
[here 1s 


program, 
with some words on 
catalogs, ete. 
on the displaying of 
goods, and some particular points on mak- 


also ad\ ice 


ing the retailers advertising effective. The 
latter part of the book contains a large 
number of extracts from letters from jewel- 
ers which are testimonials of the work done 
by Mr. Williams in the past. 
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Connecticut Notes. 
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remen and toremen R. Wallace & 

Sons Mtge. ¢ Walling as 
\lansheld’s Grove \1 niovable tim : 
reported 
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ing salesman tor C. Rogers & B and 
late for the Vi rgan Silver Plate _ oO 
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Harry |. Clulee, foreman at R. Wallace 
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ns, Edward J., office manager for Man- 


ing. Bowman & Co.. George N.. William 


H , secretary rT the J i) bergen ‘ 
(srove!l S and \ linton T : re daughter, 
\Mirs. John W. Kerwin, and e grand- 
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\\ allac 


lingtord. has 


& Sons Mig. Co.. Wal- 


passed a vote regarding tiie 


he R, 


reserving of positions for such tf its 
employes as join the colors. It is prom- 
ised that any one, now employe DY the 

mpany who may temporarily enter the 


service ot the United States. in response tft 


the President's call tor men. will be re- 


employed in his present position upon be- 


i 
, 77 = he . . 7 ’ , 
ing mustered out. Lhe company will allow 
each employe halt ot his regular pay, pro- 
| ° | ] “ . ; ] ] 
1adeq such amount, togetnetl With thnat 
ee ' 
which he receives trom. the oovernment 
does not exceed the regular pa now re 


trom the company, in which case he 
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will 


the evyovernment and company up t 


] 
CelVved 


shall ne sence 


7 ’ ‘ - 
amount as Dring nis total pay trom 


exceeding. his reQuiar pay m tne com- 
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(ne night recently thi 
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jewelry store t \ lhe rt Kosehart. |; # in 
the Annex block, Clitton Springs, N. Y., 
and secured a small amount ot change from 


the cash register, and some StOCK Was taKen 


trom the stor 
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Year In and Year Out 
Quality Strictly Uniform 


SETS S 5 RE ETS IS igi PETES SOS AA GT ER tS a aE Re ei are Bil as 


Pairpoint Genuine 


Hand Cut Glass 
Hand Blown—Not Pressed 


has always been rec 
ognized as the 


Dependable Cut Glass 


and this was never 
more true than today, 
notwithstanding al! 
the difhculties in ob 
taining the proper ma 











terials. 
Using only selected 


ae i ee ety 


blanks and cutting 
every piece where the 7 
138 Bowl 
poll. Ladle 


olass 1s blown. we tur 
&*< | 


nish you, as always, 928 Glass 
the finished product ds 
clear and sparkling as 


water trom a crystal 


a eee 





spring. 
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Photographic Books 348 Dish 5 in. Centre Piece A1050 Vase 
showing any of these 
lines complete loaned to 
the trade on application 
for inspection. 


Cut Glass. Silver Plate 
Electric Portables 
Prize Cups, Brass Goods 


Sheffield Reproductions. 











AlOa? Vase 








1060 Vase A1039 Vase ‘. 
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The Pairpoint Corporation 


Factories: New Bedford, Mass. 


Branches NEW YORK, 43-47 West 23d St. MONTREAL, Coristine Bidg., St. Nicholas St. CHICAGO, 402 Columbus Bldg. SAN FRANCISCU, 140 Geary St. 
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The Art Glass Trade’s Oracle 





His Suggestions, Criticism and Opinions. 

















(Continued from issue of June 7.) looked by cut glass manufacturers. True 

D° jewelers appreciate the fact that the  t 15, that there are thousands of household- 
longer they delay ordering cut glass ¢™S ™ the United States who have yet to 

the greater their chances are of paying be educated up to cut glass in any state, 
higher prices? Blank manufacturers are whether cheap, of moderate price or dear, 
raising their prices anywhere from 15 to and there are people whose incomes do not 
50 per cent. Labor agitations are yet in Come up to their tastes. During the period 
the wind in certain directions, increased when the household expenses are within 
pay is demanded in many sections, and the ‘ve per cent. of the weekly stipend, there 
cost of material generally has gone up by 35 Vly little margin tor buying even the 
leaps and bounds. All these things taken cheapest cut glass. Nevertheless, the house- 
into consideration lead but to one end, WHE will save a lew dollars occasionally 
namely, the raising of prices. Therefore, 10°F the purchase ot articles for the adorn- 
the advice given here is that jewelers Ment 01 her house, and naturally wishes to 
should not wait until the Fall to place their &€! the most imposing looking pieces she 
orders for cut glass but see the samples 4" for her money. She knows it is not 
presented by various salesmen and place the best, but stil] she has made a step in 
their orders without a moment’s delay or the right direction and has started her own 
hesitation. saving themselves quite an ap- educational Campaign. As months and 
preciable advance in price. years roll by and more money comes into 
This advice has been given repeatedly the house, more iene” pieces Of Cut 
Whether the jewelers have seen the &!ass may be procured and it will be her 


“handwriting on the wall” and have dis- 4@!™ to get articles of better quality so that 
covered by their own investigations the she Ma) have cut glass as good as her 
more fortunate neighbor. Therefore, the 


soundness of this advice, 1s not known, but 
those who have not and are still holding 
back their orders will find to their cost in 
the Fall that they cannot buy at anywhere 
near the former prices. 

True, several firms have stocks of cut 
glass on their shelves, but they will not 
sell at the old prices, when it will cost 


cheaper quality of engraved ware should 
be looked upon as a stepping stone to the 
purchase of better glass. This is not only 
true of cut glass, but of everything pur- 
chasable for a house. A woman will start 
with cheap furniture, but, as times improve, 
she soon discards the old and buys better 
articles. A girl may wear plated or filled 
jewelry because she cannot afford solid 
gold, but when the opportunity presents it- 
are a few who are willing to give their self she will be the first to purchase solid 
customers the advantage of old prices, but gold jewelry. So that instead of decrying 
they may change their minds when they the sale of cheap on glass, would adivets 
discover the impossibility of replacing their be better t guard He - an initial step to- 
blanks at old prices. ward the genuine article, as those who can- 
not now afford the better quality will 

k kK OX | eventually buy it and be really more appre- 

The subject“always borne in mind in this — ¢jative than those would be who have al- 


column is to give advice to jewelers that wavs been in the habit oft 


them more money to replace the article. 
They will naturally take advantage of the 
rising market. On the other hand, there 


buying the bet- 


will be worth while following, and in many _ ter grades. 
instances those who have followed it have The thing most to be guarded against is 
been glad that they did so. Such advice the poor workmanship, whether on lime 
is only given through intimate knowledge or Jead blanks, and the one thing that all 
of the cut glass situation. It 1s again jewelers should watch most carefully, 
reiterated that if any jeweler has questions whether *n lime or lead cut or engraved 
to ask regarding cut glass business or the ware, is the workmanship. This should 
situation in the trade at the present time, be yp to standard and not stilted in any 
the queries will be gladly answered by THE way, In other words, don’t buy “cheap” 
JEWELERS’ CIRCULAR. articles. If you need pieces to sell at a 
7 ve lower price, buy the inexpensive goods that 


fact. however, must not be over- are well finished. Srr ORACLE. 


One 








Pottery Products Show an Increase 
in Value 

HE pottery industry in 1915 made con- 

siderable progress compared with 1914, 

the output of the potteries of the United 

States being valued at $37,289,456, an in- 

crease of $1,891,295, or more than five per 

cent. over 1914, according to a report soon 

to be issued by the United States Geologi- 

cal Survey. This value is the largest re- 
corded, except that of 1913 

In 1915 every variety of pottery except 
one increased in value compared with 1914. 
Porcelain electrical supplies, the product 
that showed the largest decrease in 1914, 
rallied somewhat in 1915 and was the va- 
riety to show the largest increase $505,750. 
China was the only variety of pottery to 
show a decrease in value in 1915, the ce- 
crease being small—$54,530. 

The value of whiteware, including china, 
which comprises the general household 
wares and constitutes nearly 50 per cent. 
of the value of all pottery products, was 
$17,654,398 in 1915, an increase of $301,633 
over 1914. If the value of oihan ware 
and porcelain electrical supplies—high-grade 
products—be added, the total value in 1915 
was $30,283,634, or $926,330 more than 
in 1914. 

Pottery products were reported from 38 
States in 1915, the value of these wares 
ranging trom $15,894,597 in Ohio to a few 
hundred dollars in Porto Rico. Ohio's pot- 
tery products in 1915 increased in value 
$543,221 over 1914 and constituted nearly 


43 per cent. of the value of the entire 
country. Ohio makes every variety of pot- 
tery classified in the Survey s report ex- 
cept china. Its principal product is white 


ware, the output of which in 1915 was 
valued at $10,184,834, or nearly two-thirds 
ot the speunlh ot Ohio's entire pottery out- 
put and about the same proportion of the 
output of whit ware tor the entire coun- 
try. New Jersey is the second largest pot- 
tery-producing State, its pottery wares 
made in 1915 being valued at $8,049,338, a 
decrease of $82,018 from 1914. New Jer- 
sey makes every variety of pottery classi- 
hed in the report of the Survey. Its prin- 
cipal potiery product is sanitary ware, the 
output of which in 1915 was valued at 
$4,793,406 or 60 per cent. of the value of 
all of its pottery products. New Jersey re- 
ported about 600 per cent. of all sanitary 
ware produced in the country. West Vir- 
ginia is the third in rank among the pot- 
tery-producing States, and in 1915 showed 
the largest increase in the value of pottery 
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Fruit Dishes 


are good selling items at this 
season. 








Show your customers 


Cutbill Cut Glass 


dishes and build a reputation for 
yourselves. 


Every piece is guaranteed, is in 
% good taste and is just the kind that 


HIGHEST AWARD AT THE refinement demands. 
PANAMA-PACIFIC EXPOSITION 








Let us send you further particulars 





Cuthill Cut Glass Co., Middletown, N. Y. 
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The genuine old time glassware you used to get —the old batch and 
hand-made, hand-cut blanks. A large and varied stock on hand 


Reproductions of Colored Venetian Glassware 


No Catalogues Samples to be seen at 


NO. 36 MURRAY STREET NEW YORK 


, C. DORFLINGER & SONS 
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WY / THE MARK OF DISTINCTION [he trade mark on each piece of engraved or cut glass 
- "la e , 


is our guarantee. Our reputation of nearly a quarter 
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of a century is behind each article. If not already 
SO [IS represented in your city, write for agency. 


ee HUNT GLASS CO. 


TO CUT GLASS CORNING, N. Y. 
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A Word About the Proper Selection of Cut Glass 


Hints on How to Make the Home More Attractive by the Careful Choosing of Useful Articles of 





Glassware 





By Emma G. Wallace 

















EDITOR’S NOTE.—In the following article, Emma Gary Wallace offers a number of suggestions for the retail jeweler who conducts a department 


devoted to cut and engraved glass, china, bric-a-brac, etc. 


This is the first of a short series of articles which will discuss the subject from a woman’s view- 


point, and in the ideas brought out the jeweler may find helpful hints which can be turned into dollars and cents in his advertising and selling arguments. 
The proper selection of glass and china for the home is of interest to every woman and the suggestions along this line here given will doubtless prove 
of interest to the prospective purchaser when submitted by the retail jeweler, and at the same time serve to increase the sales of glass and china. 


YOME modes and fashions are transient 


because they express a passing whim 
only, not being founded on good taste and 
sound common other and worthier 


forms of artistic expression are perennial, 


sense ; 


constantly blossoming into greater loveli- 
ness and beauty 

As long as homes and hospitality exist, 
and as long as Milady rejoices in dainty 
and exquisite accessories for her toilet 
table. oleamineg silver and ricn cut olass 
will hold honored 
sway. Perhaps there 
is no more diserim 
inating woman ul 
the world than the 
American woman 


She belongs to a na- 


Lk om 


tion which 


‘ ‘1? y 
LS y sii 


virile, imdependent 
and prosperous. [he 
American man 1s 1n- 
dulgent to a degree 
and enjoys reason- 
able luxuries which 
evidence his success 
in the world. Amer- 
ican business initia- 
tive assembles’ the 
best the world can 
produce in_- every 
line. In many 
branches ot manu- 
facture and artistry 
our own workmen 
excel, and the pro- 
duction of rarely 
beautiful cut glass 
is one of these. 


With character- 
American 
adaptability, there 
are handsome cut glass of 
almost description regularly pro- 
duced to meet the needs of the moderate 
purse, as well as that of the well-filled one, 
for some of Milady’s sisters are not quite 
as opulent as she, and their wants posi- 
tively must not be forgotten. They, too, 
long for beauty and aesthetic expression 
quite as intensely as the more favored 
members of the feminine family. So when 
we talk of the various articles of cut glass 
made to add beauty and elegance to the 
home, let it be remembered that less in- 
tricate but really charming designs are 
produced at a moderate cost, and that the 
highest priced, lead crystal blanks, upon 
which 


istic 


pieces of 


every 


the finest cutting is done, are re- 


AN EXCE 





produced or approximated in less expen- 


sive form tor the woman of limited means. 

Cut glass is exceedingly popular at the 
the 
public has become educated to its intrinsic 


present time, and justly because 


SO, 


value, and has learned to appreciate the 
beauty of the wonderful designs cut by 
hand into crystal surfaces. Hand work 
always has and always will express the 
highest form of art. Fine as may _ be 
mechanical music, it never quite ap 





proaches in delicate tone shades and sym- 
pathy of execution, music called into be- 
ing by skilled, human hands, guided by 
loving hearts and intelligent heads. For 
the same reason, cut glass appeals as no 
mere mechanical product ever can. 
There is nothing which will add the last 
touch of elegance to the table service or 
the drawing room fittings more than the 


correct amount of cut glass. It may be 
a bowl, compotier, candelabra or vase, 


but whatever it is, if it is correctly used, 
and its effect not spoiled by an illy chosen 


jumble of cut glass articles and _ florid 
decorations, the general effect of at- 
tractiveness and refinement is immeasur- 


ably increased. 





her side- 
table or 


cut 


Milady does not load down 
board, highboy, buffet, serving 
china cabinet with such a mass of 
that the room takes on the 
[ sales display. She has 
Japanese sister that a 
vast flowers may not be as 
effective as a few choice sprays carefully 


glass articles 
appearance oO!f a 
her 


learned from 


massing oat 


placed. She knows that even as her own 
wardrobe furnishes garments suitable and 
beautiful for morning use, evening wear, 
Street purposes, or 
especially designed 
for social functions, 
so must her table 
furnishings contain 


the proper cut glass 


articles tor the sim- 


ple and elaborate 
breakfast, the 
luncheon, the for 
mal dinner, the five 
o clock tea. the 
afternoon veranda 


collation, and all the 
needed accessories 
for well-served eve- 
ning refreshments 
Milady 
these _ furnishings 
and holds them in 
reserve for timely 
use, quite as natu- 


provides 


rally as she pro- 
vides different sizes 
of knives, forks, 
spoons, plates ot 
fine china, and del- 
icate cups of egg 
shell thinness. She 
LENT ARRANGEMENT OF CUT GLASS ON THE SIDEBOARD. recognizes the ap- 


propriateness of the 

separate articles of her cut glass service, 
and provides in advance tor her needs. 

Perhaps if she is a bride, and is begin- 

ning her collection of china, silver and 

glass, she will favor the pretty conceit of 

having her silver entirely of one choice 


pattern, her china of a harmonizing de- 
sign, and her cut glass carry out the same 
spirit. Or she may decide that the cut 


glass for her breakfast table shall be of the 
same or harmonizing pattern, perhaps car- 
rying conventionalized designs of exquisite 
simplicity, while her luncheon service shows 
upon its surface, dainty but dull cuttings, 
brought into relief by sparkling scintilla- 
tions of the bolder accompanying design. 
The dinner table service may be selected 
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Hawkes 
Glass 


One of the largest glassware buyers 
in the United States says: 

“The Hawkes line for the Fall of 
1916 surpasses for size, magnifi- 
cence and reasonableness in price 
any line I have ever seen.” 


It is your duty to see it. 


T. G. HAWKES & CO. 


Cut, Engraved, Silver Mounted, Enamelled and 
Gold Decorated Glassware. 


CORNING, N. Y. 
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Orchid Pattern 


Net Price, $8.00 per Doz. Pairs 


The above cut glass 
Sugar and Cream Set 
is certainly a bargain 


Special discount on quantities. 


THE O. F. EGGINTON CO. 


CORNING 
N. Y. 
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made of good clear 
potash blanks are be- 
coming very few. 


We still have a quantity of goods 
made of this best quality material; 
and while they last they will be sold 
at NO ADVANCE IN PRICE. 


Tell us what you need and let us 
send you a list that will cover your 
wants. 


You'd better do it today. 


OOOO LOL OLOLOLOLOLOL OLS: 


T. B. CLARK & CO., Inc. 


Honesdale, Pa. 
NEW YORK SALESROOM: 
Cox & Lafferty, 1140-1146 Broadway 
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CRACKER and 
CHEESE DISH 


Combination in two pieces, 
10-in. plate and 5-in,. com- 
pote, can be used in two 


| pieces. 
| AN IDEAL 


I WEDDING PRESENT 


$3.00 











Will readily retail at...... 
Showing a handsome proft 


Write for Sample 


GIOMET TI BROS., Corning, NLY. 











RECENTLY PUBLISHED 
Thard Edition 


TRADE-MARKS 


of the Jewelry and Kindred Trades 


Containing 366 pages of trade-mark information. Handsomely 


bound in cloth. Size 7 x 10% inches. 





Express 
Prepaid 


Price, $5.00 





The Jewelers’ Circular Publishing Co. 


11 John Street New York 
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with a view to size, dignity and richness. 
Choice pieces of these types are worthy of 


being handed down as _ heir-looms 


‘| 
generation to generation, and the fortunate 
add 


other pieces of merit to the service as the 


possessor of them will be olad to 


years go by. 


In illustration of this point may be cited 
a valued collection of pressed glass which 
cup 
before 
the battle of Bunker Hill was fought. At 
this time fair ladies turned their tea from 
the cups into the saucers in order that it 
might cool, and so as not to soil the spot- 
less linen, bleached upon the drying green, 
set the 


nucleus the little 


owned by a 


had as its 
plates 


quaint 


colonial dame 


little glass plates were furnished to 


cups upon. The next generation added 
sugar bowl and cream pitcher, jelly dish 
and candlesticks of the same type; and 


THE 


from 


JEWELERS’ 


ficient at least to set the table for 


] 


atid 


as well. 


W il] be no 
upon 


there 
dimness 


that 
cloudiness or 


so clean 


1S SO 


appetizing in 
home table. 


appearance 


would be. dittcult to 
never any 


surface grow 


handling 
There is 
does its 


scratched and 


rinsing in clean 


temperature 


water: a 


same with a few 


soft. lintless surface is all] 


that 


clean, 


necessary, except the glass 1s 





histor- 
arti- 
same 


augmented the 
and simular 
thought of the 


the third generation 


ical service with cy bhlets 


cles carrying out the 
early period. 

The thoughttul woman of today 1s com- 
realize more and more the ad- 
purpose 
in view, rather than in merely choosing an 
illy-related series of heterogeneous furnish- 
for she knows that true beauty con- 
appropriateness 


ing to 


Nantage of buying with a detinite 


Ings. 


sists in usefulness, and 
harmony, rather than in lavish and vulgar 
display. 

Her toilet 
view to utility 
immaculate 


chosen with a 
and are kept 


flower 


articles are 
and beauty, 
Even the cut 
holder in her limousine, and the tiny bottle 
of smelling salts in her hand bag express 
the refinement of her personality. 
Our eager little bride of today, 
though in moderate circumstances, expects 
to possess silver, china and cut glass suf- 


olass 


even 


GLASS ON THE SERVING TABLE. 
air. as dampness, smoke and dust tend to 
lessen its” brilhancy. 

When Milady arises in the morning, 
she obeys the e00d health specialist by 
drinking freely of cool, clear water. It 


1 cold, cr the delicate, mem- 
of the stomach will be 
shocked She finds on a small table be- 
side ot her bed a fat. little. 
with a tumbler 
as to keep out all 


must not be t 


branous lining 


squat cut 
glass water jug turned over 
its mouth so contamina- 
dust or 


read a 


wandering germs. If 

little 

light is not quite bright enough, the cut 

candlestick, with its attach- 
light. 


°41 ne } 
ment and softly shaded 1121 


tion from 


she wishes to while. and the 


olass electric 
makes read- 
ing a joy and saves eye strain. 

The roomy top of her dressing table 1s 
equipped with just the things she requires 
to complete a toilet as fresh and dainty as 
a rose. There are the twin, cut glass jars 


for grease and vanishing cold cream, the 


two, 
perchance for a few occasional guests 
She knows that if she would have 
her cut glass sparkling, she must keep it 
trace of 
its surtace. 
This is one of the reasons why cut glass 
| upon the 
Naturally it is rather rarely 
met in the public hostelry where careful 
enforce. 
hint of tarnish, nor 
dull. 
A thorough washing in clear, warm, soapy 
water of the 
drops ot 
ammonia added, and a brisk drying on a 
that is 
better 
stored behind glass doors than in the open 
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round box to match, which 
powder puff, the exquisite 


arger oval or 


? 
' 
s 
' 1, .. 
holds the flutty 


toilet water and fragrant 
which she 
the correct and simple but serv- 
Iry tor morning wear, and 
possibly a larger tray to hold the brush 


bottles ot cle licate 
pertume, the trinket tray from 
will select 
iceable }¢ we 
comb. 

VOman 


and 
Any will naturally take 


pride in her grooming and gowning 


more 


when 





THE TABLE. 


DRESSING 


CUT GLASS FOR 


she has the proper things with which to 
make her toilet. There is little incentive 
for the girl to try to be beautiful who has 
a cheap mirror which distorts her face, and 
in the hidden 
by a soiled, picture postal, to say nothing 
of the cheap, gaudy, cluttery toilet articles 
against which her very soul 

Woman is constantly urged to make the 
sake of her 


corner of which a crack 1s 


revolts. 


most ot herself for the own 
and in order that she 
inspiring to those 


too, that she should, 


al satisfaction. 
and 


- 4 
It is right, 


may be pleasing 
about her. 
LA. 1 . _ ed ““ > ‘ |} | " | so — " T > 
LIT S ile Call SCarcely Ak lle Ve 1é1 bLLiC S| pos 
courage to main- 
adequate 
form the nec- 


sibilities. nor have the 


ta‘'n them. unless she has an 


equipment with which to per 


essary toilet rites. It 1s economy to choose 


caretully. 


7 
It is said that there are no old women 
any more. They have passed with the 
chimney corner and the white trilled cap. 


4 1 ‘ ’ | | 
Lhe mother OT today 1S truiy the com- 


panion and peer, if not the rival in at- 
tractiveness, of her debutante daughter or 
eranddaughter. ‘This is as it should be. A 
woman is no older than she looks, and 
certainly no older than she teels [here 
is no surer way to maintain uth and 
charm than to surround one’s self with 
things which are truly beautiful, and which 
iwaken in the heart a responsive glow of 
enjoyment. The personality of the woman 


charm is radiant because she looks be- 


neath the surface of things. It is this abil- 


ty which constitutes appeal. She knows 
that to be beautiful she must appreciate 
beauty; to be loved she must be truly 
lovely; to be modern she must be up-to- 
date in ideas and ideals; and to remain 


] 


vouthtful she must not negiect the last word 


in her furnishings, surroundings or per- 


S¢ nal accessories. 
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mi, A 7 TAree times actual size 


SIMMONS 
Safety Waldemar Fastener 


Something Entirely New 





[It’s no joke to lose a watch and chain—and 
your customers know It. 


This tastener prevents loss of waldemar or 
watch, yet allows easy removal of chain by 
wearer to make use of knife, cigar cutter 
or whatever article that may be attached to 
spring ring end. 


Can be used to convert waldemar into slid- 
ing center dickens or double strand vest, 
lapel or belt chain. 


Simmons construction and finish. 


Let us submit sample tor your inspection. 


R. F. SIMMONS CO... ESTABLISHED 1873, ATTLEBORO, MASS. 
SALES OFFICES: New York, 9 Maiden Lane; Cuicaco, 10 8. Wabash Ave.; Toronto, 95 King St. E 


WHOLESALE JEWELRY HOUSES, DISTRIBUTORS 


Factory closed for Summer vacation period from 
July 22nd to July 31st. 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with Tug 
JEWELERS’ CIRCULAR regarding any advantageous 
device or plan which they are utilizing in con- 
nection with their business, 











































































How Can the Retailer’s Profits Be Increased 





Written expressly for The Jewelers’ Circular by Geo. Harley. 

















nH’ the jeweler the worst business in suggest a remedy for the condition into Ot course there still remain the old 
retail circle? Is he worse oft which the business of a correspondent has forms ot competition the jeweler has had 
than the erocer. the shoeman. the druggist tallen to meet tor many years; some of it purely 
and other retailers ? The writer of the above letter was asked illegitimate We refer to the competition 
These questions are inspired by the tol- for turther tacts, and in a second letter ot the department store, the hardware 
lowing letter received recently gave many details of his business from _ store, the mail-order house, etc. That these 
| w guestions I would like to which we make some interesting deduc are increasing there can be no doubt. One 
si u, and xwtll thank you for an answer tions, and otter the tollowing suggestions instance of this will be found in the fact 
throu 1HE JEWELERS LIR LAR Vhat Caullses a falling AW aA\ tf trade? that Sears-Roebuck Ci during the Car 
“l ha isiness for 28 years, lt is not due in this case to wrong business 1915 report a net profit of $11.100.388 | 
ma I ft d | et the volume of methods, at least not entirely, for this years ago it was onlv $6,984967. Twent 
business we did 12 years ago ! am 4/7 jeweler has a good reputation among his years ago it was nothing. Mr. Sears. the 
Wears rd ea od reputation fellows, and holds his customers. His founder ot the business, started some vears 
t}) ‘y / retain ‘d patron trouble is not in decreasing at ré ige, but efor it selling watches by mail, esta 
md vet new it cannot secure the in decreasing volume of sales lishing the mail-order business idea. which 
Mane | ‘a this Mie half of what lhis eweler scales aqdvera ge $1. What was to prove so disastrous to so manv re- 
we’ Used if lO yp IZ ears ago Tite do yours average: is this tar below the tailers thre ughout the | nited States \ 
ypulati iv town has not varied in standard? Will not those who can give us jeweler said to the writer recently: “Other 
that tim information on this point do so: lines of trade are gradually entering int 
“LT sell n ls at about the rate of The “high cost of living articles” appear- competition with the jeweler Shoe deal- 
profit a welers do, watches are sold ing in the different papers are blamed t ers sell silver buckles, stationers are add- 
lose. et some extent by this merchant for the de- ing lines of souvenir jewelry, tea stores 
‘M ston werages from $3,500 f crease in sales at his store. have a side line ot —_ glass, etc. Ws 
$4,000. Fixtures are of birch and = ma- “So many other things to buy that in- might go on mentioning many others. 
hogany. and are valued at $/00 terest the men and women that they have ‘Then the aliclventes and manutacturet 
“Knowing these facts could I conduct nothing with which to buy jewelry.” This not satished with the market the jeweler 
my business with profit by marking my is an interesting point to be thought out. offers for their wares, sell direct to the 
caods at an advance of 20 per cent.? My Does the modern trend of style changing consumer, coming into direct competition 
idea would to mark goods at an ad-— every season in apparel for both men and with their own customers. This, added 
vance of lO per cent. on coSt in plain women affect the sales of jewelry? Does the tact that they are widening their 
figures, calling this cost price, then offer- the sale of silk hose and silk underwear, market by encouraging the installation of 
ing to sell at an advance of 10 per cent. on and similar luxuries use up funds that used their lines into stores that had hitherto 
COST. ln dou this the goods would be to be spent for jewelry, and when we men- never handled the line, under the plea that 
sold as they are, no boxes, no free en- tion “jewelry” we mean all lines related they must have a market for their goods, 
grazing, no deliveries and no packing. to jewelry that are usually sold by the is injuring the legitimate trade of the 
Keoverytiine m stock to be sold this Way, jeweler. jeweler to a very large extent. lf per- 
except that regular prices would be Is the “fashion campaign,” originated by _— sisted in it will eventually take the jewelers 
charzed on optical work of refracting, also) Tue JeweLers’ CircuLar, able to develop a trade away from him, and place it in other 
ss On watch and rewe lr repairing. feeling that jewelry is as necessary to the stores. Whether the wholesaler and manu- 
“Can you cite me anyone who ever tried well dressed as silk underwear and such facturer will be any better off then it 1s 
this method of doing business?” like luxuries? hard to say. 
It is beyond dispute that many jewelers Besides these tendencies in modern trade “To sav the least of it. it is a bad busi- 


are not making the progress they should there is the automobile, which is affecting ness practice. The more firms handling a 
in business, but it surely must be rare for the trade of all lines in peculiar ways. The certain line in a town the greater the com- 
a ieweler to find his business going back money that used to be spent on personal petition. The more competition there 1s 
to half of its original proportions. The apparel, household adornment, and even the less inclination there is for any one of 
trade should find it to its advantage to culture and entertainment, is now going’ the competitors to sell the line. If prices 
discuss this question. Much good could be jnto machines, maintenance, repairs, gas, are lowered the customer benefits—for a 
obtained by a general experience discus- etc. On the other hand, some return for while. The losses made by the retailer 
s10n ot one’s business. Write your experi- loss ot trade in other articles 1 1S secured | must be made up on later sales— and the 
ence. Your name will not be published in the jeweler by the sale of auto accessories, customer pays—eventually. This is inevit- 
the paper. such as thermos bottles, electrical appli- able 

Perhaps some readers will be able to ances. auto picnic kits, etc “The wholesalers are also at fault in 
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nevel Nnappel ce ¢ all. Mult mucn tHe 

hing is occurring today from Bos- 
Pasadena 

yTTV¢ mercnants still shut their eyes TO 


nany advantages of really modern light 


It can't be on account of cost since 
MAZDA C lamps give 
for a dollar’s worth of electricity 
| lamp. Nor can it 
iamps havent been tried out 


type ol 


since thousands of astute merchants 
ly have proved to their complete Sat- 
the superior trade-getting qualt- 
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ties of these high candle-power, high efh- 
ciency gas-filled units. 


Trade drifts naturally to the best lighted 
store and no merchant can afford to let his 
competitors get very far ahead of him in 
the matter of lighting. 


Your lighting company or nearest Ed1- 
son agent is ready to demonstrate the sizes 

' the new lamps best fitted to your re- 
quirements. Start now before the fall rush 
and dark days make it inconvenient to 
change your lighting practice. The advice 
and suggestions of our own lighting experts 
are at your service always. 


EDISON LAMP WORKS 


of General Electric Company 
HARRISON, 
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Storekeeping Department. 








starting up many jewelry stores, opening 
competition their customers. 
Many of these stores are started by incom- 
petent watch repairers, many by salesmen, 
with a laudable ambition to 
chants, but with 
swing the business. 


with own 


become mer- 
insufhicient capital to 
The result is less busi- 
ness in each competing store. Three jewel- 
ers cannot expect to have as large 
a volume ot could 
secure. his kind of competition always 
leads, first, to cut prices and close selling, 
meaning a loss to all 1n the locality ; second, 
to a stock of bankrupt wares offered at a 
sacrifice in the local market.” 

The writer knows a business that for 25 
years had bankrupt competition right next 
door. Many wholesalers lost money dur- 
ing that time, but, strange to say, none of 
them were willing to accept their lesson for 
what it was worth. As soon as one firm 
failed and the stock was sold, another was 
started to go through the same 
The result to the merchant who paid one 
hundred cents on the dollar was that he 
never could get beyond a certain point in 
the progress of his business. That man 
spent a life-time hampered by the whole- 
salers he purchased from, instead of being 
helped by them. Was it right? 

Frank L. Brittain, publicity manager for 
a millinery firm in Kansas City, at a recent 
convention of jewelers said: 

“lt think that look no 
further and no higher than the repair of 
watches and the occasional sale of a cheap 
This, mind you, comes from a 


each 


sales as two in a town 


process. 


many jewelers 


timepiece.” 
lay mind, and should be considered as such. 
But he can be forgiven that remark be- 
cause of the following, which contains very 


much food for thought. Do not overlook 
its importance: 
“If the men and women of your town 


can buy every car from Fords to Packards 


they can afford to wear the best watches 


and stones, and eat from the best silver- 
ware you possess. I would gamble my 
shirt this minute that there are not 10 
good full sets of tableware in any town 
of 1,000 people in any of the Central 
States. And yet there will be from 25 to 


50 automobiles in every town of this size.” 
Whose fault is this? Can it be remedied? 
Another jeweler said: 

“The speakers at many of the jewelry 
associations’ conventions continually urge 
the elevate and idealize their 
business. It 1s bad that this is not 
done more than it is, but what about the 
jeweler who stands at his door crying for 
Can he afford to idealize his busi- 
His remedy is to commercial- 
ize it. Let him add departments to his 
business and increase his sales. Let him 
add stationery to his business and com- 
pete with the stationer. Let him add cer- 
tain lines of hardware and compete with 
the hardware merchant. Let him add bric- 
a-brac of the more popular sort and com- 
pete with the department store, Let him 
add cameras and supplies, etc. Let him go 
as far as he likes, only produce sales. Com- 
mercialize the business.” 

Of course there will always be a place 
for the jeweler who wants to idealize his 


members to 


too 


bread. 
ness? No! 


THE 


JEWELERS’ 


business, but it will be in the larger cen- 
ters. Our correspondent does business tin 
a town of 5,000, and has two competitors. 
it is hardly likely that a very high-class 
business, a really exclusive business, would 
pay in such a small community. And yet, 
if there are a fairly large number of 
wealthy people living there it might turn 
out to be his best remedy for the slump in 
his sales. 

In answer to the query about selling at 
“ten and ten on,’ which means 21 per cent. 
on cost, we need only point to the fact 
that this is only 14 per cent. on sales, 
while it costs him 44 per cent. of sales to 
run his business, to prove how ruinous this 
plan would be. Even if repairs and optical 
work should be kept at normal prices it 
would prove impossible for him to con- 
tinue long in business. 

In the writer’s opinion there is but one 
remedy for this jeweler, and that is to in- 
crease his sales by adding other lines of 
goods. I make this statement under the 
belief that this jeweler has tried every 
legitimate method to prevent his loss of 
sales. If he has not kept his establishment 
modern, has not used every means of pub- 
licity, and has not managed the business 
successfully, perhaps the remedy lies .in 
that direction. From information  fur- 
nished we are under the impression that 
he has done all that can be done along that 
line. Hence, the advice to add other lines 
to make it possible to increase sales. 

Let us hear from you on the questions 
raised by this jeweler. Let us have a 
symposium on the question. What you 
write might help some other jeweler; what 
he writes may help you. 

THE END. 





Reducing the Fire Loss 





BALDWIN, Pennsylvania State 
Fire Marshal. 
NSURANCE statistics prove that a large 
percentage of fires originate on the rooi. 
Fire means waste, and waste means loss. 
It matters not if the building is insured, 
the loss is just as great as is the amount 
collected from the public in the form of 1n- 
surance rates. The rate of imsurance is 
determined by the amount of the loss, and 
the more fires the higher the rate. 

Manufacturers and dealers pay for in- 
surance, and the cost is added to the price 
of goods which the consumer pays, and the 
higher the insurance rates the more you 
have to pay for all the articles you pur- 
chase, including food. ‘Therefore, a reduc- 
tion of the fire loss means that every in- 
dividual would directly benefit by a reduc- 
tion in the cost of living. 

One of the greatest problems which con- 
fronts the public today is that of the an- 
nual fire loss, and the fact stands out 
clearly above all others, that the inflam- 
mable roof constitutes the greatest single 
fre hazard, which has assumed gigantic 
proportion and is being added to daily, as 
reports come in from all sections of the 
country showing “Entire Towns Destroyed 
by Fire, Flying Brand Sets Fire to Thirty 
Houses,” “Conflagration Wipes Out Resi- 
dential Section.” Truly the shingle roof 


By Josern L. 


route to destruction is being widely ad- 
vertised. 
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A caretul analysis ot contlagrations 
shows tour elements to be present; a spell 
ot hot, dry weather; high winds; a pre- 
liminary quick fire, and inflammable roots. 
lt one of elements 1s 


contlagration cannot take place. 


these reimoy ed the 


The ele- 
ments ot weather cannot be _ controlled. 
The quick, hot fre can be controlled by 
general unburnable construction which will 
not become a reality until the many tire 
traps, which cover the country, rot, or are 
burnt; but the element 
changed and should be, so that it will no 


roofing can e 


longer combine in general reaction and 
make contlagrations possible. 

The inability of any section, where 
shingle roots are prevalent, to resist the 
onslaught of a conflagration is pitiable. The 


fire blazes hotly and the 
are caused by the wind to start fires in dit- 
ferent The tire departments 
rendered helpless, owing to having two or 
three cope with at one time, and 
when trom ten to tw enty fires start at 
there is no help. 

Every year the volume of loss from im- 
proper and hazardous roofing conditions is 
increasing trom 10 to 40 per cent., and as 
an example of the danger arising from the 
use of wood shingles, and an argument in 
favor ot non-intlammable roofing, the story 
of the great fire at Salem, Mass., can be 
quoted: “Ilhis fire started in a frame 
leather factory, roofed with wood shingles. 
The blazing shingles were carried to sur 
rounding buildings by the high winds and 
started a general conflagration. Witnesses 
saw shingle roofs burst into flames 
before the fire reached them. House after 
house blazed as the rain of sparks fell on 
the roofs setting them on fire.” 

Shingle are an invitation to fire. 
With their curved and jagged edges point- 
ing upwards, they offer lodgment to flying 


burning embers 


sections, are 
Wires tO 


Once 


long 


roe ts 


embers and, in the case of the Salem tire, 
which cost that city several million dollars, 
recognizing the responsibility of shingle 
roots tor this loss, the City Council passed 
an ordinance prohibiting the use of such 
roots in the future. Many other instances 
could be mentioned where the same condi- 
tions have resulted from just such cause. 
The time arrived to put the 
supply of timber to a much better use than 
Sawing it into kindling wood size and ar- 
ranging it in convenient form for burning 
on top of your houses. Will you continue 
to literally burn up your money, and com- 
plain about the high price of living, or will 
you help to banish forever’ the 
shingle and assist in obtaining in 
community by law, or other means, regu- 
lations requiring that all must be 
made of non-inflammable material? Com- 
mon sense should teach you that this is a 
move in the right direction, and you will 
profit by the reduction in the loss caused 
by the best invitation to fire in use today. 


has limited 


W Of id 


your 


roots 








Main 
the 
was 


John M. Regner, a jeweler at 325 
St., Kenosha, Wis., as was reported in 
last issue of THE JEWELERS’ CIRCULAR, 
a recent sufferer from 
He has now compiled a list of the missing 
articles which includes watches, knife and 
chain sets, tie pin, clasp and button sets, 
cuff buttons, la Vallieres and an 
ment unmounted gems. 


window smashers. 


assort- 


oft loose 
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Swiss Pattern Files 
Give Best Service 


Fine materials, expert workmen, and the 
best equipped File Factory in the world, enable 
us to guarantee the sharp teeth, fine temper, 
uniform quality and long wearing qualities of 


| every NICHOLSON Swiss Pattern File. 


BY INVITATION 
MCMBECR OF 


Specify “NICHOLSON” when 


eee NG ordering Files. 
~ (E27) ey A personal test will do the rest. 





[Sy eg, Our booklet “FILE FILOSOPHY,” 
q PF and Catalog showing 600 illustrations 
| Rae of files from actual photographs, sent 


. FREE on request. 


# NICHOLSON FILE CO., Providence, R. L, U. S. A. 
St FESS FEES SSS ES St RS ORS ESS ESS OE IES ORS SESS OES PE EN SN PEN ES Go 


USA USA VSA 





B82) od spel of ep pwd adh elh a oth oh hod 





| 


- 


BH 8 BD AAD ED ob eh ele wh 8D od eed eh od ed od 


\ A 


12 Size Octagon 


WATCH CASES 


to fit all 


12 SIZE STANDARD AMERICAN 
MOVEMENTS 


14 Karat Solid Gold—25 Year Gold Filled 
in Yellow or Green 
Green Gold Is Green Throughout 


Handsomely Enameled Cases of 
Distinctive Individuality 


An unending variety of elaborately Engraved 
and Engine Turned Designs. Compact Model 
to fit all 12 size Standard American Movements. 
Also 12/0 Cases for 12/0 size Movements. 











ASK YOUR JOBBER FOR THEM 


Illinois Watch Case Co. 























FACTORY AT 
ELGIN, [ILLINOIS 
15 Maiden Lane 704 Market Street 904 Heyworth Bidg. 


New York San Francisco Chicago 
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1 from issue of ne <1.) was not tor the little daily retail sales 


Compelling the Customer’s Return 
[ a the 

each salesman, and of the merchant, on any 
given point that has to do with the welfare 
t the customer, but which might acquire 
some effort on the part ot the tormer, it 
would be found that there were as many 
different policies of treatment as there 
salesmen. [his can be remedied by the mer- 
chant 1f he will lay down the policy that 


census was taken ol opinions ol} 


are 


the customer must be satistied and carry 
It oul 

()ne merchant voiced this sentiment to 
his clerks. One of them, a day or tw 


customer a dollar allowance 


ipon a damaged article that had previous- 


latae , 
’ iaAltCT, YAaAVE a 





ly been purchased, and allowed it to be 
applied upon the purchase of another ar- 
ticle. The salesman had handled the case 
very diplomatically. The customer had 
etermined to go elsewhere to make the 


templated purchase, but the manner in 


+1, 
LI1e 


and 
made 


put the 
allowance 


which the salesman Case 


satisfactory 


caused her to change her mind and leave 
1 : : atechadn = hes 17 } - 
the store, not only satished, Dut with an 

| hase, indicating renewed conti- 


lence the establishment. 
\When the matter was called 


to the at- 
tention ot the 


been out 
The 


clerk was “called down” and the whole 


merchant. whe had 


at the time. he fumed and raved. 


was in an uproar for a moment. The 
had been n diplomatic than the 
He had shown 


had 


| } s 
ICTR Ore 


merchant would have been. 
] 


usiness sense. too. Lie 


more pur- 
chased a customer tor the store at a cost 
f one dollar, but in doing so had sold an 
irticle upon which there was still left a 
profit of four dollars. Some salesman! 
\ coming merchant. 

It is not necessary to go into the many 


things that go to make a store a pleasant 
place to trade. The must be clean. 
It must be equipped with up-to-date fur- 
niture must be able to 
handle the business that comes to it. The 
pleasant and congenial. 


store 


and fixtures. It 


_ ~ = 
CICTRKS 


must be 


They must treat the customer as friends 
instead of mere acquaintances. To sum 
up the whole question it resolves itself 


allowing the customer to decide the 
merchandise she shall buy, how 
she shall buy it and when. All within cer- 
stain limitations, of course. But the mer- 
chant by allowing this decides where she 
will buy. He cashes in. He compels her 
to return, again and again. 


into 
class ( f 


Importance of the Retail Sale 
ew 
ut the 

meet them when they 
haps, a few anticipate and provide against 
the that 


arise. 


merchants ever sit down and study 
Most 


per- 


problems of their business. 


have to, and, 


some of more obvious troubles 
might 

How many of our readers have ever 
stopped to think that all the work of pro- 
f procuring merchan 


profitless if it 


store and « 
absolutely 


viding a 
would be 


dise 


: 





Rather startling in 
Just think, the little 
dollar sale, the five-dol- 


store? 
not? 


ten-cent sale. the 


. | 
made in the 


Cance 1S if 


signil 


lar sale and the few higher value ones 
made by Tom, Dick and Harry in the 
store stand between the jeweler and suc- 


cess, or—bridge the gap making it possible 
to succeed. 

The retail sale is rather important, is it 
not? It stocks in and 
drabs, and because it 1s in dribs and 
drabs the merchant pays little real attention 
to it. Ot provides the goods. 
Hie also supplies the store-room. He super- 
displays and hires the salesmen. 


moves vast dribs 


done 


COUTSE he 


vises the 


But above all things. the salesman 1s the 
most important link in the whole chain, 
hecause he 1s the final link between the 


i ein cal . ~ 
riage connect- 
tailure. 


Lew specialty merchants make any ef- 


customer. the 


ee, = . 
me tHe jeweiel with SUCCESS Or 


fort to increase the efhciency of the sales- 
man. If he talls down in making a sale 
he may get a “scolding,” but if he turns 

ae a a, = * — 
a particularly brilliant stroke he rarely 
gets any commendation. Ilhis 1s not given 


is intended 
showing it, 


in the spirit of tault-finding. It 
and by 
in a measure remedy its deficit 


condition, 


to show a 


: . ; 7 
1al process of securing a salesman 


The ust 
1S as follows: 

\ salesman 1S needed. either the busi 
ness is being started or has grown to 


salesman 1s re- 
either 


and another 
two things happens, 


some extent 


quired. One ot 
the jeweler hires a man he 
The hired 
is known, often in spite of deficiencies in 
ability, 


knows or a 
stranger former is because he 
personal appearance or temperament. 
taken on in a spirit of optimistic 
hope. The stranger is taken on in spite of 
pessimistic feelings that and in the 
desperation of immediate need. 


He is 
arise 
these men fit for the job? 
“knows.” 
class of salesman in the 
jewelry the country. They are 
the product of the store itself, they have 
grown up with the store, they have been 
salesmen under the eye of the 
Unfortunately, the teacher is 

one of the worst that could 
chosen because he is really 

the essentials of successful 


\re either of 
The jeweler “hopes” 
another 


so, he rarely 
[here is 


stores ot 


created 
jeweler. 
often 
have 
ignorant of 
salesmanship. 

The jeweler finds himself with a staff, 
large or small in proportion to the size of 


very 
been 


the business, who may easily be divided into 
two classes, the efhcient and the inefficient. 
In each class there 

degrees of either efficiency and 


inefhciency, according to the class in which 


will be found many 


grades or 


they belong. 

“It will be found that this state of affairs 
can be found in almost any other business,” 
some jeweler will offer as an excuse. 

In reply it may be safely stated that there 
is no other branch of commercial life where 
there is so large a class of incompetents 
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and inetticients as t 
manutacturer soot : : 
do not grade up to st: : 
. ‘ 1; ' ’ 
turn to the selling end ans 
-_ => x. 4 1 
crease the inemcient lass 
\\ {) l | lat S _ ~ 
v ¥ + *} 
Is It tne Saiesman ( ] ij 
ow ' 11 
writer believes 1] v1] | 
salesman because he does not t himselt 
. | , 5 
for his chosen calling in business and the 
- } : ] } ™ . 
merchant because he does not help or tore 
tne sal Sman to do Ss 
ls there a remedy Ss or our 
. 4 - ‘ 4 : | 
Statement or tnese tacts \ id ¢ yvortn 
: 1 1 41 ae : 1 
less. it 18 in the nN pe la ne eweilers 
who read this will give oO! ttention to 
this essential part ot the management of 
7 . | 7 ‘ 
their business that we have pictured this 
. _ a , 
none too creditabie conditi 
- S . 5, @ . 
In an article in System Magazine re- 
: «| ‘ 1. | > ‘ ] — . ‘ } le e 
CeELYV €< LOdday Thnere is SiiQO VW Ti a La VIC Or 
reasons why men quit uvying at stores 
; @ : ‘ - ‘ 1 ’ 
which were tormerly tavored with their 
trade. QOut ot 194 answers it was tound 
? . : -s -_-- . . - 
that 134 were directly driven away trom 
stores by the indifference. carelessness and 
inabilitv ot the sales torce In the remain- 
ing O60 cases, one onl vas attributed to 
poor quality of goods, four retusal to 
1 ; { _ 
excnange goods, nine 1 - irranve- 
‘ ] ] 
ment, ele ven to tactiess usiness net iods, 
Seventeen To shi VV deliveries. ind eighteen 
to tricky methods. it 18 more ‘ “‘CaSOn-: 
7 ; - 
ible | elieve toatl i leas I t the 
nhs 
omplaints we have at ite e store 
7 7 
policy vere Taults OT f saics 
- “ ? 
lf ls ( ly Tall () T ~ ii¢ ~ 7 ‘ COUT 
. , ‘ 17 . 
retail stores to Say i I isons 
why an equal number d t leave a store 
tO trade elsewhere W ¢ uid nerhaps T ¢ veal the 
tact that the most ot them remain custom- 
7. ata eal { _— 
ers through the mnMmnuence l@ Ssaies TOTCE 
TI lepartmen ' ee fo, a! Sl 
Lhe qepartment stores will Nave tO Dé€ 


the credit for starting schools for 


yive’» 

1 
their employes. fhis is not exactly an 
altruistic movement, however, but one 


started from an entirely selfish motive. The 
sales force made so many errors that 1 
train them into the meth- 

scho | 
value is 
which 


t the larger 


was neceSSaryv to 


and policies of the store. Th 


ods 


within the store is the result. Its 


being recognized by smaller stores 


ATé¢ following in the steps 


where schools or classes are being 


rapidly introduced. 


STOTeES 
There is only one class of people in the 


United States larger than the class connect- 


ed with the retailing of merchandise—the 
agricultural classes. The government has 
spent millions of dollars to make the tarm- 


er’s lot better and to instruct him in his 
business. It 


just about time that the next largest class 


seems to the writer that it 1s 
in the country should be recognized and a 
modicum of help extended. The manutfac- 
f which 
is time 


turer is helped 1n many ways, chiet 
is through the consular system. It 
the merchant 
gether on this question and 
that the existing state of affairs be 
subject of study and research 


and his sales force got to- 
a demand made 
made the 

It is well known that modern methods of 
distribution are wasteful and inefficient, but 
there has been no better method suggested 
to date. A great effected 
by training of the salesmen, however, the 
final link in the 


:, nd 
Saving could Cc 


chain of distribution. 


(fo he contu 
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(SURE TIME) 
A $15.85 MOVEMENT AT $6.50 








a ae 
on ! ry 


4 rl ol ' 
’ fii 
if" ita ‘ 
isl cmnondlin 





! 
"y n 
{ 


jm 


Nin ; 
iy 


y 












































Dial View 

Seth Thomas Pay i ome Face or Hunting. Open 

Fave *re Pendant Set. unting lever setting, three- 

DESCRIPTION quarter plate, 7 jewel, quick train, nickel f Me eons 8 

16 Size Abbott Hunting, 17 jewel adjusted three-quarter plate, two steel ex- hard white enamel dial with depressed seconds. The 
posed winding wheels, double steel roller, whip lash regulator, double sunk best American low-priced Watch Movement made. This 
glass enamel dial, ruby jewels in gold cups. This movement must be seen movement was never sold for less than $1.50 net. 
to be appreciated. The regular price of this movement is $15.85. $6 50 — Cash Cut Price, $1 20 

o PEG ec COC OSOHSOSESSHSOSH SSS LES OSH SOLO SH SOSOCSCECOROODOROEES * 


Our Net Cash Cut Price, Gacks..... 2... cccccccccvccccccccccvccsccccsceces 
P. S.—Write for our new Illustrated Catalogue today; mailed on application only 










wa / = — 165 Madison Street 
/ f\7 7 h. Between Fifth Ave. and La Salle St. 
Over Childs New Restaurant 





(THE HOUSE YOU CAN’T FORGET* Chi sone ‘Tilinojs 
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Successors to Holeman & Alte: 


























French Pearl Necklaces | | tne Human Eye 


rO RETAIL FROM 50e. TO $50.00 A STRING 
Illustrated in colors with Manikin in two 
sectional overlapping models, containing 
fifteen separate plates. A book for every 
Optometrist. Size 7x10'4—Price $1.00 


While abroad recently we succeeded in making 
large and very advantageous purchases. This 
means exceptional profits and quick sales to you. 
in justice to yourself you should see these goods 
before purchasing any pearls. 


LEWY & COHEN The Optical Publishing Co. 


321 Fifth Ave., bet. 32d & 33d Sts.. New York 11 John Street - - NEW YORK 


Specialists in French Pearls and Fans 




















BEWARE OF IMITATIONS 


INSIST on Having Your Bags and Rolls Made of THE ONLY CENUINE 


oC unni 
ANTI TARNISH FLANNEL, 


Used by all Silversmiths and is the only acknowledged fabric giving perfect satisfaction 


Trade-Mark Registered D FE hy y Ee t & N AT aad A a See that each Piece 


Patent Office SOLE MANUFACTURERS a Aen 
arni 


No. 85563 611-621 Broadway, New York 
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Storekeeping Department. 


Business Points of Interest 





By Edward Endelman, Attorne' 


I \ a. ll lvid [ I} 


if Law, New Yor k, 


| JNDER the rules of the Interstate Com- 
C ion there are two torms 


merce Commiss} 
for a bill of lading when shipment ot 


goods is made from one part of the coun- 
“straight” 


try to another. (nets calleda 


bill of lading and is not negotiable. It 
must contain the words “Not Negotiable” 
and the goods must be delivered by the 


common carrier to the party 
whom the merchandise has 
been sent. With this form of bill of lad- 
ing, the common carrier or railroad need 
not require the consignee to produce the 
bill of lading which the shipper has sent 
him, as evidence of the fact that he (the 
consignee) is entitled to the receipt ot 
the goods from the railroad. The pro- 
duction of the bill of lading by the con- 
signee, is not a pre-requisite for delivery 
by the railroad 

The other form of 
what is called the order 
negotiable and must be produced by the 
consignee and turned over to the rail- 
road before the railroad will deliver the 
goods to him. This form of bill of lad- 
ing reads: “Consignee, to the order ot 

” Tt is frequently very important 
for a shipper to decide which form of 
bill of lading to use. If a shipper sends 
goods to Jones, in Dallas, Texas, and he 
knows Jones’s credit to be and 
does not require prepayment, the shipper 
may use the straight bill of lading. But 
where goods are shipped, as the case tre- 
quently is, to Jones, Dallas, Texas, care 
of Western National Bank, the order 
form should be used, because with this 
form, the railroad will not deliver the 
shipment to Jones, unless the bank turns 
over the bill of lading to the railroad, 
and this of course, the bank cannot and 
will not do to release the shipment, un- 
less Jones has honored the draft, which 
accompanies the bill of lading, held by 
the bank. 

It frequently 
wants prepayment from his consignee, 
and through inadvertence or ignorance 
uses the straight bill of lading which he 
sends with a draft to the bank in the 
town where the consignee lives. When 
the railroad agent receives the shipment 
with a copy of the straight bill of lading 
addressed to Jones, Dallas, Texas, care of 
Western National Bank, the agent will 
deliver the goods to Jones, without call- 
ing for a production of a bill of lading 
or payment of the draft. 

The result often is, that the consignee 
receives the goods, does not prepay, and 
subsequently becomes insolvent. It is 
very important therefore to note the 
above differences, and to be sure that 
the right form is used. 


railroad or 
or firm to 


bill 


form, 


of lading 1s 
which 1s 


good 


happens that a shipper 








Hirsh’s Jewelry Store, Chillicothe, Mo.., 


recently closed a contract for the sale of 
the business, but after making investiga- 
tion repudiated the sale. and Mr. Hirsh is 
again in possession of the store 


THE 


JEWELERS’ 











STOREKEEPING 
INQUIRIES 
ANSWERED | 
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been reading in the 


Tungsten.—/'ve 
Storekeeping Department with much inter- 


esi your arth s on tllumination. Could you 
give me some facts about this much-dis- 
cussed metal known as Tungsten? A.W 
ANSWER :—The recent advent of the 100 
Watt Gas lled \iazda lamp 
brighter and whiter light than the earlier 
lamps, is another step forward as a result 
of constant endeavor of the manutacturers 
to produce better lamps. There was a time 
when the “light in a bottle’ was a source 
of wonder. Their use is now so general 
that few people realize that a Mazda lamp 
is a scientific instrument made with all the 
exactness of a watch or a compass. No 
less than 25 separate pieces of material are 
required in the manufacture of these 


GVIVIIY a 


lamps; no less than 50 operations are neces- 


sary for assembling and testing. The ma- 
terial for making tungsten wire arrives at 
the factory in the form of a yellow powder 
chemically known as tungstic oxide. This 
powder is obtained from “sheelite,” a 
tungstate of calcium, and from “wolfram- 
ite,” a tungstate of iron and manganese, 
large quantities of which are mined in Ari- 
zona and Colorado. Before the yellow 
powder can be used for making filaments 
it must be purified, a process that is accom- 
plished by mixing it with other chemicals 
and boiling it in gigantic beakers. Each 
portion of powder was weighed on a set 
of delicate scales and each beaker of liquid 
was measured to the smallest fraction of a 
fluid ounce. Even the temperature of the 
boiling liquid was kept as nearly constant 
as possible. From the boiling process the 
tungsten returned greatly purified, but still 
a bright yellow powder. In the next room 
is found a bank of roaring gas furnaces. 
The yellow powder is placed in long tubes 
and inserted in these furnaces to undergo 
a thorough firing. After the powder was 
roasted to a perfect state of ‘“doneness”’ it 1s 
taken out, it loses its former color. It be- 
comes lustrous black powder greatly re- 
sembling gunpowder, but much heavier, is 
pure tungsten. On shelves along the wall 
the tungsten is stored in neat rows of bot- 
tles to await its turn for further treatment. 

In the next operation the tungsten 1s 
compressed under a gigantic oil press into 
biliets, or, as they are called, “slugs,” about 
six inches long and three-sixteenths of an 
inch square. A series of firing and sinter- 
ing treatments transform the slug into a 
hard, tough ingot not unlike a piece of cast 
iron. When the ingot is taken out of the 
sintering machine the operator breaks off 
a small section of the end. These pieces 
are tested to determine the quality of the 
tungsten. The tungsten ingot is now ready 
to be forged and drawn into wire. It is 
heated to a bright red and forced through 
a voracious machine and emerges very 
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much drawn out. A number of return 
trips through similar machines and the 
former ingot of tungsten is a piece of wire 
about 30 feet long and 3-100 of an inch in 
diameter. At the point the wire is more or 
less ductile, but can be broken by bending 
it several times. Under the swaging the 
tungsten is somewhat brittle, but as the 
process ot torging continues it becomes 
more ductile, until at about 3-100 of an inch 
in diameter it may be forged cold. In the 
next process the piece of wire is sent 
through a series of diamond dies, each one 
reducing it a small amount. Often the 
operators draw an entire slug into a piece 
of wire without breaking it. After the 
wire is drawn to the desired size it is again 
drawn through a new die so that it will 
be uniform throughout its entire length. 
For the glass parts of the lamp two insig- 
nincant pieces of glass and two pieces of 
wire are fed into an energentic machine 
and comes out welded together. After the 
stems are rigidly inspected for defects they 
are ready for the winding room. In the 
winding room all the work is done by hand. 
The little wire hooks (anchors) are put 
on by heating the glass and the wire to the 
Same temperature and inserting the wire 
into the soft hot glass. The wire is wound 
over the anchors. The girls who do the 
winding of the stems are marvels of dex- 
terity. After an exhaust tube is fastened 
to the rounded end of the bulb the lower 
part of the bulb is melted off, the wire 
mount is then inserted and the two parts 
sealed together. The sealing is done on a 
machine that is almost human in its move- 
ments. The air is pumped out through the 
exhaust tube, leaving almost a_ perfect 
vacuum. The tube is then melted off, seal- 
ing the lamp. After the lamps are “ex- 
hausted” as this process is called, they are 
given a thorough testing to see that there 
are no possible defects in their 
struction. 


cone- 


Have a Firm Grip on Yourself 


J KNOW a very successful man who 

early in life resolved that, no matter 
how hard anything might be, or how seem- 
ingly impossible for him to do, he would 
do it if the doing would prove of value 
to him. He made this the test, and would 
never allow his moods or feelings to stand 
in the way of his judgment. He forced 
himself into a habit of promptly doing 
everything no matter how disagreeable, if 
it would further his advancement. 

People who consult their moods, their 
preferences or their ease never make a great 
success in life. It is the man who gets a 
firm grip on himself and ferces himself to 
do the thing that will ultimately be best 
for him, succeeds.—Orison Swett 


Marden 


who 








The firm of Radebugh & Lushbaugh has 
dissolved partnership at Maquoketa, Ia. 
Mr. Radebaugh will retain the room in the 
Rive building on S. Main St., where he will 
conduct a piano store, while Mr. Lush- 
baugh has leased the room recently oc- 
cupied by the Hamley studio on N. Main 
St.. and will conduct there a jewelry re- 
pair shop 
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Individuality the Attribute That Finally Wins. 
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7, oe language most 


nacular, is easier to 


folks talk, the 
read and under- 


veT- 


stand than the kind an inexperienced writer 
generally adopts almost unconsciously. It 1s 
easy to go too far and write slangy ad- 
vertisements which will not carry conf 


dence, but there is a happy medium. 
The thing to 
nt strike the 


do 1s to make the advertise- 


me reader in a vital part, 





STETSON & CROUSE 


Reliable eee - 


Repairing ngTa 
127 8S. SALINA ST. ae 


This Dress Up Week 


We Are Making a Special Show- 
ing of 


Jewelry 


Father and the Boys 


Jewelry selling with us meant’ 
giving dollar value for dollar pur- 
chase, and our entire line of Dia- 





monds, Watches, Jewelry, Goid 
and Silverware bears out this 
statenient. 


Every piece of Jewelry we own 
gives striking evidence of the im- 
portance we attach to newness 
and novelty of pattern; for our 
stock must be “different” to at- 
tract and hold trade. 

The design must not he bitatrre, 
hut beautiful. 

The workmanship must be Ane 
and prices must be fair for 

' jewelry desigus that are not com- 
> monplace. 


in ° 


! 


MAKING A MERCHANDISING OCCASION, 


getting right to the best point of contact. 


If we are talking about a chest of silver- 
ware, we want to impress upon readers the 
beauty of the chest and its contents, the 
unique and attractive pattern, the artistic 
workmanship. The quality of material 
used, the scientific methods of plating, the 
seasoning the wood of the chest is given; 
these may all be important things, but they 
are not things that are going to make the 


reader of the advertisement want the 
goods. Save these more scientific facts 
for the salesman in the store. They are 
good selling arguments. The one big 


thing that is going to appeal to the pos- 
sible buyer is the appearance, the beauty o! 


that chest of silver. Utility may be more 
important, so may durability, but beauty 1s 
what will first create the desire for owner- 
ship. 

Right at the outset in writing advertis 
ing, we might as well banish such head- 
lines as “Greatest Stock of Jewelry in 
Town,” “Scientific Department Tests 
These Watches,” “We Are Diamond Ex- 
perts.’ These are along the line of what 
may theoretically be the interest of the 
people, but practically their interest is 


aroused by simpler appeals, to vanity or to 
desire for ownership. 

Some lines of goods are bought only 
when the seasonal need comes along, or 


when the old article is to be cast aside. 
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May we assist you in 
selecting that wedding || 
gift? ei 


ally, the least embarrassing phase m the 
selector a wedding gi!t « the determination 


you are willing to spend 


L’ must determine No one can de 
cide that but yourseli. and we would not attempt 
to influence your decisir You know the 


cumstances better than we do 


The difficult question is b 


‘ w to select a grit 
that will win the appreciation of the happy paw 
and reflect the good taste and discernment of the 
Gomer 


We are displaying an exceptiona) selection of 
gift objects at any price you want to pay, 
whether $:.co or $:,000. These comprise dia 
monds, pearls and other jewels and jewelry , cut 
gisss, pamungs, silverware, and a multitude of 
useful and unique articles 

ALLOW OUR EXPERIENCE IN GIFT 
SELECTION, OUR SPLENDID VARIETY 
AND VERY MODERATE ®RICES TO AS. 
SIST YOU IN THE BEST POSSIBLE DE- 
CISION 


AHN, 


UTICA’S LEADING WEDDING-GIFT, JEWELRY 
AND ART SHOP, 
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CONFIDENCE INSPIRING. 


Other lines, like candy, for instance, are 
bought all the time. Jewelry partakes of 
both classes. There are many items peo- 
ple buy more or less regularly as they need 
to replace or replenish the household sup- 
ply. There are others people always want 
and will purchase if they have the money. 
The advertiser should have these facts 
in mind and write his texts with a view 
not only to creating demand for the goods 
almost any person may be made to want 
at almost any time, but with a view to 
creating a confidence in certain lines that 
will make the reader think of that store 
the next time he is to make such a pur 
chase. The jeweler is advertising all the 
time for both present and future trade. 
One thing in which ell people are al- 
ways interested is something new. We are 
all on the watch for something new or un- 
usual. Right in this connection comes the 
value of the trade paper, because the dealer 
who is on the watch can find opportunities 
in his trade paper advertising pages to get 
new items to keep up the interest of the 
public and to keep his stock up to date. 
Keeping something new on display and ad- 
vertising something new all the time means 


constant interest on the part of the public. 

Of course you must remember that peo- 
ple will not read advertising a second time 
any more than they would news items. It 


would be sensible for an editor 


just as 








Perfect Gem 


©) $100.00 
‘A 









At Linz Bros. 


The Diamonds that are offered 
this week at this sale are stones 
of splendid size and very fine 
color ind are absolutely perfect 


66 They Are Guaranteed by Linz *? 


This means both as_to grade and quality, and also as to 
‘values that can not be duplicated. Investigate the bar- 
gains herein quoted. They are really wonders. 


LINZ BROS. 


. The South’s Greatest Jewelers. J 

















A STRONG GUARANTEE. 


to run news the second time on the plea 
that not everyone read it the first time, 
as for you to repeat advertising on that 
basis. Make up a fresh advertisement for 
every issue of the paper. People are very 
likely to reason that the store with the old 
advertisement is a store with old goods. 
When you want your advertisement read, 
you have to make it interesting and under- 






OUR 25 YEARS 
O7 experience in buying Jewelry 
enables us to save you mopey. 
Juct give us a look and you will 
see how foolish you have been 
by buving elsewhere. 


Cat Zpiller. 


Olean’s Best Store Since 1870. 









AN OpDD 


BORDER. 


standable and you must cover subjects of 
interest. Advertisements that are stupid or 
long-winded or pointless will not get at- 
tention. 

The use of pictures in advertising is in 
many cases a waste of space just because 
the advertiser picks out a picture that has 
no excuse for being there. Putting in a 
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Retail Advertising Department 








picture just because it is a picture and for 
no other reason is poor business. If the 
illustration does not illustrate something 
and make plainer what you want to say 
about the goods, or what the goods look 
like, then it is better to stick to type that 
will help. 

The right kind of illustrations help the 
readers to visualize the goods and of course 
help make them want them. The ques- 
tion about a picture is, will it help make 
the reader want the goods? If it merely 
sends the reader on with a picture in his 
mind that has no selling power, it detracts 
trom the strength of the advertisement. 

It is not advertising to tell people your 
store is a good place to trade or that you 
have been in business sO many years, or 
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q SevenSolitaires Set As One | 
Diamond 





UE UO LL... 


Everyone who admires a brilliant diamond ring should see these 
masterpieces of the American art of diamond-cutting apd diamond- 
mounting The combined fire of the Seven Solitaires, perfectly 
set as one big, gleaming gem, is effective beyond all comparison 
with the ordinary ring. Every stone is white and full cut, thus 
giving the sevenfold brilliance so much admired by all who possess 
the Seven-Solitaire ring The prices run upward from $35.00, 
according to the size of the gems Also made in Searf Pins, 
Brooches. Lavallieree. Et See window display this evening 


Henn & Haynes 


A SPECIALTY WELL 
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ADVERTISED. 


that your prices are right. All these things 
may be important factors, but they are not 
news. They are not forceful facts. 

You must pick out the facts of greatest 
interest about the goods you want to sell. 
Then recount such facts in as few words 
as will make them plain. 

Punch in an advertisement is not a trick; 
it is not a science. It is saying something 
of interest in a way that makes the inter- 
est apparent at a glance. That is what 
gets your advertisement across. 

Vou will not write forceful advertising 
without effort and you will not write it well 
without practice. But if you take time to 
your advertisements, sitting down and 
working them out thoughtfully and care- 
fully, instead of waiting until the last min- 
ute and then throwing them together, you 


will find yourself getting your message 
across with increasing force and _ tre 
quency. 

THE END. 








A. W. Voedisch and Robert Weber have 
disposed of their interest in the Aberdeen 
Jewelry Mfg. Co., Aberdeen, S. Dak., to 
Parden & Casey. 
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An Impressive Jewelry Advertisement 


N impressive jewelry advertisement oc- 

cupying a space of 15 inches six col- 
umns wide was used by several wholesale 
jewelers and an optical concern recently on 
the occasion of the convention of the Texas 
Retail Jewelers in Dallas, the purpose of 
the ad being to demonstrate to the con- 
sumer the part played by retail jewelers 
in developing and conceiving artistic 
jewelry designs. The text of the announce- 
ment was as follows: 

A Heritage from the Tehas Indians to the 
Jewelers and Optometrists of the Lone Star 
State. How the Custom of the Aborigines 
of Texas has Descended Through the Cen- 
turies to the Texans of Today.—Long years 
ago when the buffalo roamed the rolling 
prairies of the Lone Star State the tepees of 
the Tehas Indians stood where the skyscrap- 
ers of Texas stand today. From the Indian 
name, “Tehas,’ meamng “Friends,” came 
the name of the mighty commonwealth, 
“Texas,” and just as the present Texan has 
inherited the name, just so has the custom 
ornamentation descended on _ through 
the centuries. 

The Tehas Indians hammered the virgm 
metals into crude ornaments for the body. 
The pretty stones and shells were smoothed 
and shaped for their personal decoration. 

And Texans of to-day, as people of other 
States, have had their fondness for jewelry 
further developed not alone in personal 
ornamentation, but as the most highly ap- 
preciated of all gifts. 

To the Retail Jewelers of Texas who 
are assembled in annual convention in 
Dallas belongs the distinction of having 
further developed the desire of Texans for 
the artistic and beautiful in jewelry and 
precious stones. 

And the Optometrists of Texas, allied as 
are the Jewelers by sheer achievement, 
have elevated their profession to a high 
plane of merit now recognized everywhere. 

Back of the Retail Jewelers and Optom- 


we 


oT 


etrists of Texas stand the Wholesale 
Houses of Dallas with lavish stocks of 
Jewelry, Jewelers Supplies and Optical 


Goods not exceeded elsewhere in the United 
States. These wholesale establishments of 
Dallas want this advertisement to serve as 
a “Tehas” Greeting of Welcome to every 
visiting Retail Jeweler and Optometrist in 
the city. 

The text was set in attractive type and 
enclosed in an original and artistic border 
design. 


What Some Jewelers Say 


HE bride-elect’s silver may consist of a 

miscellaneous collection of various pat- 
terns of silver, or it may be one complete, 
harmonious, beautiful pattern. It all depends 
upon where you buy it and how you buy it. 
Evans & Sons, Inc., carry the most com- 
plete line of sterling silver flatware in cen- 
tral New York, and specialize in the sale of 
sterling silver in chests. Why not come in 


and talk the matter over with us? Evans 
& Sons, Inc., Utica, N. Y. 
* * * 


We have strings of artificial pearls that 
We ask you to call 
that you can see for 


are really remarkable. 
and inspect them so 
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yourself how perfectly they match the 
natural pearl, in size, shape, sheen and 
lustre. Being man-made in place ot nature- 


grown, they cost much less than the pearls 
taken from the ocean’s bed. They are 
mounted with 14-karat white gold clasps, 
set with genuine diamond, and range in 
price from $8 to $25, according to size. 
Clark & McDonald, Schenectady, N. Y. 

kK * x 


Inexpensive gifts in sterling silver for 


the table. Out of the ordinary, yet 
thoroughly practical, things that add much 
tc the attractiveness of the home and 
help the hostess a deal in_ entertain- 
ing or presiding at the family board. 
Consider these suggestions: jelly spoons 


and pickle forks in rich sterling at $1.15 
and upwards, sterling cream ladles, lettuce 
forks, cheese servers, berry spoons, cro- 
quette servers, and scores of other novel- 
ties at $1.50 to $5. Complete sets of sterling 
table silver—sandwich plates, gravy boats, 
fruit dishes, candlesticks, vases. An assort- 
ment you'll enjoy choosing from in meeting 
every sterling need for the home or as a 
gift. All sterling articles engraved without 
extra cost. T. C. Tanke, Buffalo, N. Y. 


* * * 


Jennings, “the store of service,” 115 N. 
Pearl St., opposite Two Steeple Church. 
Men’s belts with silver buckles. The right 
kind of belt for the warm, vestless days— 
strong leather with sterling silver buckles. 
They are priced extremely low at $2 and 
$2.50. Don’t spoil the looks of a good suit 
with a cheap belt. 

* * + 


With June comes the thought of that 
wedding, and we want to show to you our 
new line of diamond and wedding rings, 
the gifts the bride gives her bridesmaids, 
the engraved invitations and announce- 
ments and our complete line of gifts suit- 
able to give to the bride. At the new loca- 
tion. G. W. Payne. 

* x ~ 


Wedding gifts. Our stock abounds with 
innumerable new pieces of jewelry and 
silverware suitable for wedding gifts. All 
the newest and best novelties now on sale. 
Include our store in your shopping tour. 
R. P. Thorn & Sons, Albany, N. Y. 


x* * * 


Tanke’s diamonds. Diamonds are ad- 
vancing in price—right smartly, too. War 
conditions and the export tax will continue 
to add very materially to the cost of first 
quality diamonds. Now is the time to buy 

and Tanke’s the place. <A perfect dia- 
mond is an ideal investment. It will in- 
crease in value each year. Tanke’s dia- 
monds have been selected by experts under 
most favorable conditions. They represent 
maximum value. Solitaires in 14-karat 
gold settings at $25 are specially popular. 
T. C. Tanke, Buffalo, N. Y. 

*k * ” 

Gift silverware. We desire to call your 
attention to our magnificent display of 
silverware, particularly appropriate for 
wedding gifts. Our stock includes the !at- 
est creations of the leading silversmith 
the country, such as Towle, Whiting and 
Reed & Barton. R. P. Thorn & Sons, 
Albany, N. Y. 


ot 
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Green Gold Filled 





platinum Finished Gngravings 


Green Gold Filled Cases were recently 
introduced to the Trade by the Wadsworth 
Watch Case Company, and are extremely 
popular. 


Wadsworth Progress now presents Green 
Gold Filled Cases with Platinum finished 


Engravings. 


Your jobber can supply you in a variety 
of 12s Open Face shapes for Men, also 
in all Sizes and Shapes for Ladies’ bracelet 
watches. 


Made from Green Alloyed Stock, 





CHICAGO 


Columbus Building 


not Electroplated. 


Factory: DAYTON, KY. 


Qadsworth Catch Case Co. 


NEW YORK 
15-17-19 Maiden Lane 
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| Little Ways of Simplifying Work at the Bench : 


























Written expressly for The Jewelers’ Circular. 
(Continued from issue of June 7.) TILTING ROLLER JEWELS. square out from the center of the table 
(CLOSE attention also has to be given to Without a doubt there is no jewel so the edge is hable to engage the horn of 
4 the dial wheels in these thin models, as | much abused as the roller jewel rather the fork on one side. This is only true 


they must be free, but must not have any 
unnecessary motion; especially is this true 
of the hour wheel, as its end shake and 
side shake must be the least possible and 








tic. 15. 


give it freedom to work. Some of them 
have to have the dial washers to keep the 
hour hand from catching on the minute 
hand. 

In the older model watches, which give 
ample room for the travel of the hands, it 
was not so necessary to have them fit so 
closely, but now it stands the watchmaker 
well in hand to spend several minutes not 





~ \Lo 
lic. 16. 


only in mounting the hands but also in 
trying them out by revolving them around 
in every position several times. Especially 
must he be careful in the hour hand pass- 
ing over the second hand. 

These conditions make it necessary for 
the dial to be secure and the second hand 
lowered just as close to the dial as pos- 
sible, for every fraction of a millimeter 
gained in this way adds to the room of 
the hour and minute hands in their travel. 





we might say, a victim of substitut: in. 
Quite often I have found brass pins in 
19 to 23 jewel watches. lhe time it took 
for the workman (?) to make this pin of 
brass and set it in the roller table un- 
doubtedly took longer than to put in a 
good one. Perhaps the substitution was 
because he did not have a jewel in stock; 
in that event he would have been wise to 
have said so and kept his stock of brass 
in pin tongs or some other tool. 

Roller jewels are too often put in care- 
lessly. Many workmen think any old kind 
of a garnet jewel will do, without giving 
any attention to width or the position it 
cets in the roller table. 

Roller jewels should be as carefully set 
as a balance hole jewel, as they are a part 
of the guard or safety action of the es- 
capement. If a new jewel is put in and 
it tips outward, as in Fig. 15, it is liable 
to give rise to a condition in the fork 
action like Fig. 16. It may catch on the 
inside corner of the slot, which, in case 
the fork horns are not cut with the exact 
pitch, will cause a cramping or catching 
of the escapement action when the watch 
is subject to the slightest jar. 

Just as serious trouble will arise if the 
jewel 1s tipped back, as in Fig. 17, which 
will give rise to a condition like Fig. 18. 
The roller jewel will pass the slot of the 
fork and strike on the horn, with the re- 
sult that it is often snapped off. This 
condition will also occur when some per- 
son who does not understand the lever 
escapement opens the banking pins too far, 
thinking to give the fork a greater sweep 
and thereby get more motion. Instead of 
more motion the escapement takes on a 
“pound,” and the motion is retarded owing 
to the unlocking being subjected to more 
friction by the jewel striking past the fork 
slot. Roller jewels should be set with the 
face parallel to a tangent to the roller table 
on the side the roller jewel is mounted. 
When the jewel face 1s not exactly facing 





a 


of the higher grade watches where the 
escapement is closely matched. 

The later method of some of the watch 
factories in setting the roller jewels fric- 
tion tight is certainly a progressive step, as 
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ic. 17. 
it insures better escapement action so long 
as the original jewel is in the watch. 


JEWEL TWEEZERS. 

How often when we are cleaning balance 
hole jewels they suddenly slip from the 
tweezers. Then there is a hunt on top 
the bench, among the tools, and sometimes 
on the floor, before the elusive jewel is 
located. Not infrequently the jewel is 


never located and a new one must be sub- 
stituted. This is not only annoying but 
expensive, both 1n time and material. A 
good jewel tweezer (Fig. 20) is a saving 
of time and patience. The tweezer is 
made with a recess ground in each point 
that just fits a jewel setting, and by a lock- 
ing arrangement in the blades the jewel 
is fastened in the tweezers by raising the 
point and pressing on the sides of the 
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Important for You To 


Know 


V. T. F. Watch Glasses are stocked 
and for sale by nearly all material 
jobbers in the United States. Don't allow 
other makes to be mixed with your 
stock of V. JT. F. Glasses, as this causes 
confusion and loss of time in 
fitting. 

If for any reason your jobber does not supply 
you when you order V. T. F., write to us, and 
we will see to it that you get a supply. 





V. T. F. Watch Glasses 


STANDARD THE WORLD OVER 





Hammel, Riglander & Co. 
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Mainspring Facts 


Several years ago a newly appointed superintendent of 
a large American watch factory made a trip from the 
Atlantic to the Pacific for the purpose of getting next to 
the people who buy and sell the movements he manufac- 
tures. 

Among other things on his list to inquire about were 
mainsprings, and he made it a point to inquire which 
mainspring gave the greatest satisfaction. He was much 
surprised to learn that over 50 per cent. of the watch- 
makers he spoke to recommended the U. S. R. Mainspring 
as being pre-eminent for quality. Since that time nothing 
has transpired to change the opinion of American watch- 
makers, and in fact many more friends of the U. S. R. 
Mainspring have been added to the list. 

There are always a few who consider initial cost as a 
factor, but the sum and substance of the argument 
against this is that if a watchmaker only values half an 
hour or more of his time at the few cents’ difference be- 
tween the cost of the U. S. R. and other makes of main 
springs, an inferior quality spring will answer their pur- 
pose, but if a man wants a dependable spring, and one he knows, when inserted in the watch, will run the watch, 
and keep on running the watch, until some accident while in the hands of his customer brings it back to him for 
repair, then there is little else for him to select other than the U. S. R. 

The new style packing adopted in the last year has proven very satisfactory to the trade, as there is no fear 
of rust or distortion while the mainsprings are in their stock. 

Made since 1885, by one manufacturer only, for 142 different sizes and styles of American watch movements. 
Price, $1.25 per dozen. 
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A New Name—an old method. 

The best Steel—drawn, tempered, polished, gauged and finished by hand—not by 
machinery. 

Made by the piece—not by the mile. 

Packed in Individual Rust Proot Envelopes. 


Your jobber sells them tor $12.00 per gross. If not, write to 


Hammel, Riglander & Co. 


47-49 Maiden Lane New York, U.S. A. 
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’ 4\| @, The 1916 line that sets a new standard in value, 
@ | originality of design and exquisite workmanship. 

" he @,. The gold-filled watch cases that stand the test 
of prolonged use by the extra hardness of the gold. 


C, We bill through your jobber only, but will gladly 
| send samples and prices direct to you. 
| NORTH AMERICAN WATCH CO. 


| MANSFIELD, OHIO 
| New York, 15 Maiden Lane Chicago, 31 N. State St. San Francisco, 86 Third St 
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tweezers. The jewel can be released by 
simply lowering the points and pressing on 
the blades. These tweezers are also ex- 
cellent for putting spectacle screws in their 
place and can be used for a number of 
different things about the bench which the 
watchmaker will soon learn to use to his 
advantage. 
FOUNTAIN OILER, 

The fountain oiler is a tool that has 

been on the market for several years, but 


is not used by very many workmen for 
the reason that it is rather hard to get 
the flow of oil regulated so as to let down 
just the right amount. This “right amount” 
is a much-argued question. Some work- 
men persist in putting on a great quantity 
of oil, while others do not put on enougn. 
My experience has been that the amount 
of oil necessary for the good performance 
of a watch varies with the climate and alti- 
tude. In low, damp altitudes the watch 
will not require as much oil as in a high, 
dry altitude. 

The fountain oiler which is on the mar- 
ket has the fault of letting down too much 
oi], which is liable to flood the jewel to 
such an extent that the oil will spread. 
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When this condition is found it can be 
remedied by taking the tube out of the 
oiler and drawing it through a small hole 
in a draw plate, which will reduce the 
hole in the inside of the tube. 

The advantage of the fountain oiler is 
in keeping the oil always clean and free 
from any dust or dirt. I prefer a short 
oiler to the long model, as it will hold 
sufficient oil for several weeks and is easier 
handled. 

I remember a factory man who had a 
fountain oiler which he had used in the 
factory for years; he had taken great 
pains to get the flow regulated to what 
he wished. This man had been in business 
for several years, when he suffered a loss 
by fire. | saw him the next morning after 
the fire and expressed sympathy for him 
in his loss of his stock and tools. He was 
busily looking among the ruins of his 
bench, and expressed what was on his 
mind by the following remark: 

“The stock and tools were well covered 
by imsurance and can be replaced, but I 
am afraid I can never get an oiler that I 
will like as well as the old one.” 

He was really more put out about losing 
that fountain oiler than the stock of goods. 

Fig. 21 shows about the right size for a 
handy oiler; the large tube is of glass and 
the plug in the end is of wood. A wire 
running through this plug and then coiled 
around it serves to keep that end of the 
oiler the highest when it is lying on the 
bench. A good rack for the oiler can be 





made by driving brass pins in the inside 
of one of the drawers of the bench, where 
the oiler can be put away when not in use 
and the point will not touch anything 
which will keep the oil from flowing out. 
{[f the point should touch any foreign ob- 
ject while it is laid away the entire supply 
of oil will. be drawn from the oiler by 
capillary attraction. 

A watch can be oiled much quicker and 
nicer with a fountain oiler than with the 
common kind; the point can be held on 
the train pivots until the required amount 
of oil has flown into the jewel. In oiling 
capped jewels it is necessary to put a little 
il in the cup of the jewel and then pierce 
it with a pointed piece of peg wood or a 
fine broach so it will run down in the 


Space between the hole jewel and the end 
stone. Several applications of oil are usu- 
ally necessary to fill the cavity. 

BALANCE SCREW SCALES. 

Fig. 22 shows a simple balance made 
from a piece of old mainspring, which 
serves an excellent purpose in weighing or 
balancing balance screws. 

Very often it is necessary to lighten a 
pair of balance screws to bring a watch 


———— 


ric. 22. 
within the compass of the regulator. Ke- 
move the pair of screws from the balance, 
marking in some manner so each screw 
can be put back in its respective place; 
then put the screws on the scales and see 
if they are the same weight; if they are 


| pigrrerensorontast 
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not, add balance screw washers 1n the pan 
until they just balance. Remove the screws 
from the scales, leaving the washers in the 
pan, then undercut the screws (Fig. 23) 
to lighten them about the required amount; 
replace them in the pan, and if they have 
been lightened the same they will balance, 
but if one has been undercut more than 
the other the scales will show it and the 
difference can be altered. 

The scales are made by taking a wide 
mainspring ribbon, drawing the temper, 
then forming it to shape; punch two sharp 
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indentations in the center with a sharp 
punch, not driving the punch clear 
through, but just enough to make a bear- 
ing; then with a round nose punch make 
the little pans at the ends and poise it by 
filing away the heavy end until it just bal- 
ances on a smooth iron block or some 
other hand bearing surface. It will be 
found when this is carefully made and 
two small pieces of paper is balanced on 
each end a lead pencil mark drawn on one 
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will cause the scales to tip and show the 
added weight of the mark the same as a 
pair of druggist’s scales will do. 

This tool is useful in high grade work 
and adjusting where the balance has been 
counterpoised to get the position adjust- 
ment and must be maintained to keep up 
the rate. 

JEWEL BUFFER. 

This tool is made from an old screw- 
driver. Remove the blade from the handle 
and turn a large piece of brass wire to 
fit the hole occup:ed by the blade (Fig. 
24); then drill out the end of this piece 
of brass to hold a piece of felt or some 
other good buffing material, which can be 
inserted in the hole, leaving just enough 
protruding to go down in the jewel set- 
ting. As the felt wears out it can be re- 
moved from the brass and paper pushed 
in the hole to extend the felt until it is all 
used up. This tool is excellent in remov- 
ing the slight discoloring of the setting 
from the washing process of cleaning. This 
is a factory tool and is very handy, as it 


can be used without a polishing compound. 


—_ 


THI END 
Technical Notes 


TT Hilt associations of German wholesale 
dealers in the watchmaking and jewelry 
trades have declared a boycott on about 2U0 
Swiss watchmaking firms on the ground 
that the latter are manufacturing for Ger- 
many s enemies the finer mechanical part 
of shells. The l’ossische Zeitung of Ber- 
lin says that this measure is an attempt to 
induce Swiss firms to observe real neutral- 
ity and it reminds Switzerland that before 
the war the value of their watches tmported 
by Germany was nearly nine times that of 
Swiss watches imported by France. 

A 24-hour clock system has been intro- 
duced by Lord French in the Home De- 
tense Department in England. An attempt 
was made to popularize this method of time- 
keeping some years ago without success. 
Notwithstanding the number of timepieces 
showing the complete round of the day and 
night, the innovation never became popular 
and is now, apart from the example to be 
seen at Greenwich, where there is a large 
clock outside of the Obsery atory recording 
the hours on this plan, merely an incident 
in clock history. 

An interesting bill is that introduced 
recently into the House of Parliament to 
deal with the melting of gold for jewelry 
At the beginning of the war all the gold 
imported was commandeered by the gov- 
ernment and gold coming in now cannot be 
consigned to any private person. When 
this was done the government realized that 
there would be a certain amount of melt- 
ing down of gold coins by dentists and 
jewelers. Since it was impossible for these 
people to get gold in any other way than 
by presenting notes to the Bank of Eng- 
land and demanding gold for them, the 
government could be kept regularly cog- 
nizant of the extent to which the practice 
was going and could deal with it when it 
exceeded reasonable proportions. There 
was no disposition to interfere with the 
right of a holder of paper money to de- 
mand gold but now apparently the trouble 
has grown to dimensions which need in- 
terference. 
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There Is Always a Feeling of Safety 


those who send their orders to The E. & J. Swigart Co., because we have a complete stock to draw from—make careful 
selection of every iten oniained In your order and give you the benefit of the lowest prices possible. Order your tools, mate- 
rfais jewelers suppiles and « ptical goods trom the E. & J. Swigart Co. and have satistaction 











Solid Oak Bonch No. 2 
A well built bench, will not warp or split lias eight 





drawers, apron drawer and chalk box. Size, 38 
nches high: 40 Inches long and 26 inches wide 


The E. & J. S. Special Premier Lathe 


Genuine Boley, with tip-over rest. Webster Whitcomb pattern Furnished in Moseley pat 
rn iesirea 

Lhe best edium-priced lathe ever put on the market Combination consists of 6 split 
hucks, 2 step chucks, 1 cement and 1 screw chuck, 8 brass cement chucks, belting and chuck 

This is a ost attractive lathe, full nickel-plated and absolutely true, and one that we can 
safely recommend as satisfactory and reliable 

size of lathe lL.enatl 12 inches: bed to center. 2 inch>*s kxtra attachments can be added 
rf t s 1 o ect! 








7 COUNTERSHAFT No. !2. 
Foot Wheel No. 1 Nickel-plated, black pulleys. 








WE HAVE IN STOCK 



































———=;| Genuine Factory Jewels, Staffs and Mainsprings 
. lor eve eric h made lo ‘ 
All Prices not = os ~y ae — . amadhe es f —— 
en ee ee 
7 O7 mportes rate al in our stock, so our cus 
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. Mainsprings, Balance Staffs and Width, 20. Strength, 2%. 
Having installed new machinery we are Jewels S : 
in a better position than ever hefore _,... iio essentials of your wateb repair de | ™ Cad » We f 


to execute RUSH Prescription Jobs, ecg we + — eT ae ano | a a, ' 
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turning out bigh grade workin the least —oriers. wave experienced clerks to ill them Wuauen s frrweg: 

















E. & J. S. Mainsprings—All Styles and Sizes 
Per dozen, $1.25; gross, $14.25. 
Mur standard spring and one that we have 
sold for years with uniformly good results 
We keep them for practically all makes and 





. 7 ‘ " Ee 4J. 8. E. 4&J. S. grades of American watches. They are 

Combination Bezel File and Burnisher Balance Staffs Balance Jewels = ‘viled and packed one-half dozen in a paper, 

Price, $0.50. American Made American Made and each gg - wrapped 7 eat rust 

_— ‘veoom $1.00 Ber denen $1.25 paper cach wrapper is marked with sty le. 

Two tools at the price of one. One side cuts the bezel and the width and strength of spring it contains, 
other side burnishes and smooths it. Small Parts Carefully Matched which makcs a handy reference 


Sending your rush orders for materials to our mail order department means satisfaction to both your customer and your- 


self. All orders returned by first mail. Our Optical GrindingDepartment will fill your prescription right and return your 
jobs the same day. Send us your orders. 


THE E. & J. SWIGART CO.., Merchants Bidg., Cincinnati, Ohio 
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Balance Jeweling. 








Written expressly for The Jewelers’ Circular by Arthur Gideon Thisell. 























(Continued from of June 7.) 
HERE are few operations in 
repairing that are more interesting or 

give better evidence of skill than that of 


Lssue 


watch 





setting or mounting a jewel. As in many 
other cases, there is no set rule as to the 
. _—o= 
AS TVAS # dam: 
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OLD STYLE BURNISHER 


Fig, 





SHOWING 
PoinT ENLARGED 


shape of the tool to be used or the exact 


method to be pursued. Each individual 
finally develops ways of his own to ac- 
complish the desired result. But the es- 
sential principles of burnishing must at all 


times be prevalent if the operation ot 
€ mounting a jewel is to be successful. The 
Swiss people that do watch work have 


made an art of using the hand burnisher, 
as is evinced by the deep, clean parting ot 
the stock, so noticeable in their jewel set- 
ting; but to part the stock so deeply is 
non-essential. If you an ordinary 
American set-jewel and cut away the outer 
portion, leaving the bezel clear, it will b 
seen that the angle the stock slants up to- 
ward the stone is not nearly as upright as 
If appeared before the stock was cut away. 


take 
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Fig. 

» 
In fact, the angle is seldom over 30 degrees. 
Until quite recently what was termed the 
“Figure 8” burnisher was used almost en- 
tirely. It derived this name from the pro- 
cess by which it was sharpened. When 
ready for use it resembled Vig. l. 

After grinding this tool into a semi-fin- 
ished condition the final touch was added 
by sliding it over an oil stone in the lines 
of a figure 8, giving the tool a twist at 
the curves so that all parts of the point 
came into contact with the stone in equal 
proportions. <A factory jewel-setter uses 
this tool almost entirely, as it will hold up 
longer and stand the wear better than the 
one [ shall illustrate. The burnishér [ 
shall describe is designed especially for 
men without training in this line, as it 


takes a great deal of skill to manipulate a 
hgure & burnisher. <A 





repair man in a 





diameter at the thickest point. 





store only mounts a stone occasionally, so 
it is better to the burnisher that re- 
quires less skill, and I have often mounted 
as many as 300 jewels before regrinding 
or polishing a burner of this kind, after 
! once had it in good shape. In fact, it is 
so simple that I have had students who, 
atter receiving a short talk, were able to 
mount successfully the very first jewel they 
attempted. 

No detail in preparation should be over- 
looked, for what may seem of no conse- 
quence to the reader may be vital, so | 
wish to impress the fact that the instruc- 
tions be followed in full. Another feature 
ot this burnisher is that, instead of divid- 
ing the stock and raising what is called a 
“back burr’ which must later be faced off, 
this one makes no back burr at all, the 
stock being forced up and over the stone, 
no ridge arising on the outside of the track 
made when the stock is divided. 

Steel that is suitable for making a bur- 
nisher may be had at several of the leading 


use 


THE BURNISHER 
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wholesale houses, and will be found listed 
in the section devoted to engravers’ tools. 

\ piece shaped as in Fig. 2 saves a great 
deal of time, as all that is necessary is to 
shape the point correctly. 

To make it as clear as possible, Fig. 3 
will show the correct form at the point 
atter grinding to shape, the drawing being 
enlarged to insure clarity as to the correct 
hape. 

Mount your steel in a good substantial 
wooden handle about four inches long and 
not over three-quarters of an inch in 
Drill a hole 
in the handle just as you would to make 


a small screwdriver and drive the steel in 


friction tight. It is important that the 
tool complete shall not be too long, as then 
it is harder to handle and, also, it is doubt- 
ful if it will leave a polished finish on the 
jewel setting. From 5% to 6 inches is 
just a nice length, from tip to tip. Grind- 
ing the face is the most important part in 
making this tool. The angle from A to B 
should be about 45 degrees and must be 
ground at right angles. Now that it will 


not cut or rip the stock of the setting, it is 
necessary that the sharp edges be polished 
down at the tip. 
using an oil-stone, first taking out any lines 
or scratches that may remain on the face 
and then giving it 
around the edge, 


This is accomplished by 


just one light touch 
not removing enough 
stock so that it is visibly cornered; just 


enough to take the cutting edge off. The 
final operation of giving it a high polish 








L}/ 


on a crocus cloth or crocus stick will round 
the edge enough the stock will slide 
ever it without allowing the burnisher to 
cutter. It is good policy to finish 
by buffing the face with very fine crocus; 
at least No. 0, or, even better, use No. OV, 
as the burnisher must be highly polished at 
the tip where it comes into contact with the 
setting. Also buff the under side of the 
burnisher, and when all scratches and lines 
have been removed it is ready tor use. 

[In case you wish to shape up a burnishert 
of your own from steel wire, the tempering 
) y important, as they wear or chip 
very easily if the steel is not of the correct 


SO 
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1S Very 


CUTTER 
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Fig: 4. 
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hardness. After heating to a cherry-red 
color and dipping it in oil, polish it so that 
it will be easier to observe the color change 
when drawing the temper. When drawn 
to a light straw color it gives the best ser- 
vice. Engraver’s wire bought in the shape 
| suggested before is of a correct hardness 
and is very convenient. 

We shall take as our first illustration the 
simplest burnishing operation of all: that 
of mounting a complete settmg in the pillar 
plate. We will presume that the old set 
ting has been forced out and a new one 
copied from it for correct end-shape and 
thickness by the method I described in a 
former article. 

Before the new setting is ready for use 
we must champher “or corner’ it slightly, 
just as a jewel is cut so that the stock will 
go not only tight against it, but also over, 
thus holding it firmly in place. To cham- 
pher the setting use a seat chuck and touch 
it lightly with a small file as it revolves. [| 
might mention that a very little is sufficient, 
for if you remove too much it makes it 
just that much more difficult to carry the 
burr over. The pillar plate is then placed 
in a pump-center or universal head-chuck 
and centered by means of the alignment 
cut in the plate. If the watch is an 18 size 
and has pillars screw the top plate on and 
pump it up by using the upper jewel as a 
means of centering true, but in this 
care must be exercised that the centering 
spindle does not crack the upper jewel. 
Once centered and fastened into position 
draw back the spindle in order to take as 
few chances as possible. 

Placing the T rest properly may safely 
be said to constitute 50 per cent. of the art 
of burnishing, and with a T rest improperly 
set a beginner would have no success. The 
tirst essential point is to file a notch in 
the T rest that the burnisher can be 
held absolutely steady. To set a jewel by 
using a smooth T rest is next to impossible, 
even for a trained jewel setter. If the 
notch is filed too close to the tip of the T 
rest there will be no room to brace the first 
finger, so make sure you have at least half 
an inch as a rest for the finger mentioned. 
The slot should be filed fairly deep, at least 


case 


SO 


a sixteenth of an inch or even a little more. 


for when the burnisher strikes the stock 
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LEIMAN BROS., NEWARK, N. J. 
‘The Complete Workshop” 


all set up and ready to run, just as you see it here. 
Shipped everywhere all complete. This is the shop that 
you have been dreaming about these many years—just 
go to work the day you receive it. 
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It saves floor space, 


TO 


saves time running | 
from one machine to ) + il 
another. : = ——— - | —— a lt 
. —— — " — = = = = — a — = —— —— 
It’s compact—sub- = = : : } —— — 


stantial—not a toy— 
it’s built to stand 
heavy work. 
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This complete work 
shop will do any kind 
of work for the artist 
Or artisan metal 
worker and for all 
others making small 
articles of metal, 
elluloid 
materials 

It will groom it 
self—the powerful 
suction o! air at the 
buffs keeps the ma- 
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chine neat and clean. 
It will prevent the 
contraction of dis- 


ease—it is ae well 
known deplorable fact 
that disease germs 
lurk about wherever i 
the ordinary work o > | | | 
the shop or tactory is =| | : ft aS = 5 
carried on—not_ so 
with this self groom 
ing machine. 
Lastly—if you work 
in precious metals 
then the value in the 
precious dust will not 
only bring back the 
original cost but 
create a steady in- 


| 
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ch line 38 in use. 


Everybody says it’s just the thing for the repairman, the store or small factory—you can’t get any better machines—we have 
been making machines for jewelers for over 20 years, and we know you can’t get better. It’s made in this form because it’s the 
way the trade wants it. You'll want it. And it has a dust collector on the polishing machine, too! 
In addition to the dust collecting outfit, the drilling machine which is fitted with a high grade chuck, is capable of accom- 
modating a drill from 0 to 5/16. On the underside of the bench and fastened thereto is a pressure blower with the necessary 
pipe connections running over to the left hand side of the bench where arrangements are made to connect the air supply to 
the furnace as shown on the iron stand alongside the bench, or in its place the sand blast shown underneath the furnace may be 
placed on the top of the stand in place of the latter and connected and used whenever required. The iron stand is covered 
with asbestos and is supplied also with the ingot mould, crucible tongs and a hand blowpipe for soldering. 
You will eventually, no doubt buy some machinery, so why not get it now in this Complete Outfit. If you buy separate 
machines it means continual extra expense for operation not to mention the extra first cost. This machine will earn its cost 
so that the quicker you get it the better. Can be operated from any electric light socket. 

Catalog IL IM N BROS., NEWARK, N. J 

Catalog E A y NEWARK, N. J. 


THE WASHBURN 
Q U A L | T Y an 5 for car ats, — t-pins 


for all sizes of scarf- 
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TRADE MARK REGISTERED 
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Leading Gold Watch Case Manufacturers Paolini 


SAFETY CATCH 
For Brooches, etc. 
Can be applied to any 
work are pin tongues 
are a) 
704 MARKET ST. J 


SAN FRANCISCO Open. Closed. “<= Closed 


Descriptive Circular on Application, 
Pearl Drilling and Adjusting a Specialty 
Special Order Work and Repairing 
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15 MAIDEN LANE 
NEW YORK 






































+ 





July 5, 1916 


quite a little friction is created. If not held 


firmly it will jump out of place and not 


only tear the stock, but also mar the plate 
considerably 

Place the T rest so that it is a quarter 
of an inch trom the jewel setting or plate 
It it is placed loser than that the burr 
will cut off too easily, and 1f placed turther 
it is difficult to hold the burnisher steady 
While the lathe is not in motion place the 
burnisher on the | rest and let the point 
come into contact with the plate at the 
hottom ot the hole, just at the point you 
will strike when burnishing The but 
nisher should then be just horizontal; 1 
the end ot the handle 1s high or low raise 
or lower the | rest as may be needed 


Also the burnisher should line up with the 
lathe bed just as nearly as possible. Every 
thing being in readiness, the next step 1s 
to force back the DT itruding edges oO! the 
old bezel so that the new setting will enter 
freely. Hold the sing! 

left hand, placing the thumb as a brace 
upon the part of the T rest closest to you. 
Place the burnisher in position, holding it 


e eyeglass with the 


firmly with the third and tourth tngers, 
exerting the pressure and allowing the 
handle to rest against the center of the 
palm. The first finger should be almost 
straight and in contact with the burnisher 
at the point it strikes the T rest and the 
first finger should also be held firmly 
against the T rest, as this finger is practi- 
cally the point of control. Your hands now 
being in the correct position, bend forward 
until your temples come in contact with 
your hands, the right temple striking the 
right hand between the tirst finger and the 
thumb. This not only tends to give a 
steady focus, but also assists in bracing the 
right hand, and you will be surprised to 
tind how steady a tool can be held by this 
method. 

Allow the burnisher to enter the jewel 
size cut, but not far enough to strike the 
seat itself Then, by running the lathe 
slowly and pressing the under side of the 
burnisher against the inside of the cut in 
the pillar plate you can force back such 
stock as is overlapping, thus leaving your 
cut clear so that the setting will enter 
freely. By moistening the end of the second 
finger and pressing it onto the setting, it 
can be easily picked up from the bench 
and pressed into its place in the watch. 
The setting should come just flush with the 
plate, for if high no stock will go over it 
and if low it is very difficult to burnish, as 
the tool will jump and the stock break off 
around the setting when the pressure 1s 
applied. The position of the hands and the 


“hurnisher should be the same when forcing 


the burr over the setting as during the 
operation of forcing the overlapping bezel 
back, as I just mentioned. It is less difh- 
cult to get a jewel solid if the end of the 
handle is just a shade higher than the 
point, but the finish of the job is not as 
perfect. To try to burnish with the handle 
end lower than the T rest is sure to end 
in a botch job; in fact, the setting wont 
stick at all. A point to be remembered 1s: 
have confidence in yourself. Do not go at 
it in a half-hearted wav by trying to be 
cautious, givine the stock a little touch at 
a time, etc. The lathe should be run at 
a speed of about six hundred revolutions 
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per minute; if faster than that the stock 
will tear and even half that speed will be 
sufficient. Moisten the tip of the burnisher 
by touching it with the tongue; saliva acts 
better than oil. Put all the pressure you 
can upon the first tinger \llow the bur- 
nisher to come forward until you see it is 
striking the stock just at the bottom of the 
setting and in the groove made by the 


mounting ot the original setting Then 
still exerting the pressure on the hirst 


finger, merely contract the hand, as that 


will force the point to move tar enough to 
throw the stock. If the stock 1s in bad 
shape it may e necessary to Start a New 


lurr, and care should be taken that it 1s not 
started too far away from the setting. As 
stated betore, do not attempt to burnish 

little at a time, give it one good push; 
the burnisher should not be in contact with 
the stock over three seconds. Good results 
cannot be obtained by letting the tool drag 
for any length of time. Inspect your bur- 
nisher after using to see 1f it has chipped 
at the tip, as this often happens with be- 
oinners. 

A setting should be burnished tn tight 





SHADED PART DENOTES 
JEWEL 


Fig. 5. 


enough so that it will remain solid and not 
turn when a graver is used to strip out the 
superfluous stock so that the stone may be 
exposed. Finish by placing the edge to 
give it a final touch, but do not cut enough 
of the bezel aWayV SO that it becomes weak 
ened. 

For the concluding lesson of this series 
i shall mention and illustrate a few points 
worth remembering when you wish to 
mount a loose stone, either in a setting Or 
ina plate solid; for example, a train jewel 
ina Swiss watch or an upper pallet jewel. 
hig. 4 shows the shape of the cutter to be 
used in forming the seat, the view repre- 
senting it as it looks in the spindle when 
you look down at it from directly above, 
and the point A acting as the extreme cut- 
ting edge. By this it will be seen that the 
seat formed does not allow but very little 
of the rounded part of the stone to strike 
the stock. but just enough at the edge to 
hold it. Fig. 5 shows the jewel as it should 
rest in the seat before burnishing. 

By cutting a seat this way not only ts 
there less possibility of striking the stone 
when the stock is stripped away from the 
other side in order to expose the stone, but 
also it will stay in place easier when the 
burnisher is applied. If the entire back of 
the stone were to rest against the stock it 
would be difficult to make the stone remain 
there, even if saliva were applied, but the 
main thing would be that it would be out 
of flat after being set. The cut should be 
just wide enough so that the jewel enters 
without friction and just deep enough so 
that the face of the stone is flush with the 
plate or setting. as the stone 1s champhered 
and the stock being forced over that will 
hold it firmly. 


(To he continued.) 








Honor To Whom Honor Is Due 


New York, June 7, 1916 
sdttor of THe JEWELERS’ WEEKLY. 


Some printed slips, giving an outline 
ot the calendar proposed by the Rev. H 
P. Hames, have been received trom you 
| had a typewritten explanation trom Mr 
Hames Aug. 5, 1915, and replied, sending 
to him a copy ot “The Calendar Concept 
and Its Evolution,” by the late Daniel Ar- 
thur of Brooklyn, printed by you in [HE 
JEWELERS’ CircuLar of June 29 and July 
6, 13 and 20, 1910. You reprinted a tew and 
had them bound tor the author to be used 
as presentation copies, but they were never 
ottered to the public tor sale. A copy may 
be consulted in the Brooklyn Institute ot 
Arts and Sciences 

In this article Mr. Arthur traces the or1- 
gin of the 28-day month to “the 28 celes 
tial mansions” of the Chinese and shows 
conclusively that it is founded on the 
sidereal month: and turther, that our sevet 
day week 1s the result of quartering this 
month, all lying back in the _ prehistoric 
period 

\s astronomical motions are incommens- 
urable, this month is not an even 28 days, 
but the ancients took it as a good approxi- 
mation, because it could be halved and 
quartered—a distinct ten ency of primitive 
nan. [The Egyptians had a 28-day month, 
founded on the moon, but never got any- 
where near our calendar. These 28 “man- 
sions’ are groups of stars lying a few de- 
grees each side of the ecliptic, through 
which the moon apparently passes during 
the stdereal month—the “true month.” 
This is so simple that it was among the 
earliest observations of man long before 
astronomy and mathematics reached the 
dignity of sciences. 

This is worth a little explanation; on 
any clear night observe a few stars around 
the moon—a “celestial mansion.” The next 
night about the same hour you will see that 
the moon has moved to the left into an- 
other group—another “mansion’—about 
the 28th part of the circle; so in a little 
less than 28 days the moon will be in the 
first mansion you observed. Here we have 
the birth of our seven-day week and all 
the superstitions clustered around the mys- 
terious number seven! Simple—like all 
great tacts. 

This and many smaller details consti- 
tutes the original, or new part of Mr. Ar- 
thur’s handbook. He distinctly states that 
the 13-month year is not original with him, 
but he works it out to a practical form in 
a scientific manner, free from theology and 
superstition. 

Atter this, it is hardly necessary to say 
that Mr. Hames has no “new” calendar— 
only a childish copy of the 13-month year 
which has been discussed long before his 
attempt. Every few months some one 
makes the discovery of this year, just as if 
he had received a revelation in a dream! 

Very truly yours, 
JAMES ARTHUR. 








The concern doing business under the 
stvle of Whitley Bros., Sedro Wooley, 
Wash., will be continued under the style 
of Albert W. Whitley. 
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Gold, Silver and Platinum Established 1850. 
Assayers, Refiners and Smelters J.&H. BERGE, 
95 John Street, 
14 and 76 Clifford St., PROVIDENCE, R. |. eee, 
. 
We Bo Our Own Smelting St. Louis Watchmaking School 
Established Thirty Years 
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Cleaning 























‘TTATCH cleaning has been’ termed 
“The drudgery of the bench.” 
Whether this is true as a whole or not 1s 
almost impossible to say, but it is a tact 
that a large number of watchmakers have 
an aversion to this part of their work. 
Others seem to give no more thought to the 
cleaning work than to their other duties, 
accepting it as a matter of everyday life 
and performing their task without com- 
plaint or comment. 

[t is almost impossible to bring out any- 
thing new in the cleaning of watches, and 
this article is not so much for the old 
experienced workman, although he may get 
benefit from it, as the young man who 1s 
eager to learn and profit by what others 
have gathered through years of work at the 
bench. 

Each workman, after he has worked a 
few years, will have settled on some method 
of cleaning that has either been taught him, 
or been copied from some other man, to 
whom he has looked up to, much as the 
small boy looks up to his father, as the 
perfection of mankind. 

Perhaps he has adopted a method with- 
out reasoning out a why or wherefore, 
much as a young man votes the political 
ticket his father voted, not from studying 
the political issues, but simply because he 
was brought up in the faith. 

The cleaning of a watch has a definite 
purpose—directly, to remove the dirt and 
old oil; indirectly, to prevent wear of the 
fine steel parts so that the life of the time- 
piece be made longer. 

The average customer does not take this 
view of the matter. Cleaning, to him, 
means to restore the timekeeping qualities 
of his watch when it has failed to keep up 
to its previous standard. He may be a care- 
ful user of his timepiece, or he may be care- 
less with it. He may have at some time 
given it a fall, taken it into a store and left 
it for cleaning, attributing its erratic per- 
formance after the fall to need of cleaning. 
Of course, the fall didn’t injure it because 
it kept on running afterwards and the work- 
man that did the work straightened a bent 
pivot, saying nothing about it to the cus- 
tomer. The watch coming back to standard 
performance after the cleaning, proved to 
the owner that all it needed was cleaning, 
when in fact, all the cleaning in the world 
without straightening the pivot, would not 
have given him good time. This tends to 
create two things: First, a tendency of the 
owner to leave a watch for cleaning after 
a fall: second, owing to previous expe- 
rience, he is not inclined to pay for the 
extra work, even though he is shown the 
damaged parts and their action fully ex- 
plained to him by the workman. With these 
facts in mind it is well to take each watch 
down and examine it before cleaning, if 
possible while the owner waits, as it only 
takes a few minutes to take down a move- 
ment. There are many men whose time is 
too valuable, or at least they think so, when 





it is better to tell them they will be notified, 
if on taking the watch down to clean it, 
some parts are found to be worn. Never 
say damaged, as that implies that the watch 
has been abused, which, to sensitive people 
is like trampling on their corns. By this 
method of receiving the watch it gives the 
workman a chance to get paid for the extra 
work he has to do on the movement. 

When a customer will wait until his 
watch is examined and a defective part 
is found, show him the part through the eye- 
loupe. Of course, he cannot hold the loupe 
in his eye like the workman but he will hold 
it in his hand, and if assisted in getting the 
proper light and focus on the part he will 
show a keen interest and be pleased with 
the peep he has had into the other fellow’s 
held of labor. The chances are he will 
readily agree to any additional expense in 
having the defect remedied, without much 
attention to the difference in price between 
a straight cleaning price and a price for 
good order. 

\nother thing is the time necessary to do 
the work. Speed is all right when it is nec- 
essary, but the old adage of “Haste makes 
waste,” is not out of place by any means in 
connection with this work. The fast man 
may make a great showing when he first 
starts to work, but it remains for time to 
tell the story in the way of “come backs” 
or unsatisfactory work. It is far better to 
repair fewer watches and do them in a man- 
ner so they are a two years’ advertisement 
for your shop, than to do twice the number 
and have half of them coming back. Some 
of the unsatisfactory ones will not come 
back, but will go to some other shop, ac- 
companied by a tale of woe in regard to 
the bad work that has been done. Of course 
there are people that would die if they 
couldn’t kick and knock, but they are in 
the minority and it is only a question of 
time until their testimony carries very little 
weight. 

The customer is sometimes pleased to 
learn the benefits of cleaning. The neces- 
sity of taking off the old dead oil before 
new is put on may seem queer to him. It 
is not so with an auto or a locomotive, so 
the explanation, that the watch being much 
more delicate than the larger pieces of 
machinery and having so little power, 
stored up in the main spring, that it has 
not the driving force to plough through 
the old oil and dirt that may have accumu- 
lated, will be received with interest. 

He will probably be interested in seeing 
a few of the many processes of cleaning, 
which can often be shown him, having such 
work under way right at the hand of the 
workman. He may ask a few intelligent 
questions in regard to the work which will 
reveal perhaps a technical or mechanical 
mind that enjoys these things as a kind of 
hobby even though the man be the 
president of a trust company. If such is 
the case and he sees you know your work, 
he is your customer until some act or dis- 





appointment coming through you sends him 
to another place. 

If the customer is inclined to be in a 
hurry for his work, this explanation of the 
process of cleaning will more than likely 
convince him of the necessity of leaving the 
work long enough to give the workman 
time to do it in a creditable manner. The 
further explanation of the fact that the 
regulator can be changed only once every 
24 hours, when very fine time is expected, 
will prove the necessity of time to do the 
regulation after the cleaning process. The 
most convincing of arguments will not in 
some instances suffice, as some people put 
off a piece of work until only a short time 
previous to an extended trip, in which case 
the workman should explain that they must 
not expect as good results as could be given 
if he had ample time to do the work as it 
should be done. There are a very few 
people that take excellent care of their 
timepieces, having them cleaned at regular 
intervals regardless of their performance, 
that is, they have them cleaned even though 
they are giving good service in regard to 
timing. They have at some time made in- 
quiry as to how often a watch should be 
cleaned, and having been told a reasonable 
limit, they are careful not to subject ‘their 
watch to more than that amount of work 
before they leave it in the shop for clean- 
ing. 

The duration of time between cleanings 
varies greatly according to the occupation 
of the owner, also with the climatic condi 
tions. Some men that are employed in a 
factory or mill where there is a great 
amount of dust and dirt should have their 
watches cleaned more often than an office 
man or one that is working in cleaner sur- 
roundings. It also depends on the condi- 
tion of the watch case. Some cases after 
they have been abused become very open 
and admit the pocket lint and dust in a 
short time. When a workman discovers a 
condition of this kind he should recommend 
a new case, or if that is out of the question, 
at least the repairing of the old one. 


When we consider the amount of work 
done by a timepiece from the time of one 
overhauling to the next, it is simply mar- 
velous the revolutions these wheels per- 
form. When we consider the balance wheel 
alone vibrating a turn and a half or nearly 
so, we have 432,000 vibrations every con- 
secutive 24 hours. The average customer 
has no idea of the number of revolutions 
made by the wheels of his watch, and when 
told of the exact number his look of aston- 
ishment might well be taken for one of 
incredulity. 

As a general average it is safe to say that 
two years is the safe estimate of time to 
elapse between cleaning dates, or not to 
exceed three years, to be safe from dam- 
age. In case where a bearing becomes dry 
for some unaccountable reason, then we 
may expect wear 1m less time than the 
above. One of the leading watch factories 
has made the assertion that their seven- 
jewel grade watch will last for 50 years if 
not abused, and cleaned once in every two 
vears. Taking all the watches of all grades 
in consideration in compiling an average, it 
is estimated that the life of the watch now 
used is only four years. This leaves some- 
thing like about 46 years of useful life of 


122 THE JEWELERS’ 


CIRCULAR-WEEKLY July 5, 1916. 





HINTS FROM HERPERS 











THE ABOVE DESIGN PRODUCED WITH 
OUR MATERIAL. 


AN INQUIRY BRINGS FULL INFORMATION. 


HERPERS BROS. 
SETTING MAKERS 


18 CRAWFORD ST. NEWARK, N. J. 











Watchmakers, Attention! ! 


The 
Following 
is the 
Chemical 
Formula 
for a 


Perfect 


and 


Specific Gravity 15.5° C. = 
Saponification Value 
Iodine Number 


Viscosity (130° F.) = 61 Seconds 
This has been determined by a large number of tests, and is the 
first scientific information ever given to the watchmaker. 


Purchasers of Watch and Clock Oil can verify this by any reliable 
chemist, or by any of the large Watch Manufacturers of the country. 


Pure Porpoise Jaw Oil is the only Oil in the world that will meet 
this chemical requirement. We are the only manufacturers who pro- 
duce this Oil from the Porpoise to the watch pivot. 

Porpoise Jaw Oil is the only known Oil that will stand three years 
in the jewel of a watch without evaporation, creeping or oxidizing. 


This Oil is used by Ninety Per Cent. of the Watch Manufac- 


turers and Repairers in this Country. 


WILLIAM F. NYE, nr" 

















HOROULOGY HALL 
This entire building is devoted to the work of the Horelogica!l Department 


The Jewelers are Waking Up 


to the fact that, in order to keep pace with the times, their 
apprentices and consequent future workmen must have 
greater opportunities and a vastly broader knowledge of 
watch-work and its kindred trades, Jewelry and Engraving, 
than is acquired in the average store where every employee 
must be a dollar-getter in order that the business will be able 
to cope with the constantly increasing sharp competition. 


For that reason we ask all who are desirous of getting the 
very best education along these lines that is possible, to ad- 
dress a postal card asking for our latest catalog. It will 
interest you. 


Horological, Dept. C., Bradley Institute 
PEORIA, ILLINOIS 








DEAR SIRS: You hesitate to select a refiner for your 
sweepings, sinks, filings, solutions, etc.; still you would 
like to receive the highest returns possible. We believe 
that this is an age of service. Let us be of service to 
you. Our modern methods are equal to any on the 
market, and are backed by 30 years of experience. We 
have established a service to fit your need. No time or 
worry on your part. Just call Union 93, or write us, 
and we will do the rest. Our entire equipment for 
cleaning out your shop is at your disposal. We would 
be glad to have you try our service at once—make 
“next time” be today’s trial. 


Remember our motto, “Prompt and Satisfactory Re- 
turns,” and hand in hand with this is our splendid 
spirit of service. 


Gold, Sil d Plati Refi 
George M. Baker stp.cisc.Provipence: RT 











Starts and stops and controls the 
speed with the treadle. Also is 
reversible. Saves half the current 
of a constant running motor. 

Comes complete with treadle, belt, etc. 


Price, 316.00 











Lancaster, Pa. 


FIDELITY voter nrsez: $16 


FIDELITY ELECTRIC COMPANY 














A.Robinson & Son SvresAeens 
Est. 1879 GOLD 


smal ac” New York PLATINUM 
ee ea re 


GOLD AND PLATINUM SOLDERS BOUGHT and SOLD 
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a product to be charged to abuse and negli- 
gence. This waste of usefulness cannot all 
be charged to the abuse of the customer. 
Some of it, though we blush to admit it, 
must be charged to the workman at the 
bench who, in his efforts to do what should 
be done, sometimes fails to improve on the 
models and does more damage than can 
well be repaired. These mistakes are gen- 
erally not intentional, for there is more 
pride in turning out good work among 
watchmakers than the average trades, and 
they would always rather be just a little 
more careful and have the work go out in 
a way that will be a credit to the man who 
did the job. 

Another thing is an accurate record of 
the work; the date it was done, who by, 
the nature of the repairs and the price. 
Time slips along faster than the average 
person takes notice of, and when the last 
date of cleaning is referred to the cus- 
tomer he will in all probability miss the 
exact date by a year. Then the record 
proves its worth, and sometimes the cus- 
tomer will have to read his own name on 
the record book and the date, before he 
becomes convinced that such a long time 
had elapsed since his watch was cleaned 
last. The price for cleaning a watch 1s 
often taken as a criterion of the other 
prices of a store. It is, of course, impos- 
sible to have an established price for this 
work all over the country, but it is safe 
to say that a thorough job of cleaning can- 
not be done for less than $1.50, if there 1s 
no other work to do on the movement; 
this will leave no profit for the store that 
is doing the work for that price if they are 
hiring a good workman and paying him 
living wages. At $2.00 for cleaning, better 
work may be done and at a profit to the 
store; even at this price the margin 1s not 
great. For anything over a seventeen jewel 
movement the price should be $2.50, which 
will be a fair figure for both the customer 
and the house. When a watch is left tor 
cleaning, the advisability of taking it down 
while the customer waits, or when left for 
a short while, is seen in the opportunity 
offered in obtaining payment for added 
work that has to be done on the move- 
ment. This additional work which may be 
necessary does not have to be figured at 
the price it would be if each operation 
was on a separate movement, as many of 
these little extras can be done in a few 
minutes while the movement is down, 
where if they were to be done alone, the 
time necessary to take down the movement 
would have to be taken into consideration. 
This additional work is the chanee for 
added profits in the repair department. Not 
all of the customers will order this needed 
work on their watches, even when its bene- 
fits are fully explained to them, but a great 
number of them will only be too glad to 
have all the necessary work done that will 
put their watch in good order. Many work- 
men make a practice of straightening a 
bent balance pivot along with cleaning and 
making no extra charge for it. This is 
radically wrong, as this work involves the 
risk of breaking the pivot and in the cvent 
of it breaking it is up to the workman to 
put in a new staff without any additional 
pay. True, if the customer is none the 
wiser, he does not know but what his watch 


had only the regular cleaning, but the work- 
man is aware that about an hour’s good 
time was given to that job and no cash 
came into the register for it, and perhaps 
about 25 cents had to be charged uy to cost 
of material. 


A set mainspring is another thing that 
admits of attention. It is very easy to 
show the customer the difference hetween 
a “set” mainspring and a good one. You 
only have to throw the two out on the 
showcase and let him have one look and the 
chances are ten to one that he will order 
the new spring. The winding stem and 
case springs (if hunting) are two other 
things that are sadly neglected The wind- 
ing stem is often worn so that there is 
danger of it slipping in the winding square 
and allowing the force of the spring to 
break the teeth in the windiag gear. The 
lift and catch springs are seldom rightly 
replaced in a hunting case -~vatch if the 
original have been broken. As a test for 
the lift-spring, hold the watch with the 
pendant down, first finger of the left hand 
on the front-back, unlock the catch-spring, 
raise the finger slowly and see if the back 
will follow your finger up to its full posi- 
tion. Trv some of the stock cases this way 
and see how nicely the solid gold hunting 
cases will agree with this test. It 1s an art 
to put in a lift-spring that will raise the 
back in this manner. 

Another thing is dust-bands. If other 
parts of a movement were as carelessly 
handled as dust-bands they would soon all 
he lost. This is not the customer’s care- 
lessness; it is the workman’s, and by show- 
ing the customer a new movement with a 
nicely fitting dust-band around it, he will 
more than likely want one on his watch; a 
little more profit and without much added 
work, as dust-bands of the standard make 
should be in stock. Their cost is trivial, 
but their taking point is obvious. 

Worn ears and worn rings are respon- 
sible for a great number of breakages, also 
a great amount of dust and dirt entering 
the watch when the ears are worn. They 
can admit pocket lint almost as fast as 
a workman can get it out. Many of these 
little things can be made the means of ob- 
taining more money for the department, 
and also strengthens the customers’ confi- 
dence in your place of business, as he thinks 
you have taken a personal interest in his 
work and if the work is well done and he 
gets good service he will return some other 
day. 

Such things as bent hands. loose dial if 
the screws are there, and minor points of 
this nature are not heavy enough to war- 
rant additional charges, but if you are 
going to do these things. call your custom- 
er’s attention to it so he will know that 
vou know your business and do not hesi- 
tate in doing the little things that go to 
make a complete job. 

In taking down the movements in exam- 
ining, it is well to have small boxes with 
compartments for the different parts of the 
movement (these can be purchased from 
material houses) and place the movement 
in the box until a time suitable to begin 
work on it. Always place a slip of paper 
in the box with the number of the move- 
ment of the case on the paper, also place 
these numbers on the back of the ticket on 
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the case. In this way you have a double 
check on the possibility of getting the move- 
ments changed. While this does not seem 
to be a grave error, it is a bad advertise- 
ment for a store as it shows carelessness. 


Boxes without compartments can be 
used, but the liability of damage to the bal- 
ance, fork, and escape-wheel are too great 
to run any chances, especially if the boxes 
are to be handled by different people, as all 
the employees in a jewelry store do not 
realize the delicacy of these parts like the 
watchmaker. 

The arrangement of the work varies ac- 
cording to the quantity to be done. If a 
single workman is doing all the work with- 
out assistance he can arrange it as best 
suits his time and surroundings, but if one 
man is taking in the work and assigning 
it to other men, he has several problems to 
confront him which he will have to be very 
careful of, or he will be accused of playing 
favorites. If his men express a preference 
in regard to certain kinds of work and it 
is not conflicting with the other workmen, 
it is well to give them this work if they can 
do it as it should be done. For instance, 
some workmen prefer staff work, and if the 
others do not care for it and no ill-feeling 
is aroused, it is well to give most of the 
staff work to one man. In other words, 
if there are enough workmen it is well to 
specialize, the same as other things are be- 
coming specialized in other trades. Taking 
the boxes in which the movements are 
placed when examined, they can be assigned 
to the several workmen in such quantities 
so that if repairs are to be ordered for 
some of them, the order may be made up 
to include the needed parts for all. In 
some localities the parts may be had in a 
few hours. 

If sufficient work is on hand, each man 
should have enough to work on while he is 
waiting for the parts for others. The head 
man should keep a tally sheet on which he 
should charge each watch to the workman 
he gives it to, and mark it off when the 
workman has turned it in. In this way he 
can readily locate each watch if called for 
before it is finished. It does not help a 
foreman’s disposition to spend a half hour 
searching for a watch while the customer 
is standing waiting; neither does it add to 
the customer’s confidence in a house if his 
watch is lost trace of in the course of: its 
repairs. He may not say anything but he 
will think some disagreeable things. 

Some methods of cleaning do not admit 
of cleaning more than one watch at a time, 
while others admit of grouping the work, 
and even using cheaper help in doing some 
of it that does not have to be performed 
by skilled labor. In a large shop the indi- 
vidual workmen should not be expected to 
regulate the watches. They should turn 
them in to the head man running within 
thirty seconds in twenty-four hours, and it 
will then give the department manager a 
chance to see how they are going before 
turning them over to the customer. The 
one who takes in and delivers the work has 
a better chance to get a line on what the 
owner wants than any one else and he 
should be allowed to exercise his judgment 
on the performance of the timepiece to the 
owner’s standards. 


(To be continued.) 
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FULCRUM OIL 


Has Not Advanced in Price 


While various items used in the manufacture and pack- 

ing of Fulcrum Oils have raised considerably, our es- 

tablished prices will not be advanced, no matter how 
high the 


\ A gO. manufacturing Cost may 
N\A 


The high prices of almost all raw 
materials on account of the war, 
are only temporary, and we preter 
to stand the loss rather than charge 


the users of Fulcrum Ojuls one 
penny more than the prices we have 
established and which they have 


been accustomed to pay. 


FULCRUM 


Watch, Clock and Chronometer 
Oils are the most perfect and most 
satistactory lubricants for Watches 
and Clocks ever produced. Don't 
let any jobber substitute an oil on which he will make 
a greater profit, and don't let him charge you any more 
than the old established prices. 


WATCH and CLOCK OIL CHRONOMETER OIL 
35c. a Bettle $3.75 per Dozen 50c. a Bottle 


For Sale by All Material Jobbers 


FULGRUM OIL COMPANY ‘2™!","« 








If you want A Good Mainspring 
why not use The Best 








Black Shield Mainsprings 


Per Dozen $1.25 
Per Gross $13.50 


SWARTCHILD & COMPANY 


WORLD’S LARGEST WATCHMAKERS’ AND 
JEWELERS’ SUPPLY HOUSE 


29 E. MADISON ST. CHICAGO, ILL. 











We Will Repair the Mesh 
Resilver and Reline with oO 5c 


kid or silk any mesh bag for 
Size 4 to 7 inch. 
SPECIAL PRICES FOR LOTS OF DOZEN OR MORE 


Guaranteed to Look Equal to New 
and Give Perfect Satisfaction. 


STERLING SILVER, SOLID GOLD, GILT AND BEAD BAGS 
REPAIRED AND REFINISHED, ALSO REAL GUN METAL, 


CHARLES GRABHORN 


MANUFACTURER OF 
Sterling and German Silver Mesh Bags. Gold and Silver Electro- 
plating in All Its Branches. Silver and Jewelry Repairing. 


20 Maiden Lane New York 











Visual Optics 


and 


Sight Testing 


By LIONEL LAURANCE 


PRICE $2.50 


Size 6%' X 9. Bound in Cloth. 
306 Pages. Fully Illustrated. 


The author has covered in this 
work and in “General and 
Practical Optics’ all that is 
essential for Opticians and 
Optometrists. 








OPTICAL PUBLISHING COMPANY 


11 John Street - - - New York 

















E. P. REICHHELM & CO., Inc. 
Jewelers and Metal Workers’ Supplies 


re ot 


Representing 


AMERICAN GAS FURNACE CO. 


Gas Blast Furnaces, Heating Machines, 
Pressure Blowers, Fuel Gas Plants 











“*American- 
Swiss’ Files 








Sand Blast 
Price, $20.00 


24 JOHN STREET - = = 


AMERICAN-SWISS FILE & TOOL CO. 
NEW YORK 



















“BUSINESS IS GOOD” 


The Reason business is good with us, 
is that we do our Repair and Special 
Orders, Promptly, Neatly and Accu- 





rately. Moderate Prices, Competent 
work. 

Give us a fair trial to prove our 
assertions. 











M. J. STERN & BRO., 51 Maiden Lane, N. Y. 
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[.4dnswers are also solicited from our reade 


‘ ; , 
aQrrentie h] Pa I [ ‘ tf ; ‘iS (ics Uuce 


Ovestion No. 3401.—Watch Cleaning. 
—IThen washing a watch with soap prepar- 
atory to dipping in cyanide, should ths 
washing be repeated after being removed 
from the cyanide? F. S. 

Answer.—Yes. The washing process 
should be repeated twice and _ done 
thoroughly. If this is done you will have 
fewer watches returned with the accom- 
panving remarks that the respective 
watches, after having kept good time for 
a short while, suddenly began to lose or 
gain. Moreover, the regulator will not 
regulate the watch. In other words, im- 
perfect cleaning of a watch and its fric- 
tion moving parts will result in a change 
in the oil making it go bad—a thing much 
to be avoided. 

Question No, 3402.—To Polish Ivory 
and Horn.—Can you tell me of a method 
for polishing ivory and horn that will 
prove ch ective ? 7 &. 

Answer.—Rub the articles in question 
with a wet linen cloth dipped in finely 
powdered pumice stone. Then finish off 
with putty powder and a_ wet rubber. 
Ivory which has been discolored may be 
restored by exposure, under glass, to the 
sun’s rays. If not placed under a glass 
surface the ivory 1s liable to crack. 

OvestTion No. 3403.—Dial Enamel.—NWill 

u please advise me through “Work- 
shop Notes’ as to a formula for false 
enamel? I have several broken dials which 
l would like to repair. K. W. 

ANSWER.—TIhere are two kinds of false 
enamel for application to damaged dials. 
The first, a mixture of white resin and 
white lead, melts like sealing wax, which 
it very much resembles. It is advisable, 
when about to apply it, to gently heat the 
dial and the blade of a knife, and with 
this to cut a piece of enamel of the requi- 
site size and lay it on the dial. The new 
enamel must project somewhat above the 
old. When cold, the surface is levelled 
by scraping, and a shining surface is at 
once produced by holding at a little dis- 
tance from the flame of a spirit lamp. It 
is necessary to be very careful when per- 
forming this operation, as the least excess 
of heat will burn the enamel and turn 
it vellow. Although more difficult to apply 
it is more preferable than the second kind. 

This latter consists of white lead mixed 
with melted white wax. It is applied like 


a cement, neatly filling up the broken 
spaces, and produces a shining surface 
when rubbed with tissue paper. If any 
stee] implement is used for this latter pur- 
pose the enamel will be discolored. 
OvestTion No. 3404—Spring Timing.— 
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I would be greatly obliged tf you could tell 
me of a method for quickly bringing a 
spring to time? | a ae 

ANSWER.—There are several ways of 
bringing a spring to time such as by com- 
parison of balances, opposition of balances, 
reversal of balances and by counting the 
vibrations by ear. The quickest method 1s 
the first one, viz., by comparison of bal- 
ances. 

Take as the standard a movement, giv- 
ing the same number of vibrations as re- 
quired for your trial watch, and which is 
very closely regulated. Arrange the move- 
ment so that it can be easily seen—such 
as in a glass box and at a convenient angle. 
Start the balance of the trial watch to 
vibrate synchronously with the timing bal- 
ance, in other words, start both balances 
at the same instant and in the same direc- 
tion. Watch them closely, and as soon as 
the trial balance perceptibly gains on the 
other or falls behind, move the regulator 
of your watch to correct that error and 
start again. Do this till your balance does 
not vary perceptibly in one minute, and 1 
is regulated within about one minute per 
day. If it does not vary perceptibly in 
10 minutes then it is regulated within about 
10 seconds per day. This method of regu- 
lating need not require attention all the 
time, but occasionally to detect the slight- 
est variation. A number of watches could 
be regulated at the same time with this 
method. 

OuestTIon No. 3405.—Regulation Order.— 
Will you inform me as to the correct order 
to be followed when winding and regulat- 
ing watches? a 

ANSWER.—When winding and regulating 
watches the following order should be rig- 
idly adhered to. First, change the regu- 
lator, the hands remaining as they were, so 
that no mistake can be made about the cor- 
rect change required. Next wind the watch 
and lastly set it. following the above 
rules invariably, you will never have any 
doubts or mistakes. Turn the regulator too 
little rather than too much, and in fine 
alterations use an eye-glass to note the 
amount of movement it has received, es- 
pecially if the regulator has a tendency to 
spring back. 

OveESTION No. 3406.—Number of Jewels. 
—What ts the advantage gained in having 
a 19, 21 or 23 jeweled watch over that of 
a 17 or lower numbered jeweled watch? 

A. E. R. 

AnSwWER.—There is a decided advantage 
in a 21 jeweled watch over that of a 17 or 
lower jeweled watch. The advantages are, 
viz., less hability of the oil changing and 
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hence a better time-keeping result and less 
wear of the frictional moving parts; cone- 
sequently the watch will last longer. The 
principal factor is that the higher num- 
ber of jewels a watch the better time- 
keeping results we obtain tor the reasons 
just stated. 





Coloring of Metals 


OLLOWING are some recipes trans- 
lated from Revue Internationale de 
Horlogerie, by means of which brass, 
carefully freed from grease, can be colored. 
To obtain a deep brown the objects are 
steeped in a solution of 500 parts of water 
and five parts of nitrate of iron. If for the 
five parts of nitrate of iron, five parts of 
protochloride of iron are substituted, we 
obtain a black brown. Brown with red 
shading is obtained with 500 parts of water, 
30 parts of nitrate of iron, 30 parts of 
hyposulphite of soda and two parts of nit- 
ric acid. Red shading into brown, 500 
parts of water, 28 parts nitrate of copper, 
28 parts oxalic acid. Orange red, 500 parts 
water, two parts sulphide of potassium. 
Olive green, 500 parts water, one half part 
perchloride of iron. Blue, 500 parts water, 
three parts hyposulphite of soda. 

Copper can also be colored with the aid 
of bronze powder, made of coloring matter 
mixed with an agglutinous substance or 
with dyes of liquid bronze. 

Bronze color is obtained by adding to 
100 parts of wood spirit (methyl-alcohol) 
10 parts of aniline red and five parts of an 
aniline purple. Effect solution by heating 
in water bath, then add five parts of ben- 
zoic acid and during 10 minutes gently heat 
to boiling. The greenish color of the mix- 
ture is gradually changed into a bronze 
color, the red and the purple may be re- 
placed by equal parts of an aniline red or 
an aniline violet. The liquid thus prepared 
can be used equally as well on metals as on 
wood and leather. Bronze color, shading 
into grey, may be obtained by the solution 
of 112 parts of verdigris, as much sea-salt, 
half as much sal ammoniac and 28 parts 
of alum Heat to boiling. To color brass 
a dark bronze, the article is first passed 
through nitric acid, then rinsed in clean 
water and soaked in a solution made from 
12 parts of hydrochloric acid, one part sul- 
phate of iron, one part arsenious acid. The 
article is dried sawdust and polished. 

The bronze color known as Parisian 
bronze 1s obtained | y effecting the solution 
in a mixture of 2.000 parts of vinegar and 
56 parts of ammonia, of 28 parts of sea 
salt and as much sal ammoniac. The ar- 
ticle is first pickled in nitric acid, rinsed in 
water, then rubbed with the prepared mix- 
ture applied with a brush. Still another 
formula for this bronze is the following: 
Dissolve one part of arsenious acid and 
one part of oxide of iron in 12 parts of 
hydrochloric acid. Pickle the articles in 
nitric acid and apply the solution with a 
brush. 

It is recommended, after the application 
is dry, to varnish it with a solution of pale 
green lac in alcohol. 








An interesting, original article written expressly 
for The Jewelers’ Circular entitled ‘Plating for 


Jewelers’ will soon appear in this department. 
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Blancard & CZo., tne. 


Settings, Galleries, etc. 
furnished in White Gold and Green Gold 


96-100 Maiden Lane, New York 














Practical Course in Adjusting 


By THEO. GRIBI 


SPECIAL REDUCED PRICE, $1.50 


Post Prepaid 


THE JEWELERS’ CIRCULAR PUBLISHING COMPANY 


11 John Street, New York 











Can You Get Better Prices Than These for Your 


6 Me cees l6éc. per dwt. 
6 Kt.....24c. per dwt. 
8 Kt.....32c. per dwt. 
10 Kt.....40c. per dwt. 
12 Kt. ....48c. per dwt. 
14 Kt.....56c. per dwt 
| ae 64c. per dwt. 
18 Kt.....72c. per dwt. 
20 Kt..... 80c. per dwt. 


22 Kt.....88c. per dwt. 
24 Kt... .$1.00 per dwt. 


Established 1850 


OLD GOLD and SILVER? 


We have ber n servi ing our customers satisfactorily for over 61 years. 





We pay special attention to mail and express orders; we pay the bullion 
assay price for same, and solicit a trial order. Ore assays a specialty. 
Returns on express orders will be made within 24 hours. Our reputation 


is our stronges t suaran tee. 


S53 A Ss NEW YOR T 
A. Cc. SONTHALL, B i. and W ‘iam Sta, 4 


Assayer, Smelter and Refiner SUCCESSOR TOL. DURR 4 BROS. 














No. 1002 


MANTEL CLOCK 
INLAID 


For Strike or Time Movement 


HARRIS & HARRINGTON 
12 West 45th St., New York 


Agents to the trade for the celebrated 
Chiming movements made by “Elliott” 
London 











I. Wollstein Co., Inc. 


Established i880 








16 John St., New York 


WORKS 
16 New York Ave., Newark, N. J. 


Shipments of Gold, Silver SWEEP SMELTERS & REFINERS *-ereev ana°Wnnte™: 


and Platinum solicited. 


) 


PROMPT RETURNS MADE for SWEEPS and ALL KINDS OF WASTE CONTAINING PRECIOUS METALS 








ESTABLISHED 1868 GOLD AND 


SILVER REFINERS 


& LELONG &: BRO. ASSAYERS AND SWEEP SMELTERS 


S. W. Corner Halsey, Marshall and Nevada Streets, NEWARK, N. J. 


Prompt attention given to 
Gold and Silver Bullion 


SMELTING 
FOR THE TRADE 








Seamless Platinum Tubing 


any shape. Plate and Wire KN 4> 
GE WG" 


in any hardness. 
Refiners, Assayers. 


Qe 10101 @ 


AS ‘ Our New York Office: 
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Repairing Silver Plated Ware. 








sy C, C. Ricupate, in Metal Record and Electroplater. 














HERE are several points to be noted in 
the repairing and replating of dam- 
aged plated ware, and the jeweler who pre- 
pares these solutions and tackles the job 
will be well repaid for his trouble. 

Let us assume that a two-quart Britan- 
nia coffee-pot has come into the shop for 
repairs. It has been set on the hot stove 
to dry, and the heat has melted the bot- 
tom part of the rim while there is a hole 
in the bottom and several bad dents. The 
first part of the job will be to take out 
the dents. The best way to do this is to 
take a large vessel that will hold the cof- 
fee-pot, place the pot inside and fill up 
the vessel with water, which is then heated 
to boiling. When the pot is as hot as 
boiling water can make it, take it out and 
the dents can be easily removed, as the 
metal is soft and pliable. Heating by the 
water bath prevents all danger of melting. 
The dents can be taken out by means of a 
wooden stick shaped so as to fit the curves 
of the pot. 

Then proceed to repair the damaged part. 
It is best to melt some old scrap metal 
and roll out to the required gauge which 
should be thicker than the metal of the 
pot. Shape this up so as to fit snugly in 
the part that was melted. After all of the 
lumps have been carefully removed and the 
joint is bevelled so as to give a good hold, 
it must be soldered. The writer has found 
the soldering iron is best to use for this 
purpose, though practice is necessary be- 
fore a good job can be made of this with- 
out melting the metal. Have the iron well 
tinned. The best way to secure this is to 
heat the iron up to a dull red heat, then 
place in a vise. File off the four sides with 
a good coarse file to remove the copper 
oxide. Do this quickly and have a lump 
of sal-ammoniac ready, with which rub 
the side of the iron and touch the bismuth 
solder so that it adheres to the iron. Then 
split a short piece of stove pipe, make it 
into a hood shape and place this over the 
gas or other heating medium for the iron. 
If a gasoline torch is used this is not re- 
quired. Set the iron over the flame inside 
the pipe and heat, being careful not to get 
it too hot, or the tin will burn off. The ob- 
ject of the pipe is to get the flame from the 
iron and prevent oxide forming. Make 
a form of sheet iron to hold the parts to 
be soldered, and carefully scrape all joints, 
etc. 

The soldering solution is made by add- 
ing clean zinc to pure muriatic acid till 
no more is taken up. Pour into a wide- 
mouthed bottle, with any stem preferred. 
The solution is applied to the parts to be 
soldered. Take the iron and rub over with 
a rag, or dip into the fluid, then rub the 
side over the solder and apply the iron to 
the work. Care must be taken to solder 
and not melt the metal, but skill will come 
with practice. It is best to tack the two 
parts together in the center and _ then 
solder the whole side at once. Always use 


the side of the iron and not the corners. 

When the parts are all soldered, file off 
the surplus solder and scrape well with a 
sharp scraper. Rub the parts scraped with 
lump pumice stone, using plenty of water, 
then burnish out the pumic marks. If these 
operations have been done right you will 
have the pot in as good condition as ever 
and ready for the strike solution. As the 
chief factor for success in plating is to get 
the articles absolutely clean, care in prep- 
aration is required, and the above method 
will give good results. 

Next get a three row four-inch tampico 
bristle brush, such as is used for polishing 
jewelry, also a four-inch muslin buff, one 
inch thick. They should not be revolved 
over 60 r. p. m. On the first treatment use 
hne powdered pumice stone and plenty of 
water. Put the pumice in a narrow baking 
pan and bend a piece of galvanized iron 
and place so as to prevent the water from 
soiling the clothes. Stand at the side of 
the spindle, take up the pumice and water 
and brush gently over all of the pot, both 
inside and outside, a smaller brush being 
used for the inside. After this is done 
allow clean water to flow over all of the 
pot. If it flows freely and even, the pot is 
ready for the strike solution. 

The silver strike is a most useful solution 
for any jeweler to have ready in his shop, 
and very few have such a solution. To 
prepare it, use the following formula: 


Sodium cyanide............ 6 oz. 
SDUEVER CHIODOS. occ c ccccccwcs WY Oz. 
NS on-akeginiudiieanddaduaee l gal. 


The cyanide is first dissolved and the sil- 
ver chloride is then dissolved in the solu- 
tion, which is then ready for use. 

Have plenty of good silver anodes and 
give a current of about five volts. Gas 
comes freely from this bath and a yellow 
deposit forms on the work in 10 or 15 
minutes. Take out the work and go over 
it with pumice as previously. If a deposit 
is on and does not peel, go over it with 
lime paste. Then put the article in the 
bright plating solution and leave in about 
20 minutes at about two volts. If the work 
gets too dark it is a sign of too much cur- 
rent or not enough anode surface; if the 
anodes get too black there is too much 
current. After it has been in the solution 
the required time, take out and go over 
with lime or pumice stone, then put it back 
for 20 minutes more and it will be ready 
for the burnishing tool and buffing. 

The preparation of all work for plating 
can be performed as here described, though 
some work must be scratch-brushed, espe- 
cially for gilding, and for this the operator 
must use his own judgment. 








L. W. Weston, for 
jewelry business at Framingham, Mass., 
has announced that he will sell his stock 
of jewelry in the Bullard block in that city 
and retire from business. 


many years in the 
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Graceful Empire Monogram Engrav- 
ings on Watches 


CCOMPANYING are a number of il- 
lustrations showing watches with taste- 
ful monograms engraved in “Empire” style. 
It was formerly customary to execute a 
Renaissance of Gothic monogram on smooth 
finished gold watches, and at times also a 
monogram in the style of Louis XIV or 
Louis XV. 
It would be 
prevailing fashion or 


a mistake not to follow the 
style tendency, for 





not only industrial art objects of all kinds, 


but gold and silver objects as well as 


watches demand a pure style monogram 
corresponding to their own origin. It 


would be directly opposed to style and in 
bad taste to engrave on the article any other 
monogram than that suited to the object. 





[he Empire monogram, moreover, offers 
the advantage that the letters are easy to 
read at first glance, following as they do 
the pure Roman character. By dainty ten- 
drils and pendants, that are not conspicuous 
but delicately encircle the letters, the mono- 
gram acquires the refined, charming char- 
acter by which the Empire style in subor- 
dinate art matter is constantly gaining ad- 
herents. A conspicuous feature of the 
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Empire monogram is that both letters are 
brought into prominence by a broad bright 
cutting, made with a bright cutting flat 
graver in penthouse form inclining in- 


wards. The rest the shaft can be finished 





in various decorations, either with beads, lit 
tle leaves, small stars, frost pattern or wit 
hatch work. Each letter must be broadly 
distinct from the next, therefore decorated 
in a different manner, not monotonous, un! 


a ie, ) i 
form or together in the same style. Light, 
; « S| , . 
pendant, graceful hangers and tendrils, in 
- a 1; aes . . la 
delicately engraved lines, must encircie the 
letters at suitable points. Monograms ar 
often encountered on watches. in Latin in 
’ , ; ? ] ’ 1? Tv) . nr ows 
tertwined s&s menaissance. so exe 





cuted that the letters, as a result of all kinds 
? lutions, can hardly be read. 
The letters, in reality, should always be 


t artistic 1n\ 


kept quite plain, regardless of what is the 
style of art in which the monogram may be 
rendered. In any event it is not advisable, 
on the part of the watchmaker or the gold- 


smith. to turn a watch over to the first en- 
graver at hand \ oold watch is an article 
for a lifetime and even then has a high and 
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sacred value for the inheritor after the orig- 
inal wearer of the watch for many years, 
and its owner, is no longer living. 

For this reason the engraving of the 
monogram should be artistically effected 
and consequently should be entrusted to a 
specialist. How often, however, do we un- 
fortunately see a very valuable watch bear- 
ing a monogram that might do very well tor 
the cover of a beer mug but 1s not suited tor 
a valuable chronometer. To the owner, the 
presence of such a low-grade engraving on 
his watch 1s a constant source of annoyance ; 
daily he frequently takes out his watch to 
see the time and is confronted with the 
unsightly, twisted, distorted monogram. A 
monogram, a crest or a crown should 1 
crease the value of and pleasure in a watch 
and make of it a beloved and valued show- 
piece and heirloom. If the buyer of a good 
gold watch is pleased not only with the 
inside, the accurate works, but also with the 





tastetul, artistic engraving on the outside. 
the business man of whom the faultless 
watch was bought will have gained a steady, 
good customer, for experience has demon 
strated that it is the best customers who buy 
such expensive articles. Usually it is not 
long before the buyer comes again and de- 
mands for his wife. his children or god- 
children a similar watch, with just such a 
charming monogram. This has frequently 
happened. 

As already stated, the Empire style mono- 
gram enjoys particular favor with a dis- 
criminating public, particularly on gold 
A finely 
engraved Empire monogram also presents 
an entrancing appearance and even old, 
smooth watches, or other objects acquire, 
by decoration with an Empire monogram, 
a modern, refined appearance. Experience 
a hundred times repeated has established the 
fact that two-thirds of all the engravers in 
Europe, select the Empire monogram for 
the ornamentation of a watch 
Those who once see the above mentioned 


plain watches, cigarette cases, etc 


smooth 


finely executed work at a watchmaker’s 
usually order it, and with good reason, for 
the monograms there represented are mod- 
ern, unique and new. 

The public, the engraver and the watch 
maker have for long enough kept to the old 
Gothic or Renaissance style, styles that no 
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longer represent, by amy means, today's 
ideas of style; but nothing better was known 
and there was nothing else for the engraver. 





tiow superb gracetul monograms in Em- 
pire style look, especially on watches, how 
nteresting the comparison of such styles of 


monograms with those in Gothic or Renais- 





sance, the accompanying illustrations de- 
monstrate. Robert Neubert, in Praktische 


(,PaUT'e? uP 


Hospitality 


QE phase of retailing let us empha- 
size specially—that which has to do 
with hospitality. 

If we will but question ourselves we 
will immediately come to the conclusion 
that we like most to trade at those stores 
where we are given a right royal recep- 
tion, where our visit 1s made to appear 
a real event, where we are called by 
name, naturally, gracefully and in a man- 
ner that shows not only sincerity but 
real pleasure 

\t these stores we are greeted in a way 
that we know is genuine and we are sold 
in such a natural, graceful way that we 
know, or at least feel, that we are wel 
ome for ourselves as well as for our 


moneyv.—Notions and Fancy Goods 
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Ernolith: A New Celluloid Substitute 





(From the Sctentific American.) 


T is only of recent years, and largely 

owing to the researches of the Berlin In- 
stitute of Fermentive Industries, that the 
very remarkable properties of yeast, aside 
from its levitating power, have been 
realized. Not only can valuable extracts 
be obtained from it, useful as flavoring 
matter and for tonic and medicinal quall- 
ties, but it contains a relatively large per- 
centage of protein, or albuminous matter. 
Finally the mass of cellulose which con- 
stitutes its remaining constituent, and 
which is composed of uncommonly tiny 
and delicate cells, is capable of various re- 
actions with other substances. This latter 
property has been taken advantage of for 
the formation of plastic masses by com- 
bination with aldehydes. When _ these 
masses are subjected to heat under pres- 
sure a hard solid is obtained, known as 
ernolith, which makes an excellent substi- 
tute for celluloid, ebonite, galalith, bakelite, 
resinite, etc. 

Two research chemists, H. Blucher and 
E. Krause, whose work is reported in the 
Chemiker Zeitung, have been able to vary 
the degree of hardness and elasticity of 
this product within certain limits. The 
color which is originally black, can also 
be varied by the incorporation of mineral 
or vegetable dyes, so that shades of yel- 
low, gray, brown, red, green and blue can 
be obtained, as well as marbled or veined 
effects. To the fundamental components 
of ernolith, yeast and aldehyde (particu- 
larly formaldehyde) other constituents may 
be added which cause a modification of 
the chemical and mechanical properties. 

The process of manufacture consists of 
two phases: first, the union of the yeast 
and the aldehyde (with various “fillers” 
and subsidiary reactions). The mass thus 
obtained is dried and ground, and in this 
form is indefinitely durable. This powder 
is known as a “half-fabricate,’ or “raw 
ernolith.” The next step is its compression 
in heated hydraulic presses. The articles 
thus obtained are said to reproduce on 
their surface delicate details of form, such 
as those of relief maps, etc. 

Aside from this capacity for being di- 
rectly molded, ernolith is capable of being 
sawed, filed, bored, turned, engraved, 
round, polished and otherwise mechani- 
cally acted upon. It has an exceedingly 
close, dense structure and a_ conchoidal 
fracture. As remarked, the process of 
manufacture may be so varied as to make 
the product very hard and brittle, or softer 
and more elastic, as may be required. It 
possesses a very decided advantage over 
celluloid in being almost entirely uninflam- 
mable, being very difficult to char. Another 
excellence is the economy of production 
since the raw powder may be precisely 
measured, thus avoiding scraps and trim- 
mings. Its specific gravity, when pure 
(1. e., without fillers) is 1.33-1.35. 

Among the many objects for which it 
may be used are door hdndles, window at- 
tachments, handles for knives, tools, etc., 
bas-reliefs and other sculptures, card- 
plates, lamp-bases, picture frames, mural 
decorations, etc., as well as innumerable 
articles in fine mechanics and technology. 


Ernolith also has the quality of adhering 
very tightly to metal threads and tissues 
pressed into it. This makes it highly 
adaptable for making articles when a metal 
surface or core, as in buttons, or door- 
handles, is to be united with a composition. 
As primary material, it is possible to em- 
ploy not only the ordinary waste yeast of 
breweries, but also the “air-made’’ yeast 
of the Delbruck process. 





A Clock Escapement of the 13th 
Century 


HE “verge” escapement employed by 
Henry de Vick and other clockmakers 
of the 14th century was presumably evolved 
from some cruder device, but definite in- 
formation on this subject has heretofore 
been lacking. Every student of this history 
of clocks will therefore be interested in the 
description and drawing of a clock more 
than a century earlier than those of de 
Vick, which M. Ch. Fremont has recently 
reproduced in the Comptes Rendus from a 
manuscript dating from the period 1240- 
1251. It is especially interesting to notice 
that this early timepiece is provided with 
a balance wheel, though it bears. little re- 
semblance to the immortal invention of 
Robert Hooke. This wheel is ingeniously 
adjusted so as to be given a to-and-fro 
motion by the alternate tension and lateral 
thrust of the cord attached to the driving 
weight. 


How Electricity Makes the Iron Cross 


[HE Iron Cross, a decoration created in 

1813, at the time of the German Wars 
of Liberation, and revived in 1870, during 
the Franco-German War, is the most highly 
prized recognition of valor in the present 
conflict. While the decoration and the 
spirit animating those on whom it is con- 











THE COINING PRESSES. 


ferred have remained the same as 100 years 
ago, typically modern methods have been 
adopted in making the crosses. In fact, an 
extensive use is made of electrically oper- 
ated machinery for the various stages of 
manufacture at the workshops intrusted by 
the German army authorities with produc- 
ing the Iron Cross. 

Iron Crosses are by no means produced 
by casting. Rectangular pieces of sheet 
iron stamped out with a punching ma- 
chine are struck with steel dies on power- 
ful presses, in accordance with the rules 
laid down by the order committee. One 
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of our views shows two such coining 
presses in the foreground, each of which 
is provided with a big electric driving 
motor, while in the background is seen the 
punching machine, the motor of which is 
carried by a bracket on the ceiling. 
After being thus prepared and tested, 
the Iron Crosses are taken to the silver- 
smith’s, where the soldering is done, a fine 
silver border added, and the finishing com- 
pleted. A second illustration shows how 


Si: a ee 








POLISHING THE CROSS'S SILVER BORDER 


the silver border surrounding the [ron 
Cross is polished on electrically driven 
polishing and grinding motors.—Sctenttfic 


American. 





Recovering Platinum from the 
Plating Bath 
HE commonest method to employ to 
recover platinum is by precipitation 
with hydrogen sulphide. First make the 
solution acid by the addition of muriatic 
acid. warm the solution and pass the 
hydrogen sulphide gas into it. The black 
precipitate of platinum sulphide is fil- 
tered off. dried and ignited, and the 
metallic platinum is thus obtained. 
Another method which may be adopted 
and has the advantage of producing no 
obnoxious fumes is to add ammonium 
chloride to the solution, evaporate to 
dryness and drive off the ammonium 
salts by heating to redness in a platinum 
Metal Record and 





or porcelain crucible. 
‘lectr plater 





A study of many of the published tests 
for gum arabic, with descriptions of at- 
tempts to find others than the few that 
proved to be reliable, has been published 
by the United States Bureau of Standards. 
[t was found that basic lead acetate gave 
the most characteristic reaction, while mix- 
tures of copper sulphate and sodium 
hydroxide and of neutral ferric chloride 
and alcohol are of value as confirmatory 
tests. Dextrin and gum ghatti were sub- 
jected to the same tests. A summary of 
the more important methods that have been 
proposed for the quantitative estimation of 
gum arabic is next given, followed by a 
description of the steps that led the in- 
vestigators at the Bureau to the use of 
alcoholic copper acetate-ammonia solution 
for its determination.—Scientific American 
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[in Which Is Contained a List of the Latest 
Patents Granted by the United States and 
Great Britain. The United States Patents 
That Have Expired and the Registered 
Trade- Marks. ] 





NOTE—The records of United States 
Patents on jewelry devices for June 27 
are not published this week, owing to a 
delay at Washington, due to the lack of 
appropriation on the part of Congress, 
which has unavoidably delayed the pub- 
lication of the Official Gazette of the 
Patent Office. It is probable that the 
printed list both of issued patents of June 
20 and June 27 will not be ready before 
the latter part of this week, and will, 
therefore, not appear in THE JEWEL- 
ERS’ CIRCULAR before the issue of 
July 12.—The Editor. 








BRITISH PATENTS. 


(ABRIDGMENTS OF SPECIFICATIONS FROM The Illus 
trated Official Journal.) 


issue of June 14, 1916. 

2.792. TEWELRY FASTENINGS. A. E. San- 
pers, 55 Priory Ave., Walthamstow. Feb. 20. 
Period for granting Patent not yet expired. 

The socket portion A of a snap-fastening for a 
necklet is formed of coiled wire having smaller end 





coils to receive the attachment eye and to engage 
the recessed spring B of the fastener. 


2,959. RESERVOIR PENS. E. M. Wape, 65 


FIG.3. 
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Cavendish Drive, Rock Ferry, Cheshire. Feb. 


THE JEWELERS’ 





A reservoir pen of the self-filling type, or of the 
type in which the nib is retracted when the pen is 
not in use, has an actuating-ring attached to the 
plunger of the nib-carrying rod by means of one 
or two locking-pieces, each provided with an inner 
keel and one or more outer projections. In Fig. 1, 
the barrel a is shown with slots b, 6, while the 
plunger c has an annular groove d and a longi- 
tudinal slot e leading therein. The keel g* of a 
locking-piece g is passed through a slot b to engage 
the groove d, and the actuating-ring f is then slid 
over this locking-piece, the projection g* engaging 
a slot hk in the ring. The keel of the second 
locking-piece is then passed through the slot } 
into the slot ¢, and the part g is then raised into 
the position shown in Fig. 1. The plunger rod c 
is then turned, whereupon the slots e, b are moved 
out of register, thereby securely fastening the ring 
f to the rod c. When one locking-piece only is 
used, as shown in Fig. 3, it carries two projec- 
tions g', and the slot e is made sufficiently deep 
to allow the piece g to pass completely below the 
band f before rising into engagement therewith. 
100,292. WATCH BRACELETS. E. O. Gam- 

METER, 7 Dalhousie Square, Calcutta. March 
10,1916, 3611. 

A wrist strap for watch bracelets comprises a 

plain band c of metal celluloid, etc., having its 


- 


FIG.2. @ 








ends turned inwardly and forming hooks d to snap 
on the loops b of the watch a. Specification 


12,033/15 is referred to. 





APPLICATIONS FOR FOREIGN 
PATENTS. 


7,512. MOUNTING WATCH GLASSES, COM 
PASS GLASSES, ETC, A. Doutaz, Switzer- 
land. May 26, 1916. 

7,560. WATCHMAN’S WATCHES. W. M. 
LLEWELLIN. May 27, 1916. 

7,820. HAT-PIN AND POINT PROTECTOR, 
W. E. Simpson. June 2, 1916. 

8,155. PROTECTORS FOR WATCHES. > 
Betts. June 8, 1916 

8,223. EXPANDING BRACELETS, ETC. P, 
Feakes. June 10, 1916, 

8,223. EXPANDING BRACELETS, ETC,  Pay- 
TON, Pepper & Co. June 10, 1916. 

Complete Specifications Accepted. 
1916. 

2,125. WRIST WATCHES. P. HvupDaAver. Feb. 

12, 1916, 








Pottery Products Show an Increase 
in Value 





(Continued from page 95.) 





products—$580,159. The value of West 
Virginia’s pottery products in 1915 was 
$4.510.623. or nearly one-eighth of the 
country’s total. Its principal product is 
white ware, valued at $2,837,766, or nearly 
63 per cent. of the State’s total. 

The value of imports of pottery was 
$6,628,086, a decrease of $1,770,507 from 
1914 and the lowest since 1890. This was 
less than half the value of pottery im- 
ported in 1907, the year of maximum im- 
ports. The value of exports of pottery of 
domestic manufacture in 1915 was $563,452 
an increase of $36,550, or nearly 7 per 
cent. over 1914. The imports of pottery 
consist almost entirely of high-grade wares, 
over 96 per cent. of the value for 1915 
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being of those varieties; the exports of 
domestic pottery in 1915, on the other hand, 
were about equally divided between the 
higher and lower grade wares. 

The pottery imported into the United 
States in 1915 added to the production 
makes a total of $43,917,542. After de- 
ducting exports—domestic, $563,452, and 
foreign, $94,705—the apparent net consump- 
tion was valued at $43,259,385, of which the 
domestic production was &6 per cent., the 
highest proportion yet reached. 








Barklay Bill Favorably Reported 


(Continued from page 69.) 


visions of this Act or the laws of that jurisdic- 
tion: Provided, however, That upon the payment 
of the cost of such libel proceedings, and the exe- 
cution and delivery of a good and sufficient bond 
to the effect that such articles shall not be sold 
se disposed of contrary to the provisions 
of this Act or the laws of any State, Territory or 
District, the court may by order direct that such 
articles be delivered to the owner thereof. The 


or otherwi 


proceedings of such libel cases shal] conform, aS 
nearly as may be, to the proceedings in _ ad- 
miralty, except that either party may demand 
trial by jury of any issue of fact joined in any 
such case, and all such proceedings shall be at 


the suit of and in the name of the United States. 

Sec. 9. That the Secretary of the Treasury 
shall deliver to the Secretary of Commerce, upon 
his request from time to time, samples of articles 
which are being imported into the United States 
or offered tor import, giving notice thereof to 
t he Ow rie oO! consignee, who may appear before 
he Secretary of Commerce, and have the right to 
introduce testimony. If it appears trom the ex 


amination of such samples that any article which 
is being imported into the United States or of- 
tered tor import is misbranded within the meaning 
| icle shall be refused ad 
mission, and the Secretary of the Treasury shall 
refused delivery to the consignee, and shall cause 
the destruction of any goods so refused delivery 
shall not be exported by the consignee 
within three months from the date of notice of 


such refusal under such regulations as the Secre- 
tary ot the ‘Treasury may prescribe Provided, 
That the Secretary of the Treasury may deliver 
to the consignee such goods pending examination 
and decision upon the execution of a penal bond 


tor the amount of the full invoice value of such 
goods, together with duty thereon. On _ refusal 
to return such goods for any cause to the custody 
of the Secretary of the Treasury when demanded, 
for the purpose of excluding them from the 
country, or for any other purpose, said consignee 
shall forfeit the full amount of the bond: And 
provided further, That all charges for storage, 
cartage and labor on goods which are refused ad- 
mission or delivery shall be paid by the owner or 
consignee and, in default of such payment, shall 
constitute a lien against any future importation 


made by such owner or consignee. 
sec. 10. That the term “Territory” as used in 
this Act shall include the insular possessions of 


the United States. The word “person” as used 
in this Act shall be construed to import both 
plural and the singular, as the case demands, and 
shall include corporations, companies, societies 
and associations. When construing and enforcing 
the provisions of this Act, the act, omission or fail- 
ure of any ofhcer, agent, or other person acting for 
or employed by any corporation, company, society 
Or association within the scope of his employment 
or office, shall in every case be also deemed to be 
the act, omission or failure of such corporation, 
company, society or association as well as that of 
the person, 

Sec. 11. That nothing in this Act shall be con- 
strued to repeal, amend or affect the provisions 
of the Act known as the “Food and Drug Act” 
of June thirtieth, nineteen hundred and six, or 
the Act known as the “Insecticide Act” of nine- 
teen hundred and ten. 

Sec. 12. That this Act shall be known and 
referred to as ““The Misbranding Act of nineteen 
hundred and sixteen,” 

Sec. 13. That this Act shall be in force from 
and after six months from the date of its passage 
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Special Notices. 


Payable invariably in advance. 


Rates under all headings except “Situations 
Wanted” Sc. a word; minimum charge, 75c. 


SITUATIONS WANTED lic. a word for first 
25 words. Additional words, 3c. per word. 


Heavy type Sc. a word; minimum charge, 
81.2 

Name, address, initials and abbreviations count 
as words, and are charged for as part of the 


advertisement. 
$4.00 per inch. 


In all cases, if answers are to be forwarded, 
10c. extra to cover postage must be enclosed. 


Display cards, 


Advertisers who are not subscribers should 
send 10c. if they desire a copy of the paper 
containing their advertisement. 

Unless the advertiser especially instructs 
us to publish his name and address all 
answers will be directed care The Jewelers’ 
Circular. 








Situations Wanted. 


Under this heading, only 1c. a word for first 
25 words, 3c. for each additional word; mini- 
mum charge, 25c. 











ORDER CLERK, competent, fully experienced, 
wit! Re ow line. Address “F., 5942,”" care 
Tewelers’ Circular. 

I'NG MAN, 23 years’ old, six years’ jewelry 
perience mn furnish best of references. Ad 
ao care Jewelers’ Circular. 

TEWELER, age 28, 11 years’ experience, desires 

1tio7 n do cl ind some watch work. 
\ddress “‘J., 5939,”" care Jewelers’ Circular 

IRST CLASS wat ike and engraver, 1s oper 

sition with some reliable firm on Pacific 

‘ Ss \ ess “'( . . Ai Te Ww ¢ le I 5’ Cir 





WANTED, POSITION, |! \ vele and en 
graver: a thorough workman for a strictly first 
lass retail house only Address “D.. 5922.” 


re lewelers” ® ircular 


MOULD MAKER ON WHITE METAL: can also 
; and model; makes own plaste: moulds; 
ve had 18 years’ experience. Address “G., 

are lewelers’ ©1 





YOUNG M AN. DE SIGNE R. with Six vears’ ex: 
perience, seeks position as assistant n 
New 7Y rk preferred Address 

| 


a. ] las { Tt eal 
Cafe eweiers irCculaf.r. 





rs watch 
bad 


engrave. 


FIRST CLASS W ATCHMAKER; 18 yea 
maker; good on high grade watches; no 
bits: steadv: jewelry engraving, can 


C. Kohler, Princeton, W. Va. 





one firm and ac- 
ine, would accept 
Address ‘“‘A 


BOOKKEEPER, 15 
juainted with the 
temporary or part 
5962,” care Jewelers’ 


years witl 
jewelry 
time posit'on. 
Circular 


I 





ENAMELER on all kinds of 
charms, class pins, etc., also 

can give reference. Address 
Circular 


EXPERIENCED 
work, emblems, 
silver pieces; 


iAaTee 
“E., 5953,” care Jewelers’ 





SALESMAN who can get business; 20 years’ ex- 
perience traveling in the trade; wants good line 
nable basis: July or August 1. Address 


rard, 5905,”" care Jewelers’ Circular. 


re ason 


“Woodw 





YOUNG MAN, 
desirous of 
nceern as salesman; 
“Ht. 5931,” care Jewelers’ 


six years’ experience in silver busi- 
connecting with first class 
Al selling ability 
Circular 


ness, is 
S'iVeT,T Cf 


Addr 
AUGaTcCcss 





second watchmaker, fair 
engraver, good salesman; two years’ experience; 
in or near Indiana state; best of reference. 
Address “B., 5797,” care Jewelers’ Circular. 


BY YOUNG MAN as 





WATCHMAKER, expert on foreign and Ameri- 


AMBITIOUS YOUNG 
with wholesale jewelry firm, preferably 
der house; experience and best references. Ad 
dress ‘‘Ambitious, 5952,’ care Jewelers’ Circular. 


MAN desires 


position 





— 


“<XPERIENCED WATCHMAKER and up-to-date 





engraver, desires position with reliable’ firm 
who is willing to pay not less than $25 per 
week. Address “*R., 5974,” care Jewelers’ Cir- 
cular. 

WATCHMAKER, salesman, stone setter, modern 
style engraver, 25 years’ experience, desires 
change first of August; no night work; salary 
$30 Address “S., 5975,” care Jewelers’ Cir- 
cular. 





ENGRAVER OF MERIT, talented 


exceptionally 


young lady, experienced, one who has made 
good, desires position; west preferred; reference 
Address “A. C. C.,” 510 Hall Bldg., Kansas 
City, Mo. 





COST CLERK AND BOOKKEEPER, thoroughly 
experienced and competent, with unquestionable 
references, wishes position with possibilities of 





idvancement. Address “C., 5920,” care Jewel 
ers’ Circular 

WATCHMAKER, jeweler and engraver, wants 
permanent position; 13 years’ experience; excel 
lent references; age 33 years; have tamily 
salary $25 C. S. Jones, Box 62, South Glens 


Falls, N. Y. 





EXPERIENCED WATCHMAKER, also plain en- 


graver, desires good position with reliable firm 
or as watchmaker only; good class watch work 
most essential. “Watchmaker,” 1817 E. 20th St., 


Cleveland, O. 





YOUNG MAN, 28, desires position in retail or 


department store; thorough knowledge of repair 
ing, estimating; advanced knowledge in buying; 
highest references Address “B., 5908, care 
Jewelers’ Cire ~ular, 





POSITION WANTED by first class 


watchmaker. 


plain engraver and salesman; have good experi 

ence on high grade watches; no bad habits: 

salary $22.50 week Address ‘“*W K., 5976,” 
Jewelers’ Circular 














SALE 5M. \N possessing selling and executive abil 
tv. 30 years of age, thoroughly familiar with 
vholesale and retail watch business, open fi 

sition after July 15 Address “‘Watch, 5963,” 
CaYre ir velers’ C11 lid 
YOUNG MAN over 19 years ot age, having five 
years experience in pre is and semi-precious 
stone business, understands stenography, type 
vriting and bookkeeping Address “*R., 5934,” 
Ca©re | velet Circ i 

RETAIL SALES SMAN at present employed de- 
sires a change; thoroughly experienced in high 
grade ans able to assist in buying and man- 
agement; best references. Address “N., 5851,” 
care Jewelers’ Circular. 

‘EXPERIENCED WATCHMAKER desires posi- 


grades of watch work, fine and com- 
excellent adjusting; best of references; 
Address J. S. Milon, 803 
ae Be 


tion; all 
plicated, 
salary $25 per week 
New Jersey Ave., Brooklyn, 





WATCHMAKER, 
successful experience, 
optics and counter 
desired ; Ohio or 

& 5891, a 


optometrist, salesman, large 

desires early change; more 
work, less watch repairing 
adjoining can. Address 
care Jewelers’ Circular. 





BOOKKEEPER, double 
etent ot taking entire charge 
o ks; eight vears in the jewelry 
ances; controlling accounts: best 
iress “D., 5969,”" care Jewelers’ 


entry, thoroughly com- 
of any set ofr! 
line; trial b: 
references, A 
Circular. 





EXPERT WATCHMAKER, 12 years’ experience 
on fine complicated watche s, desires to make 
change with a first class concern; salary $22 per 





week; honest and reliable; best of references. 
Address “B., 5912,’ care Jewelers’ Circular. 
ENGRAVER, 19 years’ experience, heraldry, 
monograms, lettering, seals, jewelry designs; 
samples and references; wants position with 


will go anywhere. 
Circular. 


salary ; 
care Jewelers’ 


store concern; state 


Ad lress = 5765,”” 








an timekeepers, also fair on jewelry repairing, 
wishes a permaner position 1. Address Jack 
Zwerling, General Del ivery, Sacramento, Cal. 


SITUATION WANTED by a man experienced in 


pawnbro pe jewelry, musical instruments; 
good salesman, also good watchmaker, can re- 
par jewelry: life long pupercenee: Al _ refer- 
ences. Address “N., 5715,” care Jewelers’ Ci 
cular. 


mail or- 





EXPERT RAILROAD 
manufacturing jeweler, diamond setter, 
trimmer, coloring, expert engraver; at once; 
go anvw she re; south preferred; single; best offer 
vets me. Address “‘L., 54” care Jewelers’ 
Circular ' 


WATCHMAKER, light 


window 





DESIGNER AND MODELLER, capable of pro- 
ducing a high class line or sterling silver or 
plated hollowware and novelties, is open for a 


position; also has a 
manutacturing 
care Jewelers’ 


thorough knowledge of al! 
operations. Address “*R., 5923,”’ 
Circular. 





TRAVELING SALESMAN, hustler, 11 years’ 
experience, established trade throughout east, 
west and south, desires manufacturer’s or job 
ber’s line, Providence house preferred; can show 
results; best references. Address “D., 3557,” 
care Jewelers’ Circular. 





WATCHMAKER, many years’ experience, 
cially on high grade railroad watches, desires 
position with reliable firm on American watches 


spe 


only; several years in the repair department of 
the Waltham Watch Co. Address *‘Watchmaker, 
5868, care Jewelers’ Circular. 





W AT HMAKER, thoroughly first class mechani 
0 vears’ experience on Swiss and high grade 
railroad watches, French clocks, English levers, 
vylinders and pivot turner; up-to-date tools; ex 





’ ent references; single, sober, age 26; do also 
nice engraving; salary $25 per week Address 
“M. L. K.,” 421 Lehigh St., Easton, Pa 
WATCHMAKER, first class and accurate, 25 
years’ experience in complicated and _ high 
grade work of all makes, competent to take 
charge, desires permanent position; best refer 
ences; do no engraving; salary $30; south or 


‘Watchmaker,’ 
Washington, D. C. 


eferred. Address 


Ne We 


southwest pr 
1025 Eighth St., 





SALESMAN, best of business following, 
is ready to represent either jewelry or 
silverware manufacturer, if the ser- 
vices of a high class and one of the 
best known salesmen is needed. Ad- 
dress “H. H. Collard, 5951,” Care of 
Jewelers’ Circular. 





IMPORTERS, manufacturers and whole- 
sale jewelers; a rare chance presents 
itself for you to obtain the services of 
a man of good address and reputation 
with long road experience; capable of 


selling anything in the jewelry line 
from diamonds to pintongues; 20 years 
with one concern. Address “C., 5961,” 


care Jewelers’ Circular. 








“ines Wanted. 


3c. a word; minimum charge, 75c. 








DO YOU WISH direct representation on a strict 
commission basis in the principal countries in 
South America? International Resident Buyers, 


33 Union Square, New York 





WANTED, a representative line of 10kt. or plated 
jewelry to sell to the jobbing and large depart- 
Philadelphia 


ment store trade for New York, 
and Baltimore, on commission basis. Wm 
Stone, 286 Fifth Ave., New York 








Side Lines. 


8c. a word; minimum charge, 75c. 





WANTED, SIDE LINE MEN to carry our 


luminous clock to the jewelry trade; have also 





other good articles in the luminous line. 
Pioneer Corporation, Dept. A., 1255 W. 63rd 
St. Chicago, III. 

SAT. ESMAN WAN ses ly to carry line of 10kt. and 
14kt. chains for uthern territory in conjun 
tion with other eons on commission basis; only 
man with established trade need apply. Address 
‘}., 5906,”" care Jewelers’ Circular 
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Help Wanted. 


3c. a word; ntinimum charge, 75c. 








watchmaker, second man; 
The Harrington Co., Co- 


WANTED, 
permanent 
lumbus, 


first class 
position. 





WANTED, Al 
retail store. J. M. 
Brooklyn, N. Y 


watchmaker and engraver for 
Donahue, 5606 Fifth Ave., 





FIRST CLASS STONE SETTER on new and 
repair work; also good jeweler and engraver. 
Ward-Tesch Mfg. Co., Detroit, Mich. 





WANTED, JEWELRY POLISHER, first class; 
must have experience. Jaccard Jewelry Co., 
1017 Walnut St., Kansas City, Mo. 





understand hard solder- 
call at once. Bergman’s, 


New York. 


WATCHMAKER, must 
ing and setting stones; 
2274 Third Ave., near 124th St., 





WANTED, first class jeweler and engraver; per- 
manent place to good hustling man; southern 
city. Address “L. B., 5752,’ care Jewelers’ 
Circular. 





WANTED, clock and jewelry repairer; one who 
can help on watch bench and wait on trade pre- 
ferred. C. D. Abercrombie, 1124 E. Main St., 
sridgeport, Conn. 





REPAIRER, one who un- 
single man; send samples 
Address L., 5964,’ care 


WANTED, JEWELRY 
derstands engraving; 
of engraving. 
Jewelers’ Circular. 





WANTED, SALESMAN on commission to sell 
a practical Rouge cloth on the market for clean- 
ing silverware. Cary-Dane Mfg. Co., 102 W. 
10ist St., New York 





who can assist with watch 
must have tools; permanent 
Address “T., 5789,” 


GOOD ENGRAVER 
and clock work; 
position in Cincinnati. 
care Jewelers’ Circular. 





MAN WANTED to do light jewelry and clock 
repairing, also to make himself useful around 
store; $10 to $12 a week. Address “X., 5980,” 


| , , 
care Jewelers’ Circular. 





ENGRAY ER, 
retail house in large 
experience and salary. 

Jewelers’ Circular, 


WATCHMAKER, 
whoiesale and 
city; state age 


a oe 5947, ae are 


SALESMAN by 
middle west 


Address 





ALL AROUND REPAIR MAN WANTED for 





permanent position; in answering state refer- 

ence, age, experience and salary desired. Apply 

Cohen’s Jewelry Store, Steubenville, Ohio, 
WANTED, YOUNG MAN for engraving, jewelry 


repairing and assist in watch work; steady posi- 
tion for right man; send samples engraving. 
Cameron Jewelry Co., Poplar Bluff, Mo. 





MANUFACTURER of high grade gold plate and 
sterling silver jewelry, desires representative on 
a commission basis for the Pacific Coast. Ad- 
dress “‘A,, 5935,” care Jewelers’ Circular. 





JEWELRY FACTORY FOREMAN, large mid- 
dle west city; splendid opportunity; must be a 
good all around man; give full particulars. Ad- 
dress “B., 5946,” care Jewelers’ Circular. 





DIE CUTTER AND DESIGNER, one with ex- 
perience in college work preferred ; steady em- 
ployment; high grade work. Address *Jewel- 
ers,’ 512 Union Trust Bldg., Detroit, Mich 





WATCHMAKER, engraver and jewelry repairer, 
wanted at once; one with 10 to 15 years ex- 
ghee | permanent position to right party. 

7 Y. 


S. Goldberg, 13 E. Market St., Corning, N. 





WANTED AT ONCE, first class watchmaker; per- 
manent position for competent and reliable man; 
give references and state wages expected in first 
letter. Bogle Bros., White River Junction, Vt. 





repairer and en- 

permanent position tor right man; state 
and experience; send sample of engraving. 
Jalbert, Box 44, Woonsocket, 


WANTED, first class jewelry 
graver ; 
price 
Address Jf. 
R. | 








MANUFACTURER of high grade gold plate and 
sterling silver jewelry, desires representative on 
a commission basis to cover New England terri- 
tory. Address “B., 5936,” care Jewelers’ Cir- 
cular. 





A GOOD ENGRAVER AND SALESMAN; one 
who can do some jewelry repairing; steady posi- 
tion; state experience and salary wanted; send 
samples of engraving. R. L. Brewer & Son, 


Suffolk, Va. 





WANTED, 
jeweler; 
engraving in first letter; 
permanent position at once. 
Youngstown, 


good engraver, watchmaker = and 
must be well recommended; sample of 
state salary expected; 


Address Box 182, 





AN old established jewelry house in a growing city 
in Middle West wants active experienced young 
man as manager of retail department; would sell 
interest to right man. Address “‘A., 5877,” care 
Jewelers’ Circular. 








If that needle in the hay 
stack ever turns up, it 


will be thru a 


WANT ADV. 
in the 


Jewelers’ Circular 


The Jewelry Trade Adv. 


Directory. 


Read for Profit 
Use for Results 








WANTED AT ONCE, Al watchmaker and en- 
graver, in first class store, Norfolk, Va. Ad- 
dress, giving references, samples of engraving 
ancl photo if possible, to “‘N. V., 5926,” care 
Jewelers’ Circular. 





YOUNG LADY CLERK WANTED by manufac- 
turer of high grade mountings; one with ex- 
perience in weighing gold and general factory 
office experience; state salary and experience. 
Address “‘E., 5949,” care Jewelers’ Circular. 





SINGLE MAN with personality; permanent posi- 
tion; worth investigating if you are first class 
engraver, salesman, stockkeeper, light jewelry 
repairer; must furnish references and experi- 
ence. The Lanyon Jewelry Co., Pittsburg, Kans. 





GOOD MAN on ordinary jewelry repairing and 
engraving; one who can assist on plain watch 
work; permanent position in good store; please 
state experience and references in first letter. 
Pfeiffer "Jewelry Co., 1810 Main St., Parsons, 
Kans, 





clock and jewelry 
repairer, fair engraver, Protestant, single man, 
good appearance, pleasing manners; permanent 
position to right man; send reference and photo; 
state salary expected in first letter. Address 
“Northern Fennsylvania, 5977,’ care Jewelers’ 
Circular. 


AT ONCE, 


good watchmaker, 


WANTED AT ONCE, first class engraver, jeweler 
and clockmaker to work in a reliable store; 
permanent position to right man; state wages, 
experience and send sample of engraving in first 
— Address ‘*M., 5771,” care Jewelers’ Cir- 
cular. 





WANTED AT ONCE, jeweler and engraver in 
first class store in western Massachusetts; per 
manent position to the right man; send refer 
ences, sample of engraving and state wages ex 
penta in first letter. Address “‘F., 5927,” care 
Jewelers’ Circular. 





SALESMAN, young man to sell jobber’s lin 
gold filled jewelry and novelties, cigarette cases, 
etc.; only hustler wanted; must be experienced 
and with clean shate; very good opportunity: 
commission basis to start. Address “D., 
care Jewelers’ Circular 


5956.’ 





WATCHMAKER by large wholesale and retail 
house in large middle western city; splendi 
opportunities; must be willing to work into sales 
end of business; state age, experience, national 
ity and salary wanted. Address “A., 5945 
care Jewelers’ Circular. 





WANTED, retail jewelry salesman and window 
trimmer; prefer experienced young man of good 
address; moderate salary to start; apply in own 
handwriting, stating age, experience, salary 
expected and giving references. Maier & 
Berkele, Inc., Atlanta, Ga 





WANTED, dependable Al watchmaker, one wh. 
can do light jewelry repairing’ such as sizing 
rings and setting preferred; must come wel! 


recommended and have full set of tools: none 
but the first class need apply. B. Gutter & Sons 
170 Nassau St., New York. 








EXPERIENCED JEWELRY SALESMAN for 
eae  veck office that has good following among 
jobbers and department stores in New York 
Boston, Philadelphia and Baltimore, to represent 
old established manufacturer solid gold and 
plate. Address ‘‘} 5773,” Care Jewelers’ Cit 
cular. 

WANTED, watch and clock repairer and e: 
graver; one who can speak French and English 
preterred; must have good references; sober and 
steady; have own tools; give age, experiet 
and salary expected in first letter. H. Fell: 


Woonsocket, R. I. 





TIFFANY & CO. have an opening for 
strictly first class watchmakers; appli- 
cation in person desired; apply at side 
entrance. Tiffany & Co., Fifth Ave. and 
37th St., New York. 





SALESMAN WANTED with a well established 
retail trade in the middle west or south, to take 
a4 very neat side line of 10 and 14kt. solid gold 
pendants, brooches and scarf pins on commis- 
sion basis only; state particulars in first letter 
good references required. Address “I., 5907,” 
care lewelers’ Circular. 





WANTED, first class watchmaker, one who can 
do plain engraving and sizing rings; send full 
particulars in your first letter as to age, refer 
ence, if married, if looking for permanent posi- 
tion, if you can come at once, etc.; salary to 
start $25 a week and room to do better. M. S. 
Neiman Co., McKeesport, Pa. 





WANTED; traveling representative to sell on 
commission basis to the retail trade, highest 
grade sterling silver, gold filled and gold ciga- 
~ore cases, match Bs vanity cases, powder 
boxes, belt buckles, mounted cutlery, etc. 
apply with references and explicit statement of 
past experience. Address Elgin American Mig. 
Co., Elgin, 








W ANTED ct MANUFACTURER of fine daia- 
mond jewelry, young man understanding picking 
and mate bine of precious stones for mounting 
purposes; must have unquestioned references 
and willing to apply himself to detail work re 
quired; good opportunity for right party. \d- 


dress, with particulars, “M., 5960,” care Jewe 


ers’ Circular. 


(Special Notices continued on page 134 
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HELP WANTED—Continued. 





AN OLD, established jewelry house in Boston, 
catering to exclusive retail trade and making a 
specialty of diamonds and precious stones, would 
like a bright young man with experience and 


wood following in this line; would give in- 
terest in concern to right man; capital not 
essential as firm has plenty. Address “B., 
5783,’ care Jewelers’ Circular, 





and alert young man io 
handle a material department; must have a thor- 
ugh knowledge of both Swiss and American 
materials, be able to wait upon trade, fill mail 


WANTED, a competent 


RARE OPPORTUNITY; will sacrifice 
lished retail store, mahogany fixtures, long lease; 
good location; will reduce stock to suit buyer. 
Communicate with Sculler-Ratner, Columbus, O. 





27 YEARS AGO we 
perous jewelry 
same business. 


purchased a small but pros- 
business; an interest in this 
many times enlarged, is offered 


to a young man of experience, push and com- 
mercial ahility. Arthur M. Field Co., Ashe- 
ville, N. C 





ONLY JEWELRY STORE in growing manufac- 
turing city of 12,000 in South; located here 





for eight years; will invoice about $5,000 or 
$6,000; only gold stock and clean; must be 
cash as am going into other business. Address 
“D., 5885,” care Jewelers’ Circular. 

FOR SALE, only jewelry and optical store in 
town of 1,700 population in the best irrigated 


if you are 
da bar- 


district in Idaho; no crop failures; 


looking for a location don’t miss this; 














orders quickly and accurately; actual experience . lif F 4 1 
in a material department necessary; advise par- gain Of a ifetime; if you don’t mean business 
he aa aaue ial Addi “T) don’t write; inv oice about $6,000. Address 
TI llidis, state age al d SaiaTyv., HUUicss ** “p seos rh) . * J ] . Ci ] 
5948,’"" care Jewelers’ Circula: » IO7I, Care jewelers ircular. 
WANTED. TWO WATCHMAKERS to care for 


increased business: one to be first class who 


ughlv understands adjusting and how to 
work right: the other need not be an ad 
ister but know how to clean a watch, with 
hance to learn more here: positions permanent; 


ording to ability shown; give references 

. , 
wanted in answering Acdress 
’ care TVewelers’ Circular. 


} > 
wha Da’ 





WATCHMAKER WANTED; young man 
of good appearance with initiative and 
personality, capable of doing high class 


work; must come highly recom- 
mended: send photograph with appli- 
cation. The Caskey Jewelry Co., 127 


W. Main St., Lexington, Ky. 





SALESMAN WANTED; an experienced 
salesman for high class Fifth Ave. re- 
tail jewelry house; party well ac- 
quainted in the highest circles and who 
has a good trade following preferred; 


excellent opportunity for the right 
party; state for how long and by whom 
employed. Address “D. M., 5929,” 
care Jewelers’ Circular. 





GOOD WATCHMAKER to take charge 
of small department; must be fine 
workman of good address to meet 
trade; will pay salary to full extent of 
ability; good permanent position to 
the right man; age 20 to 35 and mar- 
ried preferred; will hold position until 
August 1; here is a chance for an 
energetic man to make good. Address 
“Oregon Town, 5955,” Care of Jewel- 
ers’ Circular. 














For Sale. 


Stores, Stocks and Businesses. 
3c. a word; minimum charge, 75c. 








good location, low rent; bar- 


TEWELRY STORE, 
. , watchmaker. 1144a Bed- 
Y 


gain; opportunity for 








fe Ave., Brooklyn, N. Phone 2256 
Le Sees 
FOR SA | established jewelry store: good loca- 
tion transfer point in Bronx; will sell with 
vit stock Address a 5954,” Care 
] ele (ireniar 
FOR SAT.F. an old established jewelry store, en- 
oying a splendid reputation in Texas town of 
20.000. For further particulars address Eisen- 
it Mfe. Co., St. Louis, Mo. 


For Sale. 


Tools, Fixtures, Equipments, Etc. 
sc. a word; minimum charge, 75c. 











TRAYS, telescopes and display stands at very at- 
tractive prices. Mozar & Co., 38 Maiden Lane, 
New York. 

FINE mahogany plate glass counter and wall 


2 remode]l- 
Chicago, III. 


cases in good condition; big bargain; 
ing store. Apply Lebolt & Co., 





FIXTURES, consists of fine plate glass wall and 
floor cases, tables, etc. For particulars write to 
A. & J. Plaut, 128 E. 4th St., Cincinnati, O. 





CENTURY ENGRAVING MACHINE, good as 
new, full line of type; cost $150, sell, cash $50 


F. O. B.: act quicl J. E. Lyle, Lowell, Mass. 





NOTEHEADS, $1.75 per M; letterheads, $2.50 
per M; envelopes, $2.25 per M; business cards, 
$2.00 per M; before orderit g write for samples. 
Clark Publishing Co., Litchfield, Il. 


our estab- 


HIGHEST CASH PRICES for your sur- 
plus stock of diamonds, watches and 
jewelry; immediate returns; business 
confidential; national bank references. 
H. Schwartz, 1209 Heyworth Bldg., 
Chicago, III. 





HIGHEST CASH PRICES PAID for your 
surplus stocks of diamonds, watches, 
jewelry; send your stock to me and re- 
ceive money by return mail; national 
bank references; all business strictly 
confidential. Emil Noel, 29 E. Madison 
St., Chicago, Ill. 





DIAMONDS at great bargains; $45 per 
carat and up; mounted rings and 
other diamond jewelry bought from 
private people sold at half the regular 
price; sent on memo. bill to rated deal- 
ers; sold for cash only. Dan |. Murray, 
3 Maiden Lane, New York City. 





AT ONCE! We pay spot cash for your 
entire or part of your stock of 
jewelry, diamonds’ and complete 


jewelry stores with or without fix- 
tures; send your entire or part of 
your stock to us at our expense and 
we will send to you, cash, imme- 
diately; if our offer is not accepted 
we will return your goods: all com- 
munications answered quickly and 
kept strictly confidential; bank and 
mercantile references of high stand- 


ing. Brooklyn Purchasing Syn- 
dicate, F. Walker, Prop., 608 Broad- 
way, Brooklyn, N. Y. Established 


1887. 








Watch Wark am the Trade. 


Sc. a word; minimum charge, 75c. 











WE DO FINE WATCH REFAIRING; compli- 
cated work our specialty; good work, quick 
service guaranteed; a trial will convince you. 
S. Edelberge, 1431 Broadway, New York. 








FOR SALE, two Swiss engine turning lathes, 
circular with straight line attachments, one of 
which has oval attachment; both are in first 
class working condition; will submit samples if 
desired. Kohn & Co., Camp and Orchard Sts.. 
Newark, N. J. 





FOR 


SALE, one power roller for wire, Leiman 
Bros. make; one 50 pound drop hammer and 
one chainmaker’s lathe, all in good condition. 
Inquire Atlesberg & Kleinman, 121-123 Canal 


St. New York city. 





Co Grt. 


3c. a word; minimum charge, 75c. 











STORE TO LET, best ocetson on the main street 
in a healthy and prosperous New Jersey town 
where jewelry store and : watchmaker’s shop is 
much needed: rent reasonable. Call or address 
M. H. Burke Somerville, N. Z, 











Business Opportunities. 


3c. a word; minimum charge, 75c. 





_ - -- ~—- ee — —— 
. - — - - _— — — KL SS 


YOU GET QUICKEST and best returns by send- 
ing your surplus stock of watches, jewelry and 
diamonds to me; highest prices paid; bank refer- 
ences; business confidential. Emil Noel, 5418 
Prairie Ave., Chicago, III. 





A MAN of wide experience 
purchase established retail store or interest in 
same: aan full particulars in first letter, as all 
correspondence strictly confidential. Address 
“K., 5941,”’ care Jewelers’ Circular. 


and ability desires to 





ARE YOU 





GOING OUT OF BUSINESS? We 
pay highest cash value for entire stock, or part 
of jewelry, diamonds and fixtures; communicate 
with us, it will be to your advantage: rating and 
references of the highest order. Van Praag 
Co.. 15-17 Greene St., New York; established 
1889. 





FACTORY TO RENT; half of first floor front, 
containing about 3, 200 square feet, suitable for 
manufacturing jeweler; forges, drop blocks, 
vault with two safes, extra good light, high 
ceiling, a model factory for a jeweler; rent low to 
good tenant; heat and power supplied. Inquire 
-— Ge -<. Champenois, 50 Walnut St. (rear), 
Newark, N. J. 











Miscellaneous. 


3c. a word; minimum charge, 75c. 











HITES WATCHMAKING and Engraving School, 
the largest and best equipped school in the west. 
717 Market St., San Francisco, Cal. 








DON’T SUE HIM, SHOW HIM; ten human col- 
lection letters for $1.00; reasonable, non-offend- 
ing, effective; send stamp for sample. William 


H. Cook. 80 Maiden Lane, New York. 
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F-W-Tillofson 


JEWELERS’ 
AUCTION EER 


MY METHOD IS THE ONLY 
METHOD THAT BRINGS QUICK 
RESULTS. YOU DON’T NEED TO 
WORRY-PUT IT UPTO ME. 
LET ME SHOW YOU HOWTO GET 
THE COIN-WRITE-ME TO-DAY 


IF YOU WANT QUICK RESULTS. 


WRITE TOME NOW- 


Address WTILLOTSON. 
10-12 MaidenLaneNY.C. 





THE 


JEWELERS’ 












































The 


Manipulation of 
Steel in 
Watch Work 
A Manual of Modern Methods 


By JOHN J. BOWMAN 


64 Pages, Leatherette Cover, 
Illustrated. 


REDUCED PRICE 
90 CENTS, POSTPAID 


Published by 


The Jewelers’ Circular 
Publishing Company 


11 John Street, Cor. Broadway 


NEW YORK. 























$60,000 
Wholesale Stock of 


JEWELRY 
Of M. J. AVERBECK, 


Large manufacturing concern, re- 
tiring from business. 


CHARLES SHONGOOD, Auct’r. 


Will Sell on MONDAY, 
July 10, 1916, 
AT 10:30 A. M., AT 
10 Maiden Lane, New York 
City 
A LARGE STOCK Ol] 


Diamond and Gold Jewelry 

consisting of a quantity of Chains, 

Bracelets, Rings, Brooches, Scarf- 

pins, Loose Stones, Mountings, 
Plated Ware, etc 


Only dealers invited. 














Visual Optics 











Sight Tai 


By Lionel Laurance 


ee 


Price, $2.50 


ee ee 


Bound in Cloth 
Fully illustrated. 


Size 614x9. 
396 Pages. 

The author has covered in 
this work and in “General and 
Practical Optics” all that is es- 
sential for Opticians and Op- 
tometrists. 


For Sale by 


Optical Publishing Co. 


{1 John Street New York 
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Just Published 


THE THIRD EDITION 


Trade-Marks 


of the Jewelry and 
Kindred Trades 


Containing 366 pages of trade- 
mark information. Handsomely 
bound in cloth. Size 7 x 10% inches. 

Over 6,500 trade-marks and trade 
names and the names of flatware 
and toiletware patterns. 

Illustrates by actual facsimile re- 
production the trade-mark as 
stamped on the manufactured arti- 
cle. An essential feature to positive 
identification as a similarity in 
trade-marks often exists. 

Three alphabetical indexes and 
classification into departments 
makes reference easy. 

Includes a digest of the National 
Stamping Law, governing the reg- 
istration of trade-marks, Essay on 
Marks of Gold and Silversmiths, 
Historical Sketch of Makers’ 
Marks and other articles giving a 
fundamental knowledge of trade- 
marks in the United States and 
foreign countries. 

An authoritative reference book 
for every Jeweler, Manufacturer 
and Jobber, having occasion to 
look up trade-marks or trade-mark 
information. 

First Edition 1896—Second Edi- 
tion 1904—Third Edition 1915. 


Sold only to Subscribers of or with a 
year’s subscription to THE JEWEL- 
ERS’ CIRCULAR. 


Price, $52° 


Prepaid 














Express 


Combination Price $6.00 for 
Trade-Marks of the Jewelry and 
Kindred Trades and THE JEWEL- 
ERS’ CIRCULAR one year’s sub- 
scription ($2.00)—fifty-two issues. 


The Jewelers Circular 
Publishing Company 
11 John St. New York 
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PREPAREDNESS 


Now is the time to prepare for your fall 
business. Put on a CONN AUCTION and 
clean house and be prepared for the Christ- 
mas Rush with a nice, clean, bright stock. 


Don't worry about the notes that are com- 
ing due. Let Conn do that; he will get the 
money for you, and get it quick. My 
methods are different from the rest. | 
carry no cheap goods with me to ruin your 
reputation. Every sale a big success. I am 











j. A. CONN always busy. Write or wire for open date. 


List of a few sales made since Jan. Ist, this year 


Jas. K. Stebbins & Son, $20,000.00 Stock, 


Ashtabula, Ohio; Ludy & Taylor Co., $60,- 


000.00 Stock, Cedar Rapids, lowa:; Elof Benson, $10,000.00 Stock, Youngstown, Ohio; 


mom 4 


JEWELER 


What Do 
You Want ? 


Sale conducted personally? 

Auction handled honorablv?’ 

Positively guaranteed against loss? 

A plan of advertising that wins? 
Originality, courtesy and truthfulness’: 


50 leading jewelers in the United States who 
will gladly inform you what we did for them? 


Advance you any reasonable amount of cash necessary? 
25 years of results and reputation: 


ALL RIGHT THEN 


After you have written them all read our letter 


OVER AGAIN. 
Write us today 
Pleased to answer all questions in detail. 


R. B. MacRORIE & CO. 


544 Unity Bldg. (Phone Central 2657) CHICAGO, ILL. 





Gilger Co., $30,000.00 Stock, Norwalk, Ohio; 
ton, Ohio; Harry Clarke, $8,000.00 Stock, Anamosa, Iowa. 


J A. CONN 


Home Address 1364 Hall Ave., Lakewood, Ohio. Phone Bell Local and Long Distance Marlo 241 J. 





E. DeWitt, $20,000.00 Stock, Port Clin- 


JEWELRY AUCTIONEER 
Cleveland, Ohio, 415 Hippodrome Bldg. 


Phone Bell Main 3844 





R.B.Mes Rorie & Co. 


Witlaneniaaie 


FOR THE LEGITIMATE TRADE ONLY 












Interesting and Instructive 
Works on Gems 


Written Especially to Meet 
the Needs of the Jeweler 


Hand-Book of Precious Stones 


By M. D. Rothschild. 
Price $1.00. 


Gem Stones and Their 


Distinctive Characters 


By G. F. Herbert Smith, M. A., D. Sc., of the Brit- 
ish Museum (Natural History). 
Price, $2.00 net. 


Diamonds 


A Study of the Factors That Govern Their Value. 
By Frank B. Wade, B. S. 
Price $1.25 net. 


Orders for the Above Books 
Will Be Promptly Filled. 
Address Book Dept. 


JEWELERS’ CIRCULAR PUBLISHING CO. 
11 John St., New York, N. Y. 
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IF IT’S A QUESTION? 


of selling all of your OUT-OF-DATE STOCK without loss of money 
or prestige—the addition of many new and permanent customers to 
your regular clientele—the putting of your business upon a cash 
basis—introducing efficiency and system in your business—giving 
your clerks new ideas of salesmanship—yourself a hopeful prospect 
of future prosperity, and saving all from hopeless dry rot 


THE ANSWER IS— 
MITCHELL METHODS APPLIED TO AN AUCTION SALE— 


Methods that are as far ahead of those usually employed as the elec- 
tric light is ahead of the tallow dip, or wireless telegraphy is ahead 
of the ancient courier. 


UNQUESTIONABLE EVIDENCE 


The written word of progressive and reputable jewelers, who know 
of, and have benefited by MITCHELL METHODS, many times, 
too, after the efforts of the ordinary auctioneer had ended in utter 
failure, yours for the asking. 


“Now selling the stock of Geo. R. Calhoun & Co., Nashville, Tenn. 
One of the oldest and leading stores in Tennessee; established since 
1838. Came here to make a ten days’ sale; have been here four weeks 
and they wish me to stay four weeks longer.” 


Ask them what they think about MITCHELL METHODS. 


The only open date I have between now and September is the month 
of July. I can more than double your best holiday business during 
that month and make you almost as much profit. 





You will find Mitchell Methods worth investigating. 


JOHN HUBBARD MITCHELL 


Jewelers’ Auctioneer Eighty Maiden Lane, New York 





‘‘America’s Leading Jewelry Auctioneer”’ 


JAMES L. HAND new ‘York 


“If a man can write a better book or ‘preach a better sermon or make a bet- 
ter mouse trap than his neighbor, though his hut be i in the forest, the world 
will make a beaten path to his door.” 








The Hand auction is not an experiment. Its lasting benefit has been proven 
by jewelers in every state in the union. There is a reason why the jewelers 
of the United States have almost unanimously endorsed the Hand auction! 
They are assured of absolute honesty, square treatment, and courteous and 
efficient service. The honor and dignity of your store will be maintained. 
Only your own goods sold. Hand has been employed as auctioneer and ap- 
praiser, by the United States and Canadian courts, The National Jewelers 
Board of Trade, Banks, Trust Co.’s, Trustees and Executors. He has saved 
many a jeweler from financial disaster. He is assisted if necessary at each 
sale by one or two jewelry auctioneers who are gentlemen. Will call on you 
at your place of business without obligation on your part, furnish cash or 
render any honorable assistance. The Hand sale costs no more than the 


mediocre kind! 

My copyrighted illustrated book explains the methods that have revolution- 
ized the selling of jewelry at auction. It contains over a hundred legitimate 
credentials and it’s yours for the asking! 
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RED GOLD 
GREEN GOLD 
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WHITE GOLD 
JEWELRY 


FINE PLATINUM 


JEWELRY 
Rings 
La Vallieres 
Pendants 
Link Buttons 
Tie Clasps 
Lockets 
Charms 
Fobs 
Watch Bracelets 
Watch Holders 
Ring Mountings 
Gold, Silver and 
Plated Thimbles 
Flexible Bracelets 
Safety Pine 
Lorgnettes 
Hold Fast Lingerie 
Clasps 
Bead Neck Chains 
Pearl Necklaces 
Studs 
Vest Buttons 
Hat Pins 
Barrettes 
Emblem Goods 
Lapel Buttons 
Amber Cigarette 
Holders 
Patent Safety 
Guard Bracelets 


Re ES 


the ia 5 REET 
of Gold Jewelry in the World 


35 to 45 GOLD STREET 
NEW YORK, U.S.A. 


BRANCHES: 


ee LL 31 NORTH STATE ST. AMSTERDAM, HOLLAND, 10 TULP STRAAT. 
PARIS, FRANCE, 5! RUE DE CHATEAUDUN. 


TO AVOID DELAY USE LOCAL ADDRESS, 
53 to 45 GOLD ST. NEW YORK, nope 








GREEN GOLD 
JEWELRY 
LAPIDARY 
WORK 


Brooches 
Scarf Pins 
Chains 
Bracelets 
Gold, Silver and 
Plated Knives 
Lingerie Clasps 
Baby Pins 
Gold, Silver and 
Plated Collar 
Buttons 
Bib Holders 
Cameo Goods 
Bar Pins 
(Cigar Cutters 
Veil Pins 
Earrings 
Rope Chains 
Neck Chains 
Coat Chains 
Vest Chains 
Sautoir Chains 
Lorgnette Chains 
Crosses 
Gold and Silver 
Match Boxes 
Gold and Silver 
Cigarette Cases 
Key Rings 
Class Rings 
Locket Rings 
Japanese Jewelry 
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A Few 
Distinguished Patrons 


of Community Silver 


(By permission) 


Mrs. O. H. P. Belmont 
New \ TK 


Hon. Mrs berestord 
london 


Baroness Mever 
New Yor 


Countess Festetics 


New \ 





Mrs. James B. Haggin 
New Yor! 


Baroness Huard 
Paris 


Mrs. F. C. Havemeyer 
New York 


Mrs. Oliver Harriman 
New York 


*rederick Neilson 
New York 


Mrs. Hi nore Palme r 


( bicag 





Princess Troubetzkoy 
New York 


Mrs. Reginald C. Vanderbilt 
Ne Ww York 


= pe 
eaters | 


Photographed by permission. 
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DINING ROOM of MRS. FREDERICK C. HAVEMEYER. 


When it comes tc ulverware, even the staunchest American 
isan aristocratat heart. Surely no one could resist the charm 
and distinction of the Patrician design in Community Plate. 
A Cfest containing a comple le outnt Jor iné lable can he 
bought at prices ranging from $75.00 to $500.00. Or 
in individual sets; for instance, teaspoons $5.00 the dozen. 


At your service for 50 years. 
ONEIDA COMMUNITY LTD., ONEIDA, N. Y. 


Mrs. Havemeyer, who was Miss Lillie Harriman, 


}} 
ost as well known as a 
laste as she is Qa lé@i ler of fashion 
S/lét d uU Wh the Patr rician design in Cx mipiunily “Plate, 


s 
s 


~~ 


Vanderbilt. She 


~ 


connoisseur and a woman of 


Her ai ning 06IN is 





























THE ABOVE ADVERTISEMENT 


WILL 


APPEAR IN THE LEADING MAGAZINES THIS SPRING. 








